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What is a “PRICE”? ih ih 


A LOW PRICE on lumber often may mean a 
HIGH COST to you, for Quality and Service must 
be considered. 

YOUR COST is the SUM of QUALITY, SER- 
VICE and PRICE. It actually figures out that way by 
the time you receive and handle a shipment. 

We deliver SERVICE along with the QUALITY 

‘ag )=6and PRICE and you will profit by dealing with us 
m regularly. 
Before Buying Communicate With Us. 
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= Schedule For Fire Protection Week 


HE COUNTRY WILL SET APART the week beginning Oct. 

9 for observing means to lessen loss by fire, and for teaching 

the observance of these means. The week of Oct. 9 is selected 

because the Chicago fire of 1871 started on that date and it is proper 
that the day should be remembered. 

This country loses nearly a million dollars a day by the burning 
of buildings and their contents. Much of this can be prevented by 
watchfulness and by using simple measures to decrease the number 
of fires that start. The causes of fires can be largely but not wholly 
removed. Statistics are abundant on the subject, showing that most 
fires are caused by defective flues, carelessness with matches, spon- 
taneous combustion of rubbish, explosions of gas or gasoline, and 
by lightning. The number originating from falling sparks is much 
smaller than some people conclude. It turns out, therefore, that the 
wooden roof is not the menace that some suppose it to be. 

Following are some of the preventive measures which ought to be 
taken by every community and by every household: 

See that chimneys, if out of repair, are put in safe condition. If 
there are cracks in the masonry, repair them. 

Survey the match situation. If matches are kept in the wrong 


place, or in receptacles which are not safe, remedy that condition 
at once. See that matches are not left where children can play with 
them, or mice can gnaw them. Caution smokers to have a care 
where they throw burning match stubs and the ends of partly 
smoked cigars and cigarettes. 

Clean away heaps of rubbish, particularly in cellars, attics and 
closets. Such stuff may take fire spontaneously and set the building 
on fire. Oily rags and damp straw are particularly dangerous. 

Precautions against leaky gas fixtures and faulty oil cans must 
be taken all the time. The special week beginning Oct. 9 should 
serve to call attentioh to that danger, but caution is essential the 
whole year. Few neglected things are more perilous than a gas pipe 
and an oil can. It will not do to take for granted that they are safe; 
by absolutely sure of it. 

The danger from lightning is always present in summer, and it 
can not be wholly removed. People know about lightning rods, and 
should not be unduly influenced by the perennial jokes on that sub- 
ject. The danger is real. 

Communities have certain machinery that should be made use of 
during the designated week. It should be used the whole year, but 
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specially during the week when people are thinking about fire. This 
machinery can create and direct public sentiment, and by system- 
izing efforts make them more effective. This can be accomplished 
by enlisting the aid of chambers of commerce, schools and school 
boards, civic clubs and organizations, boy scouts, and other associa- 
tions. 

The amount of good that may result from concerted effort during 
the time set apart may never be shown by statistics; but no one need 
doubt that good will result. ; 

Lumbermen should be the leaders in their communities in planning 
and arranging for a proper observance of fire prevention week that 
will get real, tangible, practical results and not leave it to theorists, 
fanatics and interests with axes to grind to fill the heads of the peo- 
ple with entirely erroneous ideas as to what sane, practical fire pre- 
vention means. 





No TREE that is important as a source of lumber grows in Canada 
which does not also occur in the United States, but many trees are 
plentiful in this country which do not grow in Canada. Among 
those fairly plentiful in both countries are Douglas fir, spruce of 
several kinds, white pine, maple, beech, birch, and several species of 
cottonwood. ; 





Benefits From Employees’ Outings 


HE INSTINCT TO PLAY is innate in human nature. All 
work and no play makes Jack a dull boy, according to the old 
saw. Dull boys, like dull tools, can not do their best work. 

That is true whether the boys are aged six or sixty. More and 
more lumber concerns, and other large employers, are acting upon 
the principle that a little time and money spent in outings and other 
recreational events for their workers are well invested. 

As readers of the AMERICAN LUMBERMAN know from the frequent 
accounts printed in these columns, numerous lumber companies 
make an:annual outing for their employees a regular item on the 
summer’s schedule. Among the concerns which put on well planned 
and thoroly organized events of this kind might be mentioned the 
Thomas E. Coale Lumber Co., Philadelphia, Pa.; the McPhee & 
McGinnity Co., Denver; the Wilbur Lumber Co., Milwaukee, and 
numerous others. 

The value of such an event is greatly enhanced when in addition 
to the recreational and fellowship features opportunity also is 
afforded for “family” or “round table” discussions of problems con- 
nected with the firm’s business and therefore of interest to both 
employers and employees. This feature doubtless is more practi- 
cable in connection with gatherings participated in by executives 
and managers than in those planned for employees of all grades. 

The Wilbur Lumber Co., mentioned above, has worked out a 
particularly happy combination of business and pleasure in the 
annual three days’ conference and outing of its managers, as will 
be noted from a perusal of the report of this year’s gathering, just 
held, appearing on pages 52 and 53 of this issue. As examples of 
the constructive character of these gatherings the list of 68 ques- 
tions prepared and propounded by H. W. Wilbur, printed on page 53, 
and the informing address by M. F. White, director of the company’s 
architectural and service department, may be specially cited. 

An interesting point, worthy of attention by retail lumbermen 
everywhere, was made by Mr. Wilbur in presenting the aforesaid 
list of questions. He urged upon the managers the importance of 
carefully reading the advertising pages of the trade papers so 
that they might become thoroly familiar with the numerous manu- 
factured products described therein, used in connection with the 
lumber and building industries, and thus be able to answer intelli- 
gently any questions that customers may ask concerning them. His 
own idea as to the essential character of such information is seen 
in the fact that a large proportion of the questions compiled and 
propounded to the company’s yard managers by him refer to-manu- 
factured products other than lumber, but iderttified with building. 
Mr. Wilbur’s point is well taken, for it is undeniable that the best 
merchant, other things being equal, is the one who knows the most 
about the goods he is offering. 

Such gatherings as those held annually by the companies named, 
and by many others, are worth all they cost in time and money. 
Indeed, it is doubtful whether equally valuable results could be 
obtained by the same expenditure in any other way. They foster 
the spirit of good will between the company and its employees; 
make for fellowship and friendly codperation among the employees; 


“get across” to those who can best use it a lot of useful ideas and 
information, and last, but not least, afford everyone participating 
a thoroly good time and needed relaxation from the stress of busi- 
ness routine. 





ONE OF THE most extensively used native woods for walking canes 
is the nanny bush, or black haw, and the industry of making the 
canes is large in New Jersey. 





More Garages than Residences Being Built 


T HAS BEEN said that in recent months more houses have 
been built for automobiles than for homes. Whether exact fig- 
ures would or would not show this to be true, is not important. 

There is nothing wrong in building garages. They are needed, and 
because our grandfathers did not build garages, is no reason why 
the present generation should not. It is a changing world, and 
change of the right kind spells progress. 

Business would be more satisfactory if residences and garages 
could be erected side by side and at the same time; but if we can 
not have both at once, let us be thankful for one at a time and hope 
that we can have both by and by. Garages can not be built without 
the purchase of material, and every purchase of that kind creates 
business, and it is business that is needed now. 

Men who own cars can usually afford to build garages, and it is a 
good thing that they are willing to do so. This is a time when every 
man who can afford to build, and who needs a building, should get 
busy. We should not be too particular in specifying the kind of 
structure to be erected. We should be glad to hear the sound of the 
saw and the hammer, whether the building is a residence, a stable, 
a coal house, a new porch, or a garage. Whatever it may be, it 
helps that much in furnishing work for those who need it and a 
market for those who have building material to sell. 





THE SPLIT FENCE RAIL is still occasionally made in this country, 
but it is going out of use because it is too expensive. Enough split 
rails to make a mile of fence would require timber sufficient for 
75,000 feet of lumber, while a mile of board fence, including posts, 
would scarcely take half that amount. Fence builders in this coun- 
try, from the first till the present, have used many billions of feet 
of timber. 


Freight Rates That Destroy Industry 


OME YEARS AGO a new settler in southern Texas had a few 
thousand dollars, bought a tract of fertile land, and raised a 
fine crop of cane. The market for it was six miles distant and, 

there being no railroad, the only means: of transportation was by 
teams. When he undertook to bargain for the handling of his cane, 
he learned that the cost of hauling amounted to more than the cane 
would sell for when delivered. The cane was left to rot, and the 
year’s work was wasted. That story ends there, but since it was 
good land, it is presumed the owner put it to some other use while 
waiting for better means of transportation so he could grow cane 
at a profit. 

In some respects this case is similar, and in some dissimilar, to 
the lumberman’s, who has a lot of low grades on his yard which he 
can not move, because the freight charge would be more than the 
price of the lumber delivered. The man who raised the cane might 
have found out the cost of hauling in time to have saved himself 
the expense of growing a crop that could not be moved; he could 
have found this out before he bought the land, and could have 
changed his mind about buying it if the result of his investigation 
warranted that decision. 

The case in this particular is not the same as the lumberman’s 
who finds himself loaded down with unsalable low grade lumber. 
He acquired the timber at a time when freight rates were such that 
he could ship the lumber, pay the cost of transportation from the 
proceeds of the sales, and have something left. At the time he 
acquired the property he had no reason to suppose that rates would 
advance to a point that would make it impossible for him to ship 
his stuff. That this happened was not due to any lack of judgment 
or foresight on his part. His plans were not faulty. 

Owing to advances in freight rates, many a mill owner today 
finds that it will not pay to ship his low grade stock. If. he ships 
it and pays freight, nothing is left for him. The increase in rates, 





“which he could not foresee, cuts his low grade lumber off from 
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market. He can let it rot at the mill, or in the woods; but his money 
is tied up in it, and that money will be lost unless the low grades 
can be marketed for more than enough to pay the freight. 

What is the remedy, or is there a remedy? The railroads insist 
that they must have the present rate, or a higher, or they can not 
If that is true, and they hold to it, much of this 
low grade stuff will not be hauled. It will rot. 

The question has been asked, and may be asked again, Would not 
railroads do better to haul this lumber at a lower rate, than not 


carry the lumber. 


cult to determine. 


ing traffic? 








to haul it at all? If they can make a little by hauling it, it is 
better than to make nothing by not hauling it. 
method of fixing rates would be needed so that lumber of different 
values need not pay the same rate; but such a schedule is not diffi- 


A change in the 


“Charging all the traffic will bear” may have some argument 
in its favor from the viewpoint of the carrier, but what argument 
is there in favor of charging more than the traffic will bear and kill- 





TIME COMING FOR CONSTRUCTIVE ADVERTISER 


American Business Will Have Recovered Normal Stride Within a Year Philadelphian Predicts— Believes 






“Advertising, according to my study 
of the future, is to play a greater con- 
structive part in the next ten years 
than it has played in the last twenty 
years. Why? Because the buyers’ 
strike, which has had tremendous in- 
fluence in every article of the republic, 
has created a feeling of antagonism 
against old-established reputations and 
points of supply,” says Dr. Edward J. 
Cattell, city statistician at Philadelphia. 


“What is: termed ‘good will,’ in 
many cases built up at a great expense, 
has in many cases disappeared. The 
market of the future will be to the man 
who has the courage to go in and take 
a great mass of people who are unset- 
tled in their old anchorage and point 
them, either back to their old anchor- 
age, or into a new one. 

“In other words, I think a greater 
number of people are open to be influ- 
enced by scientifically directed effort 
than ever before in the United States 
in any period of its history. 

“That circumstance, combined with 
the new, big power that is to come with 
our increased foreign trade, is going to 
create a larger number of guidable buy- 
ers than the world has ever seen before. 


“There is an old saying that ‘He who 
wrestles with me, strengthens me; 
mine enemies are my helpers.’ I have 
sixty years of clear-cut memories. I 
mention this to give weight to my 
words when I say that I have, at this 
moment, a stronger faith in our form 
of government than I have ever had 
before in my life, that I have a more 
hopeful outlook on the future than ever 
before in my life. 

“Weighing my words and speaking 
with the greatest sense of responsibil- 
ity, I want to go on record as predicting 
that within a year, American business 
will have recovered its normal stride. 
Not the old crazy gait of war times; 
but any man who has anything of value 
will find plenty of takers. 


“T believe that our labor is to have 
higher wages than they have received 
in times past but they will be wages 
paid for services actually rendered. 

“In other words, the new era is to 
be an era of reality of performance 
rather than promise. It is important, 








the Dark Hour Has Passed 





in making any survey, to take into con- 
sideration certain peculiar features in 
our American life which are without 
parallel or duplication in the life of any 
other nation, because when they are 
taken into consideration they change 
something which would be a menace 
to another land into a promise for 
America. 

“We are the greatest producers of 
wealth the world has ever seen but we 





“SERVICE?” 


Do you know what “SERVICE” 
is? If so, here is an easy way to 


earn 
$25.00 
for the best definition of 
“RETAIL SERVICE” 


The American Lumberman will 
give the following prizes: 


ES ae $25 
oe ig alin ves, Sci 15 
I antiak 6 ace 10 


Contributions not to exceed 
1,000 words and to be in our 
hands not later than Oct. 8. 











are also the greatest spenders of wealth 
the world has ever held. 

“In the average year, we spend from 
85 to 95 per cent of the wealth we pro- 
duce in that year. This, in one way, is 
a fault—in another, it is the salvation 
of the country when we must meet a 
crisis or perform unusual feats. 

“For. example, we spend perhaps 
forty billion dollars a year, producing 
about fifty billions. Now, a reduction 
of only 25 per cent in our expenditures 
would enable us to pay the great cost 
of the war in three years, and yet that 
little reduction in expenditures would 
scarcely be noticed by the average man 
because heretofore we have been so 
extravagant. 

“In the old world country, where 
they have studied every expenditure 
and have for years practiced rigid econ- 
omy, in times of crisis there is no slack 
that can be taken up, no such elasticity. 


“They need great wealth and they 
need it rapidly but their whole habit 
of life has been adjusted carefully with 
all the little economies put in force and, 
when the hour calls for a great range 
of new economies, those economies cut 
to the bone and injure the producing 
power of the people. 

“In America, on the other hand, 
many of our so-called extravagances 
when eliminated, help us. They have 
been exvenditures that have enervated 
rather than energized, so that, in doing 
without certain things, we increase our 
power to produce new things so that, 
coincident with our economies, a new 
power to produce new wealth is born. 


“That is the basis, the real basis, of 
my optimism concerning the future. 
In the first place, we have accumulated 
wealth of $300,000,000,000. This wealth 
has grown in my conscious life from 
$7,000,000,000, to $300,000,000,000, 
showing how rapidly we accumulate 
wealth altho we are such tremendous 
spenders. 


“The pessimists of today are nearly 
always the men who look only at the 
size of the debt, the size of the task, and 
do not measure the strength of the 
person who must meet that crisis, or 
his capacity for producing. They have 
no vision because they have no perspec- 
tive. They have only lived for a short 
time. They only see one side of the 
question. They do not realize that 
night is only a resting time between 
two days, that the shadow is not the 
forerunner of the end of all things, but 
a helpful shadow that enables us to 
gain new strength for a new day with 
fewer and greater opportunities and 
with new ability to take advantage of 
these opportunities because of the new 
strength that has come during the 
shadow. 

“That is why I am continually say- 
ing to myself, as well as to others, ‘He 
who wrestles with me, strengthens me, 
mine enemies are my helpers.’ 

“In times when things look bad, I 
always take an account of my assets, 
of my powers to do, in order that I may 
be ready to take advantage of the new 
day when the shadow departs.”—The 
Fourth Estate. 
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BALED PLANER SHAVINGS WANTED 


We are in the market for about six cars per 
month of baled planer shavings. They may be yel- 
low pine, cypress or poplar. If you know of any 
large concerns that would like a market for this 
kind of material we would like to get in touch with 
them.—INQuiRyY No, 332. 


[The inquirer is in business in Indiana and 


interested parties will be furnished the address: 


on request. Information is not at hand as to 
what use is intended for these shavings, but 
from the fact that the kinds of wood are speci- 
fied, it may be assumed that they are for a par- 
ticular purpose.—EDITOoR. | 


Is wood as strong when dry as when it 
was green?—Query VII. 


WANTS WATERPROOF GLUE 

Will you kindly give us the names of manufac- 
turers of waterproof glue, suitable for gluing up 
lumber which will be used in places where it is 
a to considerable dampness?—INQuIRY No. 

[The addresses of a few of the many mak- 
ers of waterproof glue have been sent to this 
Iowa inquirer. He has been advised that the 
Forest Products Laboratory, Madison, Wis., 
has conducted many experiments and made 
numerous tests of glue and is able to give 
valuable information on that subject. The 
inquirer’s address will be furnished on re- 
quest.—Editor. ] 


Does a pound of gold weigh the same as 
a pound of feathers? —Query XXIII. 


SEASONING LUMBER OUTDOORS 

Is there any book dealing with the care, handling 
and stacking of lumber in open yards?—INQUIRY 
No. 356. 

[A number of books treat of this subject, 
some one phase of it, some another. The book, 
‘‘Timber: Its Strength, Seasoning and Grad- 
ing,’’ by Harold S. Betts, of the United States 
Forest Service, can be recommended. It deals 
with a number of topics, one of which is the 
care of lumber in yards. The chapter devoted 
to this subject is carefully prepared. Five or 
six years ago the Forest Service published a 
bulletin written by C. J. Humphrey dealing 
with the sanitation of lumber yards, keeping 
weeds out, seeing that the drainage is good, 
that there is room for air circulation, and other 
measures to keep the lumber in good condition. 
That publication could probably be secured 
by addressing the Forest Service, Washington, 
D. C.—EprTor.] 


What is “canoe wood” and why is it called 
by that name?—Query XVIII. 


WHITE PINE FOR SASH AND DOORS 

Will you kindly advise us the best white pine 
to use in making sash and doors and for interior 
millwork? We would like to know the section of 
country that you consider grows the best white 
pine for this purpose, and would appreciate your 
giving us the names of firms from which we would 
be able to buy this stock—INnquiry No. 337. 

[The prevalent notion that pine satisfactory 
for the purpose here designated is difficult to 
obtain is erroneous. Such may be had in many 
parts of the country, from as far south as the 
Carolinas, north to New England, west to the 
Lake States and west of the Rocky mountains 
thru Montana, Idaho, Washington, Oregon, Cali- 
fornia, and also in Arizona and New Mexico. 
But it is not all the same species of white pine; 
and some of it, while possessing the character 
of wood expected of white pine, is botanically 
yellow pine, tho sold as white pine and used 
without prejudice as such. The California white 
pine, the Arizona pine, and some of the pine 
in New Mexico, as well as that scattered thru 
the Rocky Mountains, possess qualities com- 
parable to those of the genuine white pines, tho 
the botanists, depending largely on the leaves 
and cones as means of identification, would 
elass them as yellow pines. 


There is much pine available that is white 
pine both botanically and in regard to the wood. 
Among such is the old-time white pine of New 
England, the Lake States, and along the Ap- 
palachian ranges southward. Very similar to 
this is the true western white pine which is 
highly developed in Montana and Idaho. Ex- 
cellent stock for sash and doors can be obtained 
from the various pines here mentioned. The 
address of the inquirer, who writes from Georgia, 
will be sent on request.—EDITOR. | 


Where does white mahogany come from 
and by what other name is it known?— 
Query XVII. 


A QUESTION OF ETHICS 

Will you please advise us if you consider it 
within the jurisdiction of the retail lumber dealer 
to contract and build residences? If it is un- 
ethical, we would like to have you state why you 
consider it so.—INQuiRy No. 284, 

[Most people in answering this question would 
be influenced largely by their viewpoint, and 
would answer accordingly. In a book dealing 
with retail selling a chapter is devoted to a dis- 
cussion of this subject, and the author approves 
contracting by the dealer, under certain circum- 
stances; and a definition of such circumstances 
includes the case of the builder who does not 
buy as much as he should from the home yard, 
but buys from a distance. In that case, the 
author of the book thinks it is perfectly proper 
for the retail dealer’ to look out for his own in- 
terests by building houses. Commenting on this, 
the author says: 

‘¢There are only two ways for the retail deal- 
er to handle this question. One is to sell to the 
people of the town who buy lumber, and the 
other is to go into the contracting business. 
I would try first to sell to the people in the 
town, and failing in this, I would decline to 
quit business as long as there was another 
loophole open.’’ 

There are those who take different views of 
this question. Several years ago there was in 
eastern States, and still may be, an association 
of lumbermen who would not admit to their 
membership dealers who did any contracting. 
They lived up to the rule pretty well; but, 
it is said, they broke over in favor of one or two 
of their wealthy members who did a little con- 
tracting on the side. Commenting on the policy 
of this association, the author above quoted 
says: 

‘¢This association has a perfect right to keep 
out any contractors it sees fit, but the con- 
tractors who are kept out have equally as much 
right to sell lumber and build houses as any- 
one else has to do nothing but sell lumber. 
This is supposed to be a free country, and even 
the department stores have not been legislated 
out of existence yet, and most likely never will 
be.?? 

Sometimes a builder goes into the lumber 
business, and sometimes it is the lumberman 
who goes into the building business; but the 
fact that both do it, does not give the direct 
answer to the question whether the practice is 
ethical. Probably most men who do so con- 
sider that their actions are proper. Within 
the last four months a man representing lumber 
interests in British Columbia visited Chicago 
for the purpose of taking contracts for building 
houses here, in order to use lumber from British 
Columbia. He was not after a profit on the 
building so much as a profit on the lumber to 
be used. Labor difficulties caused the abandon- 
ment of the project. 

This is not exactly the same as the retail 
lumberman’s building activities; but it is along 
a similar line. At any rate, the question of 
ethics in this matter will be apt to be decided 
by each man somewhat in accordance with his 
business interests.—EDITOR. ] 


If “multiplication is short addition,” is 


I+] the same as 1X 1?—Query XIX. 


HARDWOOD TIMBER IN MEXICO 


We have had submitted to us two tracts of hard- 
wood timber situated in Mexico, One of these 
tracts consists of 750,000 acres, on which they re- 
port that there is mahogany up to 40 inches in 
diameter, red cedar, vari (similar to mahogany), 
amarillo, jovillo, lignum vite and other kinds of 
hardwood, and that this timber could be bought 
very reasonably. This tract of timber is situated 
in the State of Tabasco, which is on the east coast 
of Mexico, below Vera Cruz and about sixty miles 
from the port of Mexico. 

The other tract of hardwod timber is on the west 
coast of Mexico, near Mazatlan, and we are advised 
is near and adjoining the railroad south from 
Nogales, Ariz. 

Within the next two or three weeks we shall 
have a further and a more accurate report on the 
west coast proposition, but in the meantime if 
you should know of any parties interested in hard- 
wood timber we would like to get into communi- 
cation with them.—INquiry No. 353. 


[The address of the inquirer, which is a Texas 
timber company, will be sent to interested par- 
ties on request.—EDITOR. | 


Does “quite a few’ mean the same as 
“several?”—Query XXVII. 


POPLAR LOGS FOR SALE 


I have 75,000 feet or more of poplar logs which 
I want to dispose of. They run up to three feet 
in diameter. I can deliver them at the Tombigbee 
River, a navigable stream.—INQuiIRyY No. 360. 


[The logs are in Alabama, and the address 
of the inquirer will be furnished on request.— 
EDITOR. | ; 


On what written law do Americans base 
their claim of freedom in religious worship, 
and has that law anything to do with taxa- 
tion?—Query XXI. 


PRICE QUOTATIONS FOR OAK 


The writer’s attention has just been called to 
Inquiry No. 312 in your issue of Aug. 6 asking 
prices prevailing in 1900 on oak, 3x6 to 12x14— 
10 to 30 feet in length. 

This would be matter of special manufacture, 
and each bill would likely be priced differently at 
the time according to whether it were random or 
specified sizes and lengths, assortment required, 
and to a considerable extent grade aud use. Also 
it would naturally vary with the situation of the 
producer to get stock out in territory favorable 
for reaching the market where it was desired. No 
price list or market report would be in existence 
which would cover this situation. 

The writer looked back in his old memorandum 
books, and could find in a general way that such 
stock was ranging from $20 to $40 per M, accord- 
ing to grade and assortment, delivered on cars in 
Chicago direct from the mill. We find, for ex- 
ample, prices of stock for boat work, running from 
$32 to $42 in that period, and for lower grade 
dock material, even in lengths and sizes as large 
as those mentioned, ranging from $21 to $26. 
Short stock alone from mills that could not manu- 
facture long, would have ranged a little under $20 
in the same period.—M. G. TRuMAN, MArsu & TRru- 
MAN LUMBER Co., Chicago, Il. 


Why does the maple tree yield water for 
sugar making in early spring and not later 
in the season?—Query XXV. 


PRICES OF CERTAIN HARDWOODS 

Will you kindly furnish us with the market 
prices, during June, July, August, September, 
October and November, 1920, of the following items, 
f. o. b. Chicago, if possible : 

Four-quarter FAS cottonwood, sap gum, and 
tupelo; and the same woods in box boards 13”-17” 
and 9”-12” ?—Inquiry No. 358. 

[This Indiana concern has been supplied 
with such of the quotations as were published 
at the time, the figures being compiled from 
the market pages of the AMERICAN LUMBER- 
MAN of the specified dates. This suggests 
that many advantages would accrue to sub- 
seribers of this paper if they would keep on 
file for reference the back numbers.” Many 
questions could be quickly and correctly an- 
swered by referring to such a file——Epiror. | 
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The General Business Situation 

August marked a moderate but general prog- 
ress toward recovery in business activity. The 
steel industry during the last month underwent 
further readjustments both in prices and in 
wages, and during the last two weeks the indi- 
cations of an increase in the demand for steel 
were unmistakable. The activity in the coal, 
tobacco, textile and leather industries was main- 
tained, and several of those lines which until 
very recently had suffered acutely from busi- 
ness depressions began to show life. The most 
noteworthy development undoubtedly was that 
while buying by wholesalers and jobbers con- 
tinued to be largely for immediate requirements 
they began showing greater confidence, and a 
distinct disposition to buy ahead for longer 
periods than heretofore. Trade, as a whole, 
however, can not yet be characterized other- 
wise than as dull, and while nothing in the 
present situation suggests that sudden and 
general activity will follow the recent slow and 
irregular improvement, a much stronger basis 
now exists for subsequent betterment. The 
‘industrial depression has spent its force, and 
there are unmistakable cheerful signs on the 
horizon. The last month has among other 
things witnessed a steady improvement in the 
banking and credit situation, and the tendency 
toward easier money conditions was more 
marked. Building operations continue to show 
steady growth, and close observers agree that 
the increase in activity in this field is the most 
significant of recent developments in the domes- 
tie business situation, meaning as it does pros- 
perity not only to the building trades and 
building material producers, but to a vast num- 
ber of other industries which for their pros- 
perity depend more or less on the number of 
new homes being built. 


Review of Crop Conditions 


The improvement of crops resulting from the 
general rains which have fallen during the last 
few weeks is continuing. Those in most of the 
lower Mississippi Valley States have improved 
considerably, especially the forage crops. Corn 
is a crop that everybody is watching at the 
present time. This crop in the upper Missis- 
sippi Valley corn belt has been damaged lo- 
eally by rains that in some instances were 
exceedingly heavy and accompanied by winds 
of high velocity, and as the corn had made a 
very rank growth without sufficient supporting 
roots, much corn was blown down and will be 
exceedingly difficult to harvest with machinery. 
Most of it, however, is so far along, ready to be 
cut and shocked, that very little actual damage 
will result. The outstanding feature of the 
cotton producing States is the fact that cotton 
is not rallying at all. This crop has been under 
too great a handicap all season to improve 
materially the original estimate of a 50 per- 
cent crop. Texas particularly reports heavy 
deterioration of cotton, and the boll weevil is 
active everywhere. 


In the Hardwood Field 


The hardwood market has fluctuated consid- 
erably during the last month or so, one week 
showing substantial improvement over the pre- 
vious one and- the-next quieting down again. 
The last week, however, witnessed an improve- 
ment which appears more permanent, with a 
domestic business of larger volume; with con- 
siderably keener interest in the market being 
displayed by some of the principal industrial 
consumers, and with a noteworthy expansion of 
foreign demand and inquiry. A comparatively 
large quantity of hardwood lumber is moving 
abroad, principally to the United Kingdom and 


the Continent, and while prices on this business 
are not all that could be desired, exporters are 
viewing with gratification the large volume of 
inquiries coming in, indicating the opening up 
of the foreign markets. Flooring manufac- 
turers are buying more freely and state that 
the progress of building construction is such as 
to warrant them in increasing their purchases 
substantially within the next month. Furniture 
manufacturers are still quite inactive and their 
buying is confined largely to walnut lumber, 
veneer, and crating material, but the railroad 
car repair plants are increasing their operations 
and beginning to buy hardwood in fair quanti- 
ties, while the box manufacturers appear much 
more active than they were and are buying 
really important quantities of low grade cot- 
tonwood and gum. The price situation has 
shown no appreciable change during the last 
week. 


North Carolina Pine Market 


The North Carolina pine mills during the last 
ten days have booked a larger volume of busi- 
ness, and there has been a very noticeable in- 
crease in the demand for lower grades. These 
lower grades, however, are for the most part 
wanted dressed and resawn, and for immediate 
shipment, and it is in-this connection that the 
millman is encountering trouble. Most planing 
mills, some of them working overtime, are filled 
up with business for the next two or three 
weeks, and buyers in many cases are loath to 
wait so long for their lumber, and sometimes try 
to buy in other sections. This shows in what 
a deplorable condition their stocks must be and 
makes the lumber producer confident of a large 
volume of business to be placed. Recent in- 
quiries have been heavy, calling for all kinds 
of lumber, and while prices currently obtained 
show no change the tendency is distinctly up- 
ward. 


The Market for Southern Pine 


The southern pine market this week continues 
to show improvement. Orders, especially from 
retail sources, are coming thru more freely and 
eall for larger quantities. The railroads still 
offer orders for a considerable quantity of car 
material, which due to its scarcity has shown 
some additional advances in price during the 
last couple of weeks. The other industrials ap- 
pear to be holding back, but judging from the 
number of inquiries received from such sources 
it is expected that this trade too will expand 
gradually. While the price level as a whole is 
about the same as last week, the tendency of 
all higher grades is distinctly upward, and on 





a few items there have actually been some ad- 
vances. Building in the South, which has been 
good for the greater part of the year, is keeping 
up in excellent volume, and the orders and in- 
quiries received from the central States and 
the West show that some important develpp- 
ments in the construction field are taking place 
there. Exporters, too, are much encouraged 
over the outlook for foreign business, European 
buyers showing an active interest in the mar- 
ket, and are placing business at a rate consid- 
erably in excess of that which has prevailed for 
a year and a half. However, the mills are mak- 
ing no efforts to increase the output of lumber 
until demand has become stabilized, feeling, in 
view of past experience, that the best policy is 
that of caution. 


Douglas Fir Market Conditions 

The Douglas fir market continues to show 
signs of improvement and reports from some 
sections of the producing territory state that 
this improvement has gone far enough to en- 
courage several of the mills that were closed 
down to resume operations. The retail lumber 
trade is much better than it was only a month 
ago, and dimension orders are especially plenti- 
ful, showing that building construction is going 
ahead on an enlarged scale in practically all sec- 
tions. Dimension stocks, however, like stocks of 
upper grades generally, are low and very bro- 
ken as to assortment, and as orders are still 
confined to carload lots of an extremely miscel- 
laneous character, calling for all sizes and 
lengths, there is considerable trouble in placing 
them. The railroads are buying some car ma- 
terial, especially siding, which purchases are re- 
sponsible for the further depletion of stocks of 
slash grain flooring, but railroad construction 
material remains neglected. Excepting cargo 
orders, there is very little cutting business now 
offered the mills and timber prices have declined 
a little. Waterfront mills are still enjoying a 
good volume of offshore business, and in fact 
demand is such that even the interior mills are 
sometimes called upon to ship certain items to 
coast ports for export loading. The Japanese 
continue to be the leading purchasers, not only 
of Douglas fir squares but also of cedar logs, 
with the result that these latter, being scarce, 
appear to be working toward higher prices. 
This prospect of advances is having an impor- 
tant bearing on the red cedar shingle situation, 
the mills being very reluctant to sell at prevail- 
ing prices even a day or so ahead, fearing that 
red cedar logs may advance overnight. The 
shingle market in the meanwhile is much more 
active than it was, and all grades are enjoying 
the improvement. 





Lumber Movement for Thirty-Three Weeks* 


Cut Shipments Orders 
Soutiete Pine: AMsOcIs tod. . oocc cect dadevcecvccccutews 2,249,418,845  2,296,950,765 2,265,117,497 

Ia co daca aec doen Guccassueceratacekveteagaveed 67,738,885 71,265,289 742, 
PRUE. 6:4. cre 8 Vinca: cid CORRES ECRCes bees eden seee ewe 2,317,157,730  2,368,216,054  2,345;860,357 
Ww Coast Lumbermen’s Association. ...........eeeeeeeee 1,553,772,042  1,664,671,600 1,653,784,034 
~~ a ny aeaweu m ee pings eee Pmt Aree re eee 60,647,335 65,779,854 61,167,245 
Us coca Sinn Gen Ur addhddcedetteweuesacs venues 1,614,419,377  1,730,451,454 1,714,951,279 
Western Pine Manufacturers’ Association.............-00-- 446,714,082 391,581,728 385,350,000 
PO GRC GCs eu Ldn SecunS ead wavececvecsWeawwareuen 16,539,000 16,584,000 15,350,000 
J” SSE aR ape sia Sala tc ein. d5 b Aine eleininin 4 sou Bee 463,253,082 408,165,728 400,700,000 
California White & Sugar Pine Manufacturers’ Association.. 163,880,000 129,673,000 280,522,000 
PE ES ado: < ees ° Ue wel Ween s saveeacewabadess eames ame 3,508, 2,724,000 2,534,000 
EE ae Us Soci dic.o.c BWAS A leas «'e 0 bid Oe PAE M lay a oa eS 167,388,000 132,397,000 283,056,000 
California Redwood Association. ............0 eee eeeeeeee 163,947,000 107,358,000 97,008,000 
BE Sa age oon dt Oe 0 dew ohne Heenan ides 6 eb eure 6,733,000 1,664,000 4,041,000 
NG | bie cain cis Kb 66:06 Oe lie otic ceed eeeebeancuuwemeed 170,680,000 109,022,000 101,049,000 
North Carolina Pine Association. .........ccseecccsssesees 175,936,646 166,313,502 147,723,095 
MSDs vacivie ws caceh eee. os cveevulocan these Gudmakt 8,385, 8,300,257 7,708,268 
OEE Bind Gv.ced< cbcqebcas CauecNne cast oetuaacaueud ewe 184,322,160 174,613,759 155,431,363 
Northern Hemlock & Hardwood Manufacturers’ Association.. 66,723,000 51,293,000 44,725,000 
MR Mk 6 eee tde tN bs cage civin SUeCeECke sees weeetede ,805,000 1,874,000 1,408,000 
WOM 6b <bks Ue clewtecnenedatuden eck GUNG s+ cenee et 68,528,000 53,167,000 46,133,000 
CR TONED > ski ees 0 cke hone owe EV eeieceks owdeewden 4,985,748,349  4,976,032,995 5,047,180,999 


* Beginning week ended Jan. 8, hac and including week ended Aug. 20, 1921. 
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PURCHASE 697,000,000 FEET OF TIMBER 


San Francisco, Cauir., Aug. 27.—Elmer H. 
Cox, manager of the Madera Sugar Pine Co. 
and vice president of the new Sugar Pine Lum- 
ber Co., is named as the purchaser in the deal 
for 697,000,000 feet of Government timber in 
the Sierra National forest. It runs very largely 
to sugar pine on which the stumpage price in 
the contract is $4.25. For western yellow pine, 
$3 was paid, and for white and red fir and 
incense cedar, $1.50. The purchaser is allowed 
a 2-year period for construction and a 23-year 
operating period. This sale will, also, make 
possible the movement of about 700,000,000 
feet of privately owned timber. 

An initial investment of approximately $3,- 
500,000 is required for development, especially 
for the construction of a railroad to open up the 
timber area. The contract provides for the 
use of a part of the road as a common carrier 
and it will be used, later, to remove additional 
national forest timber. 

This contract has been turned over to the 
Sugar Pine Lumber Co., which was recently 
organized with A. H. Fleming president; E. 
H. Cox, vice president, and A. W. Heavenrich, 
secretary-treasurer. This company has, also, 
taken over the White & Friant timber. These 
large tracts, lying in Madera and Fresno coun- 
ties, will furnish logs for the operation for many 
years to come of a sawmill which is to be 
erected from plans now in course of preparation. 


READY TO CENTRALIZE UNUSUAL STOCKS 


CoLuMBus, OHIO, Aug. 29.—R. M. Lucas, as 
secretary of the H. H. Giesy & Bro. Co., recently 
chartered with a capital of $500,000, has been 
busy working out the details of the concern. 
The new company, which is a reorganization of 
a wholesale concern operated as a partnership 
under the same name, is designed to act as 
wholesale yard for a number of retailers to 
carry the unusual sizes of lumber and materials 
not called for frequently. In all, seventeen of 
the retailers of Columbus have taken stock in the 
company. All unusual and less frequently called 
for stocks now in the hands of the stockholders 
in the H. H. Giesy & Bro. Co. are being inven- 
toried and after these are disposed of all such 
stocks will be carried only in the central yard. 
It is believed that a great saving in overhead can 
be made in that way. 





STATE WAGES ARE AT PREWAR LEVEL 


CotumBiA, 8. C., Aug. 29.—Prices now be- 
ing paid for common labor in South Carolina 
are back to a prewar basis, the range be- 
ing from $1 a day to $2.50. The State high- 
way department has kept records of wages 
paid for road maintenance work being done 
in various counties, and the figures above are 
from those records. Prices for teams have 
a somewhat wider margin, the range being 
from $2.50 a day to $4. Teams with drivers 
are paid wages ranging from $4.50 to $5. 
There is an abundance of common labor avail- 
able in this State, tho the arrival of cotton 
picking season may reduce the surplus to 
some extent. 


SEATTLE MILL BADLY DAMAGED BY FIRE 


SEATTLE, WasH., Aug. 28.—Fire early last 
evening burned the main mill building of the 
Ellis-Mylroie Lumber Co., at 2725 Twelfth 
Avenue Northeast, on the north shore of Lake 
Union, causing a loss estimated at $125,000, 
fully insured. The heaviest loss was in the 
mill proper, where the company had recently in- 
stalled modern and expensive machinery and 
other equipment. A double-plank bulkhead fire- 
wall installed a short time ago under the floor 
of the mill, between the piling, saved the dry- 
kiln and finished lumber valued at $100,000. 
The lumber in the yards was saved. The fire 
is believed to have started from an overheated 
bearing in the filing room. The 2-story mill 
structure burned so rapidly that within an hour 
after the alarm had been sounded the roof fell 
in, carrying down the second floor upon the ex- 
pensive machinery underneath. A. W. Mylroie, 





president, states that he wishes the loss to be 
adjusted at the earliest moment by the insur- 
ance companies. ‘‘We hope to resume as soon 
as possible,’’ he said. ‘‘We will lose no time 
in rebuilding the plant, since we have both our 
local and foreign trade to take care of.’’ The 


_ Ellis-Mylroie Lumber Co. was formerly the 


Rogers-Mylroie Lumber Co., the senior partner 
having been Earl Rogers, who superintended the 
construction of Weyerhaeuser Mill B at Everett, 
Wash., and during the war was connected with 
the spruce production section of the Signal 
Corps, on duty in the Olympic Peninsula. Mr. 
Rogers disposed of his interests more than a 
year ago, when the concern assumed the present 
name, with Mr. Mylroie as president, treasurer 
and general manager, and L. R. Ellis as vice 
president and secretary. The mill is a cargo 
proposition, since it is located on the waterway 
leading from Lake Washington thru Lake Union 
and the ship canal into Puget Sound. The 
plant is valued at $400,000. 


THE MODERN “ARKANSAW TRAVELER” 


Early in May of this year, a letter written 
in an unsteady hand, expressing thanks: for 
booklets sent in re- 
sponse to an earlier 
letter, was received 


‘by the Arkansas Soft 


Pine’ Bureau. The 
writer was L. M. Nute, 
Portland, Me. In his 
letter was included a 
request that the bu- 
reau send him a piece 
of lumber 4% inches 
wide, 314 inches thick, 
of heart wood, quarter 
sawn, cut from the 





The “Arkansas Trav- 
eler,’’ a Product of 
Arkansas Soft 
Pine 





butt log end, similar 

to a flooring board. 

The request was re- 

ferred to one of the 

mills and the lumber 

shipped direct to Mr. 

Nute. The incident 

was forgotten until a 

letter came from Mr. 

Nute saying that he 

was a violin maker, 

and that the piece of 

wood received in his judgment would make 
a fine fiddle. Later he wrote that he had com- 
pleted the violin, strung it up and that it was 
about as strong an instrument as he had ever 
made. It has a good quality of tone and lots 
of power and he had named it the ‘‘ Arkansaw 
Traveller.’’ ‘‘I know when I get it varnished 
it will be a handsome violin,’’ says Mr. Nute, 
‘and I hope the grain will show plainly. When 
I tell you my age, you will see that I am no 
spring chicken, for the 16th day of last April 
was my ninetieth birthday. The wood works 
fine under my plane and scraper.’’ 


WILL CONSTRUCT LOGGING RAILROAD 


Rossoro, ARK., Aug. 29.—The Caddo River 
Lumber Co., of this city, this fall and winter 
will build a logging road from Rosboro thru 
Womble thence sixteen miles north into a 90,- 
000-acre tract of timber in Montgomery County, 
according to T. W. Rosborough, vice president 
and general manager of the company. Mr. Ros- 
borough, was in Little Rock last week closing 
deals for several pieces of property in Womble 
thru which the road will run, and which are 
owned by Little Rock people. 

The tract of timber to be cut has been bought 
by the Caddo River Lumber Co. at various times 
during the last six years, the largest single pur- 
chase being that of 35,000 acres. The timber is 
mostly pine, with some hardwood, and there is 
enough of it to keep the plant at Rosboro run- 
ning steadily for fifteen or twenty years with a 
daily output of 100,000 feet. 


SHIPS TRAINLOAD OF LUMBER 


MonrTeomeErY, AuA., Aug. 29.—Montgomery, 
and especially this section of the State, has risen 
to prominence by reason of the shipment of a 
solid train load of lumber consisting of thirty 
cars by the W. L. Shepherd Lumber Co., to their 
New York representatives, who will distribute 
it in New York and New Jersey. This ship- 
ment, which left Montgomery Aug. 27, was 
assembled by the Atlanta & West Point route 
under the direction of Fred Bennett, general 
executive agent in Alabama for that system. 
Both Mr. Shepherd and Mr. Bennett declared 
that this is probably the first time that a train 
load of lumber was ever sent out of Montgomery 
and probably out of the South under the direc- 
tion of one company. Walter Shepherd, of the 
company, stated that this shipment merely 
marks the inauguration by his company of a 
regular schedule; that from now on it will ship 
a train load a week, each train carrying ap- 
proximately 750,000 feet of Alabama pine to 
eastern markets. : ‘ 

The Shepherd company for the week ended 
Aug. 28 had shipped 173 cars of lumber but 
not in train load lots. Mr. Shepherd says that: 
the demand for lumber is strengthening and 
that locally these shipments are looked upon as 
a heartening sign of improved business condi- 
tions. : 


LOUISIANA MANUFACTURERS ORGANIZE 


New OrueEans, La., Aug. 29.—At a mass 
meeting of manufacturers from all sections of 
the State, held in the Grunewald Hotel last Fri- 
day, the Louisiana Manufacturers’ Association 
was formally organized, with a membership 
representing an annual turnover of $700,000,- 
000. Wilmer H. Johnson, of the Johnson Iron 
Works, Drydock & Shipbuilding Co., New 
Orleans, was elected president, Chas. Behre, of 
the Pelican Ice Co., New Orleans; Dr. W. D. 
Haas of Alexandria, interested in sugar, lum- 
ber and other industries; and S. Odenheimer, of 
the Lane Cotton Mills, New Orleans, were named 
vice presidents. Peter Jung, of the Crescent 
Bed Co., New Orleans, was chosen secretary- 
treasurer. Among the directors are J. W. C. 
Wright, of the New Orleans Furniture Manufac- 
turing Co., Fred Salmen, of the Salmen Brick 
& Lumber Co., New Orleans and Slidell; W. B. 
Gillican, of the Gillican-Chipley naval stores 
interests, New Orleans; H. B. Hewes, of the 
Jeanerette Lumber & Shingle Co., Jeanerette; 
and D. T. Cushing, of the Great Southern Lum- 
ber Co., Bogalusa. 

Among the purposes of the association, as set 
forth in its constitution, are: 

‘¢To improve manufacturing and industria) 
conditions in Louisiana and to promote the 
prosperity of manufacturers and producers, 
whether employers or employees.’’ 


“ HOME” DRIVE IS SUCCESSFUL 


Cotumsta, 8. C., Sept. 1—Much interest has 
been aroused by the ‘‘Build a Home’’ drive, 
which has been on for several days,( the object 
being to secure $600,000 in subscriptions to 
building and loan association stock so that the 
money will be available to aid people who want 
to build. 

The drive has been conducted with energy and 
enthusiasm, captains and teams being appointed 
to cover various sections of the city and per- 
sonally solicit people to buy building and loan 
stock. Banners hung across the street read: 
‘“Columbia Needs Homes—Labor Needs Work. 
Put Labor to Work Building Homes Thru Your 
Weekly Savings in Building and Loan Asso- 
ciations.’’ 

Newspapers have devoted much space and 
the drive has been characterized by something 
of the same spirit manifested in the Liberty 
bond campaigns. The total amount of sub- 
scriptions has reached $577,353, and the $600,- 
000 goal will be reached in a day or two. The 
builders and contractors have rallied heartily 
to the call of the chamber of commerce to assist 
in putting the drive over, and with the goal in 
sight all expect a quick revival in building and 
consequent relief of the house shortage. 
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Committee Makes Recommendations 


WiLMINGTON, Deu., Aug. 30.—The building 
readjustment committee of the Wilmington 
Chamber of Commerce, which has been investi- 
gating the local building situation with a view 
to finding ways and means for bringing about 
a resumption of residence construction, last 
night presented its findings at a meeting of the 
general building construction conference at- 
tended by representatives of the various parties 
interested. 

The report shows considerable reductions in 
labor and material costs now as compared with 
1920, but calls attention to certain exceptions 
for which the committee ‘‘can find no reason- 
able justification.’? The exceptions referred 
specifically to plate glass, stair work and to 
wages in a few trades, altho also making the 
statement that ‘‘labor costs in almost every 
instance have shown a marked reduction from 
1920.’? 

In the discussion that followed, J. A. Bader 
called attention to the handicap to building 
imposed by existing freight rates. It was pointed 
out that on a carload of stone from Clayton to 


small houses, which should prove of great assist- 
ance in remedying the housing problem and the rent 
situation. 


Make Merry Over Knot Hole Venture 


[Special telegram to AMERICAN LUMBERMAN] 

St. Louis, Mo., Sept. 1—Ten kittens frol- 
icked thru the catnip and onion beds amid 
tumultuous shouting of the old cats at the Hoo- 
Hoo concatenation held at the American Annex 
last night. W. G. Funck, Vicegerent Snark for 
the eastern Missouri district, acted as toastmas- 
ter at the dinner, at which short talks were made 
by Snark of the Universe L. M. Tully, Seere- 
tary H. R. Isherwood, Julius Seidel and P. T. 
Langan, of Cairo. It was announced at the 
dinner that St. Louis stood first in the number 
of new kittens secured during the year, altho the 
eastern Missouri district ranked third in this 
regard as a jurisdiction. Snark Tully in his 
address told of his association with Mr. Funck 
in a new venture—the distribution of ‘‘Cadoga’’ 
wood and \its byproducts, the knot holes being 
used in the manufacture of mousetraps, Swiss 
cheese and hobby horses. 

The initiation was one of the most successful 











JOHN L.ALCOCK & CO. 
Exporters Black Walnct. Wede dai Hickseyofiniee Bhat Sorat dedkeqow Ree 
{mporters. Circassian Walnut & East india Rake 


The above illustration shows in part the display of John L. Alcock & Co. at the recent Marine Show 


& Export & Import Exposition held at Baltimore, Md. 
samples of the various woods they export as well as samples of those imported. 
aroused a great deal of interest and attention. 


John L. Alcock & Co. had on display 
The display 





Wilmington costing $660, the freight was $440, 
and on sand costing 50 cents, the rate from Mil- 
ford was $1. 

As a result of the meeting Chairman Warner 
of the general conference was empowered to 
appoint committees to carry out the following 
recommendations of the readjustment com- 
mittee: 


1. Bring all proper influence to bear to secure 
the financing of building operations by the financial 
institutions along the lines so successfully followed 
in Philadelphia and other cities. 

2. Appoint a committee of financiers to follow 
up the bankers and try to find ways and means to 
raise mortgage money to finance private building 
enterprises. Proper expansion of credits will en- 
courage business man and instill a new confidence. 

3. Appoint a committee to follow up real estate 
men to find ways and means of reducing rents and 
real estate costs; also the professional men for 
the purpose of reducing the cost of professional 
Services of doctors, lawyers etc. 

4. Invoke the aid of Delaware’s representatives 
in the Congress of the United States to secure the 
enactment of the Home Loan Act, with a view pro- 
viding much needed credit facilities in building of 


conducted here in some time and included several 
tests for the kittens which have not been wit- 
nessed here before. The long, lean and hungry 
Hoo-Hoo were challenged by the corpulent 
brethren to play a game of baseball, time and 
place to be specified later. 


Wage Decision Expected Saturday 

It is now expected that Judge K. M. Landis, 
as arbitrator in the controversy between the 
Associated Builders and the Chicago Building 
Construction Employers’ Association on the one 
hand, and the Chicago Building Trades Council, 
representing the labor unions, on the other 
hand, will render his decisien sstablishing wage 
scales and working conditions on Saturday of 
this week. 

At a hearing of the parties at interest held 
on Thursday of this week Judge Landis sue- 
ceeded in wiping out the compulsory use of the 
costly sub-contractor system, and also in estab- 


lishing the right of any contractor from out- 
side of Chicago desiring to compete for local 
business, to secure union help on the same foot- 
ing as the local contractors. He further secured 
from Thomas Kearney, president of the Chicago 
Building Trades Council, the promise that when 
conditions made it necessary for contractors 
to employ non-union men—that is, when the 
unions were unable to furnish a sufficient num- 
ber of competent men in any trade—said non- 
union men would not be taxed for a permit 
to. work, as has been done in the past. 


Wages Based on Living Costs 

WASHINGTON, D. C., Aug. 30.—The Depart- 
ment of Labor, thru the bureau of labor statis- 
tics, is making a study of the methods of ad- 
justing wage scales and concluding collective 
wage agreements where cost of living figures 
enter into the wage adjustment. Te that end, 
the bureau wishes to communicate with the 
various companies, members of arbitration 
boards, labor managers or others who are using 
cost of living figures in the determination of 
wage awards. 

If any reader of AMERICAN LUMBERMAN who 
has not already communicated with the bureau 
is using cost of living figures in the adjust- 
ment, of wages, it will be appreciated by the 
bureau if he will write to the commissioner of 
labor statistics, Washington, BD. C., and inform 
him of that fact. 


Three Southern Companies Consolidate 


[Special telegram-to AMERICAN LUMBERMAN. ]} 

Houston, Tex., Aug. 31.—Lynch Davidson 
has consolidated his three companies, the South- 
land Lumber Co., Continental Lumber Co. and 
Mardez Lumber Co., under the name of Lynch 
Davidson & Co. The officers of the new com- 
pany are the same as of the three—Lynch David- 
son, president; J. H. Cooke, vice president and 
general manager, and 8. L. Davis, secretary 
and treasurer. The company takes over and 
will operate twenty-four retail yards in Texas 
and Oklahoma formerly operated in the name 
of the Southland Lumber Co. and will do a gen- 
eral wholesale business with headdfuarters at 
Houston. 


Forecasts Improvement in Market 
[Special telegram to AMERICAN LUMBERMAN] 


WasuHineTon, D. C., Sept. 1—Improvement 
in the condition of the lumber market is looked 
for in the near future, according to the monthly 
bulletin of the Federal Reserve Board, issued 
today. Pacific coast shippers expect a better 
market owing to the reduced freight rates to 
markets east of the Mississippi, the anticipated 
resumption of buying by the railroads, the low 
stocks of lumber now held by distributers and 
the increasing demand for American lumber by 
Japan, China and Australia. 

Four lumber associations in the Pacifie coast 
district, however, report a cut for July of 329,- 
343,000 feet, which was 12.7 percent less than 
the June cut, and estimate that mills are operat- 
ing at approximately 65 percent of normal. 
Thirty-five mills in the Dallas (Tex.) district 
reported a July production which was 31 per- 
cent less than normal. The Southern Pine Asso- 
ciation showed lumber production in the Atlanta 
(Ga.) district for the week ending July 29 to 
be 22.4 percent below normal. The lumber cut 
of mills in the Minneapolis district te*aled 15,- 
319,816 feet, a 2 percent decline from the June 
eut and a 44 percent decline from the cut of 
July, 1920. Orders booked for the month show 
a 6 percent increase over June, but were only 
77.2 percent as large as the orders received dur- 
ing July, 1020. 

Reports from all districts show that construe- 
tion of moderate priced homes and dwellings 
eanstitnte . ‘arge part of the present building 
activity, v..il> construction of business and in- 
dustrial structure is negligible. 
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The Crisis of Reconstruction Is Past and Soft Times Are Going; 
Price Harmony, Hard Work and Slow Saving Will Bring Prosperity 


La Crosse, Wis., is one of the numerous 
urban brotherhood whose way of earning its 
living was seriously cramped by the eighteenth 
ainendment. In brief, plain language, ‘it 
used to make beer. Probably also knew the 
taste of its own product. Years ago I was in 
La Crosse on Labor day and observed the 
parade. There were barbers and plumbers 
and painters and hash slingers and members 
of other crafts out in force; quite a respect- 
able showing of them. Perhaps all the plumb- 
ers’ apprentices, by force of habit, had gone 
back for forgotten tools, and if so this might 
explain the rather small number of this dele- 
gation. But these workers were as the scat- 
tered drops before the deluge 


crooked and full of guile. I suppose the 
brewery hands didn’t get mild and submissive 
all at once when their jobs were swept away 
by the constitutional amendment, Doubtless 
they had their period of superheated temper, 
followed by a period of scared despair, before 
they got down to the matter of getting a new 
job and of holding it down by faithful work. 
Even so the rest of us. It’s not hard times 
coming, as the poster remarks, it’s soft times 
going. 

Hard Work and Codéperation Bring Prosperity 


The Realm, we believe, is about ready to 
quit talking about the period of reconstruc- 


for the purpose of pointing a moral, but 
along with the rest of the world we’ve gotten 
into bad habits. Gratuitous moralizing marks 
a feeble period in every reform; and we have 
hopes that this department is about to escape 
from feeble pulpiteering and will soon get 
into the procession of constructive work that 
is getting going in so sound.and satisfactory 
a way. 

La Crosse is an attractive little city located 
on the east bank of the Mississippi. On the 
west bank is the town of La Crescent; named, 
no doubt, in memory of the ancient rivalry 
between the Christian nations of western 
Europe, represented by the cross, and the fol- 
lowers of Mahomet, represented 





when the brewery workers and 
bartenders swung into line. They 
were the prosperous and well-fed 
lot, and they looked and perhaps 
felt that they had the world by 
the tail. To have told these men 
that within a decade their occu- 
pation would be legislated out of 
existence would have raised a 
laugh of derision, but it is even 
so. I have no doubt that the 
people of La Crosse felt their 
commercial existence was threat- 
ened when the dry amendment be- 
gan showing signs of passage; 
and without much doubt the re- 
adjustment has borne hard on a 
few people, perhaps on many. 
I’ve felt sorry for more than one 
middle-aged bartender forced to 
work his way into another busi- 
ness without much preparation 
for the effort. But so far as I 
could learn La Crosse is rapidly 
forgetting this old source of in- 
come in the interest it feels in 
developing other lines of manu- 
facture and commerce. 


Soft Times Are Going 


While in a La Crosse barber 
shop I overheard an interesting 
comment about the temper of the 
old brewery worker. A middle- 
aged man was talking to a com- 
panion about the old days. 

‘‘The brewery workers,’’ he 
said, ‘‘were the best paid labor- 
ers in the town, did the least 
work and complained the most 
about the prices they had to pay 
for the things they bought. 
They’d spend about, eight hours 
a day in the brewery and work 
about two hours out of the eight. 


* above illustration. 
turn at practically right angles. 
Gravity Carrier Co. for the Kendallville Lumber Co. 
leaning against the side of the wall next to the door, may be seen a 
number of wood “pallets’’ upon which six or more sacks are loaded in 
the car, as shown by the load on the conveyor in the foreground. The 
loads go around the curve without any assistance and never fall off. 
The first time a car of cement was unloaded by this system by the 
Kendallville Lumber Co. the work was accomplished in slightly less 
than three hours, and it was the first time the men had ever handled 
gravity conveyors. 


It is possible to make easy the unloading of cement, lime and plaster. 
There is needed only a set of gravity conveyors such as shown in the 


It will be noted that the above gravity conveyors 
The set was made by the Mathews 
At the right, 


by the crescent. Somebody doubt- 
less had his little joke out of 
naming the town on the sunset 
side of the big water, but feuds 
and rivalries between towns lo- 
cated near together are slowly 
giving way to a.better and newer 
idea of profitable codperation. 
Just as competing mercantile 
firms have found there is a limit 
to competition beyond which 
neither merchant nor public prof- 
ity towns have learned better 
sof promoting their own 

ity than by knocking down 
agging out their neighbor 

La Crosse is the home 

town of a widely known lumber 
company; namely, the OC. L. Col- 
man Lumber Co. E. L. Colman, 
vice president and treasurer . of 
the corporation, who has general 
charge of the retailing part of 
the business, says there has been 
a reasonable amount of trade this 
last summer if everything is 
taken into account. A line of re- 
tail yards nearly always has the 
experience, good year or bad, of 
seeing certain points going ahead 
of expectations in sales and cer- 
tain other points falling behind. 
The average of his line, Mr. Col- 
man says, has been fairly good. 
He was not ready to make any 
definite predictions about fall 
trade, for the farmer customers 
of his yards at the time of my 
visit were as yet undecided about 
the amount of improving they 
would do in the fall. House and 
repair work in La Crosse was 
going forward, and a couple of 
school houses were under con- 





The rest of the time they were 
standing around the vat, quarreling over poli- 
ties and sports, and drinking all the beer they 
could hold. Every night they went home 
with a jag on that didn’t cost them anything, 
with money in their pockets for which they 
did mighty little work and ready to quarrel 
with anybody else who insisted on getting a 
fair price for what he sold. They thought they 
owned the world, and I’m doggoned if I’m 
sorry for them now. They’re having a taste 
of going sober and of working for what they 
get. 

This is an account of a conversation I really 
overheard, but it might serve as a parable of 
reconstruction. If interested, you might fix 
it up to suit yourself. I wonder how many 
times during this year I’ve heard men get all 
of a lather in telling about the cussedness 
of the rest of the world, much as-these over- 
fat brewery workers thought everybody else was 


tion. It has come, and if it has not gone when 
this stuff gets into print it will be on its 
way. The part of the reconstruction period 
of which we need to be afraid is not the time 
when we’re more or less slowly beating back 
to normal conditions; that may be quite a 
while in passing. But the time when panics 
and smashes are bred is the time when people 
realize that easy money is no longer to be 
had. A bankrupt doesn’t bump himself off 
after he has settled down to the pull of get- 
ting himself back to solvency; he takes to 
violence when he first realizes that the old, 
easy game is done and that what lies ahead 
is hard work and slow saving. Once he’s 
started working and saving the crisis is past. 
This country, at least, is past the violent 
crisis. What remains is hard, careful, thought- 
ful work; and we’re well started on it. 

Well, we didn’t start out to use La Crosse 


struction. 

Mr. Colman mentioned a matter that has 
been talked of much and about which this 
department. has a little to say; the apparent 
unwillingness of union labor to recognize its 
obligation to fall into line with the rest of 
the country and take a representative cut in 
wages. We are not among those who think 
that workingmen are merely mulish in their 
attitude toward wages. It isn’t reasonable 
to think they are obstructing the resumption 
of normal business for the pleasure of being 
obstructionists. They have a side of the 
story that we don’t hear quite so often. As 
I understand it they insist that the retailers 
of essentials have not cut prices; that food 
and clothing and the like cost almost if not 
quite as much as they ever did, in gpite of 
cuts made by manufacturers; that unless they 
make a stand somewhere they will see wages 
go down and the cost of living remain high; 
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that getting wage scales raised is a matter of 
years of heartbreaking work and that to 
lower them would be to sacrifice a decade of 
effort while getting nothing in return. They 
must believe these or similar statements 
thoroly, else men with families to support 
would not hold out so persistently. 


Reconstruction Depends on Price Harmony 


_ Last winter we heard a statistician deliver 
a lecture illustrated with graphic charts, by 
means of which he demonstrated that some 
exact knowledge could be gathered bearing 
on the relationship between labor and capital, 
wages and production and cost of living, vol- 
ume and costs of manufacture, and indeed on 
practically every important phase of indus- 
trialism save one. That was the 


May of 1920, and indeed was one of the best 
months in the history of the concern. The 
summer showed the usual slack season, but 
even so the turnover held up pretty well and 
shows promise of respectable performance 
thru the fall months. Money has been a bit 
tight in La Crosse, which is not to be won- 
dered at, I suppose, since it hasn’t been easy 
anywhere. But Wisconsin has made quite a 
remarkable showing in the matter of loan 
money, perhaps due to its extensive dairy 
interests. Your grain farmer or your stock 
raiser gets his money once or twice a year; 
but your milk farmer gets his check every 
week or so, and if he is a good cow man 
it is a pretty substantial check. In a good 
many towns in Wisconsin, visited after we 


made up in large part by other sales; other- 
wise the year would hardly show a revord 
month. Much the same general conditions 
have been experienced by other La Crosse 
lumber companies, notably the Gateway Lum- 
ber Co. and the North La Crosse Lumber Co. 
The local yards draw a certain amount of 
farm business, which they value; but with the 
river along one side of the town the volume 
of this trade is never as large as it would be 
in a similar city without such a barrier. 


Vacationists’ Trade Is Important to North 


Vacationists are a crop much appreciated 
and carefully harvested during the summer 
months up here in the North. Nature has 
been good to these northerners in this re- 

gard; for many if not most of 





matter of unemployment. This 
phase of the problem is one of 
the most vital; but its roots ex- 
tend into the vagaries of publie 
feelings and passions and likes 
and dislikes to such an extent 
that consumption and hence sales 
and employment in any given line 
can not be determined with much 
accuracy in advance of the event. 
If we are any prophet the next 
few years will see an increasing 
amount of accurate knowledge 
compiled and made practical use 
of in business and in business ad- 
vertising. We may expect that 
a lot of the passionate statements 
now made both by employers and 
employees will have to give way 
to cool, exact facts. This will be 
hard on the spellbinders, but good 
for the public. In the meantime 
the working man’s beliefs and 
contentions are worthy of a pa- 
tient hearing. We know that, 
if he is wrong in his conten- 
tion that wages thust not come 
down, the logic of events will 
in time force him out of this 
position, The sad part of this 
matter, however, is that nat- 
ural settlements are so slow. 
Things generally come out right 
if given time enough; but the 
value of civilization and of in- 
telligence is that the right an- 
swer may be found quickly and 
without the heavy cost that is 
involved in the correctness of 
experience. 

As Mr. Coleman pointed out, 
so far as wage demands are based 
on expensive and indeed luxuri- 
ous tastes developed during a 
period of easy money and on a 
slack and lazy attitude toward 
work, such demands can not main- 
tain themselves. Reconstruction 
means, essentially, that wages and 
prices and business returns must 
reach an even balance once more. 
The general level upon which it 
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“That’s what it has been in our apartment every night for 
““And dur- 


weeks,” a flat-dweller declared the other day. 
ing the day-time—it’s simply unbearable.” 


That is what practically every other flat-dweller in the city 
; 100 Degrees Hot, or thereabout, 
for with June and July staging the hottest weather in a 
66-year period, nearly everyone who is forced to dwell in an 


could say, in all truth: 


apartment has actually suffered. 


Think of working all 


trying to get relaxation in sleep and rest. 


ing in here and there, through open doors and 
and then gettin i 
and ready for the day’s hot grind. 


— 

Had you started to build in the spring you would 

d. remember, rented 
apartments are just as cold in the winter as they 
are hot in the summer, and if you do not want to 
jfreeze next winter—be as uncomfortable from the 
cold as you are from the heat just now—this is 
Weather 
prophets already are forecasting a severe winter. 
The other extreme will be experienced. 
over and we will talk building with you in our 
have scores of plans and 


not now be so situate But 


the time to make your building plans. 


new service room. 
other interesting things to show you. 


J. H. PATTERSON COMPANY 


324 East Stephenson Street 


ay long in a hot, close office or fac- 
tory and then going home to an equally hot soaetment me 
ink, also, 
how different it would be if you could go home to the little 
cottage you have built out from the business district where 
there is air on all four sides with refreshing breezes steal- 
windows, 
up in the morning feeling “just right,” 


COAL 


these sections have something 
to attract the people from 
farther south when:the mercury 
starts upward. It may be a 
river or a lake or a bit of rugged 
scenery where the air drainage 
is good and the nights are cool. 
To be sure, this season has not 
quite kept its promises in regard 
to coolness. The fierce heat which 
drove the dwellers in the Corn 
Belt northward went along with 
them in such quantities that 
northern breezes over northern 
waters could not temper it to a 
wholly satisfactory degree. But 
even so it was better than back 
at home, and the experience of 
traveling this interesting country 
must have bden worth the effort 
to the voyagers. On the roads, 
that is, when we were not lost 
and out of the stream of traffic, 
we saw cars of all kinds bearing 
license tags from other States; 
big, shining limousines with 
chauffeurs tooling them along, 
middle priced touring cars driven 
by prosperous looking business 
men, cars evidently bent for the 
fashionable resorts carrying big 
sister and her ‘six trunks; old, 
ereaky boats of the vintage of 
1915 laboring along with a rick- 
ety dignity, and flivvers without. 
end. New, dressed-up flivvers; old, 
muddy flivvers, flivvers loaded 
down with tent poles and bales 
of canvas and sunburned children, 
some flivvers broken down and be- 
ing repaired with barbed wire 
and hay, others towing in their 
more stately brethren that had 
gone wrong. Your jitney is your 
true, democratic vacationist. It 
will go almost anywhere and do 
almost anything except perhaps 
put spots on pigs; and what a 
jolly crowd of people it carries 
along. Vacationing is something 
of an art and consists mostly of 
a state of mind and very little of 


Come 








arrives at this stable point is not 
important save in one particular; 
it must be in harmony with the 
prices prevailing in foreign markets. Whether 
we come to Europe’s price level or whether 
they come to ours is not so important as that 
a relative harmony of prices be restored. So 
long as we are on a high level and Europe is 
on a low level, Europe can not buy our goods, 
and our foreign trade is gone. So reconstruc- 
tion consists in part at least in restoring this 
price harmony. Once that is done we can 
hope to go forward with confidence. America 
has made notable progress in domestic recon- 
struction; enough to give Americans plenty 
of confidence in the future. ' 

A. J. Roberge, of the La Crosse Lumber & 
Supply Co., was breezing about the attractive 
office where he manages this retail business, 
but he paused long enough to give me the 
cheerful word that trade was trundling along 
quite comfortably. The month of May showed 
a larger business in dollars and cents than 


Pointing Out Reasons Why a Man Should Own His Own Home 


left La Crosse, I was told that while a man 
couldn’t get loans without showing good se- 
curity and a good use for the money he could 
get a loan for almost any reasonable purpose 
if he could present adequate security. 
Collections of small accounts have been a 
bit hard all thru the country, and because of 
this fact nearly every concern has revised its 
methods of extending credit. Mr. Roberge 
said he had sold a good many cars of cement 
to the road builders who are working west of 
the river. To see the number of massive 
cement bridges that have been put in in that 
rugged country would in itself tell a person 
quite a story of the use of cement in modern 
road making. In 1920 a local housing corpora- 
tion put up some 25 houses, and this block of 
business added a grateful weight to the total 
of the year’s accomplishments. Business of 
this type is lacking in 1921, but it has been 


a part of the country. Maybe the 
jitney travelers have no corner on 
this state of mind, but they seem 
more able to show it than do the grimmer, 
more worried looking outfits in the costly 
ears. 

Minnesota and Wisconsin probably don’t 
depend upon vacationists for their income 
so much as does California; partly because 
the season is shorter and partiy because the 
northern lakes have not been so thoroly sold 
to the public as the Pacific coast has been. 
But an increasing number of people go to the 
northern woods and lakes and rivers every 
year. Cottages of a comfortable and perma- 
nent character are blossoming on the beaches, 
boats are growing in numbers, and guides and 
garage mechanics and launch pilots and other 
ministers to human comfort are finding a 
larger and larger-scope for profitable effort. 
Farm houses on or near lakes and rivers are 
finding out how to entertain summer paying 
guests by building cottages and putting in a 
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little dining hall and tying a string of boats 
up at the landing. The rough country that 
doesn’t amount to a whole lot for farming 
is coming into an unsuspected earning power, 
and some of the farmers who settled on this 
land because of a lack of capital or of cour- 
age to take on the obligations of farming 
the costly land are finding new sources of 
earning power in maintaining the State roads 
which penetrate this northern country. 
Building roads in certain parts of central 
Wisconsin is complicated by the presence of 
sand. Now this sandy soil, I’m told, is pretty 
good potato land. Unfortunately the dry 
weather this year has cut the crop, but ordi- 
narily vast quantities of the Irish tubers are 
raised in this area. But if the sand is good 
for potatoes it isn’t good for roads, as we 
learned to our sorrow. For long stretches we 


plowed thru the loose stuff that had been 
heaped up as a preparation for road making. 
What possible process would amalgamate it 
into a good road surface is still hidden from 
me, but the trick is turned in some way. 
You understand we are not now talking about 
La Crosse or the country around it. We are 
now far north of this city, near the center of 
the State. Many of the main highways are 
little more than a couple of wheel tracks, and 
turning out is a thing to be undertaken with 
much care and subtle reckoning. 


Some Dry Quicksand 


One day we turned a corner and saw a 
stretch of some rods of narrow track ahead 
and on it a car approaching us. I turned out 
and stopped to let it by. When I tried to 
start again the sand had my wheels in a grip 


of tanglefoot; and the more I worked and 
jockied our position the worse off I became. 
There ensued jacking up of wheels, cutting 
of hazel brush, piling in of straw, boards and 
brush, and finally a putting on of chains. 
When I finally gave up the hind wheels had 
dug holes until the machine was lying on its 
frame on the ground. Then I chartered a 
farmer and his team to haul the machine some 
six feet on to the roadway. Verily there are 
times when gasoline must yield to horse 
flesh. The farmer was a kindly fellow with 
an unshaven face that looked like the neigh- 
boring cut-over land, and he looked em- 
barrassed when he asked me if a charge of a 
dollar for pulling me out was too much! Surely 
hauling out mired ears can not be classed as 
one of the profitable sources of income if this 
charge is typical. 





NEW JERSEY PLANT WHERE GRAVITY WORKS 


PLAINFIELD, N. J., Aug. 29.—Efficiency is 
carried to the heights at the great retail lum- 
ber establishment here of the J. D. Loizeaux 
Lumber Co. The business that was established 
twenty-four years ago is being conducted today 
with every modern convenience and with every 
facility for dispatch in handling building ma- 
terials. 

A fleet of a dozen or more trucks is operated 
in conjunction with horse drawn vehicles that 
cover the territory thoroly for a radius of 
fifty miles. The Loizeaux company, moreover, 
is not complaining of dull times but is exert- 
ing every energy to turn over its product and 
is sueceeding admirably. 

The Loizeaux company had a very modest 
beginning, but numerous handicaps were met 
and overcome as they developed and the busi- 
ness of the firm has grown steadily and con- 
sistently from year to year until today its 
annual volume of business is computed in seven 
figures. 


Storing, Handling, Delivering Aid to Success 


There are many things that have contributed 
to the success of the business, but J. D. 
Loizeaux himself attributes the greatest single 
asset the firm possesses to the close considera- 
tion given to the all important subject of stor- 
ing, handling and delivering material in the 
most economical way possible. There is no 
finer planing mill in New Jersey than the big 
planing mill, a comparatively recent acquisition. 
And the new storage warehouse is also a splen- 
did addition to an otherwise magnificent plant. 

Time and labor saving devices have been 
used to the fullest extent in building up the 
business. There is no theory in the methods 
of the company, as Mr. Loizeaux explains, the 
ideas which have been followed have passed 
the acid test and their application to business 
has rewarded the firm to the utmost without 
exception. 


Saw Opportunity in Others Wasteful Methods 


Mr. Loizeaux explained further that for some 
time prior to starting the business he took 
note that the leading dealer then in the town 
handled material from the cars to his ware- 
house, quite a distance from the railroad siding. 
Even in those days of well defined wage rates 
and comparatively low costs of everything in 
general, this method of handling and storing 
material seemed wrong to him. He says that 
was his first incentive to operate a building 
material business. 

The first effort of the founder of the com- 
pany was directed to the location of a ware- 
house. The original yard layout was so planned 
that the floor of each car, when placed was just 
a trifle higher than the warehouse floor on the 
receiving side of the warehouse. The’ ware- 
house floor on the discharging side of the ware- 
house was wagon-high and this enabled the 
workmen to handle material from the cars into 
the warehouse and on to the wagons without 
unnecessary and wasteful hauling, lifting and 
handling. 

It is not exaggerating to say that this ar- 
rangement enabled the company to handle ce- 
ment at $9 a car less than it was costing other 


dealers of that day. Based on the unloading 
methods used twenty years ago, this saving 
today probably would be three times that 
amount. 

During the second year of the business, Mr. 
Loizeaux says, he found out that lumber could 
be handled economically by the application of 
common sense and time and labor saving meth- 
ods, so lumber was added to the firm’s store of 
products. True enough, the firm at first carried 
a small stock of lumber, but year after year 
the company increased its facilities until today 
more than 10,000,000 feet of lumber pass in 
and out of the yard each twelve months. 


Chose Yard Location to Use Gravity 


The original location of the company was 
known as the east end yard. This, however, 
eventually became much overcrowded due to the 
ever increasing business, and it was necessary 
to find a new place, somewhere in the other end 
of the town, to take care of the business ir 
that vicinity. So a west end yard was opened 
and is still in operation. 

Later it became necessary to expand the east 
end yard. In selecting the site, Mr. Loizeaux 
says he looked around for a natural stretch 
of ground which would permit him to harness 
gravity and thus reduce the handling costs of 
lumber and masons’ materials to an absolute 
minimum. Such a property was found. 

A piece of ground 750 feet long and 200 feet 


in place with concrete retaining walls. 

This arrangement enables the movement of 
cars to any point desired without inconvenience 
or loss of time. 


Plans Easy Methods for Unloading Cars. 


Just as the bills of lading for any one day are 
received they are arranged in the order that is 
desired to have the cars for that day enter 
the yard. It may be assumed that five ears 
are on the railroad right of way. One contains 
hollow tile, two lumber, one cement and one 
roofing paper. The freight agent is instructed 
to have the cars enter the yard in this order: 
(1) Hollow tile, (2) lumber, (3) lumber, (4) 
roofing paper, and (5) cement. 

When the company is ready to unload, the 
first car is rolled down to the end of the siding 
and there unloaded. The second ear is rolled 
down three-fourths of the way and there un- 
loaded. The third car is rolled down two-thirds 
of the way. The fourth carais rolled down one- 
half the way and the fifth, one-third of the 
way. Thus the company is enabled rapidly to 
unload every car in the exact order it desires 
and to roll every car out of the way as soon 
as the unloading has been accomplished. 

The office building faces the main road and 
includes a cellar for fireproof storage of rec- 
ords. It contains hardwood floors, a service 
room for customers and a large open space for 
clerks, private office etc. The office is well 





A close-up of a Loizeaux truck and a trailer loaded with shingles. 


The illustration shows how the 


company uses its trucks in advertising by placing on each side of the trailer a card holder 
made so that a new card can be slipped in every day. On this particular card is advertised 


the fact that ‘“‘Atlas Cement Will Not Stain.’ 


wide, running parallel to the railroad, was ob- 
tained. This ground was practically level and 
fourteen to sixteen feet lower than the railroad, 
which is elevated thruout the city. 

The main line of the railroad is sixteen 
feet above the yard level at the point where 
the siding enters the yard. Therefore, the 
siding enters the yard on a reinforced concrete 
trestle. This trestle extends on a downward 
grade to a point opposite the loose lime storage 
shed. From this point to the extreme end of 
the yard the tracks are laid on earth fill held 


equipped with uptodate appliance and business 
forms. There also is a foreman’s residence, a 
6-unit shed, stable and garage and a heating 
plant. 


Warehouse Built to Make Handling Easy 


The warehouse, one of the main attractions of 
the Loizeaux establishment, is 140 feet long, 24 
feet wide, and 18 feet in height. The warehouse 
is built so that the first and second floors follow 
the pitch of the railroad. The first floor is ap- 
proximately ten feet below the freight car floor 
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and is used for storing cement, hydrated lime, 





colors ete. The second floor is used for storing 
roofing paper, hardwood flooring, building trim, 
sash, window and door frames etc. There are 
five doors on the first floor and five on the sec- 
ond, so placed that all the material can be con- 
veniently stored and handled. 

The only effort needed to unload material 
from the cars to the first floor of this warehouse 
is to extend a home made chute from the car 
floor thru the back of the warehouse and to 
the desired point on the warehouse floor. One 
man takes his position in the car and another 













plaster, plaster hair, asbestos shingles, mortar - 


.takes his position in the car and another man 


underneath each pile of lumber, thereby elim- 
inating any possibility of dry rot. 


Shed and Yard Stock Unloaded by Gravity 


When a ear of lumber reaches the yards it is 
rolled down the elevated track to the point 
where the contents are to be stored. One man 


and here the company makes them an advertis- 
ing asset. The trucks are painted a bright yel- 
low with jet black trimming, and in the color 
scheme conform to the general appearance of 
the:yard and buildings. Wherever the trucks 
go they make a lasting impression and thruout 
a large section of New Jersey the Loizeaux mo- 
tor vehicles are known by sight to’ every man, 
woman and child. 

On the side of each tractor there is a card 
holder. This enables the company to change its 
advertising matter as often as it likes, so that 
it may vary its appeal to the public. 

If the Loizeaux company has overlooked any- 
thing, it is difficult to conceive what it is. Lit- 


takes his position on the platform. A home 
made chute is used for sliding the lumber from 
the car, across the driveway and to the lumber 
pile, and the unloading is accomplished in a 
short time with the aid of gravity. 

It is well to note here the precautions that 





























































‘| tle wonder then, that Mr. Loizeaux should have 
been introduced to the representative of the 
AMERICAN LUMBERMAN as: 

‘*The proprietor of one of the finest and most 
uptodate retail lumber establishments in the 
United States.’’ 


Home Seekers Complete Half of Trip 


Bunt, IpanHo, Aug. 27.—According to latest 
reports ‘‘Seott’s Modern Caravan,’’ which left 
Brooklyn, N. Y., July 28, for Buhl, Idaho, is 
now passing thru Nebraska and has completed 
more than half the journey to Buhl. This cara- 
van consists of twenty-eight families of Brook- 
lyn (N. Y.) people who tired of city life and 
who are seeking a place in a farm country where 
they may have more freedom and independence. 
In all, there will be a total of 135 families from 
Brooklyn to come to the Buhl district. For busi- 





















The handsome planing mill of the J. D. 








man takes his position at the opposite end of 
the warehouse and the unloading is done. 


Floor Slopes from Receiving to Loading Side 


The second floor of the warehouse is approxi- 
mately one foot lower than the level of the 
freight car floor and this enables the rolling 
of material downward and inward with compar- 
ative ease from the car to its proper plaee on to 
the second floor of the warehouse. 

On the outside of the discharging side of this 
warehouse there is a 3-foot platform, which is 
placed at the second floor level and practically 
runs the full length of the building. This is 
used for traveling rapidly from one part of the 
second floor to another and also for convenience 
in loading trucks from the second floor by means 
of a chute. 

The first floor is inclined six inches from the 
back to the front. In other words, the discharg- 
ing side of the floor is six inches lower than the 
receiving side. The 6-inch pitch is practically 
sufficient to earry a loaded hand truck to the 
discharging side with little physical effort. Ad- 
jacent to the warehouse is a stucco and hollow 
tile shed which houses a steel tank for the stor- 
age of loose lime. 


Every Pile in Shed Is Reached Conveniently 


The length of the lumber shed is 540 feet. It 
is 18 feet wide and the height is 16 feet. The 
roof projects nine feet beyond the face of the 
receiving side of this shed and it thus amply 
accommodates 20-foot lumber, and furnishes 
cover for trucks loading goods from this shed. 

From end to end this shed is built on a perfect 
level. The base of the rear wall is 14 feet be- 
low the grade of the main line of the railroad 
and the wall is 16 feet high. It is stucco and 
hollow tile construction on a concrete founda- 
tion. The wall runs parallel to the railroad 
right of way. 

While the lumber shed is practically two 
stories in height (16 feet high) in reality there 
is but one story. A 3-foot platform is built 
along the entire front of the shed and this is 
placed about the same point where the second 
floor would be, if one was there. This platform 
enables yard men conveniently to reach every 
pile of lumber. Wherever desired, a second 
story is made by steel beams which reach from 
bent to bent. 

The lumber is piled on three continuous con- 
crete piers, six feet center to center, which are 
eight inches high and six inches off the ground. 
These piers permit air thoroly to circulate 




















































Loizeaux Lumber Co., Plainfield, N. J. 
main structures of one of the best equipped lumber plants in the East. 
the buildings in the yard, as well as of the fence around it, is bright yellow and black. All signs 
of the company are worked up in the same color scheme 


ness reasons, all of them could not come in the 
first caravan. 

William D. Scott, a resident of Brooklyn, is 
the genius of the whole affair and spent a lot 
of time investigating the practicability of the 
project. The caravan is named after him and 
he expects to reside upon the tract with his 
neighbors. 

The people of Buhl and the surrounding ter- 
ritory are behind the newcomers and, as ex- 
pressed by S. A. Webber, Buhl manager of the 
Boise Payette Lumber Co., ‘‘are going to make 
them one with us.’’ 

The newcomers are going to settle on 40-acre 
tracts of land secured from the Idaho Farm 
Development Co. Before leaving Brooklyn they 
drew tracts by lot, and consequently will go di- 
rectly to the tracts that they will farm. The 
land is sage brush land but has a water right 
that is sufficient for the growing of all crops. 
Arrangements have been made by the settlers 
whereby the land will be cleared and plowed by 
the time they arrive and a house will be erected 
upon each tract. 

Before determining to settle near Buhl, Mr. 
Scott interviewed Gov. D. W. Davis, W. G. Swend- 
sen, commissioner of reclamation, and other 
State officers and very carefully investigated 
crop reports of the State and saw what others 
were doing in the district where these settlers 
will make their homes. The Idaho Farm De- 
velopment Co. is under the general management 
of P. C. Meredith, who is a brother of E. T. 
Meredith, former secretary of agriculture. The 
latter is president of the company. In the 
district where the settlers will locate the roads 
are graded and there isa school. P. C. Meredith 
himself operates a 1,000-acre farm in the dis- 
trict, raising general crops, cattle and hogs. 
The land which these people will settle upon is 
wonderfully fertile when supplied with water 
for irrigation. The soil is particularly adapted 
to the growing of alfalfa hay and alfalfa seed. 
In commenting upon this phase of the subject 
as well as the general location, Mr. S. A. Web- 
ber said: 

The Buhl country holds the world’s record for 
alfalfa seed production. Over twenty-nine bushels 
to the acre was grown from six acres last year and 
the farmer who produced this remarkable yield 
has fifty acres from which he is going to harvest 
seed this year. Clover and alsike seed are also 
grown and many farmers are harvesting this sea- 
son, from small acreages of seed clover, eight to 
fourteen bushels of seed to the acre, from which 
they will realize up to $100 an acre for this year’s 
crop. 

Wheat is also a staple crop and has produced 
this year as much as forty to sixty bushels, and 
on small tracts will run as high as seventy-two 
bushels an acre. Of course the famous Idaho po- 
tatoes are raised there as are barley and rye. 
The Idaho “Delicious” apples have a special mar- 


This is one of the 
The color scheme of all 


have been taken to avoid fire loss. There are 
two 8-inch hollow tile fire walls within the shed, 
which are spaced 180 feet center to center. 
These fire walls divide the shed into three com- 
partments and mean that a fire might start in 
one compartment and have little or no chance 
for spreading to the other two. 


Each main compartment is subdivided into 
four compartments and each of these subcom- 
partments has a storage capacity of one carload. 
Thus there are ninety-two subcompartments 
which hold ninety-two carloads of lumber. 

The arrangement of the lumber piles in 20- 
foot wide units enables the company at all 
times accurately to determine the total of its 
stock on hand by merely examining the size of 
each pile, which can always be closely estimated. 

There is an open stretch of ground adjacent 
to the railroad trestle and elevated track and 
this is utilized for storing hollow tile, lumber, 
sewer pipe and flue lining. The hollow tile is 
piled on the ground toward the rear of the ele- 
vated truck and unloading is accomplished by 
gravity. Next to hollow tile, lumber is stored 
in the open on continuous concrete piers, which 
are constructed similarly to those previously 
mentioned as used in the lumber shed. All 
open-stored lumber is unloaded by gravity. 


Crowned, Concrete Driveway Encircles Yard 


Every driveway in the yard has an average 
width of 20 feet. Beginning at the entrance, 
the road encircles the entire yard. Every inch 
of road is made of concrete, which is eight 
inches thick at the center and six inches thick 
at the edges. The 2-inch crown provides per- 
fect drainage for surface waters, which in turn 
are conveyed to the numerous drains located 
thruout the yard and leading to the under- 
ground sewer systems. The yard is always well 
drained. 


When the company purchased its new prop- 
erty some years ago it secured enough ground 
to enable expansion with ease. The present 
buildings do not oceupy all of the property. 
For instance, some of the reserve space is used 
for the storage of more than a million feet of 
southern pine. Here again the lumber is stored 
on continuous concrete piers and unloading is 
accomplished by gravity. The loaded cars are 
halted at the entrance to the yard and the 
southern pine unloaded by an overhead, inclined 
trolley. 

One of the distinctive features of the 


ri ‘ ag ket. 
Loizeaux operations is its fleet of motor trucks The climate is equable, the winters mild, and the 
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summer evenings always cool. The mountains are 
within sight, the Sawtooth Range on the north 
and the Jarbridge Mountains on the south. Snow 
remains in the tops of the mountains most of the 
year. There are many splendid vacation grounds 
along the beautiful Snake River valley and in’the 
mountains beyond. 

The enterprise undertaken by Mr. Scott in bring- 
ing these city families to this country has the 
approval of the governor, the reclamation and the 
immigration officers, and will have the codperation 
of the State agricultural school. The water rights 
of the company are well established and have been 
tested and approved by the State officers. 


Merchants Should Boom Home Building 


The lumberman who comes in daily contact 
with building sees how the building of homes 
affects every citizen of the community, and 
realizes full well that while the lumber indus- 
try benefits directly from building activity, it, 
in the long run, benefits to no greater extent 
than do the other business interests of a com- 
munity. 

The average person has a certain amount of 
money to spend for necessities and for luxuries, 
and if thru force of circumstance he is forced 
to spend more than the normal amount for any 
one necessity, the expenditure for other things 
must be cut down. This fact is borne home 
very clearly by Wharton Clay, commissioner 
Associated Metal Lath Manufacturers, in an 
article in the Metal Lath News. Mr. Clay 
said in part: 

When rents went up, where did the tenant get 
the money to pay the landlord? As rents climb 
ever higher he must continue to pay his increased 
rent out of his income. This is where the insur- 
ance man, furniture man, clothing man, and all 
other merchants have lost out, and explains to a 
large degree the famous “Buyers’ Strike.” Many 
people use that as an excuse, when, as a matter 


of fact, they were obliged to stop buying to make’ 


both ends meet. The only exceptions are the 
families which have doubled up, and, of course, 
these families have no use for additional furnish- 
ings or household equipment and many other lines 
of merchandise. 

Accompanying is a circle whose area represents 
the average man’s income in 1913. he figures 
are an analysis from data issued by various author- 
ities, including banks, Government bureaus, and 
others. Twenty percent of it in those days went 
for the rent of an apartment wtih steam heat, or 
for a flat or house and coal for heating. Thirty 
percent went for food and lunches. Clothing for 
the family used up seventeen percent. There was 
money for laundry and cleaning, life insurance, 
tobacco and candy, movie shows, vacations etc., 
and still 6 percent left for savings and invest- 
ments. 

In the circle representing the average income in 
1921, rent is forty percent. Now, when the per- 
centage for the remaining items is compared with 
that credited to them in 1921, we see that the in- 

















Those of the building business owe it to them- 
selves and to the general welfare to get this mat- 
ter thoroly understood by the merchants of our 
cities. They must be the ones to start it, and 
the merchants and other influential business men 
will surely codperate if they realize how far-reach- 
ing into their own welfare is the healthy normal 
growth of the building industry. * * * 

The chamber of Commerce, real estate men— 


every merchant in the community—must see to it. 


that the force of public opinion is brought to bear 
to induce the local bankers and loan men to facil- 
itate construction by loaning mortgage money at 
the lowest interest rates and lowest commission 
possible, and for as large a part of the total cost 


and Canadians ever passed under, was raised 
in appreciation of the first rail connection be- 
tween Washington and British Columbia. Mr. 
Donovan was chief engineer of both the roads 
joined and took a prominent part in the 
ceremonies. 


Float Scores in “Stampede” 

MonteE Vista, CoLo., Aug. 29.—The recent 
‘*stampede’’ held here for three days was a 
great success and the opportunity was seized 
by a number of business. 

men to secure some ex- 

cellent publicity. All 

three days of the 

‘*stampede’’ a parade 

was given and one of 

the most attractive and 

interesting floats in the 

parade was that of the 

H. H. Bakken Lumber 

Co. This float repre- 

sented a San Luis Val- 

ley farm house on 

wheels, showing, beside 

the house proper, a barn 

and a potato cellar. 

Great care was taken to 

make the reproduction 

accurate and attractive 





Float of H. H. Bakken Lumber Co., showing model San Luis Valley farm 


of the new homes as is consistent wtih the best 
interests of the community. 


Dedicate World’s First Peace Arch 


BELLINGHAM, WaSsH., Aug. 27.—The world’s 
first peace arch, which will be dedicated at 
Blaine on Sept. 6 under the auspices of the 
Pacific Highway Association, was not complete 
until two lumbermen had donated spruce flag- 
staffs. The flagstaffs, each 24 feet long, were 
donated by Mayor H. W. Hunter, who is presi- 
dent of the Campbell River Lumber Co., and 
Robert Morrison, an officer in the Morrison 
Mill Co., which has mills at Blaine, Bellingham 
and Anacortes. 

On dedication day there will be two flag 
raisings. One of those who will raise the Brit- 
ish flag as an act of courtesy will be Vice 
President J. J. Donovan, of the Bloedel Dono- 
van Lumber Mills, who also is a member of the 
State committee of the celebration. Blaine is 
preparing a four days’ celebration. On Mayor 








1921 











At the left is shown how the average citizen spent his dollar in 1913, and at the right is shown 


how he is spending it in 1921. 


It is truly startling to observe that practically every business 
is made to “render tribute’ to the landlord who is exacting high rent. 


This is a very strong 


argument for the building of homes: and shows why every merchant should assist the people 


of a community to secure homes 


creased rent was paid at the expense of almost 
every other business, trade, or profession. The 
money rightfully belonging to them was diverted 
to bulge the pockets of the landlord. 

Not only has much local business been bad, largely 
because men normally engaged in the building 
business—which represents more than a quarter 
of the total wealth of the country and supports 
directly or indirectly eleven million of the people 
—have diminished purchasing power, since the 
os « iaacacaae has been idle or working part time 
only. 


Hunter’s executive committee is E. B. Smith, 
president of the Northern Shingle Co. 

Blaine expects at least ten thousand visitors 
on Sept. 6, says Mayor Hunter, and it is ar- 


ranging parking space for between three thou- © 


sand and four thousand cars. 

This dedication recalls to Mr. Donovan the 
celebration of Feb. 14, 1891, when in the same 
city a wooden arch, the first that Americans 


and even trees were 
planted in the green 
lawn, ‘which served as 
grass. The whole exhibit was mounted on a 
Ford truck which with the aid of large ban- 
ners did a lot to bring the home building prob- 
lem to the attention of the people in and around 
Monte Vista. This year’s stampede, the third 
annual one, was the most successful one ever 
held here. 


Retailer Is “Rushed to the Hilt” 


New York, Aug. 29.—The Broadway Lum- 
ber Co., of Brooklyn, which operates a chain of 
establishments that ‘‘feed’’ lumber to all sec- 
tions of the borough, has recently acquired a 
new site and thereby increased the number of its 
plants to five. The new site is a triangular 
lot at Broadway and Lafayette avenues and inci- 
dentally is located in the heart of one of the 
busiest sections of Brooklyn. 


The lot ultimately will be improved with a 
fine brick building on which will be the head- 
quarters for all interests of the Broadway com- 
pany. The firm now has its headquarters in the 
same building in which it started operations 
six years ago. Other locations of the company 
are the Bedford Branch, Nostrand and Atlantic 
avenues; the East New York Branch, Howard 
Avenue and Park Place; the Flatbush Branch, 
Flatbush Avenue and Lenox Road, and the 
Borough Hall Branch, Rockwell Place and Ful- 
ton Street. 


J. J. Brown, jr., is president of the concern, 
which has enjoyed more rapid growth, perhaps, 
than any other retail lumber establishment in 
Brooklyn. Mr. Brown said yesterday that the 
firm is doing all the business it can possibly 
handle and that it has never enjoyed a busier 
season than the present. 


Five trucks and a dozen trailers are used 
by the firm in the distribution of its products, 
the trailers being used chiefly for hauls to the 
suburbs. Mr. Brown explained that much of 
the lumber handled is taken direct from the 
railroad car to the consumer and that his aim 
is to keep as little lumber actually in stock 
as possible. 

That is, he considers, the economy of han- 
dling direct from the cars and with business 
as brisk as it is now it is easy to foresee what 
is to become of the lumber and to make arrange- 
ments for the delivery ahead of time. 

Mr. Brown believes that lumber prices have 
hit the bottom and he looks for a market ad- 
vance by fall. He said today: 

‘*This is no flurry. We are getting business 
so fast we are rushed to the hilt to take care 
of it. We see no sign of a diminution. Builders 
in Brooklyn are very busy and with Long Island 
construction going ahead at an astonishing pace 
the outlook is very bright.’’ 





SEPTEMBER 3, 1921 


AMERICAN LUMBERMAN 





51 





BUILDING MOVEMENT CONTINUES TO GAIN 


BUILDING BEATS ALL RECENT YEARS 


MARINETTE, Wis., Aug. 27.—This has been 
the best year for building in Marinette in recent 
years. Many residences have been erected, ad- 
ditions and porches built and new foundations 
laid. Outside of the activity in the residence 
field, there are the junior high school, the new 
St. James’ Lutheran church and St. Anthony’s 
parochial school now in process of erection. 
The M. & M. Paper Co. also put thru a building 
program which included new buildings, altera- 
tions, and enlargement of present structures. 

An observer driving about the city this week 
estimated the number of new residences at forty, 
with about 150 new foundations and over 100 
new porches. 


HOME BUILDING PROCEEDS ACTIVELY 


OmaHBa, Nes., Aug. 30.—Practically all of the 
building and loan associations in Omaha are 
now furnishing money quite readily for home 
building. Local banks have announced that it 
is not likely that they will get into position 
this year to furnish money for home builders, 
as their money is out on farmers’ paper which 
they have not yet been able to collect. This is 
no serious handicap to building in Omaha, how- 
ever, as the many large building and loan com- 
panies are meeting the situation in good shape. 

The number of homes built in Omaha this 
year will reach 1,000, according to latest fig- 
ures compiled by the Omaha Real Estate Board. 
This estimate is based on the number already 
built and under construction, together with the 
steady increase each month in the volume of 
building permits thruout the entire year. 








GREAT ACTIVITY IN BUILDING 


LaNsING, MicH., Aug. 30.—Norman B. Cove, 
president Cove Lumber & Finish Co., of Lan- 
sing, reports great building activity in this city, 
with demand for lumber strong. Large indus- 
tries and dwellings are included in the con- 
struction work. : 

Mr. Cove says that his company has taken 
orders for a number of new homes, and the mill 
is being operated at 100 percent capacity at 
present. Garages of the ready-built type are 
also in big demand, and the company has de- 
tailed a man to look after this branch of its 
business. 


~__ 


ZONING ORDINANCE BOOSTS BUILDING 


CLEVELAND, OHIO, Aug. 30.—Many houses are 
being built or planned in Cleveland Heights, a 
suburb. Activity reaching close to the record 
of July, 1919, is under way. Adoption of a new 
zoning ordinance by the council of Cleveland 
Heights is held responsible for this boom. . The 
ordinance regulates the type of buildings to be 
put up in different sections. Three classes of 
residential districts and two classes of business 
districts are provided. In the first three, sec- 
tions for singles, for doubles and for apartment 
houses are provided. In the last two, stores, 
banks and office buildings may be erected in one 
district, and in the other, large stores, business 
blocks, theaters and other business enterprises 
are provided for. 








NEW WAY TO SECURE A HOME 

New OrtEans, La., Aug. 29.—A. T. Hallock, 
of Greenville, Miss., former representative in 
that State of a prominent life insurance com- 
pany, has been in New Orleans for some days 
arranging the preliminaries of a new housing 
project, in the success of which he expresses con- 
fidence. A novel feature of his system is that 
the home-buyer will be required to take out a 
20-year endowment life insurance policy for a 
sum double the cost of the house, the premiums 
to be paid in monthly instalments practically 
equivalent to homestead instalments. The cash 
surrender value of the policy at the end of 
twelve years will be sufficient to cancel the debt 
on the home, while the death of -he policy- 
holder during the interval is provided against 
by the policy, which would protect his family 
and take care of the debt on the home. Mr. 


Hallock contemplates the sale of homes erected 
under this system practically at cost. He has 
obtained options on building sites in a desirable 
residential district of New Orleans and has had 
three styles of bungalow homes designed by a 
local architect, their cost being estimated at 
$4,000, $5,000 and $6,000 respectively. He pro- 
poses to cheapen costs as far as possible by 
standardizing construction thruout. 





SPURT IN HOME BUILDING 

Sr. Louis, Mo., Aug. 30.—The home-building 
movement is showing quite a spurt. During 
June, July and up to Aug. 26 there were erected 
215 single family residences, at an estimated 
cost of $1,072,000. In June, July and August 
of last year only 86 were built, at a cost of 
$466,000. 

In the three summer months of last year 
2,211 permits were issued for alterations, re- 


LUMBER 
TO-DAY 


The Lowest Priced Building 
Material in America 


One year ago 2000 ft. 1x4 B. & B. 
Yellow Pine Flooring cost 


$300.00 


Today $300 will buy 


ft. 1x4 B. & B. flooring 
ft. %x6 redwood housesiding 
ft. frame lumber 
0 ft. No. 2 shiplap or sheeting 
plaster lath 
1 ton of plaster 
1 keg 8 D. com. nails 
Ibs. 16 D. com. nails 
5 Ibs. 20 D. com. nails 
8 Ibs. lath nails 
Ibs. Eagle white lead 7 
5 gallons of linseed oil 
Three large two-horse loads of material 
against one load a year ago. 


“YOU CAN’T BEAT IT.” 


College Corner Lumber Co. 
COLLEGE CORNER, OHIO 
*Phone 141 


Oxford Lumber Co. 


OXFORD, OHIO 
*Phone 36 














THIS AD TELLS.A CONVINCING STORY 


pairs and new buildings at an estimated cost of 
$5,954,600, while this year the permits aggre- 
gate 2,921 and the cost $4,309,149. Permits 
also were issued this summer for 31 apartment 
houses to cost $1,259,900, including $1,000,000 
for an apartment hotel. 





WAGE CUTS CAUSE BUILDING GAIN 


EVANSVILLE, IND., Aug. 29.—The acceptance 
of cuts in wages by the building trades unions 
of Evansville has put a total of more than 1,200 
men to work, according to estimates of planing 
mill owners here. The increase in building since 
local building trades unions accepted wage cuts 
has added about 50 percent to the running time 
of planing and saw mills, and business is stead- 
ily getting better. 

The outlook for building in Evansville and 
towns in the tri-State territory is better than 
it has been for some time and architects, con- 
tractors and building material men believe there 
will be a great deal of building done during the 
next three months. 

The Evansville Planing Mill Co. has recently 
completed several new residences and is plan- 
ning to build more. 





BUILDING MATERIALS ARE IN DEMAND 


BIRMINGHAM, ALA., Aug. 29.—‘‘ Building ma- 
terials are very active, there being a steady 
flow from the warehouse of the wholesalers deal- 
ing in these products,’’ said W. C. Currie, who is 
in charge of the building material department 
of the Moore & Handley Hardware Co., of this 
city. He continued: 

It is not the size of the average lot of building 
materials ordered that counts, but the number of 
orders for comparatively small jobs that makes up 
the aggregate. The activity in building materials 
embraces practically the entire list, including doors 
and sash, interior hardware, sand, e, plaster, 
cement and the like. Many factories catering 
to the building material trade, especially in the 
West, are not seeking new orders. Some are full 
up, especially om particular lines. Our building ma- 
terial department is kept as busy as can be with a 
steady outgo. 

Birmingham will in the very near future start 
construction of the long contemplated city audi- 
torium, which will occupy almost a city block. 
The preliminary work of destroying the frame 
residences now occupying the site has been under 
way several days. 





PLAN HOME BUILDING COMPANY 


Racine, Wis., Aug. 30.—Wealthy residents, 
civic and fraternal societies and labor organ- 
izations will be appealed to to subscribe for 
stock in a home building company, to be organ- 
ized in Racine to raise a fund of $200,000 for 
the purpose of assisting residents in building 
homes and to give employment in the construc- 
tion of these homes. The company will be man- 
aged by experienced business men who will serve 
without pay. Building material and lumber 
concerns have agreed to provide material at a 
small percentage over cost, and contractors have 
agreed to do the work for a small profit suffi- 
cient to pay the overhead. Building trades 
union are said to have refused to comply with 
the request to accept temporarily a reduction 
in wages, because of recent reductions. 


— 


WORKERS ASK ‘‘OWN HOME’’ WEEK 
Newark, N. J., Aug. 29.—Delegates to the 
Essex Building Trades Council recently adopted 
resolutions calling on Mayor Archibald to desig- 
nate an ‘‘Own Your Home Week,’’ to increase 
building activity and to lower rents. Secretary 
Henry F. Hilfers, who introduced the home- 
owning plan, stated that the week, if set aside 
by the mayor, would be spent in persuading 
workingmen to build or buy their own homes. 








LABOR SITUATION IS MORE HOPEFUL 


San Francisco, Aug. 27.—Conditions in the 
San Francisco building trade look more hope- 
ful. The officials of the international union 
organizations, who have come out from the 
East, are urging the local men to make renewed 
efforts to come to terms with the building con- 
tractors. The Builders’ Exchange has renewed 
its offer to employ men, regardless of union 
affiliations, at the reduction of 7% per cent in 
wages decided upon by the local board of arbi- 
tration, last spring, but which was then rejected 
by the unions. This rejection led to a lockout 
in May and to a new strike recently. The new 
offer, which was transmitted through the Indus- 
trial Association, has been made the subject of 
a referendum vote by sixty unions affiliated with 
the Building Trades Council. It is considered 
very likely that this will end the strike, as the 
union men have been out of work for a long 
time and only a few of the unions are payin 
strike benefits to the members. The forces o 
men at work under the American plan are in- 
creasing daily, and it is expected that there will 
be a decided improvement within a short time. 
Many residences are being built, and many 
more are in plan. San Francisco lumber stocks 
= light and will have to be replenished before 
ong. 





Logwoop grows in Central America and has 
been imported into this country for a century 
or more. An extract from it has been used as 
a dye, but the wood is not valuable for lumber. 
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Lumber Company’s Managers Meet for Business 
and Pleasure in Annual Conference and Outing 


MILWAUKEE, Wis., Aug. 29.—The sixteenth 
annual convention and outing of the Wilbur 
Lumber Co.’s managers took place on Wednes- 
day, Thursday and Friday of last week. The 
attendance, of about 100, included the managers 
of the company’s eighteen yards; representatives 
of its sash, door and millwork factory at Wau- 
kesha, and of the general office at Milwaukee, 
and a number of invited guests. 

After registering, being ‘‘tagged’’ with 
the very appropriate badge of the occasion—an 
acorn shaped piece of hemlock veneer printed 
with the words ‘‘Sixteenth Annual Convention 
Wilbur Lumber Co. Managers, Aug. 24-5-6, 
1921’’—and receiving the attractively printed 
program, the delegates and guests assembled for 
the opening session Wednesday afternoon. All 
business sessions of the convention were held in 
the Republican Hotel. George Johnson, man- 
ager of the company’s yard at McHenry, IIl., 
presided at the opening session. After brief 
opening remarks by the chairman, Secretary A. 
E. Severson presented his report. The chair- 
man then introduced Don 8. Montgomery, secre- 
tary of the Wisconsin Retail Lumbermen’s Asso- 
ciation, who in an appropriate and happy man- 
ner extended the greetings of his organization, 
of which most of the lumbermen present are ac- 
tive members, and also discussed various matters 
of interest to retailers. 

The next speaker was Peter Beck, of the Beck 
Coal & Lumber Co., Harvey, Ill. Mr. Beck’s 
interesting and helpful talk was based upon the 
importance and the value of careful study. He 





one hundred percent codperation from any set 
of men if you are rubbing them the wrong way,’’ 
said he. Nothing in his talk, of course, opposed 
the making of legitimate claims where reason- 
able amounts are involved. It was merely a 
plea not to ‘‘ pester’’ manufacturers with a flood 
of petty claims and deductions, sometimes of 
only two or three dollars, because in the long 
run that policy, by stirring up a spirit of re- 
sentment, hurts the retailer more than the pay- 
ment of the trifling amounts involved can bene- 
fit him. 

He also suggested the advisability of codper- 
ating with the manufacturers in the matter of 
absorbing the short lengths of lumber. Some 
retailers speciaiize in the handling of short 
lengths and make a good thing out of it, and he 
saw no reason why, if bought right, almost any 
retailer might not develop a profitable trade in 
these neglected items. It is simply a matter of 
educating consumers to the advantages and econ- 
omy of buying the short lengths where they will 
serve the purpose as well as, or perhaps better 
than the standard measurements, 

After a ‘‘family dinner’’ of the delegates and 
guests, they proceeded to the Davidson Theatre, 
where a block of choice seats for the evening 
performance had been reserved by the Wilbur 
company. The leading comedian, it was noted, 
sported a convention badge. 


The Annual Outing 


At eight a. m. Thursday the party, excepting 
those who drove their own ears, embarked on a 





spring chicken, wonderful sweet corn just from 
the garden, salad supreme, biscuits light as 
thistledown, with golden butter; flaky apple pie, 
with ice cream superimposed in the delectable 
combination known as ‘‘a la mode;’’ the amber 
brew of Gambrinus and the bubbling coolness 
of (ginger) ale; coffee, cigars, cigarettes, etc., 
ete. Oh, boy! Oh, joy! Likewise, Wassail! 


Enjoy Picnic De Luxe 


After dinner the party again boarded the 
waiting conveyances, and after a short run 
reached the beautiful country estate of the late 
R. W. Houghton, president of the Wilbur Lum- 
ber Co., whose untimely death last June was 
mourned by all who knew him. A man of wide 
culture, generous nature and engaging person- 
ality, his friends in the lumber, banking and 
other fields in which he was interested, were 
legion. His wife, a charming and gracious lady, 
who only a year ago welcomed the guests and 
entered fully into the spirit of the occasion, died 
last January. Naturally the thoughts of all 
present turned with sadness to the host and 
hostess of a year ago, and with deep sympathy 
to their only child, Miss Elizabeth Houghton, a 
charming young lady who, notwithstanding her 
recent double bereavement, received and mingled 
with her guests with a cheery cordiality that won 
all hearts anew. 

A delightful afternoon was spent in games 
and recreation of various sorts on the spacious 
and beautifully wooded estate, which is situ- 
ated on the shore of Upper Nahmabin Lake. 
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L. H. Taggart Swings a Wicked Bat 


traced the results of studying, from the child in 
the primary grades up thru the high school and 
college and out into active business life. The 
jumber merchant should study his goods, learn 
all about their origin, uses, sources of supply, the 
best kinds of lumber for different uses, etc.; 
he should study his trade, and the needs of his 
community; finally, he should study himself, 
and strive to develop his initiative and increase 
his efficiency as a purveyor of one of the world’s 
most indispensable commodities. 


Adolph Pfund, of Chicago, secretary National 
Retail Lumber Dealers’ Association, then ad- 
dressed the gathering. He told of the efforts 
his organization is putting forth to foster co- 
operation between the manufacturers and retail- 
ers of lumber. He made a number of helpful 
suggestions, based on personal visits of the 
association’s field men to manufacturers. Mr. 
Pfund deprecated the tendency sometimes mani- 
fest among retailers to make trifling claims for 
alleged shortages, breakage, etc. When a manu- 
facturer gets claims of this sort, for small 
amounts, often under five dollars, he feels almost 
forced to allow them, whether he considers that 
they are just or not, as he fears that to disallow 
or question them would antagonize the customer 
and perhaps jeopardize future business. Even 
tho a claim may, strictly speaking, be just, it is 
better, where only a trifling amount is involved, 
to waive technicalities and ironclad interpreta- 
tions and charge the amount up to the general 
give-and-take of business rather than adopt an 
over-critical attitude. Such was the gist of Mr. 
Pfund’s remarks on this line. ‘‘You can’t get 





specially chartered interurban car for the big 
day’s outing which is the crowning event of the 
whole meeting. After a run of about 25 miles 
thru one of the most beautiful sections of Wis- 
consin, Waukesha was reached. Here the com- 
pany has a yard and a sash, door and millwork 
factory. After a brief stop for inspection of 
the yard and plant the car proceeded to Dela- 


‘field, where it was met by a big motor bus, seat- 


ing about forty persons. This conveyance, sup- 
plemented by a number of automobiles, brought 
the party to the athletic field of St. John’s Mili- 
tary Academy, situated near Delafield, where the 
annual ball game between the managers and the 
general office was staged. This resulted in a 
score of 7 to 4 in favor of the managers, thus 
wiping out the sting of last year’s defeat, when 
the general office triumphed by a score of 7 to 2. 
Taggart, Barber and others distinguished them- 
selves on the diamond, while Roy and Hawley 
Wilbur dispensed plenty of pep on the side lines. 


The Annual Banquet 


At conclusion of the ball game the jolly cara- 
van wended its way to the Red Circle Inn at 
Nashotah, where the hungry athletes and the 
almost equally hungry onlookers did ample jus- 
tice to a ‘‘spread’’ such as you sometimes read 
about but seldom see. This scribe has sampled 
every kind of grub dispensary from Dago Joe’s 
hot dog joint to fifteen-dollars-a-plate banquets 
on the gold coast, but when the Wilbur bunch 
put their feet under the tables at the Red 
Circle all previous gastronomic experiences re- 
cede into the background. Delicious soup, broiled 


Ray Wilbur Rooting for the Office Men 





Some played tennis, others practiced rifle shoot- 
ing at a target, archery, quoits, or enjoyed a 
cooling plunge in the lake. In short, there was 
ample diversion to suit every taste—and speak- 
ing of taste, the inner man was fully provided 
for. The refreshment tables were loaded with 
cold chicken, cold ham, sandwiches of all kinds, 
olives, pickles, cakes, candies, ete., with a va- 
riety of cold bottled goods, hot coffee, cigars, ete. 
The closing athletic event was a tug of war be- 
tween Wisconsin and the rest of the world. The 
barbarians from the outer wilds had the Wis- 
consinites going on the first jump, but they 
quickly rallied and dragged the outlanders across 
the mark. 
Some Nuts to Crack 


Following the example of Edison, Maxim and 
other wise ones who have lately been springing 
questionnaires on a helpless public, H. W. Wil- 
bur had prepared a set of 68 questions, all of 
which every retail lumberman should be able to 
answer with the utmost ease—provided he had a 
week or so to investigate, figure and consult 
authorities. Hawley, however, after seeing that 
every Manager was supplied with a typewritten 
copy of the questions announced that they would 
be given just twenty minutes to write the an- 
swers, and that a prize of ten dollars awaited 
the man who made the best showing. Watch in 
hand, he counted, ‘‘One, two, three—go!’’ and 
they went. For twenty minutes the only sound 
heard was the scraping of pencils and the rustle 
of papers. Then the questionnaires were gath- 
ered up and Mr. Wilbur announced that they 
would be carefully checked up and the winner 
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announced in about a week. He also said that 
where any of the papers indicated a lack of 
knowledge of any of the manufactured products 
handled by the company he would see that the 
managers received samples and descriptive litera- 
ture. He emphasized the importance of read- 
ing the advertisements in the trade papers, as 
well as the printed matter sent out by the manu- 
facturers, so that they might be informed re- 
garding the various products identified with the 
lumber and building industries. 

To give readers of the AMERICAN LUMBERMAN 
the opportunity to test their knowledge of the 
matters covered by these questions the com- 
plete list is printed below. One or two of 
the questions have a local application, but in the 
main they are applicable to any retail yard. 
They grew out of questions asked, information 
sought, or situations that arose in the conduct of 
the company’s business during the last year, 
supplemented by some originated by Hawley 
Wilbur, who made the compilation. 

The correct answers will be printed in an 
early issue of the AMERICAN LUMBERMAN. Watch 
for them. 





















Mountains of Coal 


Friday morning was devoted to an inspection 
of one of the eight huge coal docks of the Mil- 


















Interested Group of Guests 


An 


The Closing Session 
The final session, Friday afternoon, was de- 
voted to a round table discussion, presided over 
by Ed. Beller, manager of the Wilbur yard at 
Menomonee Falls, Wis. W. M. Mullin, one of 
the company’s millwork salesmen, gave an inter- 
esting talk on ‘‘Selling, Ordering and Stocking 








and service department. A thoroly competent 


architect and a genial gentleman, Mr. White is 


exceedingly popular with his associates. His 
address, which dealt with the subject of taking 
off material lists from plans, was necessarily of 
a technical character, and not reportable apart 
from the book of blue prints which he had pre- 
pared, and copies of which were placed in the 
hands of all present. These blue prints showed 
plans of a typical residence, with a wealth of 
statistical and other data-indicating in detail 
exactly the kinds and quantities of material re- 
quired. The preparation of this book involved 
a great deal of research and labor. Hawley 
Wilbur complimented Mr. White warmly, saying 
that it was the most complete thing of the kind 
he had ever seen and that it would be of great 
value to the managers in taking off lists. 


Ray Wilbur called attention to the desirabil- 
ity of clearing out old remnants of lumber, ce- 
ment ete. when new stocks are being received, 
and piling the old material on top of the new 
goods, so it will be moved out first. Otherwise, 
if new stock is constantly piled on the old, the 
latter never is sold and eventually becomes 
worthless. He spoke of the advantage of keep- 
ing stocks neatly piled, odds and ends of lumber 
picked up, weeds cut, and the yard neat and trim 













10. How many nails for 1,000 lath? 
11. What kind of nails for lath? 
12. How much neat plaster for 100 yards? 






14. What is prepared plaster? 






16. What kind of nails for Sacket board? 
17. What kind of nails for Beaver board? 
18. What kind of nails for Sheetrock? 
19. Who makes Sheetrock? 









23. What to an oak floor? 






25. Do you know how to apply paste filler? 





27. Where is Benton? 








33. What 
34. What 


does a common brick weigh? 
does a 6-inch sewer pipe weigh? 














9. What is proper proportion of shingle to lay to weather? 


13. How much sand for above amount of plaster? 50. 


15. How many feet in a piece of Sacket board? 52. 


20. How many feet of hardwood flooring for a 10x10 room? 
21. What kind of nails for hardwood flooring? 
22. What should be done to maple flooring before varnishing? 


24. What kind of filler is best, liquia or paste? 
26. How many pounds of coal to a cubic foot? 


28. What percentage of ash in Franklin County coal? 

29. What is the rate to Chicago on hard coal from the mines? 
30. How much surface will a gallon of Esque paint cover? 

31. How many brick to the foot in an 8-inch wall? 

32. How many brick for a chimney 10 feet high with an 8x8 flue? 


35. What will material cost for magnesite stucco and dash per yard? 63. 
36. What should the hydrometer register for chloride mixture? 64. 
37. What will stucco cost put on including lath and labor per yard? 65. 
38. What is necessary to add to flat wall size and how much? 66. What 


How many feet of 4-inch bevel siding for a 10x10 wall? 


How Many of These Questions Can You Answer? 


What does a 16 foot hard pine ladder weigh? 
41. What does a spruce one weigh? 


1. How many bags of cement for a barn floor 10x10? 40. 

2. What is proper mix for finish coat? 

3. How many bags of cement for yard of concrete wall? 42. What is 3.1416? 
4. How can concrete be best waterproofed ? 43. What is Ped? 
5. What will waterproofing cost extra per barrel of cement? 

6. Where can full cement information readily be found? 45. 

7. How many shingles on a roof 20x20 feet at eaves, % pitch? tile? 

8. How many shingle nails to 1,000 shingles? 46. 


of wood? 
47. What is Ecod? 


48. What is the rate per inch in your local newspaper? 
is the difference between E. G. and V. G.? 
is the opening size of a 24x30 2-light window? 
51. What is the extra charge on less than 500 feet of molding? 
How many ordinary windows to a bundle? 
53. On what page of the official sash and door book is the list price 
for divided window lights? 
Who makes Natco tile? 
About how much per square foot will it cost to build a garage 
with tile or concrete block walls, concrete floor, wood roof, asphalt roof- 
ing, very plain, ordinary construction, no partitions, heating or plumbing, 


49. What 
What 


54. 


55. 


size about 40x80? 
56. 


Pied 
ot. 


58. 


sell without cutting? 
59. 
60. 
per square? 


61. How much does a 5-inch 7/0 cedar post weigh? 
62. What is Carbosota? 

Where should it always be used? 

What does 1047x6x11 mean to you? 


67. 





44, Where is Bishopric board made? 
Which is the cheaper foundation wall, concrete, cement blocks or 


How much more will an ordinary dwelling cost if built of tile than 


What is a fair amount to use per room in guessing at the cost of 
an ordinary wood construction residence? 

How many feet of lattice are needed for a space 3x20 feet? 

If you handle Flaxlinum, do you know how many feet to a piece 
of each size of the flanged, how many pieces of each length make nearest 
one thousand feet, and what is the nearest to one thousand feet you can 
Answer yes or no. 

What is as good as tin for a flat roof deck and costs less? 

Who makes asbestos shingles and what is a fair retail price laid 


What does above fence weigh a rod? 
is the cubie content of a bag of cement? 
What fertilizer is best for gardens? 














waukee Western Fuel Co. Here were seen im- 
mense unloading and piling docks, each repre- 
senting a cost of from $250,000 to $300,000, the 
most modern machinery for loading cars, and 
vast mountain ranges of coal. ‘‘I didn’t know 
there was so much coal in the world,’’ was 
heard more than once. One pile contained about 
300,000 tons of soft coal, another about 250,000 
tons, while a third held 110,000 tons of anthra- 
cite, the largest stock of hard coal on hand in 
five years. Up a 40-foot ladder the visitors 
clambered, over the side of the big steel coal 
carrying steamer William Livingston, then dis- 
charging her cargo of 10,000 tons. The vessel 
was inspected from stem to stern. The luxuri- 
ous quarters of the captain and other officers, 
equipped with brass bedsteads, porcelain bath 
tubs, book cases, easy chairs, etc., were speci- 
ally admired. Huge clam shell scoops, weighing 
ten tons empty, were dropping into the hold and 
bringing up a ton of coal at each ‘‘bite.’’ All 
coal is received by steamer, being loaded at Buf- 
a Cleveland, Toledo, and possibly other lake 
ports. 
























Millwork.’’ This address will be found in the 
sash, door and millwork department on page 
66 


Next came a very instructive talk by M. F. 
White, director of the company’s architectural 








George H. Wilbur Watching the Ball Game 


in appearance at all times. 

H. B. Achuff, representing E. I. du Pont de 
Nemours & Co., gave an informing talk on 
paints, accompanied by an interesting demon- 
stration. 

Others participated freely in the general dis- 
cussion, which related mainly to matters per- 
taining to the conducting of the company’s busi- 
ness. 


Resolutions were adopted expressing the 
thanks and appreciation of the managers and 
guests to Miss Elizabeth Houghton for her gen- 
erous hospitality, to the Milwaukee Western 
Fuel Co. for courtesies extended, and to the 
various speakers who participated in the pro- 
gram. 

George H. Wilbur, who, together with Royal 
P. Houghton, founded the Wilbur Lumber Co., 
and who is still active in its management, was 
an interested participant in the conference and 
outing. 

OBB BBB PEO OOO 

Most TREE NalLs, or large wood pins, used 

by shipbuilders in this country, are of locust. 
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HIGHER RATES MAY HURT EXPORTS 


Searriz, WasH., Aug. 27.—Fir exporters 
have viewed with surprise and concern the re- 
cent order of the United States Shipping Board 
cutting off bookings for future delivery on the 
basis of the present transpacific rates. That 
the situation eventually will adjust itself is con- 
ceded, but while the readjustment is in process 
the shifting from one base to another is bound 
to cause a great deal of confusion and some 
loss. 

A local exporter who regards the situation as 
serious for the time being is J. E. Morris, presi- 
dent of the J. E. Morris Lumber Co. While 
Mr. Morris modestly disclaims any intention of 
posing as an authority, yet his firm does a heavy 
export business, entitling his views to due con- 
sideration. He says: 

Dependent as we have been upon the market in 
Japan for the last six or eight months, the shifting 
at this time is most unfortunate. The demand in 
Japan reached 90,000,000 feet, approximately, for 
the six months ending with June. In order to gage 
the situation from the standpoint of the Shipping 
Board, it is well to bear in mind that the operators 
have been working on a commission basis; and ap- 
parently the intention now is to withdraw from 
such an arrangement, and if possible to charter the 
steamers, in the transpacific trade at least, on a 
“bare boat” basis. This will mean that the op- 
erators will have to try to obtain at least opening 
costs in the rates charged. Eventually, of course, 
this will mean an advance in rates, since it seems 
to be an acknowledged fact that the present rate, 
at least for American boats, does not pay the ex- 
penses of operating. Pending this new deal, the 
movement of freight, largely lumber, is in the 
hands of foreign tonnage—which would only seem 
to mean an advance very shortly in freight rates. 
In fact such an advance is evident now. It will 
affect the movement of lumber very largely in the 
near future, because it will mean that space will 
be extremely difficult to find. Probably 75 percent 
of our lumber shipments to Japan in the last six 
months has moved in Shipping Board vessels. To 
have this tonnage made unavailable, even tempo- 
rarily, obviously is a very serious situation for the 
exporter interested in the market. The situation 
will right itself in time. But it means higher rates 
and temporarily less business for lumber. In my 
opinion, it is most unfortunate that such a handicap 
Should be placed before us at this time. 

Under a system whereby the operators earn a 
commission, they have been drawing their com- 
pensation without having been burdened with 
any responsibility for rates. It has been a sort 
of a cost-plus proposition, whereby they have 
received their pay at all events. There is an 
underground hint, also, that some of the opera- 
tors have formed subsidiary corporations for 
the sale of steamer supplies. At any rate, under 
the system of which the Shipping Board has 
become tired the operators have been enabled to 
load lumber on 14-knot vessels, and run it over 
to Japan at passenger speed for as low a rate 
as $10 a thousand—and that is the Gordian 
knot which the Shipping Board proposes to sever 
at one swift slash. 


For a time the transpacific lumber rate was 
$12.50 a thousand, with concessions here and 
there, but now it is $15 for squares. Baby 
squares—that is, 4x4—20—have been found to 
be extremely desirable, and have been figured 
on a basis of $13.50, since they can easily be 
loaded. The rate on cedar logs is $17. The 
Japanese, who operate on a minimum of ex- 
pense, can probably break even with their ships 
on the $12.50 rate. It is understood that they 
are arranging to place additional vessels on the 
run, but at a higher rate. 





SOME OBJECTIONS TO PROPOSED MINIMA 


SEATTLE, WaSH., Aug. 27.—At the regular 
trustees meeting of the West Coast Lumber- 
men’s Association, held in this city yesterday, 
the main discussion, continued at considerable 
length, dealt with cubical carload minima. It 
appeared that some of the lumbermen were not 
fully in accord with the idea of the minima 
such as had been proposed by the trustees after 
an analysis of 9,000 cars, wherein there was 
shown an average load of 60,000 pounds, cov- 
ering shipments of green lumber, dry lumber, 
sash and doors and millwork. No decision was 
reached as to a change in the association’s atti- 
tude or record regarding the minima, other than 
a suggestion that there be appointed a commit- 
tee of millmen in opposition to the minima, and 
that the committee should present its facts to a 


, — Colum- 


general meeting of the association, to be called 
whenever the committee was prepared to make 
its report. : 

The Cowlitz Shingle Co., of Castle Rock, 
Wash., and the Clark Lumber & Manufacturing 
Co., of Vancouver, were elected to membership. 





CARGO SHIPMENTS SHOW LOSS 


SEATTLE, WasH., Aug. 27.—The report of the 
Pacific Lumber Inspection Bureau for the first 
six months of 1921 illustrates very graphically 
the very great increase in water shipments to 
the Atlantic coast during the first half of 1920. 
Cargo shipments from the Pacific coast to the 
Atlantic coast amounted to 1,564,505 feet in 
the first six months of 1920, while in the first 
half of 1921 they amounted to 93,843,474 feet, 
an increase of 5,898 percent. Altho the Cali- 
fornia market has been very brisk and has been 
the backbone of the north Coast market, it 
nevertheless has taken 30 percent less stock 
than during the first six months of 1920. On 
the other hand, the amount of stock taken for 
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the first six months by Japan has increased 31 
percent. 
A summary of the waterborne shipments for 
the first six months of 1921 is as follows: 
WATERBORNE FOR FIRST SIX MONTHS 1921 
BY DISTRICTS 


Domestic Foreign Total 

| eee 11,282,234 69,378,718 80,660,952 
Puget Sound. .158,083,057 97,342,983 255,426,040 
Grays Harbor..110,695,876 21,455,789 132,151,665 
Willapa Harbor 24,085,812 3,033,380 27,119,192 





Columbia River 127,530,509 64,723,862 192,254,371 
Coos Bay..... 49,323,324 1,223,492 50,546,816 
Total ..... 481,000,812 257,158,224 738,159,036 


WATERBORNE FOR FIRST SIX MONTHS 1920 AND 1921, 
BRITISH COLUMBIA, WASHINGTON AND OREGON 


1920 1921 Loss 
Bc onjeis nal 55,346,494 80,660,952 *25,314,458 
Washington ..449,469,828 427,240,627 22,229,201 
OPEZOR: os io 344,469,202 230,257,457 114,211,745 


849,285,524 738,159,036 111,126,488 








* Gain. 

Inspections by Pacific Inspection Bureau 

Detailed figures comparing the amounts 
shipped in 1920 and in 1921 inspected by the 
Pacific Lumber Inspection Bureau are as fol- 
lows: 











CALIFORNIA— 1920 1921 
1 Re ee er eee 498,649,446 347,901,289 
ee RE pee ome ay 150,748,157 

DomEsTIC— 
pO Ew eeee eee 5,985,365 1,081,583 
Atlantic coast......... 1,564,505 93,843,494 
Hawaiian Islands...... 26,777,575 27,311,395 
a ee ee ee 4,010,731 267,551 
Philippine Islands..... 1,594,742 10,595,500 

GR ibe i0 bibs Saws O48 39,932,918 183,099,523 
GOS. cienvesesrie nes 93,166,605 

ForEIGN— 

Oe eee 55,738,800 23,263,469 
SONNE... a's biscwe sc < os as 78,063,461 68,756,491 
Ee eee 11,516,353 541,702 
Mast INGO, ..0 60066008 BOLO §Sésubasaee 
ET Ree en 1,615,335 8,566,400 
837,710 7,364,892 
90,850,884 
,480,709 
5,678,042 
4,621,940 

East coast South Amer- 

NO ons din wis gi acne. bce» 2,685,580 628,924 
West coast South Amer- 

RAIS. oseeeee 41,891,839 24,837,414 
South Sea Islands..... 508,099 ,108,040 
Straits Settlements.... ......... 689,070 
United Kingdom and 

Continent ...c.veces 36,817,279 17,770,247 
ys) re Feb icaigeie 310,703,160 257,158,224 
TS Eee 53,544,936 

SumMary— 


California ............498,649,446 347,901,289 
Domestic ...........+- 39,932,918 133,09 


1932, 9,523 
Foreign ..........+..+310,7038,160 257,158,224 


Total .............+ 849,285,524 738,159,036 
LOBS we cecccceccces 111,126,488 





COMPLAINT ASKS CUT IN NORTH COAST RATES 


SEATTLE, WAsH., Aug. 27.—Thru H. N. 
Proebstel, traffic manager, the West Coast Lum- 
bermen’s Association is filing another rate com- 
plaint with the Interstate Commerce Commis- 
sion. It alleges that the rates on lumber and 
forest products, including shingles, multiple 
loads, and basic lumber rates from the north 
Coast group points of origin in Oregon, Wash- 
ington and British Columbia, to points in east- 
ern Colorado, .southern Kansas, Oklahoma, 
Texas and eastern New Mexico are unreasonable 
both in and of themselves; and relatively un- 
reasonable as compared with the lumber rates 
maintained from the California coast group of 
origin, and with the rates contemporaneously in 
effect from the Inland Empire producing dis- 
trict to the destination territory above men- 
tioned. 

Referring to the complaint, Mr. Proebste} 
says: 


At present north Coast rates to points in eastern 
Colorado are very much out of line, being in excess 
in some cases of the Chicago rate; while to points 
in southern Kansas the north Coast rates are based 
on the combination of locals over the interchange 
points of the transcontinental lines with the lines 
serving the Southwest, whereas northbound from 
southern pine territory widespread rate blankets 
of destination are employed. 

To points in Texas—Texas common points, for 
example—north Coast shippers have a group D 
rate of 91% cents, which would seem to be entirely 
too high. Rates to that territory should not be 
greatly in excess of the Chicago rate, comparable 
distances considered. 

To points in Oklahoma rates are also too high 
and should grade in with what should be proper 
rates into the Texas common point territory. 

To points in New Mexico, on the Santa Fe road 
particularly, north Coast rates are in many in- 
stances in excess of the present rate to New York 
City, whereas from the California coast grou 
rates of 56% cents and 66% cents are maintained. 

The spread in the shingle, long timbers and cedar 
lumber rates over the basic lumber rate is, to the 
raged part of this entire territory, in excess of 

3% cents over the basic fir lumber rates, and 
this is also a condition which the association desires 
to have corrected. 

North Coast rates should also be reduced to 
nearly equal the rates in effect from the Inland 
Empire district. To this destination territory 
the more direct route is thru the Denver gateway, 
and the distances from the Inland Empire are not 
materially shorter than they are from the Coast 

roup. Therefore, differentials as between the 

pokane and Coast groups as high as 24 cents in 
some instances and as low as 9 cents in others are 
improper. 

The association has attempted above to outline 
some of the things that are wrong with the south- 
western rates. he association haS made applica- 
tion to the transcontinental lines, also the south- 
western lines, asking for readjustment of these 
rates and feels assured from the nature of the re- 
plies received that the carriers agree with our argu- 
ments, There is a dispute, however, as to how the 
joint thru rates will be divided. For example, 
some of the lines want the business thru the Colo- 
rado junctions, whereas others want the business 
at Denver. This will prevent quick action, hence 
the filing of formal complaint in the hope that the 
Interstate Commerce Commission will decide dis- 
puted questions promptly. 


Since reparation is involved, the mills are re- 


minded to place at once the proper data in the 
hands of the traffic department. 


JAPAN DEMAND CAUSES SHORTAGE OF CEDAR 


SEATTLE, WaSH., Aug. 27.—Japanese demand 
for red cedar is unprecedented. Not only is the 
oriental market taking 13-foot logs, but for the 
first time some of the fir mills have turned over 
their equipment to cut Japanese squares of 
cedar, as well as cants and flitches; and in addi- 
tion there are heavy shipments of 7-foot cedar 
bolts. All this material is intended for resaw- 
ing into panels, ceiling, interior finish of all 
kinds, sash and doors and other materials for 
the light bungalow structure which has become 
extremely popular in Japan. Clear cedar is at 
a premium, cants of that description having sold 
up as high as $85. The Japanese are fond of 
interior finish in the natural wood, and the red 
cedar of the Pacific Northwest appears to supply 
their wants as no other material can. 

This export movement of cedar has developed 
into a heavy drain on the available supply and 
probably explains the firming up tendency of 
cedar products, especially shingles. Its influ- 
ence is found in the fact that log mills appear to 
be quite generally closed and that those running 
find it a problem to obtain logs for their opera- 
tions. On the other hand, as a general rule the 
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bolt mills are running, since their problem of 
obtaining timber is fairly easy. Millmen at- 
tribute the log shortage to the shutdown of the 
camps, and to Japanese demand. 

In British Columbia the situation is becoming 
rapidly akin to that on this side of the line, 
with log prices stiffening. The supply on the 
entire provincial coast is estimated at 35,000,000 
feet, which figure is far below normal; and the 
pick of the logs is being gobbled up for Japan- 
ese orders as fast as the booms are delivered at 
Vancouver. Some of the log mills on Puget 
Sound have been operating on British Columbia 
logs, but find increasing difficulty in obtaining 
supplies from that source, since the Government 
consents to permits for export only when there 
is a surplus of logs on hand. On Puget Sound 
the base price of cedar logs is $18 strong. No. 
1 logs have sold as high as $35 for Japanese 
orders. In Vancouver shingle logs are quoted 
at $16 to $18, instead of $16 flat a short time 


ago. 

A Willapa harbor fir mill is cutting cedar on 
Japanese orders, in a region from which up to 
the present time there has been no shipment of 
cedar except as shingles. Last week the Day 
Lumber Co., at Big Lake, Wash., likewise 
started cutting cedar on Japanese orders, show- 
ing that the demand for this material is ad- 
vaneing inland from tide water, despite the 
handicap of a local freight rate amounting to 
about 10 cents. 

The situation is regarded as serious, from the 
fact that it is resulting in a heavy draft on the 
available supply of the cedar that ordinarily 
goes into siding and shingles. 

A deterrent factor in logging cedar is the 
fact that the big stands of cedar today are as- 
sociated with hemlock, for which there is prac- 
tieally no sale. . 


< 


MAY" FACE CAR SHORTAGE 


SEATTLE, WASH., Aug. 27.—At the luncheon 
of shingle wholesalers Wednesday L. 8. Challa- 
combe remarked that if the fir business would 
begin to pick up, the shingle men would prob- 
ably find themselves facing a car shortage. A. 
J. Wartes said there might be a car shortage 
on account of bad order cars. Harry A. Abel 
stated that 90 percent of the bad. order cars 
were in need of light repairs only; ‘‘ besides,’’ 
he said, ‘‘the per diem charge ceases when the 
cars are in bad order.’’ 

“Anyhow, let’s hope for a car shortage,’’ 
exclaimed Charles C. Hone, presiding. 

The rest of the session was devoted to a dis- 
cussion of ways and means of combating anti- 
shingle legislation, it being shown that when 
shingles dropped to a point making them keen- 
ly competitive with prepared roofing there is 
always an outbreak of hostile ordinances. 
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RATE RECOMMENDATION PARTLY FAVORABLE 


SEATTLE, WasH., Aug. 27.—The ruling in the 
so-ealled shingle reparation case, in which about 
a hundred west Coast mills were represented 
by L. S. MeIntyre, of Seattle, is favorable in 
part to the complainants. W. A. Disque, at- 
torney examiner, has recommended that rates 
on cedar shingles be held not unreasonable, un- 
justly discriminatory or unduly prejudicial ex- 
cept to points in Oklahoma and Texas. As 
to those points, he suggests a ruling that the 
rates be held unreasonable to the extent by 
which they exceeded by more than 10 cents, 
prior to Aug. 26, 1920, the rates on fir lumber, 
and 13.5 cents since that date, on which the 
last general increase in rates became operative. 
The attorney-examiner also recommends repara- 
tion on all shipments to the States mentioned. 
Under this ruling the sum total of moneys to be 
refunded to the A. & C. Mill Co. and other 
complainants is estimated at approximately 
$75,000. 





THE TERM ‘‘O. G.’’ in molding practice 
means two members, one concave, the other con- 
vex, and fitting together. It is an abbreviation 
of ‘‘Old Greek.’’ : 








TO DO GENERAL WHOLESALE BUSINESS 


BaLtTIMorE, Mp., Aug. .31.—The Timber 
Manufacturers Distributing Co. of Maryland 
has been incorporated here with a capital stock 
of $1,000,000. It is the purpose of this corpora- 
tion to do a general wholesale timber and lum- 
ber business, handling the output of sawmills 
and also to engage in the handling of piling, 
railroad ties and heavy construction timbers. 


It will have a sufficient sales force to cover all 
the principal trade centers on the eastern coast. 
The Timber Manufacturers Distributing Co. of 
Maryland is owned and controlled by the Royal 
Finance Corporation of Delaware and will have 
ample financial backing to market any product 
that may be offered it. Headquarters of the 
company will be located in the Fidelity Build- 
ing, this city, with branch offices in the larger 
cities on the Atlantic seaboard. 





Oak Flooring Exhibit 


The display of the Oak Flooring Manufac- 
turers’ Association at the recent Pageant of 
Progress in Chicago was to a great many of 
the visitors one of the most interesting of the 
exhibits, as is shown by statistics kept by W. L. 
Claffey, secretary of the association. The daily 
average paid attendance to the Pageant of 
Progress was 55,000, with a total paid attend- 
ance of 880,000 during the two weeks. The 
total number of visitors to the oak flooring ex- 
hibit was 38,000—a daily average of 2,600. 
There were given out to these visitors 74,000 
pieces of oak flooring literature. Mr. Claffey 
believes that the exhibition was a wonderful 
means of getting before the public facts re- 





Exhibit of Oak Flooring Manufacturers’ Association at the Chicago 


Pageant of Progress 


garding oak flooring. It is his opinion that 
for the outlay and expense the Pageant of 
Progress was a most remarkable affair. At the 
Chicago World’s Fair, the total attendance was 
27,549,000, or a daily average of 150,000. The 
attendance of the St. Louis World’s Fair was 
19,695,000, or a daily average of 91,000. 

As may be seen by the accompanying illus- 
tration, various grades, thickness and widths of 
oak flooring were made up into finished panels 
to show exactly what these would look like when 
laid. Upon each panel was a label showing the 
cost of oak flooring for a room 14x14 feet. 
For example, the label on the panel of }§x2%4 
No. 1 common oak flooring stated: ‘‘ Dealers 
in Chicago will deliver sufficient material of 
this item to floor a room 14x14 feet, or 261 
square feet, at a total cost of $14.36.’’ 

The following detailed information, based 
upon prices supplied by one of the largest deal- 
ers in Chicago and showing how small is the 
cost of flooring a room with oak flooring, was 
attached to the various panels: 


Cost to Cover 14 by 14 Feet 


Size Grade Board Total 
Used Used Feet Cost 
x2% Clear quartered red........ 261 $43.07 
x2% Clear plain white.......... 261 30.02 
x14 Clear plain red............ 294 29.40 
x2% Select plain white.......... 261 22.19 
x2 Select plain red............ 261 22.19 
awe 20, 2 COMMMBOM. §.... 2. ccc cee 261 14.36 
x1 Be B COUNENOIN Ss Es ue ces wei 294 14.70 
a ee ee eee 261 9.14 
x1% Clear quartered white...... 261 35.20 
x2 Select quartered white...... 245 26.95 
ma. Claer. DINED POM. eee kas 245 22.05 
METS NO. 1 COGMRORS « o6c 0 ceive 261 6.53 








Is Center of Attention 


The vistors were greatly surprised at the low 
eost of oak flooring and in fact a number 
doubted the statement of Mr. Claffey and his 
assistants until they were referred to the Chi- 
eago retailers, from whom the prices were ob- 
tained. Undoubtedly the sale of oak flooring 
was considerably stimulated in Chicago and in 
the various communities from which thé visitors 
came, as a result of this exhibit. 





FAVORS SIZE STANDARDIZATION 


New Haven, Conn., Aug. 29.—James Cray, 
secretary Lumber Dealers’ Association of Con- 
necticut, has enlisted 
the aid of Secretary of 
Commerce Hoover in 
the fight to obtain stand- 
ardization of finished 
sizes of lumber. Mr. 
Cray recently wrote to 
Mr. Hoover on the sub- 
ject and the matter 
was referred to Axel H. 
Oxholm, chief of the 
lumber division of the 
Department of Com- 
merce. 

Mr. Oxholm informed 
Mr. Cray by letter that 
he considered the ques- 
tion of standardization 
a highly important one 
and in line with his 
work in the Commerce 
Department. Mr. Ox- 
holm said he had im- 
mediately taken up the 
question with the Na- 
tional Retail Lumber 
Dealers’ Association in 
Chicago and had prom- 
ised his codperation in 
bringing about a satis- 
factory adjustment of the matter. 

Mr. Cray recently has received word from 
several other State associations expressing 
thoro favor with his campaign. 


FIRE VISITS TWO CLEVELAND PLANTS 


CLEVELAND, OHI0, Aug. 29.—Two fires, cre- 
ating a loss of more than $200,000, visited lum- 
ber plants in The Flats during the week. The 
biggest loss was sustained by the Greif Bros. 
Lumber Co., this being better than $150,000, ac- 
cording to President J. R. Raible. The fire 
started in a kiln, and consumed material and a 
storage shed 600 feet long. The office, mill and 
smaller storage buildings were saved, as were 
carriage, woodworking and other plants in the 
vicinity. The blaze, from spontaneous combus- 
tion, had been going some time before being dis- 
covered, and it. was this that caused it to gain 
headway. Firemen fought the fire nearly a 
whole day before it was extinguished. 

The Fisher & Wilson Co.’s lumber plant was 
damaged and material lost to the extent of 
$50,000. Here also an all-day fight was neces- 
sary to keep the flames from spreading. Much 
lumber was carried away by firemen and volun- 
teers to save it and keep the blaze from spread- 
ing. This fire is believed to have been of in- 
cendiary origin, and State deputy fire marshals 
have been conducting an investigation along 
this line. 





PABBA ws 


MONEY MAKES the mare go but it takes a lot 
more of it to make the automobile go. 
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NEWS FROM THE NATION’S CAPITAL 


SHINGLE MAKERS NEED TARIFF 

WASHINGTON, D. C., Aug. 30.—Northwest 
manufacturers of wood products appeared be- 
fore the Senate finance committee yesterday in 
behalf of the Fordney tariff bill. Because most 
of the testimony on the lumber section of the 
bill was presented to the House ways and means 
committee, only a few manufacturing concerns 
were represented before the Senate committee. 

E. E. Case, shingle manufacturer, of Ray- 
mond, Wash., favored the 50 cent duty on shin- 
gles, but believed a $1 duty was necessary. He 
said the lumber industry on the Pacific coast 
was in a deplorable condition. 

British Columbia shingle manufacturers, he 
said, can sell shingles at Boston cheaper than 
the Pacific coast manufacturers, because the 
former ship thru Montreal and escape the Amer- 
ican war freight tax. 

Replying to a question by Senator Smoot as 
to why Canadian shingle imports were $12,592,- 
760 in the fiscal year 1920, and only $5,863,927 
in 1919, and $7,750,000 in 1921, Mr. Case said 
this was so because the Americans could not get 
freight cars while the Canadians had plenty of 
freight cars. Mr. Case admitted that many of 
the American manufacturers dry their shingles 
so rapidly, in order to reduce freight rate costs, 
that they are seriously injured in quality. 

Canadian mills are working on a full time 
basis, he said, and are shipping 80 percent of 
their output to the United States, while the 
Oregon and Washington mills are operating on 
a 50 percent basis. The rate of money exchange 
between the United States and Canada, he 
added, favors the Canadians by about 35 per- 
cent. . 

Comparing operating costs in America and 
Canada, he said the American cost of carrying 
a section of stumpage is $7,000 or 25 cents a 
thousand, while in Canada it is $150 a year, 
with the Government carrying all the cost. 


FEWER FOREST PRODUCTS LOADINGS 


WASHINGTON, D. C., Aug. 30.—Loading of 
forest products for the week ending today to- 
taled 44,583 cars, or a decrease of 750 cars com- 
pared with the previous week, according to fig- 
ures just received by the car service division of 
the American Railway Association. 

The total loadings -for the week for all com- 
modities was 816,436 cars. This was a decrease 
of 151,667 cars compared with the total for the 
corresponding week last year, and 96,773 cars 
under that for the corresponding week in 1919. 
The total for the week, however, exceeded the 
total for the previous week of this year by 
7,471 cars. 


COMPILING LUMBER STATISTICS 


WASHINGTON, D. C., Aug. 29.—The National 
Lumber Manufacturers’ Association, at the 
direct request of the Department of Commerce, 
is codperating with the bureau of census in an 
effort to gather monthly information on pro- 
duction, orders, shipments, stocks and prices 
of lumber commodities. 

The National association will seek the aid 
of the regional associations, as well as in- 
dividual members, in furnishing complete data. 
In the monthly ‘‘Survey of Current Business, ’’ 
recently published by the Department of Com- 
merce, a beginning was made in the publica- 
tion of lumber statistics on production and 
shipments. It is expected to supplement this 
data with more comprehensive statistics from 
members of the regional associations for identi- 
cal mills. 

It was emphasized at the National asso- 
ciation’s office that such information as lumber 
associations or individuals may give to the bu- 
reau of census will not be available to anyone 
other than the sworn employees of the bureau. 

In gathering information on lumber, the bu- 
reau has selected a group of ten reasonably 
representative items on which the monthly fig- 
ures will be based. The bureau does not ex- 
pect that the description of items and grades 
will exactly correspond with the names, sizes and 


methods of manufacture of any one regional 
association, but they ask that each association 
report such changes as its particular grading 
rules require. 

The bureau desires also to secure information 
from a substantial group of representative 
mills. It is intended that the list shall include 
representative mills operating under conditions 
generally characteristic of the region and which 
are able and willing to furnish promptly to the 
bureau their prices on specific items for a given 
day, or a given week of each month. 


SURVEYS LUMBER INDUSTRY 


WASHINGTON, D. C., Aug. 30.—Edgar P. Al- 
len, publicity director of the National Lumber 
Manufacturers’ Association, has recently re- 
turned to Washington after an extended trip of 
several weeks in the South and far West, where 
he made an extensive survey of existing condi- 
tions in the lumber industry and became more 
thoroly acquainted with the industry’s leaders. 
In speaking of his trip Mr. Allen said: 


After a rapid and necessarily somewhat super- 
ficial survey of the lumber industry of the United 
States, I have returned to Washington with one 
tremendously impressive thought that I would like 
to convey to every newspaper writer in the nation. 
This survey was not complete in the sense that it 
went exhaustively into all the problems and differ- 
entiated vexations of the lumber manufacturing 
business, nor was I able in the time at my disposal 
to go into some important areas of operation that 
I hope to visit at a not too distant date. But with 
the eve and the mind'of a newspaper writer I have 
traveled thousands of miles and have covered the 
assignment in a way that convinces me I have a 
fairly clear vision of the lumber industry as it is 
and should be understood by the people of America. 
And the outstanding impression that is almost 
oppressive in its effects upon my mind is that this 
industry is so vast, so immeasurably useful to the 
public and so potentially great in its service to 
itself and the nation that upon a sure and speedy 
resumption of its prosperity depends the welfare 
of all the people of our common country. 

In my study of lumber I have gone into offices 
and mills:and talked with hundreds of men identi- 
fied with lumber service to the public. More than 
that— infinitely more than that—at every oppor- 
tunity and in every region visited I have gone into 
the woods, talked with the loggers, trailed thru for- 
ests with lumberjacks, eaten at their camps and 
lived for the moment their lives of vigorous, whole- 
some, primitive endeavor and discussed their part 


and problems in this mighty work of supplying 
wood products to the nation. In the sultry cypress 
swamps of the South and in the pine and hardwood 
forests of the southeastern and Gulf States I have 
seen the tremendous operations of getting the logs 
to the mills under almost unbelievable difficulties. 
Then I have gone into the forests of northern pine 
and hardwoods, of birch, hemlock, basswood, ash, 
elm and maple and followed the trail thru the In- 
land Empire into the dense forests of western pine, 
larch and fir and on to the terrifying slopes of the 
Cascades, where the vast stand of spruce and 
Douglas fir challenges the ingenuity of man to in- 
vade their primeval silence. On down the Pacific 
coast I have wandered, viewing operations that in 
magnitude, physical difficulties and monetary in- 
vestment strain the imagination. Finally I have 
gone deep into the white and sugar pine forests, 
which seem all but inaccessible to the logging rail- 
roads and woods crews. And, as a fitting conclu- 
sion to this tour, the redwoods call me to their 
mystic shadows where I would have lingered days 
in adoration of their grandeur had I not been 
forced to break the spell they wove around me. 

The lumber industry! It is the most wonderful 
field for the efforts of man. And the biggest, 
brainiest and most wholesome pioneers I have ever 
known are devoting their time, energy and money 
to furnishing that vitally useful and most universal 
material of all history—-LUMBER. 


sam 


TO STUDY UNEMPLOYMENT 


WasHineTon, D. C., Aug. 29.—Details of the 
forthcoming national conference here on un- 
employment, as suggested by President Harding, 
were outlined today by Secretary of Commerce 
Hoover, who is formulating plans. The per- 
sonnel, which will meet here about Sept. 15, 
is not expected to exceed twenty-five. Repre- 
sentatives of both labor and capital will be 
present, altho a clash on either ground is not 
looked for. 

The object will be to inquire into the volume 
of needed employment, the distribution of un- 
employment, to make recommendations as to 
measures that can properly te taken in codrdi- 
nated speeding up of employment by industries 
and public bodies during the winter, and in 
addition a broad study of. the economic meas- 
ures desirable to ameliorate the unemployment 
situation and give impulse to the recovery of 
business and commerce to normal. 

Unity of action on the part of both labor 
and capital is desired, Mr. Hoover said. ‘‘It 
is not to be a battle ground of organizations,’’ 
he concluded. 
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For several weeks we have been trying to interest the retail lumber dealer 
in the use of the "Sales Helps on Oak Flooring", which are supplied in any quantity to 
them free of charge by the Oak Flooring Manufacturers Asen., and to this end have made 
several appeale through the mail, and had a liberal response. 


However, during the week following which you called attention in the 
AMERICAN LUMBERMAN to the use of these Sales Helps, the number of requests for these 
booklets was four times as great, which we attribute directly to your paper, and is 
conclusive evidence to us that the AMERICAN LUMBERMAN is road by the retail lumber 


dealer, 


Yours very truly, 


Nashville Hardwood Flooring Co. CHICAGO. 


Manager. 
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Schools I Must Be Adee & to al Needs 


Most of the problems confronting mankind 
are due to attempts to progress; and a com- 
munity’s problems increase in numbers propor- 
tionate to the enterprise and activity of its 
people. Bad roads offer no obstacle to the 
stationary community. Poor schools present no 
problem to people that care nothing for educa- 
tional advancement; and abandoned churches 
cause no anxiety to a community that is morally 
and spiritually dead. But to an alert civic con- 
science these and other similar conditions con- 
stitute problems that must be solved in order 
that the wheels of progress may continue to 
turn, 

One of the earliest collective efforts in 
America was that of the settlers to provide for 
the education of their children; and as popula- 
tion has spread over the country the school has 
hardly been second to the church in the order 
of establishment. Crude tho the school was and 
indifferent tho the instruction, they were the 
best possible under the circumstances; and the 
little red school house deserves all praise be- 
cause it evidenced a desire at least to promote 
knowledge. 

Establishing and maintaining schools that 
meet current and future needs always has been 
and continues to be a difficult problem, because 
of the need of frequent changes in methods and 
equipment due to advancement in knowledge 
that is constantly taking place and owing to 
the larger requirements of a life that grows 
richer and broader day by day. Schools of the 
cities must meet the same problems that con- 
front those of the country, but owing to the 
concentration of population and wealth cities 
are able to solve such problems more readily. 

Schools have been unable wholly to escape the 
influences of competition for the services of in- 
telligent and educated workers; and for many 
decades at least other professions and business 
have offered rewards that schools could not or 
would not pay, with the result that the cause of 
education has suffered from lack of competent 
instructors. Whatever of excellence the Ameri- 
ean schools have attained is owing to the devo- 
tion of workers who do not look for their reward 
in money alone; and yet it is an injustice to 
deny them the recompense that society freely 
bestows upon others who perform services less 
vital to the welfare of mankind. 

The rural school at an early day took a cer- 
tain stereotyped form, and rural education in 

many States is still ‘working with equipment 
that was inadequate even for frontier communi- 

iies. Often the wages are so low as to offer no 

inducement at all to the enterprising and com- 
petent, and even the buildings may be the same 
that served the earliest settlers. While progress 
in every other avenue has been promoted by the 
use of agencies unknown when the little red 
school house was established the rural educa- 
tional system has limped along with antiquated 
equipment, few and poorly paid teachers and 
other handicaps; offering a curriculum illy 
adapted to the needs of a modern agricultural] 
community. 

Any proposal to revolutionize educational 
methods in a rural community would be sure to 
meet with strong if not determined and per- 
sistent opposition; and yet conservatism of the 
deepest dye must concede that the one-room 
country school is hardly adapted or adaptable to 
the educational requirements of such a com- 
munity. Farm folks are no more indifferent 
toward educational progress than are urban 
residents; in fact greater sacrifices are required 
and made in the country than in the city in 
behalf of education. Until very recently, how- 
ever, attempts to improve the rural schools have 
merely produced poor imitations of the city 
schools; and when instruction beyond the 
grades” was desired farm boys and girls have 
been sent to village or city schools, the curricula 


and influences of which added little to their 
knowledge of agriculture and nothing to their 
love of rural life. 

As farming is the basic industry of the coun- 
try, it can not be too much to expect that con- 
siderable educational effort shall be devoted to 
the teaching at least of an appreciation of the 
importance of agriculture if not to the fitting of 
young people to pursue agriculture as a voca- 
tion and to be contented with life on the farm. 
For farming is not only a vocation, it is a 
mode of life; and in most cases contentment on 
the farm is due to different conditions and is 
attainable in ways quite different from those of 
the city. 

Necessarily, the course of study is the main 
guide in determining the purpose of a school; 
but the attitude of its instructors toward the 
great problems of life often exerts a more 
potent and lasting influence upon the pupils 
than do the lessons assigned in the text books. 
Unintentionally, and it may be unconsciously, 
city teachers and pupils, the latter often more 
than the former, create an atmosphere in which 





The Little Red School House 


When the three R’s comprised the whole 
course of study in rural schools and when 
there was neither time nor money for 
more than a few months of school the 
little red school house fulfilled the require- 
ments. But nowadays something more is 
required of the school than merely readin’, 
’ritin’ and ’rithmetic. The boy or girl who 
is denied an opportunity to learn at school 
something about language, literature, his- 
tory, civics, physiology, music, drawing 
etc. enters life with a serious handicap. 

Moreover, the public school in its higher 
development is a citizen-making institu- 
tion that requires room, time and equip- 
ment for teaching the country’s boys and 
girls much that is not to be learned from 
text books. The public school is a social 
institution, which not only reflects the 
character of the community that supports 
it but determines what the future char- 
acter of that. community shall be. 

The school ought to perform for the 
community group a service similar to that 
performed for the family group by the 
home. It is the community’s home, in 
which its future citizens should be taught 
how to live and work and prosper to- 
gether. It represents the codperative 
effort of the people to promote the ad- 
vancement of the race; and the support 
and patronage it receives are proportion- 
ate to the people’s interest in progress 
and improvement. The size, condition and 
use of the community’s educational equip- 
ment are the best guide there is to the 
community’s intelligence and enterprise. 

here is no covering up nor living down 
the reputation that Inadequate or neg- 
lected educational equipment gives to a 
community. 











love of rural life can make no growth even if it 
can survive when once established. Of course 
rural teachers and farmers themselves often 
advise children to pursue some other vocation 
because farming is less remunerative than some 
other vocation or because farm life is less allur- 
ing than that of the city. 

Many of the objections to farm life have been 
removed by improvements in rural buildings and 
equipment, in transportation and other means of 
communication; but farm life can never be 
made like city life. Perhaps it should not be; 
for in no other vocation is there greater room 
for individual initiative and enterprise and no 
other mode of life has yet been discovered that 
develops resourcefulness, judgment and fore- 
sight as do agriculture and life in the country. 

While rural narrow mindedness may be potent 
in retarding rural improvement, urban narrow 
mindedness makes a substantial contribution to 
the same end; and not a little of the urban 
narrowmindedness may be charged to instrue- 


tors in the public schools. There must be 
greater appreciation of the advantages of farm 
life and of the opportunities in agriculture on 
the part of the instructors of the youth in both 
city and country schools if education is to make 
its proper contribution to rural improvement. 
Too much of the present instruction is designed 
to encourage farm abandonment rather than 
farm improvement. Even graduates of agricul- 
tural colleges are apt to lose their zest for prac- 
tical agriculture after their four years of life in 
a college town. 

Talk and telling are not enough to produce the 
crops needed to supply the population dependent 
upon American farms for food. There must be 
actual doing as well as knowing; and the course 
in agriculture that does not create an apprecia- 
tion, even a love, for farm life and farming falls 
short of its real purpose. Financial gain there 
must be of course in farming; but there must be 
also something of satisfaction, even pleasure, in 
living and working on a farm. It may well be 
charged that something essential has been 
omitted from the agricultural college curriculum 
that does not produce graduates who can be 
contented to engage in the everyday tasks of 
the farm. All can not be instructors; and even 
if they were so from choice, that in itself would 
in a measure lessen their value as instructors; 
because the person who does not enjoy farming 
ean hardly inculeate or inspire a love for it in 
others. 

A good start has been made toward providing 
the right kind of rural education by establishing 
consolidated high schools and the township high 
schools. Closely connected with rural education 
are proper housing and remuneration for teach- 
ers. It must be possible for teachers in the 
rural schools to have homes and families. 
These can be made possible only by the pay- 
ment of liberal salaries and by providing teach- 
ers’ homes near the schools. There is reason to 
believe that the schools would gain more than 
the teachers by this procedure, because in 2 
short time they would be taught by mature and 
experienced men and women instead of by 
teachers who in age and experience are hardly 
beyond their pupils. 

Something like a comprehensive study of the 
school systems thruout the country is needed. 
Some of the States already are taking stock of 
their educational facilities with a view to im- 
proving them. But all real reforms in methods 
must work up from the bottom. The farmers 
themselves must think better of farming and of 
farm life, and they must be willing if need be 
to take steps that to them may appear both 
radical and costly in order to put the com- 
munity’s educational machinery into shape to 
meet the needs of a population that must con- 
tinue to be essentially agricultural and rural in 
character as well as occupation. 


@ s&s. % 


Forty boys and girls of Ocean County, New 
Jersey, are building wireless outfits to receive 
market reports sent out by the bureau of mar- 
kets of the Department of Agriculture, Wash- 
ington, D. C. Several outfits already are in 
operation and the daily quotations are posted in 
postoffices, stores and other public places. The 
young folks are having the aid of older persons 
who are expert in wireless operation. This is 
the first junior agricultural wireless club in the 
United States: 


* * * 


PEOPLE of Toledo, Wash., recently held a 
meeting at which plans were made for build- 
ing a community church, the structure to be 
used as a place for study and recreation as well 
as for religious worship. The mayor presided 
at the meeting and addresses were made by two 
ministers. 
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Oak Flooring Helps 


for Retailers 


The retail lumberman is often asked a multi- 
tude of questions regarding oak flooring—how 
it should be laid and how it should be finished, 
and all the rest. Invari- 
ably women are the 
keenest for hardwood 
floors and want to know 
all there is to know 
about them. Further- 
more, these buyers are 
fully posted upon the 
advantages of rugs and 
carpets and consequent- 
ly the retail lumberman 
must be prepared to 
give all the necessary 
information at once and, 
of course, it is always 
desirable to be able to 
give this information in 
a form in which it may 
be taken home. To help 
retailers the Oak Floor- 
ing Manufacturers’ As- 
sociation have prepared 
the sales helps shown 
opposite—an attractive booklet entitled 














“Oak Flooring—How and Where to Use It” 


These booklets are placed in a convenient hanger 
which may be seen in the accompanying illustration 
and are supplied by us, in any quantity desired, t. 
retail lumber dealers free of charge. 


Go after flooring business in the right way and 
results are practically guaranteed. 


When in need of Oak, Maple, Beech or Birch floor- 
ing, send your orders to our Chicago warehouse. 


“HARDWODD -FLODRING’OR 
E BARTHOLOMEW. MANAGER. 
3622-3628 SOUTH MORGAN ST., TEL. BOULEVARD 830 











WHAT 


our recently completed 


located at Hulst ; 
street, Long Island City, New York, 
suitable for Rail or Cargo Shipments 


ce 
“ag MEAN TO YOU 
] F < You Ship Transits ) 


Ship on Consignment & 
Advise us What you want Sfored. Advise us What 


you want We give maximum service, we get 
you maximum market price, at minimum cost. 


“Stock Lists Solicited.’ 
B B A I LUMBER 
: COMPANY 
= = New York City 




















YELLOW "yrs 
pine 1 1mMbers 
Both Long and Shortleaf 
Poplar, Oak, Ash, Gum 
AND OTHER HARDWOODS 
Straight and Mixed Cars 


Tims B. Quinn, ‘Miswurr! 








We manufacture 17 
] different kinds of 
Northern 
Hard and Soft Wood Lumber 
Ask for quotations, 








ee Platen-F ox Co., Iron Mountain, Mich. 








— = ee Carolina Pine Association, Wilming- 
» N. C. Monthly meeting. 
sept, 8. '10—Concatenated Order of Hoo-Hoo, Fresno, 
Calif. Annual. 

Sept. 10—Adirondack Lumber Dealers’ Association 
of New_York a Algonquin Hotel, Saranac 
Lake, N. Y. ual. 

Sept. 14-16—Second 01 Cost Conference, 
Cleveland, Ohio. 

Sept. 19-21—Canadian Forestry Association, Van- 
couver and Victoria, B. C. 

Sept. 23—Lumbermen’s Golf qapeciamon: tas Mem- 
phis), Colonial Country Club. 

Oct. 5-6—American Manufacturers’ a oe Associa- 
tion, Waldorf-Astoria, New York City. Annual 

Oct. 6—Cincinnati Lumbermen’s Golf Association, 
Western Hills Country Club, Cincinnati, Ohio. 
Annual, 

Oct. 18- sg ag eon Logging Congress, Knox- 
ville, Tenn, Annua 

Oct. 19-21—National A Lumber weg et seal 
ciation, Congress Hotel, Chicago. Ann 

Oct. 26-29—Pacific Logging Congress, a ie. 
cisco, Calif. Annual. 

Nov. 9-11—Associated Cooperage Sapetriee of Amer- 
ica, Hotel Traymore, Atlantic City, N. J. Semi- 
annual. 

Nov. 10—Empire State Forest Products Association, 
Hotel Utica, Utica, N. Y. Annual. 





EXPORT ASSOCIATION CONVENTION 


New York, Aug. 29.—The program for the 
annual convention of the American Manufac- 
turers’ Export Association to be held here at 
the Waldorf-Astoria on Oct. 5 and 6 is rapid- 
ly taking shape, Secretary A. W. Willmann an- 
nouncing the theme of the convention to be 
‘* How to retain and increase our export trade.’’ 
The morning session the first day will be de- 
voted to business, while in the afternoon ad- 
dresses and discussions will be heard on ‘‘ Prob- 
lems of Exchange’’ and ‘‘Foreign Invest- 
ments,’’ and in the evening to ‘‘Our Relation 
to the Present European Situation.’’ The 
morning session on Oct. 6 will be devoted to 
discussions on the ‘‘International Chamber of 
Commerce’’ and the ‘‘ Bureau of Foreign and 
Domestic Commerce’’ and the afternoon to 
‘‘The Effect of the Tariff on Our Export 
Trade’’ and ‘‘ Patents and Trade-marks.’’ The 
banquet that evening will complete the program. 





TO GAIN PUBLIC GOODWILL 

STRATFORD, ONT., Aug. 29.—A fine meeting 
of the members of district No. 7, the Ontario 
Retail Lumber Dealers’ Association (Inc.), was 
held here this afternoon. There were representa- 
tives present from Stratford, Tavistock, St. 
Marys, Seaforth, Monkton, Mitchell and Milver- 
ton. George S. Zimmerman, of Tavistock, pre- 
sided, with E. Kalbfleisch as secretary. Secre- 
tary Kalbfleisch in his notice calling the meeting 
had stated that it would be for the purpose of 
discussing a proposal for forming a local Credit 
Bureau, and also exchanging views regarding 
trade conditions. The proceedings took the 
form, more or less, of a general discussion. 

Opinion was in favor of establishing a local 
credit bureau. Mr. E. Kalbfleisch, Stratford, 
was appointedits secretary. It is hoped to reduce 
greatly, if not practically eliminate, bad ac- 
count losses. 

The rest of the meeting was devoted to dis- 
cussion of trade conditions. The most impor- 
tant point brought out was that in most of the 
towns represented trade is very quiet. Prices 
are greatly reduced, and practically all mem- 
bers base selling prices upon replacement costs. 
It was difficult to convince the public that the 
lumber dealer was reducing prices as much as 
he could. A strong effort will be made thru 
the press to educate the public to an appre- 
ciation of the real situation. 

The result of the afternoon’s discussion was 
that the editors of the two daily papers in Strat- 
ford were invited to attend. The situation was 
pointed out to them in a friendly and complete 
manner. The dealers also expressed to the edi- 
tors a desire to codperate with them more in- 
timately. The lumbermen plan to carry out an 
advertising campaign in the local papers, and 
to furnish the editors with as much local news 
as possible. The whole suggestion was accepted 








in a sympathetic manner by the editors and it 
is expected that in the future the public in 
this particular district will have a much higher 
and more just opinion of the retail lumber deal- 
er. At future meetings local editors will be 
invited. 


‘*‘BIG DOINGS’’ IN NEW JERSEY 


Newark, N. J., Aug. 29.—Unless the joint 
outing of the New Jersey Lumbermen’s Asso- 
ciation and the New Jersey Lumber Exchange, 
scheduled to be held Sept. 15 at Port Au Peck 
Hotel, Pleasure Bay, Long Branch, is the big- 
gest affair of its kind this State has ever seen— 
prognostications are going far astray. John 
G. Whittier, secretary of the Lumbermen’s 
organization, says acceptances are coming in by 
the dozens and assurances already received in- 
sure a banner attendance. 

‘*Big Doings’’ is the title of a communica- 
tion that Mr. Whittier has spread broadcast 
in the territory of the two organizations, and 
in his call for a big gathering he says: 


The entertainment committees of the New Jer- 
sey Lumbermen’s Association and the New Jersey 
Lumber Exchange have decided that the lumber- 
men of New Jersey should devote one day to get- 
ting together and meeting their fellow lumbermen, 
and incidentally eat a few clams and drink a little 
ginger pop. 

If the comments of those who attended last year 
are to be taken as a criterion, we know that the 
grove will barely accommodate those who will at- 
tend. Therefore it behooves each and évery one 
of you to get busy and make reservations. 

splendid shore dinner will be served, and, as 
an appetizer, various athletic events in which 
every member will take part, with beautiful prizes 
for the winners, have been arranged for. A ball 
game, that alone is worth coming miles to see, 
will be staged. (Don’t miss seeing Eddie Hamil- 
ton 5 il the game with his usual flow of elo- 
quence, 


Invitations have been sent to lumbermen thru- 
out the metropolitan district. 





FIR INSPECTIONS AND EXPORT MEETS 


ABERDEEN, WASH., Aug. 27.—This city was 
selected for the August meeting of the Pacific 
Lumber Inspection Bureau and the Douglas Fir 
Exploitation & Export Co.’s monthly meet- 
ing. About seventy-five members from the 
Washington, Oregon and California fir districts 
were present. A business meeting of the Pacific 
Lumber Inspection Bureau was held in the 
morning at the Grays Country Club. Grays 
Harbor lumbermen were hosts for a luncheon at 
the Country Club at noon, which was followed 
by a meeting of the Douglas Fir Exploitation 
& Export Co. which lasted about two hours. A. 
L. Paine, manager of the National Lumber & 
Manufacturing Co., Hoquiam presided at the 
luncheon. Neil Cooney, of the Grays Harbor 
Commercial Co., entertained about fourteen out 
of town lumbermen at his home in Cosmopolis 
at dinner in the evening. 





BETTER CONDITIONS IN SOUTHWEST 


St. Louis, Mo., Aug. 30.—L. R. Putman, 
directing manager of the American Wholesale 
Lumber Association, brought a message of op- 
timism to the wholesalers of St. Louis, speaking 
to them at a luncheon at Hotel Statler today. 
About fifty persons were present. M. 8. Mas- 
ters, chairman of Division F (pine wholesalers) 
of the Lumbermen’s Exchange of St. Louis, 
presided. 

Mr. Putman had just come from the South- 
west, where he found conditions improved. The 
people there, he said, will not have a great deal 
of money to spend, but will be able to pay their 
debts-of last year. The dues of the association 
were paid on a basis of sales by feet, and an 
eastern wholesaler had paid into the association 
considerably more than it had ever paid before. 
The dues on an average were a little less. He 
said the mills, too, were doing a good business. 

The railroad situation was discussed at length 
by Mr. Putman. He said he did not‘expect a 
ear shortage. He expressed the hope for an 
early adjustment of the financial problems of 
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the lines, so that they could once more be in the 
market for lumber. 


APPALACHIAN LOGGING CONGRESS 

KNOXVILLE, TENN., Aug. 30.—Secretary T. 
Sunderland, of the Appalachian Logging Con- 
gress, announces that the annual convention of 
the organization will be held in Knoxville, Oct. 
18, 19 and 20. The date and place for its sixth 
annual convention was decided upon at the 
meeting of the executive committee held at 
Norma on Aug. 26, members of the committee 
present being: L. Babcock, John Shea, 
George N. Delaney, L. D. Gasteiger, W. T. 
Latham, Secretary Sunderland and President F. 
G. Norcross. While at Norma the party was 
the guest of President Norcross. 





ADIRONDACK DEALERS’ ANNUAL 

KEESEVILLE, N. Y., Aug. 29.—The Adirondack 
Lumber Dealers’ Association of New York 
State, thru Secretary Rufus A. Prescott, of this 
city, announces that the fourth annual meeting 
of the organization will be held Sept. 10 at 
the Algonquin Hotel, Saranac Lake. A lunch 
will be served at 12:30 o’clock and the business 
meeting will be called at 1:30. After routine 
business is disposed of, there will be an open 
diseussion of current trade problems and con- 
ditions. The committee on sports has prepared 
a fine list of contests and there will be special 
events for the ladies. Non-members as well as 
members are assured a warm welcome and the 
committee asks that those intending to go ad- 
vise the secretary immediately so that he may 
make the necessary reservations. 





MICHIGANDERS TO MEET IN FLINT 

Furnt, Miow., Aug. 29.—At a meeting here 
last week of the board of directors of the Michi- 
gan Retail Lumber Dealers’ Association, it was 
decided that the annual convention to be held 
early in February, 1922, will take place at Flint. 
Heretofore conventions have alternated between 
Detroit and Grand Rapids, but now that excel- 
lent hotel accommodations are offered in Flint, 
the meeting will be brought here. The Flint 
dealers have given evidence that they will make 
the coming convention one of the best ever held 
by the association. Arrangements are now be- 
ing made for accommodations for about 500 
guests from all over the State. 





WISCONSIN HOO-HOO TO CONCATENATE 


MinwavkeEg, Wis., Aug. 30.—The Hoo-Hoo 
of the Wisconsin district will hold a dinner and 
coneatenation in the Republican House, Milwau- 
kee, on Tuesday evening, Sept. 6, according to 
Don 8S. Montgomery, secretary of the Wisconsin 
Retail Lumbermen’s Association, who is in 
charge of the affair. 


PLANS BIG TRADE CAMPAIGN 


WINNIPEG, Man., Aug. 29.—Fred W. Ritter, 
ecretary-treasurer of the Western Retail Lum- 
ermen’s Association, has been sending out par- 
iculars lately on the organization’s campaign 
for ‘*six months’ continuous codperative busi- 
ness boosting.’’ In his letter to the membership 
Secretary Ritter says that each yard that will 
spend $20 on the selling end of its business dur- 
ing the next six months ean expect to get 
$25,000 worth of benefit. A regular schedule 
has been prepared showing the pivot points of 
the big campaign and how it is intended it shall 
work out. The first month will be devoted to 
articles ete., in the daily press and elsewhere 
on implement sheds. Certain months will be 
devoted to promoting home building and also to 
the construction of silos; and another will be 
devoted to barn building. 

Secretary Ritter promises an intensive cam- 
paign for six months during which time each 
member contributing will be asked to supply a 
list of his prospects, to each of whom will be 
mailed some of the literature that is being pre- 
pared. Regarding this campaign, Secretary 
Ritter says: 

It is the first real big effort of its kind our asso- 
ciation has devised for the individual profit of its 
members. It will get business for you if you will 
back it up. If you really want improved condi- 


tions, you will help to spread the strength, force 
and optimism that has been injected into this cam- 


paign. If we were only able to submit this associa- 
tion proposition to you individually, we know that 
you would enthusiastically endorse it, as every one 
without exception whom we have been able to sub- 
mit it to has already endorsed it. 





MONTANA CUT AND SHIPMENTS 
KALISPELL, Mont., Aug. 27.—Uuder date of 
Aug. 24, Secretary O. Masters, of the Montana 
Lumber Manufacturers’ Association, sent out 
to the membership a statistical report of the cut 
and shipments for July 1921 as compared with 
the same month of 1920. The figures are as 

















follows: 
20———. 
Cars Feet Cars Feet 
Local retail ........ .. 538,084 i 206,087 
Ties and timbers.... 24 517,453 255 6,857,489 
Montana 113 =. 2,951,483 126 3,248,050 
TO acaacsuedetés o¢ ¢esnnane 3 81, 
North Dakota 462,776 58 1,534,430 
South Dakota... 85,860 11 283,392 
Minnesota 1,525,443 35 873,832 
Wisconsin . 1,117,913 36 976,68 
[OSes 517,167 38 928,47 
Illinois 1,205,199 89 2,074,073 
pS cree 6,065 109,950 
Nebraska 0 766,985 13 309,098 
1, Rt 2 53,520 1 306,570 
Ee 18 399,992 7 178,255 
Wyoming .....:... 1 30,292 16 456,151 
PR Aaa cekseee been ker - Vagrere 5 135,170 
Michigan 386,607 21 504,182 
MO~ ..6 105,340 5 114,079 
SEU ciawneeeccts 26:  ¢6ges0e. 1 22,324 
Atlantic Coast States 35 912,322 82 2,238,204 
Other Eastern States 13 308,897 24 687,478 
ee eae 3 46,65 x 31,380 
Railroad (not ties) .... ........ 3 44,445 
GOVGEMIRIE cececses cs wtesaned 3 40,950 
TORI 4064 1 cdes 457 12,088,080 847 22,039,639 
Cut for month...... .. 12,332,019 .. _34,883,074 
Stock on hand..... .. 110,929,684 .. 204,786,285 
Sut exceeds shipments... 243,969 12,843,435 
Prices normal ..... .. 1 4 
Prices above ...... .. 0 2 
Prices below ...... .-. 8 3 
Inquiries normal .. .. 3 4 
Inquiries above es 0 3 
Inquiries below .... .. 6 2 





WHITE AND SUGAR PINE ASSOCIATION 


San Francisco, Cauir., Aug. 27.—A monthly 
meeting of the California White & Sugar Pine 
Manufacturers’ Association was held here Aug. 
19, President R. E. Danaher presiding. 

Secretary C. Stowell Smith read Senate Bill 
2084, introduced in the United States Senate 
by Senator McNary, of Oregon, making ap- 
propriations for the prevention of loss of timber 
from insect infestation on reserved and unre- 
served public lands in Oregon and California. It 
was stated that this bill is backed by the Oregon 
State board of forestry, the California State 
board of forestry and others. This association 
was placed on record as favoring passage of this 
bill and the secretary was instructed so to in- 
form the California delegation in Congress. 

After some discussion, the consensus among 
those present was that 2 percent would be per- 
centage of variation permissible in the tallying 
of random widths shipments. The secretary was 
instructed to take the matter up with other 
associations and ascertain their practice and re- 
port back to the board for definite action. 

The secretary stated that the California Red- 
wood Association had appointed Thomas Morrin 
to represent it on the boiler safety orders re- 
visions committee, appointed to suggest to the 
Industrial Accident Commission changes in the 
boiler safety orders. It was assumed that his 
appointment would be satisfactory to the pine 
interests, also. 





TWELVE ST. LOUIS HOO-HOO PILGRIMS 


Sr. Louis, Mo., Aug. 31.—Reservations have 
been made for twelve persons for the special 
Pullman starting from St. Louis for Fresno, 
Calif., for the thirtieth annual meeting of the 
Concatenated Order of Hoo-Hoo. They will 
leave here tomorrow at 2:15 p. m. via the 
Burlington. The members of the party leav- 
ing St. Louis follow: Snark L. M. Tully and 
Mrs, Tully, Mr. and Mrs. W. F. Biederman, 
Secretary-treasurer H. R. Isherwood; M. M. 
Elledge, Corinth, Miss.; Mr. and Mrs. F. G. 
Lake, Atlanta, Ga.; ©. R. Schwartz, Elkville, 
Til.; F. M. Baker, Chicago. 

Mr. and Mrs. William F, Myll, of Mt. Clem- 
ens, Mich., and Mr. and Mrs. A. O. Marbut, of 
Atlanta, and Mrs. C. E. Murphy, of Salt Lake 
City, will board the car at the latter place. At 
Los Angeles, the additions will be Mr. and Mrs. 
Nalty, Miss Nalty and W. H. Nalty of Ham- 
mond, La. 
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Dealers 


who know the lasting 
qualities and big value 
offered in 


Poplar 
Siding 
& Mouldings 
will welcome the special 


price we can make on 
carloads. 


Star Wood Products Go. 


4 ING. 
\_ LOUISVILLE, KY. Y 
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A name that should be 
on your inquiry list for 


Hardwood Lumber 


The American 
Column & Lumber Co. 


Brunson Building, COLUMBUS, OHIO 
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Manufacturers of 
West Virginia Band Sawn 

Soft Yellow Poplar Chestnut Butternut 

Plain White Oak Basswood Walnut 

Plain Red Oak Cherry Sycamore 

Quart’d White Oak Maple, Beech Black Gum 

White Oak Timbers juckeye Hickory 

and Plank Birch Ash, Hemlock 
q SMALL DIMENSION STOCK a 
\ Vs, 





















A Brand to 
Tie to— 


Peerless 


ROCK MAPLE, BEECH 


FLOORING 


manuf: 
to hold trade and shi in straight cars and car- 
or mixed ae ionleck Lesher es 


manufacturers 
The Northwestern Cooperage 


Gladstone, Mich.  & Lumber Company 
Chicago Office: 812 Monadnock Block. 
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Grey Elm 
Maple 
Basswood 


Veneer Co. 


Wisconsin 
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Supplying Manufacturers with 


STANDING TIMBER 


in Southern and Pacific 
Coast Territories 
Also Timber Financing 


Hardwood and Cypress Lumber 












EVERY DETAIL IS 
* QUALITY SERVICE” 





NITED 


M00 


You can profit by 
using the resources of 
our progressive tim- 
ber service. 


There is a good 
way to handle every 
situation, and we can 
assist. 

Turn you timber 
problems over to us 
and let us serve you. 


































THE UNITED TIMBER 
AND MERCANTILE CO. 


Blea hennnex, New Orleans, La. 

























Who's 
Good 













Who's uncertain in the lumber business 
and related lines? What list has all the 


names ? 
TheRed Book will answer both questions, 
Sure on Collections too, 









Lumbermen’s Credit Association 
CHICAGO NEW YORK 


















A PLAN SERVICE 


Compiled by and for the Retail 


Lumber Dealers 


INVESTIGATE 


Lumber Dealers’ Service Bureau 
417 South Dearborn St., CHICAGO 




























LUNHAM & MOORE 
OCEAN FREIGHT BROKERS 
Forwarding Agents. Marine Insurance 

New York, Produce Ex.,3 Great St., Helena, London, Eng. 

Unexcelled facilities for negotiating ocean freight 


j contracts and effecting quickest dispatch from sea- 
i board. _We handle all classes of cargo 7 have 






















Special Department handling Export Lum! 











Four L Organizations in Conventions 


PorTLAND, ORE., Aug. 27.—Courageous facing 
of present difficulties arising from the depressed 
condition of the lumber industry, and optimis- 
tic determination in regard to the future, have 
characterized the utterances of both employer 
and employee delegates to the third annual dis- 
trict conventions of the Loyal Legion of Log- 
gers & Lumbermen which took place in the 
first half of August in the lumber producing 
centers of the Northwest ranging from Eugene, 
Ore., to Sandpoint, Idaho, according to of- 
ficials of the organization. 

All of the twelve Four L districts have now 
met except districts 6, 7 and 8, covering the 
Puget Sound region, which have postponed their 
convention until Sept. 10 because of authentic 
reports of a number of Sound logging camps 
now closed being slated to resume operations 
Sept. 1. 

All conventions have been presided over by 
President Norman F. Coleman, assisted by 
Executive-secretary W. C. Ruegnitz, both of 
Portland. 

President Coleman’s reports have dealt with 
market conditions and trend and with the status 
of the organization. Severe wage competition 
from other localities has compelled some Four 
L operators to withdraw, said Mr. Coleman, and 
the shutting down of plants, throwing men out 
of work has reduced the Four L membership to 
some extent, but many of the plants that were 
able to run have increased their Four L mem- 
bership, a number being now 100 percent. He 
added that there is a stronger feeling of con- 
fidence and understanding now among Four L 
members than has ever prevailed in the past. 

Comments upon the current demand for lum- 
ber made by the employer delegates at the 
various conventions showed that lumber is hold- 
ing its own with the future promising steady 
gains. 


At the Portland convention, A. B. Hammond, 
San Francisco, head of the big Hammond inter- 
ests in California, Astoria and Mill City, Ore., 
and Montana, said that the brightest spot in 
the lumber outlook at the present time is Los 
Angeles and southern California, where building 
is active, causing a consumption of lumber equal 
to the total quantity now being exported from 
the Pacific coast. 

At the Raymond convention, Ralph H. Burn- 
side, president of the Willapa Lumber Co. and 
an ex-president of the West Coast Lumbermen’s 
Association, spoke hopefully of the future, giv- 
ing as his reasons for doing so the prospects of 
favorable railroad rate adjustment to tne mid- 
dle West, the progress made in opening up the 
Atlantic coast market to Coast lumber made 
possible by the Panama Canal, and, most im- 
portant of all, the inevitable settlement of 
European problems in the not distant future 
which will restore much of that important trade 
so long lost to the lumbermen of this country. 

At the Hoquiam meeting, ringing resolutions 
were passed calling for the Americanization of 
sawmill and camp labor, and at all of the con- 
ventions, resolutions were unanimously adopted 
re-affirming the conference antistrike system of 
industrial settlements which is the essence of 
the Four L, also supporting the 8-hour day and 
the current Four L wage scale. 

New district boards, consisting equally of em- 
ployers and employees, and which are boards 
of appeal from the locals at the member opera- 
tions, were elected for the coming year at the 
convention. 

At Silverton, Ore., a big Four L celebration 
will be held Sept. 5. This celebration will be 
given by the citizens and civic bodies of Silver- 
ton under the leadership of the management 
and men of the Silver Falls Timber Co., Silver- 
ton, in the Four L local of the big plant. 





Business in Seventh Reserve District 


The monthly report of business conditions 
in the seventh Federal Reserve district, issued 
under date of Aug. 31 by the Federal Reserve 
bank of Chicago, is on the whole an encourag- 
ing document, revealing both the soundness of 
basic conditions and definite improvements in 
certain aspects of the situation. 

The volume of the more essential articles of 
merchandise being distributed thruout the mid- 
dle West is remarkably good, especially at re- 
tail. This is deemed especially worthy of notice 
in view of the hand-to-mouth buying policy of 
jobbers and retailers, and the generally prevail- 
ing spirit of conservatism in all lines from the 
producer and manufacturer to the distributer 
and consumer. 

Temporarily, at least, the credit situation re- 
flects improvement. With the reduction of loans 
at member banks, and by member banks at the 
Federal Reserve bank, the reserve against com- 
bined deposit and note liability has been in- 
creased above 66 percent. The report, however, 
points out that due consideration must be given 
at this time to the prospective credit require- 
ments of agricultural, merchandising and manu- 
facturing lines in order to maintain production 
equal to the actual needs of the consuming 
public. 

The repayment of debts, both at the banks 
and elsewhere, is said to be proceeding slowly, 
and based upon a careful survey the opinion is 
expressed that another crop will be required 
fully to clean up the indebtedness, much of 
which was incurred when agricultural and other 
products were at a higher price level. The 
farmer is just beginning to realize on his new 
crop and is making an earnest effort to reduce 
his obligations at his bank, in contrast to the 
indifference in this respect noticeable during 
1920 and in the early months of this year in the 
agricultural communities. Now there is mani- 
fest a real desire to reduce borrowings. Con- 
tributing to this progress in readjustment is 
the excellent grain yield of the middle West, oats 
alone showing a short crop. 


Coal buying is still lagging behind other 
years, and the opinion is expressed that any 
increased demand for coal at this time would 
result in an immediate shortage. While this 
statement applies particularly to steam coal it is 
of course relatively true all along the line. 

The survey shows increased buying of pig 
iron, but steel demand continues relatively small. 
Steel manufacturers continue to operate on a 
basis of about 20 percent of capacity, with not 
enough tonnage being placed to warrant an in- 
crease in output. _Altho prices have receded and 
are now regarded as at a level where the market 
ean be stabilized, this has not stimulated the 
demand much. 

Replies of furniture factories to question- 
naires sent out by the bank show operations 
ranging from 25 to 100 pereent—only one fac- 
tory being at the extreme low point and two 
at the high point. Most of the others were 
operating at 50 percent capacity or thereabouts. 
The greatest drawback in the furniture manufac- 
turing business is the continued shortage of 
houses, and the consequent high rentals. Price 
declines in raw materials are reported. Con- 
cerns making office furniture are working at 
from 25 to 75 percent of capacity. 

Sales of boxes and containers in July were 
larger than in June but, expressed in dollars, 
amounted to only 30 percent of the July, 1920, 
volume. The consumption of material by box 
and container factories in July was 48 percent 
of that in the corresponding month of last 
year. 

The report states that considerable improve- 
ment in building activity has been apparent in 
the last month. 

A certain stability in the employment situa- 
tion is indicated by reports of 261 manufactur- 
ing concerns in the seventh district. These 
plants after having curtailed forces during 
April and May approximately 2 and 4 percent, 
respectively, showed a decrease of less than 1 
percent during June and about three-tenths of 
1 percent during July. 
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The largest gain in employment for the month 
was in the contracting and building industry, 
where 14 percent more men went to work. For 
the first time in several years the farm labor 
supply has been equal to the demand and the 
farmer has been able to obtain help at wages 
considerably below those of last year. 


For the United States as a whole a decrease 
of 1.1 percent in employment was registered in 
July, according to reports received by the Unit- 
ed States Department of Labor, which depart- 
ment estimates the number of unemployed in 
the country at this time as approximately 5,- 
750,000. 





Lumbermen Enjoy Outdoor Sports 


MEMPHIS LUMBERMEN TO GOLF 


MEMPHIS, TENN., Aug. 30.—It is announced 
that the third annual tournament of the Lum- 
bermen’s Golf Association will be held over 
the links of the Colonial Country Club Sept. 
23 next. It will continue only one day but 
that day will be crowded to the limits with 
sport. Almost every kind of prize, from the 
championship contest to the consolation trophy, 
will be played for and it is expected that the 
number who will tee off will break all previous 
records. W. J. Foye, Omaha, Neb., who won 
the championship in 1919, is expected to partic- 
ipate while R. Crager, who carried off champion- 
ship honors in 1920, is also believed to be prepar- 
ing to defend his title. 

The committees on handicap, entertainment, 
membership and arrangements have been ap- 


The club decided to entertain the visiting 
lumbermen at luncheon on the tournament date 
and the members will take an active part in the 
arrangements for the event. 

August Von Boecklin, chairman of the rate 
committee recently appointed, made a prelimi- 
nary report on the work done. The committee’s 
final report will be ready in two weeks. The 
lumktermen plan to secure the assistance of the 
other commercial interests of Tacoma in their 
rate fight, the details of which have not yet 
been made public. 
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PLAY REAL BALL—UMPIRE SURVIVES 

BRODHEAD, WiIs., Aug. 29.—Between seventy- 
five and one hundred retailers of southern Wis- 
consin, their wives and families, gathered at 
Bluff View Park, two and one-half miles west 
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The above illustration shows the Patterson Grays the crack amateur baseball team of the F. B. Wil- 


liams Cypress Co., Patterson, La. 


They are left to right: 


The Grays are the pride of H. P. 
liams and an officer of the F. B. Williams Cypress Co. 
Top row(standing)—Hale, 3rd; Hatcher, U.; 
Williams, Mgr.;, Miller, 1st B.; Capt. Rousch, 
Lewis, P.; Comeaux, 2nd B.; Breaux, O.F.L.C.; 


Williams, son of F. B. Wil- 
Mr. Williams coaches the players himself. 
Gully, O.F.; Doty, S.S.; 
O.F.; Robinson, C.. Bottom row—Robertson, P.; 
Charbonnet, O.F.; Chaisson, P.; Ernst, U. 





pointed and they are expected to complete 
their work in the near future. The greatest 
burden rests on the handicap committee which 
is charged. with securing the rating of each 
man on his home links in order that the con- 
testants may be put on as nearly an equal basis 
as possible. 


PLAN FOR GOLF TOURNAMENT 


Tacoma, WASsH., Aug. 27.—Plans for the 
Northwest lumbermen’s golf tournament to 
bé held at the Tacoma Country Golf Club 
were discussed at the regular meeting of the 
Tacoma Lumbermen’s Club held Aug. 24. <Ac- 
cording to reports made by Paul H. Johns and 
George W. Cain, who compose the committee in 
charge of the affair, all indications are for 
one of the most successful tournaments ever 
held in this district. 

Mr. Cain reported that at least 100 out-of- 
town entries have been received and that the 
intercity team contests, in which four-men 
teams representing the different Northwest 
cities will compete, will include entries from at 
least seven cities with the probability that 
several more will enter before the date of the 
tournament. Cities that have already entered 
teams are Everett, Bellingham, Seattle, Port- 
land, Aberdeen and Eugene. 


of Brodhead, on Friday, Aug. 26. The occa- 
sion was the annual outing and pienie of the 
Dane, Green & Rock County Dealers’ Club. 
‘«Business’’ was absolutely taboo, the day be- 
ing given over to pleasure, neighborly visits and 
good fellowship. No business meeting was held 
and everyone made a success of forgetting, for 
the day, that business any longer existed. 
Weather was ideal and at noon a cafeteria 
luncheon was served at picnic tables under the 
trees. 

The principal event of the afternoon was the 
baseball game to decide the claims of the Dane 
County dealers that their team could defeat 
the team composed of the dealers of Green and 
Rock counties. Dane County lived up to all the 
claims made for its team, and after nine fast 
and hotly fought innings dangled the scalps 
of Green and Dane counties from its belt to the 
tune of 21 to 18. Dane County trailed behind 
until the ninth inning, but by good hitting 
and clever base running brought in six runs in 
the first half and shut out their opponents, one, 
two, three, in the last half of the ninth. 

Martin Paulson, of the Paulson Lumber Co., 
Evansville, and Secretary Montgomery, of the 
State association, acted as official umpire and 
seorekeeper, respectively. Their decisions and 
count were accepted implicitly, not a pop bottle 





An Unusual 
Opportunity 


FOR SALE: Modern, well 
equipped band-mill of about 
40,000 feet capacity, com- 
plete in every particular and 
in operation, in connection 
with tract of about fifteen 
million feet fine virgin hard- 
wood and spruce timber. 
Logging and mill camps in- 
cluded. Location, Western 
North Carolina. 


Address W. N. C. care, 


American Lumberman. 
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Our Specialty:— 


Red Cedar 
Shingles 


SIDING 


CAN ALSO MIX FIR LUMBER 


C. B. Baxter & Co. 


Baie Kansas City, Mo. J 
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For high grade stock, well milled 
and uniformly graded, send us 
your orders. 


Monteola Hardwood Mills 


Manufacturers GLENFIELD. N. Y. 











The PORTLAND HOTEL 
Portland’s “Hotel of Hospitality” 


Centrally located—all outside rooms. 
Excellent cuisine. Make this hotel 
vour Portland, Ore., headquarters. 


European Plan $1.50 and up. 
RICHARD W. CHILDS, C. D. SCHREITER, 
Manager Asst. Mgr. 
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PITTSBURGH 





Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


Eastern Tennessee 
Kentuck 
Wat Vegans Hardwoods 
West Coast Products — 


N. C. Pine and Yellow Pine 
West Virginia Spruce and Hemlock 


BRANCH OFFICES: 

New York City, 43 Wall St. 
Chicago, IIL, Monadnock Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich,, Dime Savings Bank Bldg. 
South Bend, Ind., 261 Farmers Tr. Bldg. 
Johnstown, Pa. 

















Lumber 
ellow Pine t-. 
Gar Material sag 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 


FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
_Hemlock and Hardwoods 


adhe 9g PITTSBURGH, PA. 


Konnarock, Va. 

















North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. 


PITTSBURGH, PA. 

















PITTSBURGH, PA. 























—“ Tote-Road 
H sapraoep and Trail 


AND TRAIL 

Superbly illustrat- 
ed in colors by 
Oliver Kemp, and 
filled from cover 
to cover with 
songs of the saw 
and ax. 














$1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 
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or seat cushion being aimed at them thruout the 
game. 
The lineup, was as follows: 


Dane County 


eee Engan, Heddles Lumber Co., Stough- 
ton; p red Stegerwald, Stegerwald & Son, Sun 
Prairie ; 8.8.—M. G. Moksnes, Stoughton Lumber 
Supply Co., Stoughton ; 1b. —Chris. Larsen, Stough- 
ton Lumber & Supply Co., Stoughton; 2b.—Oscar 
Olson, Argyle Lumber Co., Argyle; ’3b.—Ben J. 
Chase, Gibbons Lumber Co., Sun Prairie; r.f.— 
Roland Fritz, Fritz Lumber Co., Madison; c.f.— 
Alfred Mickelson, A. A. Mickleson & Son, Black 
Earth; 1.f.—Peter Olson, Blanchardville Lumber 
Co., Bianchardville. 


Rock and Green Counties 


C.—Leo Atwood, Fifield Lumber Co., Janesville ; 
p.—Charles Coldren, Coldren & Fleek, Brodhead ; 
8.s.—Ben Roderick, Roderick Lumber’ Co., Brod- 
head ; 1b.—H. J. Dane, Brittingham & Hixon Lum- 
ber Co., Janesville ; = _—Fred Wendt, Milton Junc- 
tion Lumber Co., Milton Junction: 38b.—C. W. 
Fleek, Coldren & Fleek, Brodhead ; r.f.—R. R. Crow, 
Monroe Lumber & Fuel Co., Monroe; c.f.—Ralph 
Gates, Caldwell & Gates Co., Lima Center ; Lf.— 
Stee H. Pierce, New Glarus Lumber Co., New 

arus, 
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TO PICNIC ON LABOR DAY 


LOUISVILLE, Ky., Aug. 29.—About 300 mem- 
bers of the Builders’ Exchange of Louisville, 





ESTABLISHING CREDIT BUREAU 


CLEVELAND, OHIO, Aug. 29.—Members of the 
lumber trade who are identified with the Build- 
ers’ Exchange are supporting the work of that 
institution in establishing a credit bureau, 
wherein any one connected with the building in- 
dustry here can ascertain facts about building 
projects not hitherto disclosed in architects’ op- 
erations or otherwise. The bureau will serve as 
a protection to those contributing materials or 
service not otherwise obtainable, according to 
E. A. Roberts, exchange secretary. A commit- 
tee organizing the bureau now includes George 
Donley, the Donley Bros.’ Co., president of the 
exchange; Fred T. Jones, of the Johns-Manville 
Co., and former president of the Cleveland Cred- 
it Men’s Association; F. H. Peters, the Peters 
Millwork & Lumber Co.; Wallis Slater, the 
Sterling & Welch Co., and formerly head of the 
Retail Credit Association of Cleveland. 





TELLS WHY BUSINESS DRAGS 


LOUISVILLE, Ky., Aug. 29.—Claude M. Sears, 
formerly treasurer of the Louisville Hardwood 
Club, who as a member of the Edward L. Davis 
Lumber Co. is now located at the Mobile, Ala., 
operations, while a visitor in Louisville last week 
attended a meeting of the club with his old 
friends. When an argument came up over slow 
selling, Mr. Sears made things interesting by 
telling them why things are slow. He said: 


You are not working like you did before the 
Kaiser sold your lumber for you. You got so your 
lumber sold itself, and you haven’t been able to 
come down as yet. Where F sas employed ten sales- 
men you have five or six today. Formerly you had 
no time for golf, tennis, oeny pool, billiards, and 
frequently missed your lunch. You worked ei “4 
or ten hours a day, and more. Now you work 
or six hours, and loaf part of that. You’ve for. 
gotten how to catch a five o’clock morning train, 
and by working the locals make several towns be- 
fore noon. I notice that one of you fellows started 
building an office building, but as tennis was more 
important, you finished the tennis court first, and 
are now playing tennis on the new court long be- 
fore you started working in the new office. You’ve 
let down, but in course of time you will learn how 
to work again, and will find that there is a lot of 
business that is getting away from you just now, 
because you’re not going after it. You can’t cover 
the territory like you formerly did if you work 
half time, with a short sales force. 


Mr. Sears’ remarks were timely, and concurred , 


in by many, a few not agreeing, as some mem- 
rg have been working just as hard as they ever 
id 

This was the first meeting held at the Seel- 
bach Hotel for some time, and it was decided 
to convene all at the hotel from now on in- 
stead of at the roadhouses. 

Some interesting discussion was heard con- 
cerning drastic inspection of lumber in some 
instances and loose inspection in other cases, 


of which many lumber dealers are members, will 
attend its annual outing at Bauer’s Place, 
Hike’s Point, on Labor Day. A varied entertain- 
ment, including a baseball game, ‘‘lawn golf,’’ 
special contests and a chicken dinner, has been 
provided on the program. Jesse Vollmer, for- 
merly secretary of the organization, now of 
Chicago, will be present to make the principal 
talk of the day. 


EATS, LOG ROLLING AND MUSIC 

MERRILL, Wis., Aug. 30.—The employees of 
the Thunder Lake Lumber Co., of Rhinelander, 
Wis., enjoyed their annual picnic at Virgin 
Lake, Sunday, Aug. 28, and report one of the 
best times ever experienced at the company’s 
annual picnics. About two hundred people, in- 
cluding employees and their families, boarded 
a special train at ten o’clock in the morning. 
On arrival a lunch was served, followed by a 
baseball game between the ‘‘Lumberjacks’’ 
and the ‘‘Sawdust Gang,’’ which the former 
won by a score of 15 to 9. Ken Moyer ecap- 
tained and pitched for the ‘‘Lumberjacks’’ 
and Fred Pecor was captain and Alex Stafford 
pitcher of the ‘‘Sawdust Gang.’’ A log-rolling 
contest followed and accordeon music. 











and need for greater uniformity, and more 
head work in making inspections. 





DEMAND IS EXPANDING 


NEw ORLEANS, La., Aug. 30.—The Lumber- 
men’s Club again held its weekly luncheon today 
in the Monteleone. But it was unanimously 
voted to hold the sessions henceforward in the 
club’s own home. The daily luncheon service 
has already been inaugurated. 


President Phil Lanier presided and started 
the informal talkfest by a chatty little review of 
his recent business trip north. Secretary- 
manager J. E. Rhodes, of the South rn Pine 
Association, selectively drafted as next speaker, 
reported that the southern pine barometer for 
the last week made another highly encouraging 
showing of orders booked, the average booking 
per mill exceeding that of any preceding week 
since the middle of 1919. Analysis of the fine 
showing week before last. indicated that it was 
largely due, he added, tothe booking of orders 
for car and railway and: ‘bridge material. The 
current report, judged by the bookings of mills 
which do not go after yailway business as a 
rule, indicated an expeiiide demand for ‘‘gen- 
eral building lumber,’’’a notably encouraging 
symptom that, if continied 2 few weeks longer, 
should usher in a restoration of nearly normal 
business. Mr. Rhodes thought that the mber 
industry would be one of the first to feel the 
stimulus of ‘‘normalcy,’’ because the stocks in 
dealers’ hands were so depleted that gains in 
consumption must speedily be reflected in orders 
to the mills. 

J. C. Swan, of the J. J. Newman Lumber Co., 
one of the club visitors, was called to his feet 
and also spoke hopefully of the business outlook 
and the situation as he found it during a recent 
trip north. 





CINCINNATIANS WILL BE ON TOES 


Cincinnati, OnI0, Aug. 30.—The ‘ Lumber- 
men’s Club of Cincinnati will hold its first 
regular meeting of the new season at the Busi- 
ness Men’s Club, Cincinnati, on Sept. 12, the 
first Monday of September being Labor Day. 
President Newell H. Hargrave and his asso- 
ciates on the board have arranged an interesting 
and instructive program for the year. Inas- 
much as the year will probably be a critical one 
in business with the prospects good for the 
turn from depression to the beginning of the 
prosperity movement, lively interest on the part 
of the membership in the activities of the club 
is expected. Last year was the best one the 
club has enjoyed from the standpoint of interest 
and attendance of the members at the meetings. 
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THE ONLY WAY 


I never saw a hill to mount we didn’t have to climb, 

I never saw a job to do that didn’t take our time; 

I never saw a stream to cross but had a bridge to tread, 
I never saw a harbor fair that did not lie ahead. 


We can not wish our way thru life, we have to walk our way; 
And labor is the only thing to make a worthy day. 

The wealth we win we have to earn, not wait for luck to bring; 
The very birds that mount the air must seek the heights to sing. 


So why complain? The common rule of all the earth is yours; 
For stone by stone the builders build the structure that endures, 
And stone by stone we build success, beginning at the soil; 

I never saw a thing worth while that was not made with toil. 


It is the work we had to do makes fortune sweet, and fame. 
We love the hill because we see the path by which we came. 
The pleasure is not in the prize, but in the consciousness 
We rightly wear the laurel of a rightly won success! 





RANDOM 
When business is dull, sharpen your wits. 
When the orders aren’t piling up the lumber 
is. 
Jobs that are done at the last minute seldom 
last. 


’ Things seldom go wrong for the man who 
goes right. 

When you run into debt remember that it is 
a long walk out. 

Remember, son, that the fewer the jobs the 
greater the fire risk. 

Remember the goat; when he meets competi- 
tion, he uses his head. 

Some towns need to build hospitals, and some 
towns need to fill one. 


The only way to make a success of a business 
is to make a business of your success. 

Every father hopes his son will work as hard 
as he did and that he won’t have to. 


It is hard for a lumber jack to understand 
how an axiom can be called an old saw. 


We assume that when Adolph Pfund goes to 
Milwaukee he always stops at the Pfister. 

There are 129 kinds of automobile in the 
United States, but only two kinds of driver. 


Oak is called ‘‘quercus’’ in Latin, and it 
isn’t the only queer cuss in the lumber business. 

A contract is like a deck of cards; just when 
you think you are winning, the other fellow plays 
the joker. 

The moral that adorns a dog’s tail is this: 
The tail that gets a wiggle on seldom has a can 
tied to it. 

It would be a good thing if the antishin- 
glists would lay more things on the table and 
less on the roof. 


There is only one thing that a man would 
rather do than talk about himself and that is to 
listen about himself. 

Barney Oldfield says that an automobile is 
really a locomotive; and ‘‘loco,’’ as we under- 
stand it, means crazy. 

Five million Americans are camping out this 
season, not counting the fellows whose wives 
are still cleaning house. 

, We read that c. i. f. means ‘‘cost, insurance, 
freight.’’ We always supposed it had some- 
thing to do with Carl Faust. 

The moonshine is due to the fact that the 
moon is'full, but when a man is full it is gen- 
erally due to the moonshine. 


The United States embassy at Buenos Aires’ 


is in a factory building and the factory is prob- 
ably full of German materials. 

Perhaps the members of a certain uncertain 
organization are called the Industrial Workers 
of the World because they are trying to work 
the world for a living. 

An automobile running twenty-five miles an 
hour can be stopped in 58 feet; and sometimes 


a car running sixty miles an hour is stopped in 
fifty feet—but it is fifty feet straight down. 


Harding, sr., says he got married because he ° 


was lonesome for someone to talk to. Well, 
of course, he didn’t get someone to talk to, but 
he got someone to listen to, and that helps some. 





BETWEEN TRAINS 

MILLTOWN, Mont.—This is the mill site of 
the Western Lumber Co., the Clark interest 
which was moved here from Lothrop about eight 
years ago. It is only about a mile from Bon- 
ner, where the Anaconda Copper Mining Co.’s 
sawmill is located, so this is a large and im- 
portant lumbering community. 

Just now the lumber business in Montana 
is not unlike the lumber business in other locali- 
ties, and there is some unemployment—and this 
leads us up to an interesting and praiseworthy 
activity of the millmen of this region. The 
story is best told by the reproduction of the fol- 
lowing advertisement from the Daily Missoul- 
ian, published -at Missoula, seven miles from 
here: 

FREE EMPLOYMENT BUREAU 

Trade conditions in the lumber industry 
have made it necessary for the logging and 
sawmill operators in this district to curtail 
extensively. In’ consequence, many lumber 
workers have been laid off and are now un- 
employed. While this employment agency is 
maintained by the lumbermen of this dis- 
trict, where it is possible, we wish to get in 
touch with other employers of labor, thereby 
assisting our men to secure work elsewhere. 
Ranch men and other employers of labor are 
therefore free to call on this bureau in cases 
where they are not able to get in touch with 
such help as they desire, which requests will 
receive the same careful attention as they 
would were we employing help for our mem- 
bers in the lumber industry. 

If you want a ranch hand, gardener, road 
worker, construction laborer, or other help, 
avail yourself of this employment service. 

LUMBERMEN’S INFORMATION BUREAU OF 

MONTANA 
Phone 572 Shapard Hotel Block 

The Lumbermen’s Information Bureau of 
Montana is maintained by eight lumber and 
logging concerns in this vicinity. In the man- 
ner suggested by the advertisement, the mills 
will not only perform a service to the men and 
to those who employ them temporarily, but will 
maintain their own organizations. 

The Western Lumber Co. is under the general 
management of C. H. Richardson, whom we were 
glad to meet up with again, having visited the 
plant at Lothrop seventeen years ago when he 
was there in the same capacity. For he has 
been with the company ever since it was or- 
ganized. In fact the Western Lumber Co. is 
famous for men who have been with it for many 
years. C. F. Malloch has been with the com- 
pany as long, lacking a few months. R. J. 
Brown has been with the company eighteen or 
nineteen years. W. H. Decker has been with 
the company sixteen years. Joseph Boileau, in 
charge of the planing mill, has worked for the 
Western nineteen years. In fact, all thru the 
plant are men who have spent nearly a score 
of years in the company’s employ. 
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Take your pen 
in hand and tell 
us your needs in 





Northern Hardwoods 
and Hemlock 


We specialize in these two woods and 
have had long experience in filling 
orders for retail yard sale and factory use. 


The Kneeland-Bigelow Co. 


BAY CITY, MICH. 


Manufacturers 








The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturcrs of 


Hemlock *, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 














Bradley, Miller & Co. 


BAY CITY, MICHIGAN 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 











REMEMBER | 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box-Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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PACIFIC COAST 











Puget Sound Saw Mills 
& Shingle Co. 


Manufacturers of 


FIR LUMBER 


EXCLUSIVELY 


Saw Mill, Planing Mill 
and General Office at 


South Bellingham, Wash. 





Virgin Timber 

We're cutting the finest of 
soft old growth Yellow Doug- 
las Fir. 


Modern Mill 

Our sawmill and planing mill 
are equipped with the latest and 
best machinery. 
Good Lumber 


These two factors enable us 
to produce the highest quality 
lumber for : 


Retail Yards, Factories and 
Industrial Plants 











Fir, Spruce 
and Cedar 
Redwood 
Western 
Pine 





Pacific Coast 
Lumber 


California White & Sugar Pine 


Factory Plank 








For Prices, address, 









W:-I|-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


General Office, QUINCY, ILL. 





FIRS" 


Siding 


CEDAR 











and Finish, Long Bevel Siding, 
Timbers, Joists, Finish an 
__Dimension, etc. Shingles. 





we are apy ed 40,000,000 ft. annually of Idaho and West- 
ern Pine at Dalkena, Washington. Send us your inquiries. 








ee Bu 
IDAHO | WALLACE- a WESTERN 
WHITE LUMB co. PINE 
PINE 609-614 po om Exchange, | We make a special- 
All Grades inneapolis, Minn. ty of Shop. 














Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 
Service Is Our Specialty. 











NEW COMPANY MAKES BOW 


PORTLAND, ORE., Aug. 27.—The Morrill & 
Sturgeon Lumber Co., is the new name of the 
Frank Morrill Lumber Co., with offices in the 
Yeon Building, here. Both Mr. Morrjll and 
Mr. Sturgeon are lumbermen of wide experience 
in the forest products of the Northwest. Mr. 
Morrill was raised in the lumber business in 
Wisconsin and after general experience in the 
East and South came to the Coast about twelve 
years ago. After a number of years in the 
manufacturing game he became interested in 
merchandising the product in his former con- 
nections with the Douglas Fir Lumber Co. In 
the spring of 1919 he opened the Portland.of- 
fice for the Gaynor Lumber Co., and later or- 
ganized his own company, which has developed 
into a successful and expanding wholesale busi- 
ness. E. T. Sturgeon, the new member of the 
firm, has been associated the last six years with 
the Douglas Fir Lumber Co., for the last three 
years being secretary-treasurer and sales man- 
ager. Altho marketing the product of the Bridal 
Veil Lumbering Co. and Wind River Lumber Co. 
was the principal interest of the Douglas Fir 
Lumber Co., it did a considerable business in 


ern hardwoods and white pine, and also have 
connections in the West and South for the 
handling of -fir and southern pine. Lumbermen 
who know the reputation and ability of the 
men undertaking this enterprise predict its 
success and extend their very best wishes for its 
rapid growth. The main office of the Adams- 
Thom Lumber Co. will be in the Wisconsin Val- 
ley Trust Co.’s building at Wausau. 


COMPLETE KILN DRYING COURSE 


Mapison, WIs., Aug. 29.—The accompanying 
illustration was taken during the progress of the 
eighteenth kiln drying course at the Forest Pro- 
ducts Laboratory held here from Aug. 15 to 26. 
These courses have been given once each month 
since July and are scheduled ahead as far as 
Dee. 5 to 16. At these courses representatives 
of commercial concerns attend for the benefit 
they may derive in doing their daily work, and to 
judge from the attendance the courses have 
well paid lumber producing and wood using in- 
dustries. The students are shown how, with 
proper handling, many of their dry kilning de- 
fects can be entirely eliminated and a high qual- 
ity of dried lumber turned out. Courses will be 

















Class at Eighteenth Kiln Drying Course at 4 Forest Products Laboratory, Madison, Wis., Aug. 
15 to 26. The Man at the Extreme Right Is S. M. Lee, Mill Superintendent of the Industrial 


Lumber Co., Elizabeth, La. 





wholesaling yard stock and industrial business. 
Mr. Sturgeon has a very large personal acquaint- 
ance with the trade thru his past connections. He 
says that his leaving a concern, whose standing 
is so well known in the lumber industry, to go 
into business for himself at this time is an in- 
dication of the optimism he holds for the re- 
covery of the lumber business in the near future. 

Connected with this firm also is Charles W. 
Shunk, formerly of McDonald & Shunk, in the 
commission business in Chicago. Mr. Shunk 
has a wide acquaintance with the industrial 
trade of the East, and is also very familiar with 
mill conditions on the Coast, having previously 
been connected with the Wheeler Lumber Co., as 
sales manager. The new company is perfecting 
exclusive selling arrangements with several mills 
for various territories 





NEW CONCERN STARTS BUSINESS 


Wausau, WIs., Aug. 29.—The recently or- 
ganized wholesale lumber corporation, The 
Adams-Thom Lumber Co., -will start its exist- 
ence here Sept. 1 with a capital stock of $25,000. 
It was organized by J. J. Adams, formerly sales 
manager of the Brooks & Ross Lumber Co., of 
Schofield, and W. S. Thom, previously sales 
manager of the Langlade Lumber Co., of Antigo. 

Both principals are well known in the lumber 
industry, having a large acquaintance with the 
mills of Wisconsin and Michigan and being 
familiar with the trade thruout the central and 
eastern States. They will specialize in north- 


held during October, November and December. 
The cost of tuition per man is $150. 


PATENT OFFICE REGISTERS NAMES 


The commissioner of patents has recently en- 
tered an order, as stated by Clarence J. Loftus, 
counsellor in patent and trade mark causes, Chi- 
cago, which provides in substance that for “the 
present the patent office is recording the articles 
of incorporation of companies, so that their names 
may be available for trade mark searchers.” This 
should be of interest to and taken advantage of, 
particularly by mercantile and manufacturing cor- 
porations, so that their name will be a matter of 
record in the patent ofice and thus eliminate largely 
the probability of unauthorized persons registering 
in the patent office trade marks which are the 
principal part of a corporate name. 


DENVERITE MOTORS TO COAST 


Denver, CoLo., Aug. 29.—Sam I. Godman, sales 
representative in Denver territory for the Ham- 
mond Lumber Co., recently returned from a six 
weeks’ trip to California and Oregon, during which 
he visited the plants and several operations of the 
Hammond Lumber Co., from San Pedro, Calif., 
to Astoria, Ore. Mr. Godman left Denver on July 
3 and returned Aug. 13, having made the round 
trip by auto. The trip from Denver to Los Angeles 
occupied only eight and a half days, which in- 
cluded a stop of a day and a half in the Grand’ 
Cafion. Mr. Godman modestly disclaims any” 
record of speed, but his friends and acquaintances - 
in the trade all say that he was “stepping on her” 
right along, as evidenced by the distance covered. 
in the short time included in his tour. 
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SEEK RATE READJUSTMENTS 


BIRMINGHAM, ALA., Aug. 29.—Of interest to 
wholesale and retail lumbermen alike, are the 
efforts now being made on the part of the 
traffic bureaus of this city to readjust the pre- 
vailing rates from St. Louis and Cario to 
Birmingham, and also for a reduction of the 
rates from Pacific coast to Birmingham, via 
rail lines. 

Proper rates are sought especially between 
Birmingham and St. Louis, and the contention 
for a readjustment is based on the fact that 
this city should receive the benefit of both rail 
and water rates between these points, inas- 
much as there is a direct water connection from 
the Port of Birmingham. 

Commenting on the proposed rate adjustment, 
Charles E. Jones, secretary, said: 


The Birmingham Traffic Association is now after 
rates from Cairo and St. Louis in connection with 
the barge lines, but we have not requested these 
rates via New Orleans, but in connection with the 
barge line to Memphis and rail carriers beyond, 
because anyone who is familiar with transporta- 
tion conditions appreciates that it would be rather 
uneconomical for the barge line to handle business 
via New Orleans in competition with rail carriers. 

When the barge line gets in a more substantial 
financial condition, then these rates: can be more 
vigorously pressed, but to shoulder on the barge 
line uneconomical hauls under their present un- 
satisfactory basis of divisions would mean piling 
up additional deficits and would only tend to dis- 
courage the War Department in its operation and 
would open the way further for those now desiring 
to see its discontinuance. 

In regard to the thru rates to the Pacific coast, 
the fact that Birmingham is not actually on the 
Warrior River should not be lost sight of. There 
exist the connecting rail carriers which must be 
dealt with, and I hardly feel that any man we's 
informed on present day transportation conditicas 
thinks or feels that the rail carriers will actively 
and energetically sponsor and assist water trans- 
portation. 

What the waterways and the Birmingham com- 
mercial interests really need and seek in connec- 
tion with the handling of the business into and 
out of the Birmingham district is the operation 
of a rail carrier which taps the heart of the in- 
dustrial district of Birmingham, controlled by the 
citizens or the barge line, for the purpose of de- 
veloping the Warrior River business into and out 
of the district. 


The Warrior River, a navigable stream, is 
approximately seventeen miles from Birming- 
ham, at the Port of Birmingham. The Port of 


WAGON LOAD 
LUMBER ¢ $7.00 


Owing to excessive freight rates which 
do not permit us to ship certain grades 
of hardwood lumber to consuming 
points, we offer 


1-2 Million Feet Inch Oak 
Lumber For Seven Dollars 


Per Wagon Load 


This lumber is sound and ranges in 
ba from four to fourteen inches 
wide. 











Bring the money and get one ar more 


loads while it lasts. 


NEWELL LUMBER CO. 


Eunice, August 29, 1921 








The Newell Lumber Co., Ltd., Eunice, La., Sa 
“This Is What Freight Rates Did to Us.’ 


Birmingham is a site where the Warrior River 
Barge lines take on and discharge freight to 
and from points on the river and the coast, 
the barge line traversing the complete course 
of the stream to the coast and thence to New 
Orleans. 





CYPRESS. ASSOCIATION ACTS 


MempuHis, TENN., Aug. 30.—The Southern 
Cypress Manufacturers’ Association has joined 
hands with the Southern Hardwood Traffic As- 
sociation in the contest which the latter has 
launched before the Interstate Commerce Com- 
mission against present rates and adjustments 
on hardwood lumber and forest products and 
will take an active part in this fight. The 
cypress organization controls, thru its member- 
ship, a very heavy tonnage of lumber and forest 
products and its entrance into the contest is 
regarded as greatly strengthening the chances 
of ultimate victory. 

The complaint of the eypress manufacturers 
is the same as that of the manufacturers of 
hardwood lumber. They insist that present rates 
and adjustments have destroyed their distant 
markets thru the destruction of rate relation- 


‘ships which have prevailed for a number of 


years, particularly on their low grade output. 
They do not believe there will be any return 
to prosperity within the industry until rates have 
been substantially lowered. They are therefore 
prepared to lend the most active assistance 
possible. It is expected that E. W. McKay, 
traffic manager for the cypress organization, 
will come to Memphis in a short time to confer 
with officials of the Southern Hardwood Traffic 
Association and to assist in any way possible 
in preparing the data on which shippers of 
hardwood lumber and forest products must base 
their contentions. ‘ 

J. V. Norman, general counsel of the Southern 
Hardwood Traffic Association, is expected to 
arrive in Memphis within the next few days 
to go over the ground with J. H. Townshend and 
other officials of the association. In the mean- 
time, Cecil A. New, assistant secretary, and all 
of the managers of district offices thruout the 
hardwood producing areas are working aggres- 
sively on the preparation of the data to support 
the formal charges contained in the document 
already filed with the commission. 





CLUB DISCUSSES TRAFFIC BUREAU 

JACKSON, Miss., Aug. 29.—The Lumbermen’s 
Club last Thursday noon was the guest of the 
ladies of the Presbyterian church at a delight- 
ful luncheon. Vice President O’Brien presided. 
Among visitors present were: John H. Town- 
shend, Memphis, Tenn.; James A. Kirby, New 
Orleans, and J. Y. Downing, ‘president Jackson 
Board of Trade. 

For some time the club has been considering 
the establishment of a traffic bureau in Jack- 
son, and today J. H. Townshend, secretary 
Southern Hardwood Traffic Association, Mem- 
phis, Tenn.,,- was on hand to discuss starting a 
branch office here. He outlined concisely the ad- 
vantages obtained, functions performed, and the 
expense. He told its activities in the reduction 
of freight rate controversy and expressed con- 
fidence in a favorable outcome. The whole mat- 
ter was referred to a committee. 

Mr. Kirby made a short talk, endorsing the 
proposal to establish a traffic bureau in Jack- 
son, and cited many instances where organiza- 
tions of this kind had rendered invaluable serv- 
ices to the lumber industry. 

J. Y. Downing told the club some of the plans 
of the board of trade for the coming season 
and the progress it was making toward develop- 
ing truck farming and other agricultural pur- 
suits in this territory. 

The club will meet next week at the Edwards 
House. 





A Sapee TREE cut in West Africa in 1914 sold 
in London for over $20,000. It aggregated 
7,330 feet of lumber, finely figured. 


Profitable 


Transactions 


are in store for buyers who 
take advantage of our 
facilities for turning out 


FIR 


Timbers, Bridge, 
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Spruce 


Plank 


Track and ae ies. 
Car Material, 
Dimension, 


Shiplap, Boards 


Our quality and service insure 
you satisfaction. Try us. 


Newbegin Lumber Co. 


Duluth—Lyceum Bldg. 


1S. Robb a * us 1052 Pacific Ave. 
Des Moines neve Bide. TACOMA, WASH. 











ALIFORNI 
WHITE PIN 


We invite your orders for 


Box, Shop and Clears 


Our lumber is Soft and Light 


Clover Valley 


A 
E 

















Sawmill, 
box factory 


Let us Lumber Co. / a:¢ planing 

a mui a 
quote General Office: Loyalton : 
you today. RENO, NEV. California 











CALIFORNIA 


REDWOOD 


Siding Finished Tanks Shop 
Finish Tank Stock Ties 


Ceiling Silo Stock Timbers 
Mill Work Squares Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Croker Building, - San Francisco 
Merchants Nat'l Bank Bldg., Log Angeles 


Grand Central Terminal, - New York 
McCormick Building, - ° Chicago 
Plymouth Building, - - Minneapolis 











LONGFIRJOISTS —. 
anoBIG TIMBERS 3: 


(WASHINGTON FIR CEDAR AND SPRUCE 


CALIFORNIA REDWOOD 
RED CEDAR SHINGLES 


A s 
YARDS: «HB. WAITE LUMBER CO. 
Transfer MINNEAPOLIS, MINN. 
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RELIABLE INFORMATION SUPPLIED WITH 
REFERENCE TO 


California Sugar and White 
Pine Timber Tracts 


in large and small bodies 


SAW MILLS, BOX FACTORIES 


and OPERATING PROPERTIES 
MANY YEARS’ close identification 


with the California pine manufactur- 
ing interests places me in a position to 
render expert service to investing clients, 
including engineering reports. 


G. X. WENDLING 


2665 Jones St., San Francisco, Cal., U.S.A. 








The Lumberman’s Searchlight 
By M. M. FERGUSON 
One of the handiest lumber calculat th 
market today. Tt coutnine teblee of fently-mnede 
answers to frei rates; reducing eet to 
pieces and pieces to board feet; lineal feet to board 
. includi Iding, unusual m of 
r and other valuable informa- 
tion on making correct estimates. 
90 pages, size 4x9 (hip et edition) 
Bound in Cloth. Price $2.00 Postpaid. 
ORDER YOUR COPY TODAY. 


American fiu h 431 South Dearborn St., 
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CHICAGO 





af @) 5S BW OF-Na DO) Od os 


AND THE COLUMBIA VALLEY 











Flooring, Geiling, Rustic, 


Quick Shipments 
} ° eye we 
FAY Bron Sting, tinbers, 


Spruc 


Flooring, Geiling, 
Drop Siding, 





Finish, 
Box Lumber, Boards, Shop, 
Battens, Plank, Timbers. 


BUEHNER 


Lumber Gompany 


General Sales Offices: 


PORTLAND, OREGON 














We are wholesalers and direct 
mill representatives— 


FIR, SPRUCE 
NOBLE FIR 


AND 
West Coast Products 


THE MILLS WE DIRECTLY REP- 
RESENT HAVE A DAILY CAPAC- 
; ITY OF OVER 500,000 FEET 


Gerlinger-Anderson Co. 


06 Gainer Portland, Ore. 








Louis Gerlinger, Jr., H. J. Anderson, Geo. T. Gerlinger 





At the annual convention of the Wilbur Lumber 
Co. managers, held in Milwaukee, Wis., on Aug. 24, 
25 and 26, W. M. Mullin, one of the company’s 
millwork salesmen, delivered an instructive address 
on “Selling, Ordering and Stocking Millwork,” 
which follows practically in full. Mr. Mullin said: 


I have been asked to tell of a few of the snags 
or whirlpools of the sash and door business that 
cause the retail lumber dealer grief and trouble. 
A certain lumber dealer in Wisconsin once said to 
me relative to the sash and door business as con- 
nected with the retail lumber business: ‘Mullin, 
the lumber business would be like heaven if it were 
not for the sash and door end of it.” I asked him 
why, and he replied: ‘Because it is the sash and 
doors that cause all the hell in the retail lumber 
business.” It seemed that this particular dealer 
was bothered more or less with letters from the 
mill, questioning items on estimates and orders 
which he would send in, and asking for more infor- 
mation, 

I happened to run across one of his orders sent 
me not long ago, and as it is but a short list I am 
going to read it to you, item for item, and point out 
where my dealer friend could have saved himself 
considerable correspondence and greatly improved 
the service to his customer if he would simply use 
the little rule of carefulness in making out his esti- 
mates and orders. I do not know if you gentlemen 
realize that the lack of proper information in con- 
nection with the items on an estimate or order is 
often the cause of poor service by the mill, due to 
the time required in corresponding and delay in get- 
ting necessary information on certain millwork 
items. Of course, we realize that often all infor- 
mation can not always be given, such as stair and 
cabinet measurements etc., but there is informa- 
tion that can always be given and in many in- 
stances is not. If the dealer will coéperate 
with the carpenter or customer, he will be re- 
paid by much better service from the mill and 
no doubt please his customer because of it much 
more than the dealer who neglects to give such 
information and uses valuable time in correspond- 
ing when the material should be in work. 

I will take the first item of the list referred to 
as being lacking in information: 

“1 window 2 Its 24/30 1% ck gld top cut 4 Its.” 

What does he mean—four lights wide or two 
lights wide and two lights high? It is always best 
to use catalog number for such designs and the 
mill will take care of the proper width of division 
bars for each width of window. Lack of such in- 
formation costs the dealer four to five days’ delay 
on his windows, as it makes it necessary to write a 
letter and await reply. 

Next item: “Two casement sash opg 3/4x5/2 
1% 1 lt gld.” In this instance what the dealer 
really wanted was a pair of casement sash to fill 
an opening 3/4x5/2, but, of course, he got just 
what he specified, two casement opening, 3/4x5/2. 
This is a common error. 

In writing up casement sash, if a’pair is wanted 
I would suggest that you specify “pair of casement 
sash to fill opening 3/4x5/2 1%,” or whatever the 
opening is, and always state if same are to be 
rabbited, and, if so, whether they are to swing in 
or out. If just one casement sash is wanted to fill 
an opening write, ‘‘single casement sash to fill open- 
ing.” Your casement sash trouble will be gone 
forever if you follow these two simple rules. 

The next item: “One half circle top dormer sash 

1 lt 30 in. wide, cut four lights.” 
_ In this case he neglected to state whether or not 
the circle sash was half circle top inside and out- 
side or just half circle top outside and square in- 
side, and again failed to show how the sash was 
divided with four lights. 

The item: “Three doors 2/6x7/9 1% two panel 
ted oak two sides.” In this case it is impossible 
to proceed with the order, as we would not know 
if large panel above or below was wanted. The 
catalog number in this instance would have allowed 
us to ship the door four or five days sooner. 

“One casement sash frame opg 3/4x5/2 1% 
jambs 134x5%, 1% outside casg plain head set up.” 
This item is entirely wrong. It should read: “1 
single casement sash frame opening 3/4x5/2 1% 
jambs 134x5% 1% O. S. casg., plain head, set. up.” 
It should also state whether the casement sash is 
stationary or to swing in or out. 

The item: “1 side of window trim 2 lt 24/30 
yellow pine, to consist of casing 8308, back band 
8378, apron to match, apron mold, window stool 
1%, window stop.” 

Here the dealer neglected to give the proper 
width and thickness of stool and the proper thick- 
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ness and width of stops. I really think that these 
two items are neglected more as regards proper in 
formation than any other two items in the sas) 
and door business, 

Whenever I ask a carpenter or contractor hov 
wide the window stops and the window stool shou): 
be he seems to be up a tree. A full size detail 0: 
a window frame for frame construction and one 
for brick building in every dealer’s office would 
allow the contractor to figure the proper widt!:< 
right in the lumber office at the time he places his 
order. Nothing can be done with an order thini 
lacks this information. 

Item of “124 lin. ft. three member base.” 

Many times we are not given molding numbe:s 
for base, and of course are at a loss to know what 
to furnish. ‘ 

The next item: “1 col. opg. 9/0x7/0 desizn 
Lindell Wilbur gate, for 534 jambs red oak.” This 
is a good one, altho it looks as tho written up cor 
rectly. I happened to furnish such a colonnade 
opening on a job this spring and wrote up the order 
just as I have it here. 

I never gave the matter a thought again until 
the dealer telephoned me to come to his city at 
once, as the colonnade was made wrong and the 
carpenter would not accept it. After I looked the 
job over I could see immediately where the trouble 
lay. You will note the opening is 9/0x7/0 and 
the design is Lindell. The Lindell pedestals are 
made 3/4 wide, as they contain two doors, so 
naturally the opening left to walk between the 
pedestals when set in this 9/0 opening was but 
2/10, which of course would not look right. We 
managed to cut them down to one door and satis- 
fied the contractor. In writing up colonnade open 
ings I would suggest that you make certain your 
opening is wide enough to take care of you! 
pedestals. ° 





Trade Conditions Reviewed 


Some improvement in demand is noted, tho still 
below normal for this season of the year. Coun- 
try yards and retailers in general are buying only 
from hand to mouth, and will not put in any con- 
siderable stocks until the building movement 
reaches such volume as to require keeping on hand 
an adequate supply of stock goods for meeting a 
steady, reliable day-to-day demand. That point 
has not yet been reached, tho it seems to be 
drawing nearer week by week: The following de- 
tailed reports from various centers, reflect, in the 
main, a better feeting and somewhat improved 
conditions : 

A fairly good feeling has developed in the mill- 
work, door and sash trade in Columbus, Ohio, as 
a result of a better run of orders. Many build- 
ing projects have advanced to a point where 
millwork, especially doors and sash, is needed. 
Building operations, as far as dwellings are con- 
cerned, are holding up fairly well. Prices are 
somewhat unsteady and some shading has been 
done in order to stimulate trade. Mills are working 
with a fair force of workmen as a rule. 

Business among the planing mills of St. Louis, 
Mo., is picking up considerably. The planing mill 
listing bureau is exceptionally busy right now, 
and there is a big lot of work in prospect in the 
building line that is being held up pending a 
reduction in labor and the adjustment of financial 
problems.. For the present the mills there are 
operating at about 50 percent of their capacity. 

The Baltimore (Md.) sash and door trade shows 
a measure of bouyancy that must be very gratify- 
ing to the dealers and jobbers and that speaks 
well for the strength of the business generally. 
No very extraordinary requirements are to be 
taken care of, but the necessities of the builders 
suffice to keep practically all those who handle 
sash and doors going at a fair rate, and no ap- 
proach to dullness is to be noted. Construction 
work just now moved along at an easy gait, but 
the outlook is considered very good, and it would 
not surprise those interested if the prices of sash 
and doors actually stiffened. The one reason 
against a positive upward movement, of course, 
is the steadily declining production cost, which 
enables the dealers even without an advance to 
widen their margins or even to make concessions. 

Line yards and small country yard concerns are 
still practically out of the market for stock sizes 
of mill work in the Northwest, and Minneapolis 
and St. Paul (Minn.) factories are waiting for 
their fall trade to develop. There is still a fair 
demand in the cities, and a good many orders are 
coming in from small cities, demanding a good 
class of material. Special sizes are largely called 
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for, and hardwood trim is specified in a large per- 
centage of the buildings. 

The Buffalo (N. Y.) door factories and planing 
mills report that the number of new dwellings is 
not showing any particular increase, but a good 
deal of small work and repairs is being started, so 
that the mills are able to keep fairly busy. Labor 
trouble has not occurred to the extent shown in 
some neighboring cities, and the manufacturers 
say they are able to get plenty of help this season. 






e. s* e 
Shipping Board Should Not Quit 

BELLINGHAM, WASH., Aug. 27.—In the opinion of 
J. J. Donovan, of the Bloedel Donovan Lumber 
Mills, the United States merchant marine should 
not cease to compete on the seas simply because 
some of its rivals, who are able to operate at a 
smaller cost, are causing it to lose money. The 
remedy, he asserts, lies in trip subsidies. His re- 
marks were drawn out by orders received by Seattle 
shipping firms from the Shipping Board, instruct- 
ing them as operators of Shipping Board vessels 
to discontinue booking lumber cargoes for the 
Orient, apparently because of financial losses. Such 
an order, Mr. Donovan believes, is another proof 
of the need of subsidies and is evidence that 
“the administration at Washington does not under- 
stand its business.” 

What should be done, in Mr. Donovan’s opinion, 
is an effort on the part of the Shipping Board 
to secure an agreement with its English and Jap- 
anese rivals for about a $14 rate, or $1.50 more 
than the present cut rate. The former rate of 
$17.50 he classes as too high. Unless this nation 
is prepared to carry lumber across the Pacific, he 
continued in an interview, it might as well sur- 
render to the Japanese. In lamenting the failure 
of the merchant marine to be administered in a 
business way and of the gradual disappearance 
of the marine after the Civil War, Mr. Donovan 
pointed to the fact that prior to that war this 
country’s vessels carried two-thirds of the nation’s 
overseas shipping and for a time as high as 90 
percent of it. He held that it should take steps 
now to get back to that condition, asserting that 
there is no reason why, with proper support from 
the Government, the merchant marine should not 
again carry two-thirds of the nation’s transoceanic 
commerce. 

Commenting on the Shipping Board’s order to the 
Seattle operators, President Fred J. Wood, of the 
E. K. Wood Lumber Co. declared that some effort 
should be made to Obtain a reasonable concession. 
He considers the outlook for the nation’s merchant 
marine to be serious and believes the Japanese will 
capture the lumber carrying trade unless some pro- 
tective measures are taken or a workable agree- 
ment is made with its rivals. 





Export News from Pensacola 


PENSACOLA, FLA., Aug. 29.—Lumber and timber 
exports at Gulf ports show a tendency to pick up. 
Several large cargoes have been shipped both from 
‘onsacola and St. Andrews, and local interests state 
that exports may be lively very shortly. The fact 
that there is an ample supply of ships and labor, 
in connection with fairly low freights, are incen- 
tives which prompt this opinion. Indications are 
that the foreign markets will be very lively now 
that the German peace treaty has been signed. This 
is an element which some of the exporters believe 
will cause a very lively market in the German ports. 
Germany in the past was one of the best customers 
at Gulf ports, and almost the entire output of some 
of the large mills along the coast found its way 
to that country. It is believed that recent develop- 
ment may cause a return of that trade, at least in 

the near future. 

One of the important developments is the opera- 
tions of the Weis-Patterson Co.’s cypress mill this 
month. There were vexatious delays encountered, 
but the mill has at last been commissioned and it is 
cutting very actively. This company controls a 
large cypress timber acreage, calculated to permit 
of the operation of the mill for fifteen years. With 
the inauguration of the cypress mill again develops 
the report that a hardwood mill may be shortly 
erected here. It is rumored that this prospective 
plant may be erected and maintained by the Mengel 
Co., mahogany importers of Louisville, Ky., but 
local connections maintain nothing warrants the 
belief that such is in prospect. 

Following are the recent exports of timber and 
— from the ports of Pensacola and St. An- 

Trews: 


From Pensacola—Italian ship Albertstella, for 
Cagliari, with 1,221,946 feet sawn pitch pine tim- 
ber, 448,046 feet pitch pine lumber; American 
steamship 0 g, for Br Ayres, with 616,456 





Sash and millwork plants at San Francisco, Calif., 
find business quiet, but have considerable work in 
prospect to go ahead on as soon as the building 
trades situation is cleared up. Door factories in 
the Bay counties district are doing a moderate vol- 
ume of business. Finished door factories connected 
with the white and sugar pine mills are running 
much below capacity, with a light demand. There 
is a little improvement in the demand for sash 
and door cut stock. 


feet pitch pine lumber, also 1,000 barrels rosin; 
American steamship Jomah, for Gibraltar for or- 
ders, with parcel shipment of 386,387 feet sawn 
pitch pine timber. 

From St. Andrews—American schooner Isabel C. 
Harriss, for New York, with 776,237 feet pitch pine 
lumber; American schooner Lady Marian, for 
Ponce, P. R., with 373,898 feet pitch pine lumber; 
American auxiliary schooner Chiquimala, for Puerto 
Barrios, with 432,648 feet pitch pine lumber; Brit- 
ish schooner Ezplicit, for Kingston, with 88,225 
feet pitch pine lumber; American steamship 
Hastings, for Antwerp, with 276,390 feet pitch pine 
lumber; American schooner Mary L. Harty, for San 
Andrews, Colombia, with 20,715 feet pitch pine 
lumber, 8,000 cypress shingles; British schooner 
Admiral Beatty, for La Ceiba, Honduras, with 
99,700 feet pitch lumber, 6,000 cypress shingles. 


Lumber Cargo Lost at-Sea 


MosBILe, AxA., Aug. 29.—The shipping board 
steamer City of Brunswick, operated by Page & 
Jones, of Mobile, and bound out from Mobile with 
505,000 feet of pitch pine lumber and 67,871 feet 
of oak lumber and other cargo for Antwerp, 
Belgium, struck a reef off the Nova Scotian coast 
Aug. 25 and foundered, vessel and cargo being a 
complete loss. 

Lumber exports from this port ended last Satur- 
day were: Pitch pine lumber, 277,000 feet to 
Guantanamo; rough dressed southern pine lumber, 
476,000 feet to Ponce, Porto Rico, and 315,000 feet 
to Dominican Republic. 


Preference for Canadian Timber 


Vancouver, B. C., Aug. 29.—Word comes from 
Australia that the minister of trade and customs 
there has made material alterations in the customs 
schedule whereby ultimately, under a reciprocal 
agreement, a preference of 10s. ($2.43) per 1,000 
superficial feet may be extended to the leading 
lines of undressed timber imported into Australia 
from Canada. This concession will be of material 
advantage to British Columbia shippers of Douglas 
fir, in addition to which the more favorable bank 
rate of exchange existing between Canada and Aus- 
tralia than between Australia and the United 
States will be a factor in competitive landed costs. 


Baltimore’s Lumber Export Trade 


BALTIMORE, Mp., Aug. 29.—The claim that 90 
percent of the logs produced in the United. States 
intended for use in European countries are shipped 
through the port of Baltimore will occasion surprise 
and perhaps considerable dissent, but it is made in 
unqualified terms by John L. Alcock, of John L. 
Alcock & Co., hardwood exporters of this city and 
one of the best known members of the export trade. 
Mr. Alcock’s firm has been active in the line men- 
tioned since 1893 and has extensive connections not 
only in the United Kingdom but on the Continent 
as well. Speaking of the importance of the export 
trade and the prominence of Baltimore in it, Mr. 
Alcock said the other day: 


Early in the sixties, with the inauguration of 
steamer service between United Kingdom and Ger- 
man ports, began the development of the forests 
in western Maryland and West Virginia, soon mak- 
ing considerable progress. Even today, after years 
of operating, many of the mills in West Virginia 
are chiefly engaged in furnishing their products to 
foreign markets. 

Black Walnut a Popular Item 

Thruout Pennsylvania, Virginia and West Vir- 
ginia, especially in southern West Virginia, large 
quantities of black walnut were available, and this 
wood being very desirable for cabinet work and 
entering in serious competition with mahogany, 
Baltimore became the greatest export market for 
walnut logs. Not much lumber was shipped, the 
demand being for logs, so that the foreign purchaser 
might convert the timber into such sizes as suited 
the business on the other side. Several barks were 
constantly employed in carrying walnut to Ger- 
many, and for many years and up to 1914 Hamburg 
was the chief walnut center of the world. Many 
thousands of logs were exported to that city for 
distribution thruout rome | and northern Europe. 

In addition to the demand for gunstocks, walnut 
was extensively used in public buildings, in restau- 
rants for tables and in the fitting of ocean steam- 
ers, most of the North German Lloyd and Hamburg- 
American steamers having staterooms, library and 
cabin made of American black walnut. A stock of 
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Lumbermakers 


A dependable source of 
supply for Eastern Buyers 
taking on a line of West 
Coast Products. 


Willapa Lumber Co. 


General Sales Office, 
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DISTRICT OFFICES : 
NEW YORK, 2839 Grand Central Ter. Bldg. 
CHICAGO, 1204 Steger Bldg. 
MINNEAPOLIS, Lumber Exchange Bidg. 
OMAHA, - - - - - Peters Trust Bldg. 














ae . 
Geo. T. Mickle 

eo Lumber Co. 

WHOLESALERS — MANUFACTURERS 


Douglas Fir 


Timber 

wine: pee Spruce 

Ya 

Mine Timbers Hemlock 
Railroad Red Cedar 


Material Pore Ce dar 


MILLS:—North Portland and Thornburg, 
Oregon; Yacolt, Washington 


1400 Yeon Building, PORTLAND, wag? 














We Specialize in all kinds of 


FIR TIMBERS 
All orders given quick dispatch 
-RED CEDAR SHINGLES 


Send us your inquiries 
as 


FROM COAST TO COAST ' 
SHIPMENTS VIA ALL F 
TRANSCONTINENTAL ROUTES 


















AMERICAN 


LUMBERMAN 


SepremsBer 3, 1921 





The Western Lumber 


Sales Co. 
SEATTLE, WASH. 


Specialist in 
Fir Mouldings,Casing, Base 
and all Detail Stock 


Write for Prices on 


PACIFIC COAST LUMBER 


W. R. FIFER, 
Owner and Manager. 
Senenes wees ee | 


TIMBERS 


Rough or Dressed 


We specialize in timbers. Can fur- 
nish odd fractional sizes and long 
lengths. 


Our deliveries are always prompt 
and can give quick shipment when 
necessary, 


Herron Lumber Company 


W. W. HERRON, Pres. 
1010 White Bldg., SEATTLE, WASH. 






































Dunn Lumber Company 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 


The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 
$1.25 postpaid. 
AMERICAN LUMBERMAN, Publisher 
431 South Dearborn St,, CHICAGO 
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Lemieux Brothers & Co. 
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JAMES W. SEWALL, Forest Engineer 
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Maine Florida Washington, D.C, 
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10,000 to 14,000 walnut logs in Hamburg, mostly 
shipped on consignment, was not unusual, and fre- 
quently stocks exceeded 16,000 logs. This par- 
ticular business thru Baltimore made our city espe- 
cially well known in foreign countries by reason of 
the fact that 90 percent of the business was con- 
ducted by Baltimore firms. 
Always Market for Oak Planks 

Another very important feature connected with 
Baltimore exports of lumber is in wagon oak and 
railroad scantlings that are shipped via this port. 
For many years Baltimore exporters have shipped 
more. than 80 percent of the oak for construction 
of colliery wagons and trucks and railroad cars in 
the United Kingdom. This trade assumed very 
large proportions in the last thirty years, up to the 
time of the great war; in fact, it became the estab- 
lished rule that many sailings to Liverpool, Glasgow 
and Cardiff were dependent upon the “oak planks” 
to complete loading, and rarely did a vessel to these 
ports go away with free space, “oak planks” always 
being so much in demand abroad and available at 
this port as to fill the need. 

The oak suitable for this particular trade was 
obtained in West Virginia, Virginia and western 
Maryland, and even after many years of continued 
exporting the supply remains large, altho with the 
development of Norfolk, Va., and Newport News, 
Va., much of the ‘movement over the Norfolk & 
Western and Chesapeake & Ohio railroads finds a 
natural outlet at those ports. ‘ 


American Hickory for German Artillery 
Hickory has filled an important position in the 
list of woods exported from Baltimore, British and 
Continental markets, absorbing many thousands of 
logs each year for use in the making of rims, spokes, 
wheels, shafts and poles. It was always a surprise 
to exporters to realize what enormous capacity 
Germany had for 16-, 18- and 20-foot hickory logs, 
12 inches and upward in diameter, and squares 
5x5 inches and 6x6 inches, but the statements as 
to the vast amount of artillery brought out by that 
country at the beginning of the war furnished an 
explanation, American hickory being considered the 

best wood available for artillery wagon poles. 
“Baltimore oak” is a trade name in London ap- 
plied to special qualities and specifications of oak 
manufactured for export in Virginia and West Vir- 
ginia. It is known here as “cabinet oak,” 2, 2%, 
8, 3% and 4 inches thick, 8 inches and wider, in 
regular lengths of 8 to 16 feet, and is greatly used 
in London by the furniture manufacturers and cabi- 
net makers. It must be clear from heart centers 

and can be resawed into any thickness desired. 
Another Baltimore specialty is “coffin oak,” ex- 
a principally to the United Kingdom. In 
cotland, where the average man is taller than in 
England, 7-foot lengths are required and the wood 
is frequently shipped in 7- and 14-foot lengths. In 
England and Wales the length is 6 feet 6 inches, 
and the wood is frequently shipped in 6-foot 6-inch 
and 13-foot lengths, the idea of multiple lengths 
ene. to have the ends perfect; that is, without 


Investigate Woodworking Methods 


LOUISVILLE, Ky., Aug. 29.—Eugen von Maltitz, 
general manager of the Ibus Corporation, Potsdam, 
Germany, and H. Bruning, Eindhoven, Holland, are 
in Louisville to study American methods in Louis- 
ville woodworking plants in order that they may 
apply them in their own plants. They are ac- 
companied by Theobald Diehl, of Manila, P. I. 

“We are agreeably surprised,” Mr. von Maltitz 
said, “at the cordial greeting of Louisville manu- 
facturers, and the care with which they explain 
detailed operations to us. This is so different 
from our old world experiences that it is refresh- 
ing. Over there a manufacturer is not inclined 
to welcome any one seeking new ideas. We hope,” 
he continued, “to be able to act as hosts to Amer- 
ican manufacturers and to exchange ideas with 
them on our own soil. We have also purchased 
some American machinery which we intend to in- 
stall in our plants. We have ten large plants in 
various parts of Germany and Holland. Every- 
where we have journeyed we have been received 
with the same spirit of friendliness. Our trip be- 
gan at New York. We plan to go to Cincinnati, 
Washington and Baltimore before returning home.” 

Mr. Diehl, who is engaged in the lumber industry 
in Manila, will go to Germany with Messrs. Maltitz 
and Bruning. They plan to establish trade between 
their companies and Philippine Island lumber in- 
terests. Mr. Maltitz said that business in Ger- 
many is flourishing and that the future will be 
satisfactory if the various internal squabbles may 
be settled. 





Sees Signs of Export Improvement 


CINCINNATI, OHIO, Aug. 30.—Speaking of the 
export situation, Perry V. Shoe, of the firm of 
Kosse, Shoe & Schleyer Co., declared that there has 
been no improvement in business in August, the vol- 
ume of trade remaining about even with that of 
June and July, which were rather dull months in 
comparison with normal years. Mr. Shoe said there 
were some indications of future business from 
abroad, but that it had not developed into actual 
orders as yet. The firm has inquiries from South 
Africa which will lead to a fair volume of exports 
this fall, provided conditions in the southern 
— are satisfactory to their connections 

ere, 


With reference to the domestic walnut business, 
Shoe said that walnut was about holding its own. 
The present movement was largely one of small 
orders covering immediate needs of the buyers. 
There is practically no future buying of any con- 
sequence at the moment. 

The firm is expecting any day to receive a cable- 
gram from A. J. Boehm, its representative, who 
is making a trade tour half way around the world, 
announcing his arrival at Buenos Ayres. Mr. Boehm 
left Cape Town Aug. 6 after covering the east and 
west coasts of Africa. There is no regular steamer 
service between South Africa and South America, 
so he had to take passage on a tramp steamer and 
his arrival at the South American port is con 
tingent on the weather experience of the tramp in 
making the voyage. Mr. Boehm will spend two or 
three months in South America, being due to reach 
America around the Christmas holidays. 





The West Coast Export Situation 


San Francisco, Catir., Aug. 27.—The export 
market remains quiet, but there has been. a littl 
improvement in the outlook for Australian busi 
ness. Inquiries are being made for lumber at firm 
prices. Orders from Japan have slackened a little 
but buyers appear willing to take about all thi 
Japanese squares for which prompt tonnage is avail 
able for transportation. 

The Douglas Fir Exploitation & Export Co., this 
city, has sold 10,500,000 feet of lumber during th: 
last week, principally to Japan and Australia, A 
Peruvian mining company has bought two cargoes 
during the month, but there is no general improve- 
ment in the demand from the west coast of South 
America. The embargo placed on lumber ship- 
ments by the Shipping Board’s order to withdraw 
their vessels from freight business out of Puget 
Sound and the Columbia River is a severe blow 
to the exporters. Japanese tramp steamers are 
taking the business. Freight rates on cedar logs 
to the Orient have been advanced from $12.50 to 
$20 by the Trans Pacific Steamship Association. 

The Redwood Export Co. continues to do some 
parcel business, but no full cargoes have been sold 
recently. An order has just been taken for 275.,- 
000 feet for Australia and business is looking up in 
that direction. 


Resiew of Qesan Beatie Maiiat 


Steamer chartering was moderately active in 
the grain trade for Montreal and Gulf loading, but 
in all other trades business was at a standstill, say 
Qunham & Moore, New York ocean freight brokers, 
in their bulletin for Aug. 27. Rates in all trades 
are weak and quotably lower, as the offerings of 
tonnage are in excess of the prevailing demand for 
tonnage for either prompt or forward loading. 
Additional grain freights offer in limited numbers, 
but there is comparatively little demand for boats 
in any other of the various trades for either early 
or future delivery. 

There is no change in sailing vessel market con- 
ditions and very little chartering was reported. 
Freights in all long voyage, trans-Atlantic and 
South American trades are entirely absent from 
the market, and only a very limited inquiry comes 
from West India and coastwise shippers. Rates 
are nominal in most trades, and the supply of 
available tonnage is more than sufficient for all 
known requirements. 


TIMBER LAND SALES 


WARLAND, Or®., Aug. 27.—Baird-Harper Lum- 
ber Co., of this place, has purchased 5,270,000 feet 
of timber on State land near Warland at $3 a thou- 
sand feet, making a total of $15,810. The timber 
is pine and larch and occupies 560 acres of land. 
The State retains title to the land. 


AsToriA, OrE., Aug. 27.—The Hammond Lumber 
Co., of this city, has transferred to the Crown- 
Willamette Paper Co. a tract of 17,644.87 acres of 
timber located in the Necanicum River district as 
well as its logging railroad and equipment in that 
tract. The consideration, as indicated by the rev- 
enue stamps, was $1,193,000. 











WHITESBURG, Ky., Aug. 30.—Several timber land 
deals have been made in this territory recently, 
among them being the purchase of timber lands 
in the vicinity of Blackey, Ky., by W. M. Bailey 
and others of Blackey. hey have announced the 
installation of two good sized mills to be made at 
once. The Kentucky Stave & Heading Co. has in- 
creased its timber boundary near Ulvah, Ky., by 
several hundred acres. Ira Hogg and George Hogg, 
of Roxana, purchased additional areas on King’s 
Creek just out from Roxana and are installing 
another new mill. Several years will be required 
to cut the timber. J. M. Alley closed deals on 
timber lands in the Big Black Mountains near 
Evarts and has announced the development of the 
property starting this fall. R. Moore and others 


are negotiating for an important hardwood tract 
in the vicinity of Yerkes on the Louisville & Nash- 
ville Railroad, and it is expected the deal will be 
closed this week. 
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GMC Truck of Tum-A-Lum Lumber Co. at The Dalles (Ore.) Yard 


Believes in Small Trucks 


The Tum-A-Lum Lumber Co.—one of the most 
progressive and alert line-yard operations in the 
West, with headquarters in Walla Walla, Wash., 
and yards in Washington and Oregon—uses a num- 
ber of motor trucks in its various operations. 
Naturally during the time it has used trucks the 
company has had various experiences—some satis- 
factory and some otherwise. J. M. Crawford, 
president of the company, said: ‘During the high 
prices of feed and labor, trucks seemed to become 
almost a necessity. Now with feed going down 
and labor following suit, for heavy hauling over 
short distances we find teams are the cheapest. 
For long distance hauling trucks are still the 
cheapest.” 

The company handles coal at a number of its 
yards and for delivering coal short distances, Mr. 
Crawford says, the company has found the Ford 
dump body truck the most economical. 

This company watches very carefully to pre- 
vent the accumulation of stock which does not 
move well and also it takes care to see that every 
yard has the material necessary to take care of 
its trade. Due to this, and in order to keep down 
investment in stock, the Tum-A-Lum Lumber Co. 
keeps several trucks on the road exchanging items 
between the yards in the different towns. These 
trucks are also used for country delivery. For 
work of this kind the company uses 2-ton trucks 
and purchases any reliable make, but for the city 
deliveries, where the hauls are short and the loads 
are small, the 1-ton truck seems to give the best 
results, according to Mr. Crawford. 


—~ 


Object to Heavy Tax on Country Roads 


INDIANAPOLIS, IND., Aug. 31. st has 
been manifested by members of the trade here in a 
test case decided a few days ago with regard to 
the new Indiana Motor Vehicle registration law, 
which provides that in addition to all regular motor 
vehicle license fees a special fee of $15 a ton ca- 








pacity shall be levied on each truck, the proceeds 
of the extra license fee going to the maintenance 
of country roads. The law was held constitutional 
in the superior court here. 


~~ Ne ne e 


Why Country Truck Delivery Grows 


With the increase in the number and extent of 
good roads the business of delivering lumber into 
the country by truck is increasing. In many cases 
the lumbermen are charging directly for this deliv- 
ery and this, of course, is a proper thing to do, for 
it does cost money to deliver lumber and the charge 
must be made whether it is done directly or indi- 
rectly. Furthermore, a lumberman who is operat- 
ing a truck can deliver lumber a good deal cheaper 
than a farmer can haul it for himself, where he 
has to stop work, come to town, load up the lum- 
ber and haul it home. Then, too, more and more 
contractors are operating in the country districts 
and to them the ability to get the desired material 
when and where desired is worth a good deal. 

Recently the following incident occurred in an 
Iowa community, and while, of course, it does not 
deal with the delivery truck of a lumber company, 
it does show how and why truck delivery is becom- 
ing more and more appreciated in the country dis- 
tricts. 

The drivers of the big country trucks have not 
made any specialty of moving farm buildings, but 
Homer Sawyer demonstrated yesterday how it could 
be done. The contractors were at the county farm 
of Allamakee County ready to begin the construc- 
tion of a double corn crib twenty-four feet long, 
but no lumber was on the ground to work with. 
So a big Packard truck was brought into action, 
and what did Homer Sawyer do but haul the whole 
bill of lumber for the crib complete at one load. 
He made a real “homer” one is tempted to say. 

It took two hours to load up and forty-five min- 
utes to get the material to the county farm. The 
load weighed something over four tons, and it was 
the double corn crib complete. The truck had 
prevented a lot of wasted but paid for hours with 
contractors who under other circumstances would 
have been idle much longer waiting for materials, 














Another View of a GMC Used by the Tum-A-Lum Lumber Co., with a Load of Boxes 


CALIFORNIA 


alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4* LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 


REDWOOD 




















ALBION LUMBER CO. 
Mills, Yards and General Offices: Albion, California 
THEODORE LERCH, Sales Mer. Hobart Bldg.. San Francisco 











MacArthur & Kauffman 
803-4 Sheldon Buliding 
SAN FRANCISCO 
CALIFORNIA 


SUGAR PINE 
Factory and Pattern Stock 


WHITE PINE 
REDWOOD 









ALL KINDS OF | 
REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 





California Sugar and White Pine 
Redwood Cedar Shingles 
Wendling -Nathan Co. 


LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 


= White 
6-4 and 8-4 No.1 


2 and’ S Shop. Pine 


_ 
Rough or Surfaced---Air Dried Ready for Shipment. 


Macomber Savidge Lumber Go. 











{ Two Million Feet 
CALIFORNIA 











q Hobart Bldg.,San Francisco, Calif. Ri 
PLAN 908. HOME NOW 


Send for Stillwell Building 
Books with Economy Plans 


of new California Styles suitable for any 
climate. Famous for comfort and beauty. 


“R tive Cel. Homes’’ 
51 Plans—6 to 10 Rooms—$1. 
“The New Colonials’’ 

60 Plans—5 to 12 Rooms—$1. 
“* West Coast Bungalows” 

60 one-story 5 to7 Rooms— $1. 

SPECIAL OFFER: Send $2.50 for all 3 above books FREE. 
and get book of 80 Special Plans, also Garage folder ‘ 

EXTRA—43"Little Bungalows” 3 to 6 Rooms—50c. 
Money back if not satisfied. 
E. W. STILLWELL & CO., Architects, 529 Calif. Bidg., Los Angeles 










THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Il. 
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POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 


We are Equipped to Resaw and Surface 


J. H. Mackeldaff, Manager 
General Sales Office, 512-13 Pennsylvania 
Phone, Spruce 1593. Philadelphia, Pa. 








Chicago _New England _ St Louis — 
James N. Woodbury, J. J. Bertholet Wm. Dings 
11 S. La Salle St. 30 Hemming St. Railway Exchange, 
Chicago, Ill. Boston, Mass. St. Louis, Mo. 


Phone, State 9022. 
.ue Largest Poplar Mill in the World. 














Railroad and Structural 


Hardwood 


Lumber and Timbers 
For Prompt Shipment. 
Correspondence ‘Wanted. 


Sargent Lumber Company 





<€ LITTLE ROCK, ARK. o 





Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, “PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 











HOTEL BENSON 


Portland, Ore. 


E believe 

that there is 
no other hotel in 
the entire United 
States more hand- 
somely furnished or 
that offers more to 
the traveler. 


Rates, 
$2.00 per day 








and up. 











The Lumberman’s 


Searchlight 


BY M. M. FERGUSON 


One of the handiest lumber calculators on the 
markettoday. It contains tables of ready-made 
answers to freight rates; reducing board feet to 
jeces and pieces to board feet; lineal feet to 
ard measure, including moulding; unusual 
methods of rechecking extensions and other 
valuable information on making correct estim- 
ates, 
90 pages, size 4x9 (hip pocket edition) 
Bound in Cloth. Price $2.00 Postpaid 


ORDER YOUR COPY TODAY. 


CHICAGO 








_ 431 So. Dearborn St, 









INDIANAPOLIS, IND. 


Aug. 29.—The demand for hardwoods from the 
retail dealers appears to have declined somewhat 
during the last week. Construction started during 
spring and summer is virtually completed. There 
is an unusual activity among railroads here. Forces 
in the repair departments of the terminal shops 
here have been augmented so that now these shops 
are working more men than since the peak last 
year. The furniture factories cuntinue to receive 
large numbers of inquiries, but little actual busi- 
ness has resulted. With the other industrials the 
situation is unchanged. 

According to plans formulated at a meeting of 
the lumbermen at the chamber of commerce re- 
cently, at the Indianapolis Industrial Exposition to 
be held Oct. 10 to 15, modern bungalows and ga- 
rages will be erected. Planing machines and saws 
will be in action. Committees will be organized 
to plan for a mammoth coédperative lumber exhibit. 


SOUTH BEND, IND. 


Aug. 29.—There has been very little change in 
the situation in this section since last week. While 
there are more or less orders being received, the 
prices still remain low. The manufacturers are, 
however, looking for a better volume at better 
prices in the early fall, especially so on the lower 
grade stock, as this seems to be the slow mover at 
this time. Claude West, representing the Babcock 
Lumber Co., reports a fair volume of business, mostly 
in the upper grades. V. A. Woodruff, of the Wood- 
ruff-Powell Lumber Co., says that his concern seems 
to be receiving a fair amount of business right 
along. E. & W. Lumber Co. expects to start its 
mill about Sept. 15. ; 

The South Bend Hardwood Club expects to begin 
its semimonthly luncheons and business meetings 
early in September. 

John I. Shafer, of the John I. Shafer Lumber Co., 
and Forest Hillier, of the Boyd-Hillier Lumber Co., 
left for a five weeks’ business and pleasure trip to 
the Pacific coast. 


EVANSVILLE, IND. 


Aug. 29.—There has been some improvement in 
the trade of the hardwood lumber manufacturers 
in Evansville and southern Indiana during the 
last week or ten days. While business has not 
been rushing, manufacturers have noticed the in- 
crease. The retail lumber trade also is showing 
some signs of picking up and sash and door men 
and planing mill owners report there is a change 
for the better. Collections are holding their own 
very well. Woodworking plants in this city con- 
tinue to operate on an average of fifty hours a 
week or better. Slack barrel manufacturers report 
there has been a nice increase in their business. 
There is a great deal of activity in the circles. 
Veneer manufacturers report that indications 
point to a better business for them in the near 


future. 
LOUISVILLE, KY. 


Aug. 30.—August business has been good with 
the Louisville hardwood trade, and the general 
impression appears to be that it will continue good 
thruout the year. There appears to be very little 
active interest in starting up mills that are down, 
altho operating mills do not now regret having 
logs on hand. Demand continues fair for plain 
and quartered oak, with black walnut the big seller, 
and red gum and poplar both showing some activ- 
ity. Local building operations continue fairly 
good, jobbers of building material reporting better 
business out in the State. Corn and tobacco 
prospects have improved wonderfully. 

Announcement is made by Mr. and Mrs. Charles 
C. Mengel, jr., of the birth of a son, Robert Mor- 
row Mengel. Mr. Mengel is connected with the 


Mengel Co. 
MERRILL, WIS. 


Aug. 29.—The new sash and door factory being 
erected by the Northern Sash & Door Co. at 
Hawkins, Wis., will be ready for operation Jan. 
1 and will employ fifty to sixty men. Jens Jes- 
dahl, formerly of Phillips, is president and man- 
ager, and nearly all the stock is owned by Hawkins 
citizens. The main factory building is 70x170. feet 
and the power plant will be located in the north- 
west corner of the building. A dry kiln is also 
being built. 

The I. Stephenson Co. sawmill No. 1, at Wells, 
will be closed down in about thirty days for the 
fall and winter months, according to an announce- 
ment made recently by officials of the concern. It 
was stated that mill No. 2, known as the hard- 


wood mill, will be placed in operation again when 
the big mill closes down and will continue to 
operate all thru the winter. During the winter 
the big mill, which has an output of 250,000 feet 
of lumber daily, will be changed to reduce its 
capacity and to reduce waste in manufacture. Twi 
of the four band saws will be taken out and » 
horizontal resaw will be installed. The compan: 
has one camp in operation now but will operat 
others during the winter. 


ANTIGO, WIS. 


Aug. 29.—The Langlade County fair is bein 
held here this week, The Langlade Lumber C 
has a large exhibit of products raised by settler- 
on its cut-over land, for which it has awarde 
special prizes. The company is operating its plan 
ing mill and yard at full capacity, and reports the 
orders have been more plentiful during the las 
two weeks. 

The Flanner Steger Lumber Co., of Blackwell, 
Wis., has just completed a modern dry kiln whic) 
it operates in connection with its flooring plan‘. 
It has also recently completed fifteen new bunga 
lows for the use of its employees. It is operatin:: 
the sawmill on a day shift. 

The Faust Lumber Co., of Antigo, has started « 
retail department and will handle all kinds o 
building material. 


COLUMBUS, OHIO 


Aug. 29.—Improvement in the hardwood trade 
still continues. Inquiries from retailers are more 
numerous and many are developing into orders. 
Factories are also showing disposition to come into 
the market. Southern pine still rules quiet and 
irregular. There are not so many low priced offer 
ings. Retailers still hold off. F. B. Pryor, sales 
manager of the W. M. Ritter Lumber Co., reports 
a decided improvement in the hardwood trade. Re 
tailers are now the best purchasers. The higher 
grades are becoming scarcer, so demand is turning 
to the medium grades. 

A blaze in the shaving chute at the large mill 
of the Doddington Co. recently caused a lot of 
excitement but only a nominal loss, of about $200. 

W. E. Jones, of the B. J. & W. BE. Jones Co., 
millworkers and retailers, has been named chair- 
man of the Chamber of Commerce forum steering 
committee. 

E. M. Stark, vice president and treasurer of the 
American Column & Lumber Co., has returned 
from a vacation trip of several weeks spent on 
the Great Lakes. 


MILWAUKEE, WIS. 


Aug. 30.—Retail lumber dealers here report sat- 
isfactory conditions and Sales are well maintained. 
They point to the fact that in Milwaukee building 
permits issued thus far in 1921 are more than 
$1,800,000 in excess of the record for the corre- 
sponding period last year. To date 20,468 permits 
for $15,499,529 have been issued, against 15,512 
permits for $13,679,963 at this time last year. 
The increase in the number of permits is largely 
due to the small amount of apartment and indus- 
trial construction, most of the work being duplex 
and residence building and alterations. Stocks of 
retailers are being turned over at a good rate and 
frequent purchases are being made to replenish. 

Hardwood jobbers and manufacturers, while not 
complaining about developments, are inclined to 
believe that a greater improvement in the business 
situation will not take place for several months. 
They state that while requirements for building 
are of a good volume locally, conditions in other 
centers are not as favorable. Besides, they main- 
tain, the consumption in construction is but a 
small percent of the total lumber sales. They are 
hoping for the railroads to get back into the mar- 
ket, being one of the principal consumers of lum- 
ber, but indications do not point to early resump- 
tion from that source. Furniture factories, auto- 
mobile trades, box and crate industries and other 
wood consuming industries show some activity, but 
conditions are not yet making satisfactory strides. 

More extensive operations in the car repair de- 
partment of the Milwaukee road is looked for, fol- 
lowing the announcement that the Chicago, Mil- 
waukee & St. Paul Railway Co. is having plans 
prepared for the erection of a new $250,000 car 
repair building. This is to replace the plant de- 
stroyed by fire some time ago. 

That lumber sales in Wisconsin as a whole are 
gradually improving was the statement of O. T. 
Swan, secretary of the Northern Hemlock & Hard- 
wood Manufacturers’ Association, who’was in Mil- 
waukee with members of a special committee to 
consider suggestions for more efficient stacking 
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ind drying of lumber. Milwaukee, Madison and 
Wausau are showing the greatest activity, he 
stated, while Oshkosh and other places are still 


juiet. 
MARINETTE, WIS. 


Aug. 29.—The Thompson-Wells plant in Menom- 
inee, just across the river from here, was the first 
mill on the river to close owing to existing condi- 
tions in the lumber world. It is stated that the J. W. 
Wells mill will be closed as soon as the present 
supply. of logs is exhausted. 


The big plant of the Roddis Lumber Co. at Park 
Falls, Wis., has ceased operations and will not re- 
sume before next year, it is stated. The sawmill 
of the Park Falls Lumber Co. will also close for 
an indefinite period soon. The company’s plants 
in Hayward and Rice Lake are closed for the 
winter. 

Announcement was made in Escanaba by officials 
of the Escanaba Manufacturing Co. that five addi- 
tional butter dish machines will be in operation next 
week. The plant recently resumed at about one- 
third capacity. 


BAY CITY, MICH. 


Aug. 29.—Greater optimism prevails among man- 
ufacturers than in several months. Shipments 
during last month showed a marked increase and 
the present activity is very encouraging. Stocks 
of upper grades have been decreased and with 
approximately 75 percent of the mills closed a fur- 
ther decrease can be expected. The automobile body 
manufacturers are becoming very active and their 
demands are increasing considerably. There is 
also a considerable increase in the demand from 
furniture manufacturers. This betterment is be- 
ginning to show its influence in steadying the mar- 
ket. 

The Kneeland-Bigelow Co., of this city, expects 
to finish operations this week. This mill has 
been sawing logs for the Richardson Lumber Co. 
during the last thirty days. 


MEMPHIS, TENN. 


Aug. 30.—The hardwood market shows a rather 
better undertone and sentiment seems to become 
slightly more favorable with the approach of the 
fall season. Exporters are showing more interest 
in southern hardwoods and a fair tonnage is 
being sent abroad, principally to the United King- 
dom and the continent, by the American Overseas 
Forwarding Co. Inquiries are increasing at a very 
gratifying rate and the opening up of the for- 
eign markets, even tho prices are not all that 
could be desired, is regarded as a particularly 
favorable development. 

There is more demand from flooring manu- 
facturers and it is expected that they will sub- 
stantially increase their buying within the next 
thirty days. It may be noted in this connection 
that manufacturers of hardwood lumber regard 
plain oak, especially white, as working into @ 
much stronger position. Some are talking $50 for 
No. 1 common plain white oak in the near future 


and there is no common plain oak of any kind on” 


the bargain counter at this time. Low grade gum 
is moving more freely, but at very low prices. All 
members of the trade comment on both facts. 
Furniture manufacturers continue to buy from 
hand to mouth and their immediate needs are not 
proving particularly large. Car repair plants are 
i.creasing their operations and it is expected that 
tuere will be some demand from this source. Box 
‘uctories are proving rather more active and, be- 
ween manufacturers of boxes and crates, there is 
nh appreciable increase in demand for low grade 
“ottonwood and gum. Automobile interests are not 
buying as freely as expected, in the light of de- 
velopments in the industry. 


The Red Cedar Products Co., with a capital stock 
of $10,000, has filed application for a charter here. 
The incorporators are H. B. Weiss, LeRoy Halyard, 
C. E. Brower, Harry M. Adams and R. C. Fain, all 
of this city. The first named two gentlemen are 
identified with George C, Brown & Co., of Memphis. 
The company will engage in the manufacture of 
Tennessee red aromatic cedar used for the lining 
of chests, for cedar chests themselves, for window 
boxes and for other containers. The company 
proposes later to install its own mill at Memphis, 
but for the present it will have its cedar logs 
sawn under contract. Headquarteres will be 
maintained in Memphis. 


R. J. Wiggs, sales manager for the Green River 
Lumber Co., reports a broadening of demand for 
hardwood lumber, including the lower grades of 
gum. He states, however, that prices on Nos, 1 
and 2 common gum are low and that the market 
is failing to improve so far as prices are concerned. 
He says the higher grades are in pretty fair de- 
mand and that they occupy a much better posi- 
tion, from a price standpoint, than the lower 
grades. 


J. F. McIntyre, of the J. F. McIntyre & Sons 
Co., Pine Bluff, Ark., was a visitor in Memphis 
yesterday. He says that his firm is running its 
mill right along and that it is selling its low 
grade output as rapidly as possible at current 
prices, despite the fact that these are so low. 
He says that, on the other hand, it is holding the 
bulk of its better grade lumber off the market in 
expectation of better prices this fall and winter. 


W. H. Russe, of Russe & Burgess (Inc.), left 
Memphis this week for New York and other east- 
ern markets. He has received a report of the 
tremendous timber fire which occurred in Lon- 
don a short time ago and he says that this indi- 
eates that the blaze was even more destructive 
than earlier advices suggested. 


BUFFALO, N. Y. 


Aug. 31.—The leading lumber interests of this 
city were represented at a conference at the Iro- 
quois Hotel at noon, Aug. 29, with Axel Oxholm, 
chief of the lumber division of the Department 
of Commerce, who came to discuss opportunities 
and methods for export shipments. The confer- 
ence was presided over by H. L. Abbott, president 
of the Buffalo Lumber Exchange. Mr. Oxholm said 
that the Government would base its action on in- 
formation and advice obtained from groups such as 
the one he was addressing, meeting in several lum- 
ber centers. A committee on classification was 
appointed at this meeting, its members being Frank 
T. Sullivan, James B. Wall, R. D. McLean, William 
A. Perrin and E. B. Lott. The committee. will 
report on a new classification, together with plans 
for betterment of the lumber export trade. From 
Buffalo Mr. Oxholm goes to North Tonawanda and 
from there to Boston, Portland and Bangor before 
returning to Washington. 

The largest hydro-electric plant in the maritime 
provinces of Canada has been completed at the 
Nepisquit Falls, in Restigouche County, N. B., the 
seat of operations of the Bathurst Lumber Co., of 
which Angus McLean, formerly of Buffalo, is pres- 
ident. The cost was $1,750,000. Provision has 
been made for three generators, and two have 
been installed, but at present only one, with 
capacity of 4,500 horsepower, will be used. The 
Bathurst Lumber Co. will require about 2,500 
horsepower for its own plants; another 1,000 will 
be used by the Newcastle and Dominion pulp mills, 
leaving a margin of 1,000 for other demands. 

Louis Fischer, member of Dohn, Fischer & Co., 
lumber dealers and planing mill proprietors, gave 
a dinner to about twenty-five of its employees on 
Aug. 27. He announced a substantial bonus to the 
men and expressed thanks for assistance in re- 
building the plant recently destroyed by fire. 
Speeches were made by several employees. 

At the outing of the Buffalo lumbermen at East 
Aurora last week a golf contest was engaged in for 
a trophy donated by the Iroquois Hotel. The low- 
est score was made by Eugene F. Summers, with a 
net of 71, after a handicap of eight. He finished 
four strokes ahead of E. C. Farrington, the second 
man. Other low scores were made by A, J. Chest- 
nut, G. A. Schramm, A. I. Reckhow, Harold Hauen- 
stein, B. H. Hurd and J. J. McNaughton. 

John McLeod, who recently returned from a 
vacation at his old home in Canada, is now 
enjoying a trip with a party of Buffalo business 
men on the yacht of Whitney G. Case, of this 
city. They will take in the motor boat races at 
Detroit. 


Fred M. Sullivan has been spending a week on 


a business trip to the Michigan mills in the inter- 
est of T. Sullivan & Co. 





RECENT PATENTS 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies thereof may be obtained from R. E. 
Burnham, patent and trade mark attorney, Con- 
tinental Trust Building, Washington, D. C., at the 
rate of 20 cents each. State number of patent and 
name of inventor when ordering. 

1,386,082. Drum saw machine. William M. 
Whitney, Winchendon, Mass., assignor to Baxter 
D. Whitney & Son (Inc.), same place. 

1,886,727. Treatment of lumber. Fritz & Her- 
man Pfleumer, Dresden, Germany, assignors to the 
Chemical Foundation, a corporation of Delaware. 


1,386,821. Saw set. Raymond L. Webb, Atchi- 
son, Kan. 
1,387,264. Wood saw. Rudolph A. Heisel, Lu- 
verne, Minn. 
1,387,274. Cross cut saw equalizer. Lawrence 


E. Killian, Fillmore, Il. 


1,387,278. Cutter head for woodworking ma- 
chines. Claude L. Long and Conrad Schmaus, Day- 
ton, O., assignors to Crawford, McGregor & Canby 
Co., same place. 
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What’s Ina Name? 





Well, here’s one name that means some- 
thing tangible to lumber buyers—U. R. 
Moneysworth. Experience has shown us 


that by making a special point of insuring 
customers values on our 


Cypress, icst* Pine, 
Fdieeele 


we can keep them coming and in that way 
do business on a narrower margin. 
we've personified our sales policy as U. R. 
Moneysworth, Our Star Salesman. Bet- 


ter get our quotations. 
Try our Rotary Cut Veneers. 


Reynolds Bros. Lumber Co. 


\e Albany, Ga. J 


HE TIMBERS 


For all kinds of Construction purposes. 
Also POPLAR and other Hardwoods. 
LONG SHIP TIMBERS a Specialty. 


The Parkersburg Mill Co. 


PARKERSBURG, W. 


























Hardwood Lumber 


BOYD - RYBURN 
LUMBER COMPANY 











Manufacturers BRISTOL, VA. 
Northern Hardwoods 
Southern 


or Mahogany 


We have a large stock of dry lumber piled in 
our yard and our Band Mill here is running 
continuously. Let us quote you on anything 
you may be needing in the above woods. 


Warren Ross Lumber Co. 


JAMESTOWN, N.Y. 


The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 


$1.25 postpaid. 


AMERICAN LUMBERMAN, Publisher 
431 South Dearborn St., CHICAGO 
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Oak: 


We offer the following stock f. o. b. 
our mill Cullor, Ark., subject to prior 
sale, at prices quoted below: 


3 cars 4-4 No. 2 Com. Pl. Red Oak $16.00 
feet SR ga 

cars ain - 
— 2 cars 4-4 No. 2 Com. PLWhite Oak 17 
rices 3 
5 


on, Haan a @ 
cars 4. ni 1x - e 
Request. > Cars 5-4 Sound W. Mixed Oak - 22 
lear 5-4 Com. & Better White Oak. 
No. 1 Com. $40.00. FAS $90 00. 


Guaranteed weight 4400 lbs. per M ft. 
Good widths, largely 14' & 16' lengths. 


O. L. Shull Lumber Co. 


LONOKE, ARK. 


essssss: 








Frank Spangler ‘Mississipr! 


Manufacturers and Wholesalers of 


YELLOW PINE, CYPRESS, GUM 


AND OTHER SOUTHERN HARDWOODS 











ALABAMA 


Long and Short Leaf Yellow 
Pine Lumber and Timber 


NADAWAH SALES CO. 


Birmingham, Ala. 














Representing Nadawah Lumber 
Company, and Allied Mills. 


Stock List Issued Weekly 


Our new location enables 
us to give prompt service. 











- 
—— and when you need ANYTHING in 


Yellow Pine 


call upon us. We can supply you with your 
— and will be pleased to do so. 


Betty & Sons Lumber Co. 


MONTGOMERY, ALABAMA 





sss 
8 EFFICIENT > 











Mr. Wholesaler—Our Specialty Is 


Y% and 38 CEILING 


and BEVEL SIDING in 
SOFT YELLOW PINE 


STOVER LUMBER CO. 


Gace Lester Ge. Mobile, Ala. 

















Hempstead Planing 
MOBILE, ALA. Mill Co. 
3%" and 34” Ceiling and Bevel Siding from 
Southern Yellow Pine 
Grades you may depend on. ; 
Sold Exclusively Through Wholesalers. 

















CENTRALIA, WASH. 


Aug. 27.—The lumber business shows a continu- 
ance of improvement. The demand for uppers ex- 
ceeds the supply. Dimension orders are plentiful 
but call for all sizes and lengths in carload orders. 
The Japanese square timbers continue to help out 
on the large timber cutting. Local demand is 
good. The railroads are taking some lumber for 
ear repair work. Shingles are stronger and lath 
are holding their own. 

The following mills resumed during last week: 
Walville Lumber Co., Walville; N. & M. Lumber 
Co., Helsing Junction, Baldwin & Brewer shingle 
mill, Winlock; Olympia Veneer Co., Olympia; R. 
M. Shaver Lumber Co., Forest; Cowlitz Shingle 
Co., Castle Rock; Bucoda Shingle Co., Bucoda; 
Linco Log and Lumber Co., Lindberg; Wild Rose 
Shingle Co. and Feazle Shingle Co., Skamokawa ; 
Knappton Mills & Lumber Co., Knappton; J. A. 
Vaness Lumber Co., Winlock; Ostrander Railway 
& Timber Co., Ostrander. 

The Northern Pacific Railway Co. recently con- 
tracted with the Pacific Car & Foundry to repair 
and rebuild one thousand freight cars. This order, 
and that covering the thousand cars being repaired 
by the Union Pacific System, created a demand for 
car material, the mills in this district getting their 
proportion of the orders. 

The Japanese are out with another inquiry for 
cedar logs and cants, the price offered running 
from $17.50 to $45 a thousand. 


EVERETT, WASH. 


Aug. 27.—Conditions in co-related industries are 
beginning to step toward that readjustment ac- 
complished by the lumbermen a long time ago, ac- 
cording to millmen here. Local millmen see in 
this belated trend a genuine hope of a revival of 
demand. Production here this week was a trifle 
heavier than last, with rail shipments about nor- 
mal and only one large steamer calling here for 
part cargo for the Atlantic seaboard. With prices 
steady and inquiry picking up, operators feel some- 
what optimistic, and the shingle makers, particu- 
larly, were cheered by a tendency to stiffening of 
price. There was no change in the status of mills 
operating and idle. 

Considerable attention has been directed recently 
to the enormous increase in waterborne lumber 
shipments to the Atlantic coast, and a shipping 
man not connected with the lumber industry stated 
this week that without ship service the present rail 
rates would have closed the mills long ago. Sev- 
eral millmen expressed conviction that canal rout- 
ing has come to stay, regardless of any change in 


rail rates. 
TACOMA, WASH. 


Aug. 27.—The action of the United States Ship- 
ping Board in refusing to take any more lumber 
cargoes on Government vessels will be almost cer- 
tain to cause an advance in the water freight rates 
on lumber, according to local lumbermen. The 
order forbidding any further booking of lumber 
cargoes came suddenly on Aug. 20 and was a great 
surprise to the manufacturers of this district. 

It is the opinion of many of the lumbermen that 
the shipping board action was taken simply to force 
rates upward. The rate of $12.50 a thousand on 
foreign shipments and of $15 on Japanese squares 
is said by shipping men to be too low to make a 
profit. The refusal of the Government to handle 
any more of this business will, it is believed, cause 
foreign shipowners to advance rates in the near 
future. 

Statistics prepared by the Tacoma Commercial 
Club and Chamber of Commerce show that lumber 
industry is the leader among Tacoma enterprises. 
During 1920, according to these figures, nineteen 
mills within the city limits cut 500,000,000 feet of 
lumber while six shingle mills produced 120,000,- 
000 shingles. More than $6,000,000 worth of lum- 
ber and wood products were exported from Tacoma 
on ocean-going vessels during the year. 

An unusual cargo is being loaded on the Japan- 
ese steamer Ayaha Maru now at the port of 
Tacoma dock. The shipment is made up of cedar, 
a part of which is cedar trees cut into 138-foot 
lengths. Cedar shingle bolts are also included in 
the shipment. A large quantity of cedar is now 
being exported from this port to Japan. 

Donald Doud, son of L. L. Doud, president of 
the Defiance Lumber Co., who moved from Tacoma 
to Minneapolis a year ago, has returned to Tacoma 
and will make his permanent home here. Lee 
Doud, secretary of the Defiance company, returned 
to Tacoma this week from a trip to California. 
Mr. Doud says that the building trades’ strike has 
tied up all construction in San Francisco and that 


the demand for Puget Sound from California has 


fallen off considerably in consequence. The price 
has.also dropped several points in southern Cali- 
fornia, Mr. Doud declared. 


KALISPELL, MONT. 


Aug. 29.—Altho things are not moving very fast 
in the lumber business in Montana at this time 
still the mills are operating—some of them tw 
shifts. The crop situation is not so good as it 
was in the early part of the year, but is in fair 
shape, considering the few rains that have fallen. 

Outof-town lumbermen who were in Kalispell! 
recently looking after business matters included: 
J. P. Lansing, of the Polleys Lumber Co., Missoula : 
W. C. Lubrecht, of the Anaconda Copper Mining 
Co. lumber department, Bonner; J. R. Wotring, 
of the Baird-Harper Lumber Co., Warland; A. 
Naundorf, of the P. L. Howe Lumber Mills, Eureka : 
and J. F. Fennessy, of the J. Neils Lumber Co., 


Libby. 
BELLINGHAM, WASH. 


Aug. 27.—-Aside from Japan, which has been 
buying heavily of squares, the only bright spot 
in the cargo business is California, says President 
Fred J. Wood, of the E. K. Wood Lumber Co. This 
is borne out locally by orders received. Three 
companies, Mr. Wood’s, the Puget Sound Sawmills 
& Shingle Co. and the Bloedel Donovan Lumber 
Mills, are filling California orders. Mr. Wood's 
company will load another cargo next week. The 
Bloedel Donovan Lumber Mills expect to load two 
this week, these totaling 2,200,000 feet. It has 
finished putting 1,100,000 feet aboard the steam- 
ship Henry T. Scott for California. The Puget 
Sound Sawmills & Shingle Co. loaded 4,500,000 
feet on this vessel for the south and will soon load 
another ship with 400,000 for California, A little 
Atlantic coast business has been offered and some 
for Hawaii. This week the steamship Manukai 
returned for a second shipment to the islands 
amounting to 1,200,000 feet of lumber and a 
quantity of box shooks. The lumber will be fur- 
nished by the Bloedel Donovan Lumber Mills and 
the shooks by the Morrison Mill Co. 

Prospects for retail lumber business in eastern 

Washington are good, reports J. J. Donovan, vice 
president of the Bloedel Donovan Lumber Mills, 
who returned from a 500-mile motor trip in that 
region. He visited his interests’ twelve retail 
yards and all reported an encouraging outlook, 
this being due to tremendous fruit and grain crops. 
He believes there will be some building this fall 
and that many improvements will be made next 
year if the 1922 crops are fair. This year’s wheat 
crop will reach 50,000,000 bushels and its apple 
crop will total 45 percent of the nation’s yield, 
says Mr. Donovan. 
. C, J. Avila has acquired an interest in the 
Northern Shingle Co., which operates a shingle 
mill at Blaine. Ray Park has disposed of his 
interests to Mr. Avila. 


LOS ANGELES, CALIF. 


Aug. 27.—Up to the night of Aug. 24, arrivals 
at this harbor for August numbered ninety-eight, 
with a total carrying capacity of 93,680,000 feet. 
Twenty-nine of the boats brought 15,180,000 feet 
of redwood and sixty-nine fir cargoes totaled 78,- 
500,000 feet. With the heavy receipts, cargoes are 
down to nearly if not quite $20 flat, ship’s tackle. 

While discount sheets have not been received 
here, current report is of a redwood price reduc- 
tion at the north Coast. This is said to be about 
$8 on clears and $5 on common, 

In building activity August promises to set a 
new record. Up to last night 2,753 building per- 
mits, with a valuation of $5,634,615, had been 
issued for this city. These figures compare with 
2,538 permits and $4,849,926 valuation for the 
corresponding period of 1920. 

Retail trade is correspondingly brisk. Its favor- 
able position thruout the fiscal year ended June 
30 is shown by figures just made public. They re- 
cite that the permits issued were 74.5 percent 
greater than the total for the previous year, num- 
bering 30,984 as compared with 17,752. The val- 
uation of buildings for the fiscal year just. ended 
was $70,128,438, or 59 percent greater than for 
the previous year, when the total valuation was 
$43,904,801. These figures are contained in a re- 
port made Aug. 25 to the city council by the chief 
inspector of buildings, who adds that more homes 
are now being built-in Los Angeles than at any 
other time in its history. 

Frank Fox, of the Fox-Woodson Lumber Co., 
} ar caged has returned from a vecation at Lake 

ahoe. 
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F. J. Garland, of the Charles R. McCormick 
Lumber Co., San Diego, has returned from a vaca- 
tion spent in the Yosemite Valley. 


ABERDEEN—HOQUIAM, WASH. 


Aug. 27.—Duplicating the record made on Aug. 
19, when the Wm. Donovan, Carlos, Hornet and 
Trinidad cleared with approximately 6,125,000 
feet of lumber, a fleet of six vessels sailed from 
Grays Harbor on Aug. 24 with 6,000,000 feet of 
lumber for California points, the shipments con- 
sisting of 700,000 feet from the National mill in 
Hoquiam carried on the steamship Tiverton ; 1,250,- 
000 feet on the Claremont from the Bay City Mill 
in Aberdeen; 900,000 feet from the Grays Har- 
bor Lumber Co.’s mill, Hoquiam, on the Willa- 
mette ; 500,000 from the same mill on the Jeptha; 
1,100,000 from the Hulbert mill, Aberdeen, on the 
Hartwood ; 1,200,000 on the Hdna from the Grays 
Harbor Lumber Co, and the Hulbert mills. There 
are several vessels scheduled to clear today, among 
them the big freighter Artigas, which goes to the 
Atlantic coast laden with lumber and shingles 
from the National mill in Hoquiam. The Wheat- 
land Montana is expected here next week to take 
on a cargo from the Donovan Lumber Co.’s mill 
for the Orient. The Iquitos will load at the same 
mill for Australia. 

It is reported that the Aloha Lumber Co. will 
in the near future undertake the rebuilding of its 
shingle mill, altho the sawmill, which was burned 
recently, will not be begun until next spring. The 
Aloha company is now logging cedar for export. 

W. B, Mack, who has made an extended trip 
to the Atlantic seaboard in the interest of the 
National Lumber & Manufacturing Co., returned 
to the Harbor yesterday. 


PORTLAND, ORE. 


Aug. 27.—As a result of heavy buying from 
California low grade flooring is stronger and stocks 
lower than for a long time. Following reduction 
in the water freight rate to California there was 
such heavy buying of flooring that some mills 
cleaned out their sheds. The demand for small 
Japanese squares continues active. The spruce 
market shows no change. Red cedar shingles are 
in better demand and the market is stronger. 
Several mills are now resuming operations as a 
result of the encouragement from buyers. 

Charles S. Keith, of Kansas City, who, with 
associates, has purchased 80 percent of the stock 
of the Oregon American Lumber Co., is understood 
to be coming to Portland in a few days to look 
over the holdings, which include 27,000 acres of 
timber in the Nehalem district and trackage ar- 
rangement with the Spokane, Portland & Seattle 
Railway Co. over the United Railways line from 
Wilkesboro, to the point where it connects with 
the Spokane, Portland & Seattle. From Wilkesboro 
the Oregon American Lumber to. 1s building a line 
into the timber that will terminate for the present 
at a point about ten miles west of Vernonia. In 
reality this line will be a continuation of the 
United Railways, as it is of the highest standard 
construction and a common carrier. The stretch 
of road is to be ready in ninety days, when it is 
supposed the company will begin to send logs into 
the Portland market, 

E. B. Harris, of the E. B. Harris Lumber Co., 
of Inglewood, Calif., visited Oregon and Washing- 
ton mills this week, on his way home from Alaska, 
Lake Louise, Banff, and other places in the North 
where he and Mrs. Harris have been vacationing 
the last two months. 

Charles Allen, of Rochester, N. Y., was here 
last week. The Charles Allen Co. is eastern repre- 
sentative of the Blackwell Lumber Co. of Coeur 
D'Alene, Idaho. 

The Rainier Manufacturing Co. has begun driv- 
ing piling at Rainier, Ore., on the lower Columbia 
River, for the first of its six unit mills proposed. 
The company is a codperative organization, pro- 
moted by Olympia (Wash.) men who have obtained 
over a mile of waterfront at Rainier and 290 acres 
of fine land lying immediately back of the Co- 
lumbia River, the greater part of the land being 
within the city limits of Rainier. Each stock- 
holder has the same amount invested and each is 
to draw equal pay. The company is a $1,000,000 
project. The first unit will be a veneer and woven 
lath mill, the second a power plant, the third a 
sawmill, the fourth a sash, door and trim factory, 
the fifth a box factory and the sixth a basket fac- 
tory. Each workman receives a homesite from the 
tract of land purchased. 

Federal appropriation of $150,000 for the con- 
trol of the western pine beetle which is said to be 
seriously infesting a large area of timber in south- 
ern Oregon and northern California is urged in a 
resolution passed by the State Chamber of Com- 
merce. The resolution sets forth that private 
owners can do little to check the beetle unless the 
Government does its part in the timber on the 
public domain, 

Guy E. Crow is the new sales manager of the 


Charles R. McCormick Lumber Co., Mr. Crow 
having succeeded C. R. Webber. Mr. Crow was 
with the Westport Lumber Co. at Westport for 
seven years as assistant manager and later was 
sales manager for the North Pacific Lumber Co., 
this city, till it shut down on account of the unsat- 
isfactory market conditions. 

R. G. Harrison, formerly with the Allen-Murphy 
Lumber Co., is now in charge of the ner depart- 
ment of the Wilcox-Hayes Co., exporter. 

Russell Hawkins, jr., son of Russell Hawkins, of 
the Whitney Co. (Ltd.), is making a vacation tour 
in Europe. He has completed two years of his 
logging engineering course at the University of 
Washington. 

Cc. W. Graves, of New York, of the firm Graves, 
Manbert & George, Buffalo and New York, has 
been making an extended tour of the lumber pro- 
ducing sections of the Pacific coast. His firm is 
preparing to handle western woods. 

W. G. Newmyer, of Marysville, Calif., left Port- 
land a few days ago with his family, motoring to 
Yellowstone Park, with his final destination Bos- 
ton, to visit friends. Mr. Newmyer recently sold 
his interest in the Shasta Lumber Co. to his asso- 
ciate, E. E. Bryan, who, with H. G. Cave, now 
controls the company. 


SAN FRANCISCO, CALIF. 


Aug. 27.—Altho there are more men working 
each week in the building trades in this city, the 
strike is not yet settled and local retailers still 
find business dull. The presence of eastern inter- 
national union officials here, who advise the men to 
get back to work quickly, is an indication that a 
settlement may be near at hand. 

Stocks of lumber are comparatively light in the 
San Francisco Bay district, and most lumber 
shipped recently by water has gone to southern 
California. ‘The interior yards are doing a light 
business, but will gradually replenish their stocks. 

Most steam schooners in the coastwise trade 
have been in operation during August, with great 
accumulations of Douglas fir and redwood to be 
moved to California ports. Now the lumber on 
the wharves is being cleared up. Millions of feet 
have gone to San Pedra and Los Angeles each week 
lately. 

The Red River Lumber Co. continues to cut about 
300,000 feet of white and sugar pine a day at 
Westwood with one shift. The demand is running 
about the same as during summer. There has been 
a little improvement in the volume of shop moving. 
There is very little No. 2 common remaining for 
sale. 

H. D. Mortenson, president of the Pelican Bay 
Lumber Co., Klamath Falls, reports the mill run- 
ning with one shift. A new building will be 
equipped for the manufacture of sash, door, box 
shook and curtain roller stock. There will be a 
box factory. 

The Davies Lumber Corporation, which com- 
pleted a modern white pine mill at Calpine, near 
Beckwith, on the Western Pacific Railway, during 
last year, has been succeeded by the Davies-John- 
son Lumber Co. Mr. Johnson, who had been oper- 
ating the Frost-Johnson Lumber Co., a southern 
concern, has joined Arthur Davies in his Cali- 
fornia enterprise. 

Harry Zimet, manager of the export department 
of Charles R. McCormick & Co., this city, has left 
for Australia to make a survey of the lumber situ- 
ation. The McCormick interests plan to increase 
shipments of fir to Australia. 

The Casper Lumber Co., this city, is making 
water shipments at the rate of 3,000,000 feet a 
month to the Redwood Manufacturers’ Co. at 
Pittsburg, Calif., which is shipping lumber out to 
customers about as fast as it comes in. 

Pine mills and box factories in the Klamath 
Falls district are reported to be moderately busy, 
but not disposed to accumulate much surplus this 
season. The Ewauna Box Co. has been operating 
a new sawmill. The Big Lakes Box & Lumber Co. 
has been operating. The Dwight Lumber Co., this 
city, is shipping shook from this factory to its 
warehouse in Fresno. 

W. C. Ribenack, chairman of the board of direc- 
tors of the California & Oregon Lumber Co., has 
gone to the mill at Brookings, Ore. He is also 
president of the Stout Lumber Co., of Thornton, 
Ark. J. E. Corkran, sales manager, says the fir 
demand is light in the city and the company is 
stocking the Oakland yard. Two steamers are mov- 
ing lumber to San Pedro and Oakland. The log- 
ging road will be extended to Smith River, Calif., 
to tap the California & Oregon company’s redwood 
timber. Extensive remodeling of the mill will be 
done this winter. 

R. D. Baker, president of the Lassen Lumber & 
Box Co., this city, is visiting the plant at Susan- 
ville. J. W. Rodgers, vice president, reports a 
light demand for white pine, but a lot of rush or- 
ders for shook. 

The Hutchinson Lumber Co. of West Virginia, 
which has a big lumbering project near Oroville, 
is preparing to push construction. A modern 
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meets dealers demands for a 
universal wood and you'll find 


ours runs true to reputation. 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA > 


Or Address our 

Eastern Sales Offices, as follows: 

NEW YORK: 1214 Fiat Iron Bldg. 
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Manufacturers 


Short Leaf Pine and Hardwoods 














ROUGH AND DRESSED 


Cypress Lumber 
Shingles and Lath 


We are located 54 miles North of New Orleans 
on the Louisiana Railway and Navigation Co. 


Opdenweyer-Alcus 


Manufacturers Cypress Co. 
Sorrento, - - - Louisiana 














Resawed Fables 





is a< llecti of the ; 
prosewritings of “the — 
man poet.” 

It is the everyday experi- 


ences of the lum! told 
with a smile. Every lumber- 
man owes it to himself. 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., CHICAGO 
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Marathon 


umber Company 
LeurberMerchants 


Long and Shortleaf 


Yellow Pine 


Flooring, Ceiling, Siding 
and Dimension. 


We cater to the needs of the Retailer. 


Marathon Lumber Co. 
Tallahassee, Fla. 


Perkins Building, 
P.O.Box 190 
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Mills: Jacksonville and Sumner, Fila. 


LUMBER 
Cypress Rough and’ Dressed 


Shingles and Lath 


Sales Office, 280 Madison Ave., New York City } 


























Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
** Ask the Wholesaler ** 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 














a LONGLEAF ‘a 
Yellow Pine 


We also make 
Gang Sawn 


4" Flooring, 


We specialize in 
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Yard Timbers S1S 2 E Standard 
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MOTOR TRUCKS AND TRACTORS 
Sold by using the classified department. If you want 
to sell or want to buy, insert an advertisement in the 
*“‘Wanted and For Sale Department’’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Ill. 


sawmill and a box factory are included in the 
plans. Good progress is being made on the con- 
struction of the company’s 14-mile logging rail- 
road. The Western Pacific Railway is building 
a 4-mile extension to connect with the lumber 
company’s road. 


The Fruit Growers’ Supply Co.’s white and sugar 
pine mill at Susanville has been cutting right 
along. The upper grades have been moving as 
rust as ready for shipment. The box factory has 
been making a good cut and shook are being 
shipped to southern California. The dry kilns will 
soon be ready for operation. 


R. E. Danaher, general manager of the Michi- 
gan-California Lumber Co., this city, has left for 
an eastern trip, accompanied by Mrs. Danaher, 
going via Vancouver, B. C. He will visit the com- 
pany’s customers. Milwaukee, Oshkosh, Pittsburgh 
and Philadelphia will be among the points cov- 
ered. 


Paul M. Dimmick, general manager of the Al- 
bion Lumber Co., has gone to Tucson, Ariz., where 
Epes Randolph, president of the company, recently 
died. The Albion company is a subsidiary of the 
Southern Pacific Co. Mr. Randolph was president 
of the company’s lines in Mexico. 


SEATTLE, WASH. 


Aug. 27.—There is a suggestion of encourage- 
ment to the fir mills in a report that the rail- 
roads’ own figures for requirements reach the 
enormous total of 10,000,000,000 feet, for ties, 
structural timbers and material for rolling stock. 
It is believed that the replacements for deteriora- 
tion which began in 1914 can not be much longer 
delayed, and that some of the money accruing 
from the wage decision will necessarily be released 
for this purpose. Meanwhile, there is at least an 
atom of hoppefulness, while the industry contin- 
ues to mark time. The current association re- 
view, covering 105 fir mills for the week ended 
Aug. 20, shows production at 60,647,335 feet, or 
21 percent below normal. New business totaled 
61,167,245 feet, and shipments 65,779,854 feet. 
For delivery by rail new business included 1,468 
cars; rail shipments, 1,302 cars; unshipped bal- 
ance, 3,097 cars. Local business increased to 
4,890,511 feet, as compared with 4,081,947 for the 
previous week. In the cargo trade domestic or- 
ders totaled 8,940,234 feet; export, 3,488,500 feet. 
Coastwise and intercoastal cargo shipments totaled 
16,672,569 feet; export shipments, 5,348,774 feet. 


C. J. Hogue, of New York, director of the West 
Coast Forest Products Bureau, delivered an inter- 
esting talk, with lantern slides, at the Thursday 
luncheon of wholesalers. The pictures, which 
were decidedly attractive, depicted the various 
phases of the fir industry, and also exhibited some 
unusually attractive views of Northwest wood- 
land scenery. Mr. Hogue answered numerous ques- 
tions at the close of his address. He showed, 
among other things, that the bureau is not limit- 
ing its attention to fir, but is also engaged in mar- 
ket extension work for hemlock, spruce and cedar. 
He cited a demand for the last named wood in the 
factory region of New England, where the rot- 
resisting properties of Washington red cedar have 
already given this wood a favorable introduction. 
On Tuesday Mr. Hogue attended a meeting of the 
directors of bureau, at which the discussion was 
given over largely to a consideration of ways and 
means for market extension work in 1922. He 
will remain in the Pacific Northwest until Sept. 9. 


W. C. McMaster, vice president of the John Mc- 
Master Shingle Co., is in Washington, D. C., at- 
tending the hearings before congressional com- 
mittees with respect to the proposed tariff on 
shingles. He will return to Seattle as soon as the 
hearings are ended. Mr. McMaster delayed his 
departure from this city on account of the illness 
of his mother, but later was able to go, since Mrs. 
McMaster was very much improved. 


Walter R. MacFarlane, manager of the Insular 
Lumber Co., Manila, P. I., is in Seattle this week, 
continuing his investigations into the fir industry. 

The West Coast Lumbermen’s Association is 
sending a number of lantern slides representing 
lumber operations in the Pacific Northwest to 
China and Japan, for exhibition in the commercial 
centers. The exhibits, which are intended to stimu- 
late buying, will depict actual resources and por- 
tray the different grades of the finished product. 

The Reynolds-Letterman Co. is the name of a 
newly organized corporation engaging in general 
exporting and importing business at Seattle. The 
company, however, will specialize in the exporting 
of forest products. 


A new 7%-pound boy arrived Aug. 17 at the 
home of Alvin Schwager, vice president in charge 
of manufacturing of the Nettleton Lumber Co., 
this city. 


W. M. Horner and Mrs. Horner have arrived in 
Seattle to spend two or three months. Mr. Horner 
is a prominent manufacturer of Minneapolis, being 


president of the Mahr Manufacturing Co., of that 
city, manufacturer of oil burners and oil burning 
equipment. He usually spends several weeks in 
Seattle and vicinity every summer. He is a stock- 
holder in the Nettleton Lumber Co. and brother- 
in-law of President W. B. Nettleton. 


TUSCALOOSA, ALA. 


Aug. 29.—Volume of inquiry is fairly good, but 
local lumbermen report that North Carolina mills 
and some mills in the southern district will make 
extremely low prices to get business. Therefore there 
is much jobbing around and the percentage of actual 
business developed from inquiry is relatively 
small. High grade stock is scarce and demand is 
absorbing all that is being made. Stocks are badly 
broken and stocks on hand are low. Weather and 
labor conditions are very satisfactory. However, 
there is no profit at present costs. 


NEW ORLEANS, LA. 


Aug. 29.—A strike of employees in local mill- 
work and woodworking establishments occurred 
last week and is still in progress. The strikers 
describe it as a “lockout” growing out of the re- 
fusal of the employers to confer with them re- 
garding wages and working conditions. They 
insist that they have made no demands, merely 
asking for a conference, which was refused. The 
trouble appears to be a recurrence of that which 
took place early in the year, when the wood- 
working establishments announced the increase 
of working hours and a reorganization of working 
conditions making for economy and _ efficiency. 
According to reports today, both sides are holding 
firm. 

Dispatches from Bogalusa, La., announce that 
negotiations for a new industry are nearing com- 
pletion there and definite action is expected this 
week. The proposed concern will manufacture 
handles for brooms, mops, sweepers etc., and ac- 
cording to report will employ about 100 hands. 

H. B. Hewes, of the Jeanerette Lumber & Shin- 
gle Co., Jeanerette, La., returned last Friday from 
his vacation, the greater part of which was spent 
in Canada. 

General Manager J. F. Wigginton, of the Louisi- 
ana Red Cypress Co., will leave Saturday for a 
10-day business trip thru middle western territory. 

Word has been received here of the illness of 
Secretary George E. Watson, of the Southern 
Cypress Manufacturers’ Association, who has been 
spending a few days with his family, which is sum- 
mering at Douglas, Mich. Mr. Watson was taken 
sick several days ago, but according to the latest 
advices received here is materially improved and 
will be able to leave Douglas this week for St. 
Louis for treatment. His friends here are hoping 
to hear of his prompt and complete recovery. 

Reports from Lyman, Miss., state that the 
Ingram-Day Lumber Co. is operating its tempo- 
rary mill at that place day and night, to increase 
its stocks and give employment to workers who 
were deprived of employment by the burning of 
its big plant some weeks ago. 

Assistant Manager J. M. Montoya of the La- 
guna Corporation in Campeche, Mexico, was in 
New Orleans last week en route home from Peru, 
where he spent his vacation.- The Laguna Cor- 
poration owns and controls immense land tracts in 
Campeche and produces mahogany, cedar, dye 
woods and chicle. Mr. Montoya reports the cur- 
rent mahogany demand subnormal and estimates 
that his company’s exports of that wood for the 
current year will be only about one-third the vol- 
ume of last year’s export movement. 


JACKSONVILLE, FLA. 


Aug. 29.—Unquestionably conditions are much 
improved. Inquiry has increased, if anything, and 
some wholesalers have closed fair sized railroad 
orders. In the retail field, while competition ts 
keen, there is real business. _ Building is going 
right ahead. Demand is good for light dimension 
and building stock, but heavy dimension is still 
dormant. A fair range of dimension would be 
$15 on 6-inch, $16@$17 on 8-inch, $18@$19 on 
10-inch and $20@$21 on 12-inch. No great change 
is reported in price. The mills are taking on 
just enough to keep going. 

Jacksonville lumbermen received announcement 
from the Interstate Commerce Commission that it 
had.appointed Sept. 30 for the hearing of the 
Jacksonville lumbermen’s side of the wharfage and 
storage rate proposition. The rates now in effect 


are said to hurt the lumber trade and port of. 


Jacksonville itself. Movement of lumber thru 
Jacksonville by coastwise lines and sailing ves- 
sels is on the increase. © 

T. M. Griffin, president of the Georgia-Florid: 
Pine Co., left for the North early in the week. 
Mr. Griffin will investigate conditions for himself, 
traveling from Montreal to Key West. 
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LAKE CHARLES, LA. 


Aug. 29.—Demand for both southern pine and 
hardwood has shown a tendency to stiffen up and 
prices have increased on several items that have 
become scarce. Meantime mills are making no 
effort to increase their output until the demand 
stabilizes itself. Local building conditions are 
constantly improving and a steady ofitlet is being 
found here. Interior points in the central States 
and in the West are again entering the market, 
especially in sections to which there have been 
reductions in rates. Export demand has gained a 
little strength, altho Mexico is practically out of 
the market. Prices on better grades of flooring 
have shown a tendency to advance several dollars 
a thousand, due to the strengthening of demand 
from the railroads. Some building items that are 
becoming scarce have advanced more sharply. 

Thrall & Shea, mill architects and contractors, 
announce that the work on the new mill for the 
Schwing Lumber & Shingle Co. is progressing nicely 
and that the plant will be ready for operating 
about Nov. 1. The new mill will replace the one 
destroyed by fire. It will have a daily capacity of 
75,000 feet and will consist of a sawmill, shingle 
mill and lath mill. 


BEAUMONT, TEX. 


Aug. 31.—There was about 10 percent more 
southern pine shipped from the Beaumont district 
during the last week than the mills cut. While 
this did not bring about an immediate jump in 
prices, it served to strengthen the market. An 
average advance of 50 cents a thousand would 
probably represent the upward movement. With 
stocks being badly broken to begin with, it will 
not take long for a 10 percent excess movement to 
clean up the mills. 

The hardwood market continues quiet. Inquiries 
are more numerous, while volume of business shows 
very little, if any, increase. Automobile and fur- 
niture manufacturers appear to be in the market 
a trifle more actively while box makers show very 
little interest in box grades of hardwood. Buying 
is still restricted to immediate requirements. Upper 
grade stocks are firm while lower grades are weak, 
with a spread in quoted values of low grades. Pro- 
duction remains at a standstill, with no movement 
on the part of mill owners to increase it. 


ORANGE, TEX. 


Aug. 29.—The lumber market is just about where 
it was at last report. Interior orders consist 
principally of stuff to fill in depleted stocks and 
railroad business is confined almost exclusively to 
inquiries, with some small purchases of car build- 
ing material. 

The steamer Arnudo is expected to reach here 
Tuesday for a cargo of timber and lumber for 
European delivery. The Lutcher & Moore Lumber 
Co. is daily expecting the schooner Copperfield, to 
take out a cargo of lumber to Tampico. 


NORFOLK, VA. 


Aug. 29.—The volume of business during last 
week has been larger. The increase in demand 
for lower grades, mostly dressed and resawn, has 
been very noticeable. Millmen are up against it 
because prompt shipment is always essential. Most 
planing mills are filled up with business for the 
iext two or three weeks, with some of them work- 
ing overtime. August sales will exceed those of 
Jnly, and the same is true of shipments. Produc- 
tion is still hovering around 45 percent of normal. 
':.quiries recently have been heavy and have called 

* all kinds of lumber. Prices probably will grow 
stronger. While it may be possible to get slightly 
more on some items, produced slowly from the log, 
there is not likely to be any advance in other items. 

The demand for 4/4 edge No. 2 and better during 
the week has not been as large as previously, but 
inquiries within the last day or two have picked 
up. The supply of this is short, but, as it is pro- 
duced rather freely, millmen are content to main- 
tain existing values for the time being, anyway. 
There is still a brisk demand for No. 2 and better 
stock widths, with prices firm and buyers strenu- 
ously objecting to paying higher. Five-quarter and 
thicker edge were quiet during the week. There is 
more inquiry for No. 3 stock from the railroads and 
also from the yards, but sales are still light, with 
prices showing no further change. 

Sales of 4/4 edge No. 1 box during the week 
were larger and the same is true of 4/4 edge No. 2 
box. Several cargo orders have been booked ; most 
of the stock is wanted dressed and resawn, or 
resawn rough. Small shipments by rail of dressed 
edge box are again picking up. Reliable reports 
indicate that further large cargoes will be bought 
in the North and Hast very soon. Prices recently 
obtained show millmen holding firm and refusing 
to go lower. The demand is better also for 4/4 
stock box by rail and, with a larger demand for 
roofers, which are made from box, these items 


should be scarce before long and prices react ac- 
cordingly. No. 2 stock box is also showing more 
activity, with prices firm. Box bark strips have 
been sold in lots of 100,000 feet very frequently 
recently and inquiries are more numerous, several 
large consumers now being on the market for fur- 
ther supplies. 

After a slight lull, sales of flooring, ceiling etc. 
have again picked up. Prices remain the same 
except that further advances have been secured 
on 2%4-inch flooring in all grades, due to scarcity 
and popularity. Large sales of roofers by cargo 
and rail, all widths, have been made and prices 
are tending upward. Inquiries are still coming in 
good volume. Building operations still portend a 
good business for lumbermen. 


MOBILE, ALA. 


Aug. 29.—Lumber market conditions have under- 
gone no change in the last week, but manufac- 
turers and dealers both feel that better times ‘are 
near at hand. This is due largely to the increasing 
number of inquiries for all kinds of lumber and 
timber, both from domestic and foreign consumers. 
The foreign interest in the market for several mil- 
lion feet of pine lumber, noted a week ago, has 
not purchased yet, so far as is publicly known, but 
it is stated that a deal may be closed at any time. 

Local dealers, both wholesale and retail, say 
prices are becoming more stable and manufacturers 
are not so anxious to dispose of stocks at sacrifice 
as appeared to be the case a short time ago. 


HATTIESBURG, MISS. 


Aug. 29.—Demand is such that a number of 
the larger mills are loaded with orders and will 
take on during the next sixty days only items 
necessary to fill in with. Car lining and siding 
has shown a substantial advance, decking is strong 
and there is some demand for sills and framing. 
Stringers have advanced several dollars a thousand 
during the last two weeks and are expected to go 
higher. Timbers are stronger. No. 1 and better 
shed stock is very strong and some sizes of dimen- 
sion look better. Low grade shed stock is prac- 
tically all sold and an advance is expected. It is 
well known that stocks are badly broken. Produc- 
tion will be increased. 

The J. J. Newman Lumber Co. will put its Hat- 
tiesburg plant on double shift beginning Sept. 6. 
It has been operating only one shift for the last 
year, but its orders are now sufficient to go back 
on double shift. 

The Robinson Land & Lumber Co., Bothwell, 
Miss., is now operating full time. 


MERIDIAN, MISS. 


Aug. 29.—The market continues to show decided 
improvement and most mills report they have about 
all the orders they can take care of for two or 
three weeks. Prices on dimension and small mill 
boards appear to remain about as they have been 
for the last thirty days, tho some increases are 
noted in certain sizes. There appears to be quite 
a demand for long joists, mainly from 22 to 26 feet, 
and while most of the orders offered call for No. 1 
common, they are in most instances finally placed 
as No. 2 and better, mills not caring to ship 
straight No. 1 on account of claims arising. 

Railroad inquiries still continue heavy and a good 
many actual orders are reported. The larger mills 
have about all the orders they can handle for 
twenty to thirty days. Some mills have advanced 
finish as much as $5 a thousand. A few mills re- 
port they have temporarily withdrawn from the 
market, being badly J\.-<cld on all B&better grades. 
Boards appear to be greatly in- demand, especially 
10- and 12-inch No. 2 common, and prices have 
advanced generally $1 to $2. Lath are very scarce 
and are advancing steadily. 


ST. LOUIS, MO. 


Aug. 30.—The report of conditions for August 
in the eighth Federal Reserve district, as issued by 
the bank, states that the sentiment in the lumber 
market is better in several sections, but tangible 
improvement in conditions has been slight. Dur- 
ing the last two weeks there has been some recovery 
in volume of trade in southern pine, especially 
among the railroads, and yard buying also has in- 
creased. 

G. W. Allport, Jefferson Hardwood Lumber Co., 
Pine Bluff, passed thru here on his way back to 
the mills after a ten days’ trip in the middle West. 
He reports an improvement in buying. 

A. O. Marbut, a retail lumber dealer of Atlanta, 
and Mrs. Marbut stopped a day here on their way 
to Fresno for the Hoo-Hoo concatenation. They 
went from here to Denver and will meet the other 
Hoo-Hoo at Salt-Lake City. Mr. Marbut reports 
that Atlanta is enjoying a big building boom and 
that the lumber dealers there are actually turning 
down business. 

Cc. R, Schwartz, of Elkville, Ill., former president 








W E want you to know the 
uniform quality of our 


Goldsboro 
N. C. Pine 


and to better acquaint yourself with 
our manufacturing and shipping fac- 
ilities. A trial order will prove that 
we can supply you with a quality of 
yard stock that will satisfy your most 
particular customers. 


Telecode Used. 


Johnson & Wimsatt 


WASHINGTON, D. C. 








Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. 


Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


KilnDried N.C. Pine 
and Cypress 


SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 








Sales Representatives: 
L. C. rape os bis Me AME 55 S geiemes = Ave.,N.Y. 
GEO. C. FAIRCHIL -  Pilattsburg, N.Y. 


Middletown, Del. 
Johnstown, Pa. 


SHORT & WALLS LUMBER Co., - 
PICKETT, HYDE & LANGGANS co., . 


Main Sales Office, SUFFOLK, VA. 
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The Branning Manufacturing Co. 


Manufacturers of 
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Kiln Dried, Dressed 

and Rough. 
Wellington & Powellsviile R. R. Co., Windsor, N, C. Edenton 
Planing Mills, e 100, mg ao day. oe Mills:—Edenton, N. C., 
Columbia, N. Cap. 140,000 per day. 
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Lumber 4 


Building § 


A Short 
Cut to 
Figuring 
Building 
Costs 





Lumber Dealers welcome this system that 
eliminates drudgery in figuring bills. 


A. W. Holt, an experienced retail lumberman, 
developed this practical method for figuring 
building costs in actual — and_ thoroly 
tested it out before it was finally printed in book 


~ Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square. 
The same principle of cost per square can be applied to 
floors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed building may be 
arrived at by figuring the number of squares and the unit 
cost per square in its component members. 


The book carries this idea out at all the ey varia- 
tions in price of lumber per thousand feet. also 
useful in figuring barns. 


Bound in red leather, indexed, 
size 5% x 82 inches, 148 pages, 
148 pages, price $6, postpaid. 
American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 











LOUISIANA RED CYPRESS | 


‘Snake 6 Midore | 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Band Sawed Louisiana Red 


CYPRESS 








Geicraae: LATH AND SHINGLES z 








Brownell-Drews_ “pat a 

. Ay NELL 

LumberCo., Ltd. .“=?=.. 
MORGAN CITY, LA. Sec’y and Treas. 


Dealers in and Manufacturers of 


LA. RED CYPRESS 


BAND SAWED LUMBER AND SHINGLES 














BEST BOOK IN THE LUMBERMAN’S LIBRARY 


Is ‘‘Tote-road and Trail,’’ just published. Here is ‘‘the 
lumberman poet’ at his best, singing heart-winning 
songs on logging, lumbering, and life in general. Illus- 
trated in color. A book no lumberman should miss. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 8. Dearborn St., Chicago, Ill. 


of the Southern Illinois Retail Lumber Dealers’ 
Association, was in St. Louis this week making 
arrangements to go to the Hoo-Hoo annual at 
Fresno. He is in the center of a coal mining 
district, and he reports that there is a steady in- 
crease in the demand for homes. 


SHREVEPORT, LA. 


Aug. 29.—An advance in upper grades is the 
most encouraging feature in the pine market, prices 
on these items having gained generally $2 to $3 a 
thousand, with still more improvement in pros- 
pect as demand grows. The improvement espe- 
cially affects ceiling, flooring, finish and drop sid- 
ing. Items of dimension have apparently been 
slightly more in demand lately, but as yet prices 
have not changed. Low grades, as a rule, continue 
a drug on the market. The placing of railroad 
orders, especially for car materials, continues, and 
the volume of inquiries continues to increase. 

High freight rates continue to hold back the 
movement, many dealers being unable to place 
large orders. The reports from Oklahoma tell of 
many retail yards being short of stocks, so much so 
that the recent increase in local demands has 
caused a number of them to wire rush orders. With 
the marketing of fall crops the lumber demand 
promises to increase. In this section optimism is 
growing because of the improvement in the price 


of cotton. 
BOGALUSA, LA. 


Aug. 29.—The southern pine market remains 
practically stationary. Local mills report a large 
number of inquiries and good shipments, but no im- 
provement in prices, altho inquiries and orders 
exceed production. It is rumored that the Baer 
& Thayer hardwood mill will resume operations in 
the next few weeks, but nothing official has been 


given out. 
JACKSON, MISS. 


Aug. 29.—Local southern pine manufacturers re- 
port the market strengthening and the demand 
slightly better. Orders exceed production. It is 
almost impossible to place an order for straight cars 
of No. 1 common and better flooring. The demand 
for car material continues and some items show a 
tendency toward strength. Inquiries for straight 
cars of molding are heavier than for the last few 
months. Lath supplies are short. 

As cotton has advanced about $15 a bale, the 
planters seem more prosperous and indications: are 
that cotton growing sections are going to require 
quite a lot of lumber in the near future, having 
been out of the market for more than a year. 

Building in this section continues active. Very 
little is done on a speculative basis, most new 
structures being store buildings and homes for indi- 
viduals. Sawmill towns seem to be doing more 
building than in three years. 

The export demand for prime, South American 
and Cuban stock is increasing. Quite a number of 
inquiries are out for European stock, which in- 
cludes prime, European saps and timbers. 


PHILADELPHIA, PA. 


Aug. 29.—Among a large number of lumbermen 
interviewed here today, the opinion was unani- 
mous that “we have made the turn, and may ex- 
pect better things in the future.” These men 
cover the field. The railroads are beginning to buy 
a little, and one of the largest industrials has 
bought more lumber in the last two weeks than in 
six months. Building is now in better volume, and 
suburban work is taking on activity. The demand 
for houses is becoming mre insistent as cold 
weather approaches; people seem more willing 
to invest in homes, and capitalists seem inclined to 
finance them more liberally. Planing mills are gen- 
erally confortably busy and trim men and cabinet 
makers are busier than for months. Furniture 
manufacturers are again interested in prices, and 
some are booking business at an encouraging rate. 
Box makers are finding a little more business, but 
at close competitive prices. Repair and extension 
work continues in good volume, and small yard 
trade is active. Generally speaking, prices have 
not advanced any, but it is noticed that mills are 
refusing orders that they accepted a few weeks ago, 
and wholesalers are refusing to take orders at 
today’s prices for anything except immediate de- 
livery. 

Hardwood dealers report a strengthening de- 
mand for the better grades, and an increased in- 
terest in the lower, but sales in the latter are 
held back by freight rates. In oak, No. 1 common 
and all the better grades are in fair demand at 
fairly even prices, but the demand for the lowér 
grades is weak, and prices vary. There is some 
sale, at unsteady prices, for chestnut, ash, bass- 
wood, gum, maple, birch, beech, cherry, walnut and 
mahogany. White pine is showing more activity, 
but prices are staying at the new lower levels. 
Spruce is inactive and steady at low figures. Hem- 
lock activity has increased, and there has been 


no lowering of the base price. Cypress in the 
beter grades is rather scarce, and prices are firm, 
but there is plenty of low grade offered at widely 
varying figures. Southern pine is firm in most 
items, better flooring and timbers leading in de- 
mand. Quotations are generally advanced over a 
few weeks ago. The supply of North Carolina pine 
is diminishing and some dealers have raised their 
prices on gll better grades. Those who have 
not raised are getting the business, but those who 
are holding for a price that will not show them 
a loss will soon be the only ones who can fill orders 
promptly. Timbers, factory flooring and the bet- 
ter grades of flooring are especially in demand. 
Lath have taken a sharp advance, and are now 
sought by buyers. Shingles are selling well out of 
town, but prices are close. 

The first fall meeting of the Lumbermen’s Ex- 
change will be held on Sept. 15, at Kugler’s banquet 
room, and be preceded by one of the popular get- 
together luncheons. 


PITTSBURGH, PA. 


Aug. 30.—Steady improvement in the lumber 
market here continues and there has been a little 
stiffening of prices on several items in the last 
week. Industrial demand is not yet strong, but 
is somewhat better than for a long time. Con- 
tracts for the building of several considerable 
groups, of houses have been awarded and, with 
other signs, indicate a brisk fall trade among re- 
tailers. Leading wholesalers are much encour- 
aged, altho they say the recovery of the lumber 
business, as well as trade in all other lines, must 
necessarily be slow. 


NORTH TONAWANDA, N. Y. 


Aug. 30.—Local lumber interests, especially ex- 
porters, were well represented at a conference here 
shortly before noon today with Axel Oxholm, chief 
of the lumber division of Department of Com- 
merce. The meeting was conducted at the request 
of Mr. Oxholm with a view to securing ideas from 
dealers as to their needs and requirements in plac- 
ing their wares on the foreign market. Mr. Oxholm 
says that he intends eventually to work out statis- 
tics to aid in bringing about the best results possi- 
ble in securing orders for export. 

Following the meeting here Mr. Oxholm left for 
Boston, Mass., to begin a series of similar confer- 
ences with exporters along the Atlantic coast. 


BALTIMORE, MD. 


Aug. 29.—After a long interval during which 
hardly anything of an encouraging nature could 
be heard about the state of the lumber trade, senti- 
ment seems to be veering around to the view that 
a positive change for the better is on. This change 
has not so far produced any very striking results 
here, but it is regarded none the less as of high 
significance in the face of what has gone before. 
The representative of a local firm which is con- 
stantly in touch with lumber trade conditions in 
a large number of places, but who does not care 
to be more closely identified with an expression 
of opinion of’ conditions, said last Saturday in 
part: 

“I believe that the corner has been turned and 
that the lumber trade is on the mend. By this I 
do not mean that a pronounced change for the bet- 
ter has taken place or that the industry is headed 
straight for a state of high prosperity; but it 
seems to me that greater interest in stocks is 
being manifested and the buyers have begun to 
show larger wants. Take our own firm, for in- 
stance. We have booked more orders in the last 
two weeks than during the rest of the current 
year. This business was taken on the basis of the 
prices that have prevailed, but it shows that an 
improvement has occurred, because until the latest 
signs of activity it was almost impossible to get 
business at any price. I am so convinced that 
the outlook is better that I would be entirely will- 
ing to take up any new proposition which enabled 
me to come out on the basis of the present prices, 
being confident that they afford a fairly safe 
foundation for the business, 

“As to the export business I am less hopeful. 
Conditions abroad are bad—very much worse than 
in this country; and a long time will be required 
to work out.” 

A new hardwood flooring enterprise brought to 
Baltimore thru the activities of the industrial 
bureau of the Board of Trade is a distributing 
establishment on Guilford Avenue for the American 
Hardwood Flooring Co., of Nashville, Tenn., which 
is controlled by the Ransom interests. McHwen 
Ransom, it is said, has been placed in charge and 
will look after the work of widening the market 
for his company in this territory. 

Richard P. Baer, of Richard P. Baer & Co., 
sailed on the steamer Lapland from New York last 
Saturday for Europe and expects to be away about 
six or eight weeks. He will visit the United King- 
dom and other lumber markets and will endeavor 
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to get a line on business conditions abroad as well 
as on the prospects. 

Chester F. Korn, of the Korn Co., formerly of 
Cincinnati, but now of Sumter, S. C., was in Bal- 
timore last week and concluded arrangements to 
have the hardwood stocks produced by his company 
handled in this territory thru a local connection. 
He intimated that it was more than likely that he 
himself would spend a good deal of time here at 
least until the organization required to facilitate 
distribution of the Korn products has been com- 
pleted and is in good running order. 

J. E. Dodson, the only official inspector of the 
National Hardwood Lumber Association on the 
Atlantic coast between Atlanta and New York, has 
been transferred from Norfolk to Baltimore and 
will in the future make his headquarters here. 
Mr. Dodson, however, will continue to look after 
the business at Norfolk also. 

Hugh Leary, representing C. Leary & Co., the 
well known London timber firm, sailed last Satur- 
day for home. He has been in the United States 
since last June and has visited practically all of 
the lumber producing and distributing sections, 
having also called at Baltimore. 


NEW YORK, N. Y. 


Aug. 30.—The building boom, which became an 
assured thing in the suburbs many weeks ago, is 
moving into town. The Bronx and Brooklyn are 
just now in the throes of lively construction activ- 
ities. In Brooklyn, especially, the lumber retailers 
are as busy as they can be. A number of them 
when queried today said that business had picked 
up remarkably since the middle of August. An 
increase in the price of lath and shingles is said to 
be merely a forerunner of other price changes in 
an upward direction and, judging by the outlook 
all around, there apparently is nothing that can 
ward off a boost. 

Retailers feel that the first price 
should come in Pacific coast products. On this 
subject, a leading retailer said this morning: 
“The Pacific coast people are bringing their lumber 
around through the canal and are selling it here 
at much less than the cost of production. They 
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can not be expected to keep this up indefinitely. 
They should be encouraged to increase their busi- 
ness in the East and the only way to encourage 
them is to raise prices. If the freight rate situa- 
tion is adjusted, much of the lumber now coming 
all the way to the Atlantic seaboard from the 
Pacific will be diverted to consumers in the middle 
West and in other sections where there are not so 
many obstacles in the way. The East can not 
afford to be deprived of Pacific coast products.” 

With construction activities picking up in the 
‘ity, with the exception of Manhattan, the suburbs 
continue to keep going at a dizzy pace. Today 
Long Island is doing more building than it ever 
has had under way in any single period. The same 
is true in Westchester County. The situation is 
said to be satisfactory also in nearby Jersey. The 
city builders are still laboring under the disadvan- 
tage of disgruntled labor, and this situation is 
likely to remain unsettled until after the first of 
next year. 


MINNEAPOLIS, MINN. 


Aug. 31—W. H. Kahman, sales manager of the 
McCloud River Lumber Co., McCloud, Calif., has 
been here for several days perfecting arrangements 
for the sale of its stock thru the office of the 
Crookston Lumber Co. This is one of the changes 
marking the alliance of the McCloud company with 
the Shevlin-Carpenter-Clarke company and related 
corporations. The company has not had a sales 
office in this territory before. 

W. B. Mack, general sales agent of the National 
Lumber & Manufacturing Co., Hoquiam, Wash., 
was a business visitor here last week, stopping on 
his way west after a visit to the principal eastern 
cities. He found encouraging signs in the cities 
where he studied conditions. 

Reed S, Edgerton, manager of the Seattle office 
of the Wallace-Ballord-Lumber Co., was here last 
week consulting the heads of the company. He is 
accompanied on this trip by Mrs. Edgerton. 

H. B. Waite, of the H. B. Waite Lumber Co., has 
gone to look over -his business interests on the 
Pacific coast. 

L. B. Rich, president of the J. E. Glass Lumber 
Co., has gone west on a vacation trip, which will 


i 


begin with fishing but will end in a look over west 
Coast market conditions. 

Ed L. Crook, general sales agent for the Jamison 
Lumber & Shingle Co., has returned from a busi- 
ness tour into Michigan. 

C. BE. Isenberger, manager of the Minneapolis 
office of the Weyerhaeuser Sales Co., has returned 
from a motor vacation trip in northern Minnesota, 
with Itasca Park as his main objective. 


DULUTH, MINN. 


Aug. 31.—Conditions in the lumber trade in this 
territory do not show any change. The mills are 
shipping out a fair quantity of mixed lumber to 
retail yards over Minnesota, as dealers are finding 
it necessary to do some sorting up to take care of 
building operations now under way. Quotations 
in the better grades of lumber are holding firm, 
but the lower grades are selling at cuts of $1 to 
$4 from lists announced recently. With the situa- 
tion in the trade as mixed as it is, operators are 
not as yet making plans for fall woods operations. 
The Virginia & Rainy Lakes Co., the International 
Falls Lumber Co. and the Weyerhaeuser interests 
at Cloquet have announced, however, that they 
will be getting out logs as usual, but they are not 
prepared to say anything regarding the extent of 
their operations. Building work in Duluth and at 
northern Minnesota points will reach a large ag- 
gregate this fall according to the permits being 
issued, and that will enable the mills to keep on 
cutting at around the present basis. 

The Virginia & Rainy Lake Co. has closed down 
its large No. 3 mill and is operating its small mill 
on day and night shifts. Eight hundred men are 
being employed, a reduction of four hundred. 

Two cargoes of mixed lumber, the product of 
interior mills, were loaded out here during the 
week for delivery at Lake Erie ports. The ship- 
ments were made on recent contracts. 

Negotiations are on for the sale of Alger, Smith 
& Co.’s logging road, the Duluth & Northern Minne- 
sota. The prospective purchasers are interests who 
have recently acquired extensive timber holdings 
in the territory thru which the road passes. The 
present owners were granted permission to abandon 
the road, as it is now being operated at a heavy 
loss as a common carrier. 


WARREN, ARK. 


Aug. 27.—There were fewer orders booked this 
week than were booked last. Prices of commons 
have been stabilized. Uppers, both flooring and 
finish, have taken an advance and held it. The 
demand for car siding has been heavier than for 
several months and prices are better. A few in- 
dustrials are buying, but the volume of this busi- 
ness is small. The greater proportion of orders 
comes from small dealers wanting mixed cars. In- 
quiries from all sources are rather heavy. The 
hardwood situation shows no improvement in de- 
mand nor prices. There has been a somewhat 
heavier inquiry but not much buying. Hardwood 
flooring is in good demand. The weather has been 
favorable to mill operations; labor is rapidly’ 
reaching full efficiency, and cars are plentiful. 


VANCOUVER, B. C. 


Aug. 29.—No particular change in conditions has 
taken place of late, except perhaps a betterment in 
shingle prices, which might indicate improvement. 
These went up from 20 to 35 cents a thousand and 
perfections are now selling to the trade at $4.40; 
Eurekas at $4, and XXX at $3.35. Otherwise 
there is little to report. Altho logging camps have 
not been very active, the amount of timber in the 
water has decreased but very little, the amounts 
being : In southern waters, 125,000,000 feet, 
against 130,000,000 at the end of June last year; 
and 150,000,000 feet in northern waters. 

The B. C, Manufacturing Co., one of the largest 
manufacturers of box shooks here, has been suc- 
cessful in landing one of the big orders for Singa- 
pore. Its plant is in New Westminster. 

July timber sales, as recorded by the. provincial 
department, were low, totaling $17,355, as com- 
pared with $87,200 in the same month last year 
and $93,713 in July, 1919. 





ACCORDING to Forest Service estimates 56,488,- 
307 acres of forested area were burned dur- 
ing the years 1916 to 1920. This area is greater 
than that of New York and Pennsylvania com- 
bined, or of Minnesota, Kansas, Idaho or Utah. 
Many forest fires are due to carelessness—throw- 
ing away lighted cigarettes, leaving camp fires 
ete. About 5,000,000 people use the forests dur- 
ing the vacation season. At Eagle camp ground 
on the Columbia River highway in the Oregon 
national forest 132,000 tourists registered last 
year. It will readily be seen how carelessness 
with fire on the part of even a small percentage 
of the tourists may greatly increase the forest 
fire hazard. 
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Baker-Wakefield 
Cypress Co., Ltd. 


Manufacturers and 
Wholesalers 


Cypress 


Hardwoods 


Plattenville, La. 


Let us have your inquiries. ‘We will give 
you best service stocks will permit. 

















Weis - Patterson 
Lumber Company 


(Incorporated ) 
Alexandria, Louisiana. 
Formerly—Alexandria Cooperage & Lumber Co. 
MANUFACTURERS 


Louisiana Red Cypress 


LUMBER, LATH AND HARDWOODS 
Tupelo— Hardwoods 
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Excelsior Cypress Co. 


TIMBERTON, LA. 


Manufacturers of 


LOUISIANA 


- Red Cypress 


LUMBER, LATH 


HINGLES 
4 AND S a 


CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co., Ltd. 


Manufacturers DONNER, LOUISIANA. 

















( The Planters Lumber ee) 


JEANERETTE, LA. Limited 
BAND SAWED 


OUISIANA 
Red Cypress 


AND TUPELO LUMBER 
Special Attention to Railroad Orders. 


LATH, PICKETS, SIDING, FLOORING, 
\ CEILING and MOULDINGS 
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Attention Dealers! 


C. B. Raymond, Secretary of B. F. Good- 
rich Company, Akron, Ohio, wanted access 
to the upstairs of his big garage—shown 
above—but he didn’t want to lose lower 
floor space. He solved the problem by 
installing 


The Bessler 
Movable Stairway 


Many of your customers will want to do the 
same when they know about the Bessler. 
No investment required to sell them. Write 
for dealer proposition. 


The Bessler Movable 
akron, on10 Stairway Co. 








Profitable Advertising 
For Retailers 


A small investment keeps your name con- 
stantly before the eyes of carpenters, con- 
tractors and builders when you advertise 
with 


Carpenters 


Their efficiency in “getting results’ 
has been firmly established. Our 
aprons are considered the standard 
the country over. 


Write for catalog and prices. 


Anton- Ackerman Co. 


TOPEKA, KANSAS. 














Agent and 
Make Money 


There are a lot of farmers in") 
yourcommunitywho 
have enough grind- 
ing to do to warrant 
them buying a 


Monarch Meal 
and Feed Mill 


for their own use. You can sell it to them and make 
a good profit on the sale. By having one of these 
mills in your yard you can increase your presti 
among farmers by grinding their corn, oats, rye, buck- 
wheat, etc. Let us tell you how to increase your sales 
in lumber by acting as our agent. 


Write for full particulars today. 


| Sprout, Waldron & Co., tionee™ eX 


Be Our 











WARREN AXE & TOOL CO. 


WARREN, PA. 
Were awarded highest GRAND PRIZE 


honors Panama - Pacific 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


international Exposition 
AND DROP FORGINGS.. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500Axes& Tools 


AMERICAN LUMBERMAN 


F. D. Houston, prominent retail yard operator of 
Wichita, Kan., was a business visitor to this city. 


W. J. Henry, prominent lumberman of Seattle, 
Wash., is on an eastern trip, and this week spent 
some time in Chicago. 


Charles B. Dudley, of the Dudley Lumber Co., 
Memphis, Tenn., called on some of his many friends 
among the local hardwood trade this week. 


R. E. McKee, of the creosoted products depart- 
ment of the Long-Bell Lumber Co., Kansas City, 
Mo., spent a few days in Chicago this week. 


M. C. West, manager of the Wisconsin Lumber 
Co., returned this week from a business trip to St. 
Louis, Mo., and other points in that territory. 
Business is better, he reports, 


Cc. Y. Butram, C. Y. Butram Lumber Co., Co- 
rinth, Miss., passed thru Chicago this week on 
his return to the. South from the East, where he 
has spent several days on business matters. 


J. W. Bailey, of the Eastman-Gardiner Hard- 
wood Co., Laurel, Miss., spent a few days in Chi- 
cago this-week on a business trip that is taking 
in a number of northern lumber distributing cen- 
ters. 


G. G. Stitzinger, of the Stitzinger Lumber Co., 
Philadelphia, Pa., stopped off in Chicago for a 
day this week, on his return home from a month’s 
vacation spent with his family at the Yellowstone 
Park, Wyoming. 


L. P. Lewin, of Cincinnati, and Findley M. Tor- 
rence, of Xenia, president and secretary, respec- 
tively, of the Ohio Association of Retail Lumber 
Dealers, were in Chicago the latter part of last 
week on association business. 


Reuben A. Joy, of the Joy-Tarbell Lumber Co., 
was scheduled to return to Chicago the latter part 
of this week from the Pacific coast, where he has 
spent the last two months investigating conditions 
in the west Coast lumber industry. 


Carl L. Faust, of the Faust Bros. Lumber Co., 
Jackson, Miss., was among the Chicago visitors 
during the week. Mr. Faust is district governor 
for Rotary in his district and was here attending 
the meeting of the international officers and dis- 
trict governors. 


George D. Griffith, of George D. Griffith & Co., 
expected to leave last Friday, accompanied by Mrs. 
Griffith, for Philadelphia, Pa., where they will 
visit their son-in-law and daughter, Mr. and Mrs. 
Ludlow J. Washburn, for about three weeks. They 
expect to return by automobile. 


J. R. Keller, northern representative for the 
Wausau Southern Lumber Co., Laurel, Miss., with 
headquarters at Peoria, Miss., was in Chicago dur- 
ing the week. He reported that the retail lumber 
trade in southern Illinois is very quiet; that the 
farmers are dissatisfied with their income from. 
the grain crops, and are doing no buying except 
when absolutely necessary. 


The steamship N. J. Nesson arrived in Chicago 
Wednesday with a cargo of low grade hardwoods, 
this cargo having been loaded at Manistique, Mich. 
The cargo was sold by M. F. Lunow, of M. W. 
McDonell & Sons, to Kurz Bros. Co., at whose docks 
the lumber is being unloaded. ‘The arrival of this 
full cargo of low grade hardwoods indicates the 
beginning of what’is hoped to be a permanent 
revival in demand for that class of material. 


H. J. Lutcher Stark, secretary-treasurer of the 
Lutcher & Moore Lumber Co., Orange, Tex., accom- 
panied by Mrs. Stark, has been in Chicago for the 
last week attending a meeting of the officers of 
the International Rotary Clubs. Mr. Stark has 
just recently returned from the international meet- 
ing at Edinburgh, Scotland, where he was elected 
international third vice president. While in Chi- 
cago Mr. and Mrs. Stark have been located at the 
new Drake Hotel. 


L. S. Case, general manager of the Weyerhaeuser 
Sales Co., was in Chicago for a day this week, 
en route to his headquarters in Spokane, Wash., 
after a four months’ tour of various European 
countries. Mr. Case was looking hale and hearty 
and presented every indication of having had a 
most enjoyable trip. He and Mrs. Case sailed from 
New York early in May and since then have toured 
all of the principal European countries. Mrs. Case 
stopped off for a visit with relatives in the Hast 
for a short time before returning to Spokane, 


H. Clay Dennis is the latest of the lumberme:: 
in Kansas City to branch out in business on hi: 
own account, having severed his connection wit) 
the Turner, Dennis & Lowry Lumber Co., to or 
ganize a company of his own, which began busi 
ness on Sept. 1. Mr. Dennis was for six years as- 
sociated with Thomas D. Dennis & Co. and for 
the last year and a half with Turner, Dennis 
Lowry Lumber Co. Mr. Dennis is quite well know 
among lumber people of the Southwest, and his 
many friends wish him success in his new ventur:. 


Among the Chicago lumbermen who attended the 
sixteenth annual convention of the Wilbur Lumb: r 
Co. managers at Milwaukee, Wis., last week, were 
J. L. Lane, of J. L. Lane & Co.; R. C. Clark, of the 
Tremont Lumber Co.; Charles Molin and A, J. 
Barker, of the Acme Lumber & Shingle Co.; 7 
McClellan, of the Louis Wuichet Lumber Co.; 
Seth E. Barwick, of the Long-Bell Lumber Co., 
and Sam Hall, of the Panhandle Lumber Co. |. 
Vos, of the Antioch Lumber & Fuel Co., Antioch, 
was another representative of the Illinois lumber- 
men. 


Harry F. Mall, proprietor of the Frank Mail 
Lumber Co., Mokena, Ill., and well known to Illi 
nois lumbermen, was seriously hurt in a railrosd 
accident last Saturday in his home town. It is 
said that he attempted to cross the tracks at a 
time when two trains were approaching from oppo- 
site directions, and in his attempt to escape death 
he was pinched between two cars. He suffered seri- 
ous scalp wounds and had a number of ribs broken. 
The latest reports from the hospital are that he is 
improving as rapidly as can be expected under the 
circumstances. 


W. S. Dickason, of the Dickason-Goodman Lum- 
ber Co., Kansas City, Mo., accompanied by his son, 
was in Chicago this week returning from a vacation 
of several weeks in the wilds of northern Michigan. 
Mr. Dickason and his son, accompanied only by a 
guide, spent their vacation at an isolated cottage 
on one of the northern lakes and report having had 
a most enjoyable time fishing, hunting and enjoy 
ing a complete rest from business. Before return- 
ing to Kansas City Mr. Dickason, who is vice presi 
dent of the National Retail Lumber Dealers’ Asso- 
ciation, had a conference with Secretary Adolph 
Pfund at the general headquarters in Chicago. 


The many friends of George E. Watson, secre 
tary of the Southern Cypress Manufacturers’ Asso 
ciation, New Orleans, La., will regret to learn that 
he fell severely ill a week ago at Douglas, Mich., 
where he had gone with his family to spend a short 
vacation and rest up after a long period of espe 
cially arduous work. Mr. Watson’s family reports. 
heweyer, that he is now doing well and that pros 
pects are that he will speedily recover. He has 
beeh taken by his family from the Michigan resort 
city to St. Louis, Mo., where he will remain with 
friends until sufficiently recovered to proceed to 
New Orleans. Mr. Watson suffers from a nervous 
breakdown. 


Earl B. Simonson, of the Simonson Lumber Co.. 
has recently returned from the Pacific coast, where 
he spent some time investigating mill conditions 
and establishing new connections. Mr. Simonson, 
in commenting on the market situation, said that 
the most noticeable development is that the wesi 
Coast mills will no longer “take anything for thei 
lumber.” ‘Fhe day of extremely low prices is 
passed, Mr. Simonson believes, and much business 
is being turned down by the mills on account ot 
unsatisfactory prices. Since his return to Chicago. 
Mr. Simonson says, he finds business 50 percent 
better than when he left, and buyers willing to pay 
better prices. 


Henry G. Bohlssen, of the H. G. Bohlssen Manu- 
facturing Co., Ewing, Tex., was in Chicago for a 
day this week en route to. Oshkosh, Wis., at which 
place he will join Mrs. Bohissen. They will spend 
a short vacation in that section, Mr. Bohlssen last 
spring completed what is conceded to be one of 
the best single band and resaw hardwood plants in 
the South. For the present the mill is not in 
operation as, like many other southern hardwood 
operators, Mr. Bohlssen has found it more profit- 
able. to cease operations and conserve his timber 
supply during the depressed condition of the indus- 
try than endeavor to maintain production and pile 
up stocks in the yards. Before closing down he 
had accumulated a nice stock of high grade hard- 
woods, and while the mill has been idle he has 
devoted his time largely to the sale of this stock. 
Mr. Bohlssen believes that the worst of*the depres- 
sion has been passed and that a slow but steady 
improvement in the trade may be looked for from 
this time forward. 
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BUILDING FIGURES ENCOURAGING 


An early development of a boom in the con- 
struction of homes in Chicago appears certain. 
Figures obtained from the city building depart- 
rent show that during August more building per- 
mits were issued than during any other month 
in seven years. August, according to the building 
department, normally is one of the lightest months 
o¢ the year as regards issuance of building permits. 
Tut last month 1,051 permits were taken out, 
compared with 754 during July and only 308 dur- 
ing August of last year. The cost of the buildings 
for which permits were issued last month is regis- 
tered as $13,163,010, compared with $5,521,000 
in August, 1920. . 

Last month’s permits show a distinct tendency 
toward individual residence construction, the num- 
ber amounting to 656, while the 195 apartment 
buildings projected will accommodate 900 families. 
Permits were also taken out for 150 factories— 
the largest number for one month since war time— 
and for fifty buildings of miscellaneous character. 

The local lumber trade in the meanwhile is pick- 
ing up steadily. More encouraged by the’ outlook 
and actually selling more lumber than for some 
time, the city yards are buying larger quantities, 
not only for immediate requirements, as has been 
their custom for months, but also for stock. The 
suburban yards, particularly to the north and 
northwest, continue to enjoy brisk business and are 
buying quite freely. Chicago lumbermen are begin- 
ning to see many bright spots in the future and are 
decidedly more optimistic. 


RETAIL LUMBER BUSINESS IS GOOD 


The retail lumber trade in northern Illinois and 
Wisconsin is unusually brisk. This is the report 
brought back by A. J. Barker, of the Acme Lumber 
& Shingle Co., who recently returned from a 
1,000-mile motor trip thru those sections. The trip 
was taken for business purposes, and Mr. Barker 
visited a great number of retailers in a score or 
more of Wisconsin cities and towns. He found that 
a majority of these are doing as big a business as 
they ever did—in fact, some of them told him that 
they are now having more business than ever be- 
fore. Many big jobs in the line of home and barn 
building are being handled, and prospects are very 
good for a continuance of this situation. Mr. 
Barker further said that he had not found anyone 
who had any complaint to make regarding prices, 
but that everyone seemed to realize that prices now 
are as low as could possibly be expected and that 
higher prices are only a question of time. 

While these excellent retail conditions prevail in 
northern Illinois and Wisconsin, which sections are 
largely, dependent on the dairy industry for their 
prosperity, Mr, Barker has found that the southern 
part of Illinois, which is dependent almost entirely 
on agriculture, is comparatively lifeless. Crops 
there are good, but prices for grain and corn are 
so low the farmer feels that he is a poor man who 
can not afford to build or make improvements this 
year except where absolutely necessary. Hence 
prospects for business from that direction are not 
so encouraging. 


eee 


HARDWOOD MARKET CONDITIONS 


\ material improvement in the hardwood market 
reported by J. Albert Johnson, vice president of 
he Cornelius Lumber Co., St. Louis, Mo., and 
rmager of its Chicago office, who has recently 
urned from the South. He states that the mills 
visited in the Memphis territory and in Louisiana 

’e enjoyed a good pick-up in business during the 

st two months, but particularly during the last 

vo or three weeks. Trade from the East started 

) first about six weeks ago, while the northern 

‘ates have come on the market on a decidedly 
‘irger scale during the last twenty days. Indiana 
‘ buying strong, but Grand Rapids is holding back, 
ontinuing the strict hand to mouth purchasing 

licy which other sections are gradually abandon- 
ng. 

However, on account of prices being too low, the 
nills are accepting only about 50 percent of the 
Susiness offered, says Mr. Johnson. In other words, 
the manufacturers are about done with sacrificing 
ind are holding their lumber for what they con- 
sider fairer prices. 

Hardwood logging, which has been negligible for 
the last eight months, still is conducted on a very 
small scale, and operators show no disposition to 
increase operations. About 75 percent of the mills 
and logging camps are shut down on account ¢f pro- 
duction costs being, on an average, 25 percent 
higher than No. 1 common brings at the mill. Every 
dollar which the average manufacturer takes in at 
this time, says Mr. Johnson, is being used toward 
paying notes and debts of various kinds, and he has 
no money to spare to put into manufacturing opera- 
tions. Mr. Johnson does not believe any reduction 
in freight rates that might take place will be fol- 
lowed by a drop in hardwood prices. He is con- 


vinced that prevailing prices represent rock bot- 
tom, and that it is the manufacturer rather than 
the consumer who will be benefited by any reduction 
in-rates, Even then there would have to be an ad- 
vance in mill prices before the manufacturer would 
begin to make a profit. 

FAS and good grades of common are in short sup- 
ply and firmer in price, but lower grades still are 
plentiful and weak. Mr. Johnson reports that 
good sap gum is exceedingly scarce on account of 
stocks generally having been degraded 75 percent 
since last fall by worms. Red gum also is scarce 
on account of large takings by foreign buyers. Ex- 
port demand in fact has been heavy, especially for 
No. 1 common, and has resulted in advanced prices. 
Besides gum, the hardwoods of which the upper 
grades are scarcest are oak, ash, poplar and cotton- 
wood. 

The cypress mills are running at about 50 per- 
cent of capacity, but more cypress logs are being 
eut. Dry stocks are very much broken. 








THE LATE JOSEPH MUTH 


The recent death of Joseph Muth, vice presi- 
dent of the Industrial Lumber Co., Elizabeth, La., 
mention of which was made in last week’s issue 
of the AMERICAN LUMBERMAN, was a dis- 
tinct shock to his host of friends thruout the 
industry. Mr. Muth had been connected with 
the Industrial Lumber Co. for a number of years 
and was an able lieutenant to President R. M. 
Hallowell in bringing that concern up to its pres- 
ent enviable position in the southern pine in- 
dustry. 
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ABNER J. WILSON, head of the Wilson Grain 
Co., Spencer, Iowa, died at his home there on 
Aug. 12, at the age of 60 years. Mr. Wilson was 
born near Chelsea, Iowa, on July 8, 1861. His 
early years were spent on a farm and later he 
went into the postal service at Cedar Rapids, ran 
a cattle ranch in New Mexico and engaged in the 
lumber, grain and banking business until 1905, 
when he started the Boone National Bank at 
Boone, Iowa, leaving that a year later after 
selling his interest and going into a bank at 
Sioux City. In 1907 he moved to Spokane, where 
he was the secretary of the Fidelity Lumber Co., 
and later, after selling out of that company, he 
purchased the Union Park Lumber Co., Spokane, 
which he operated until 1916. He then moved to 
Spencer, Iowa, and later formed the Wilson 
Grain Co., which operates eight elevators and 
four coal yards at towns in northwestern Iowa. 
During the last few months Mr. Wilson has 
served as deputy United States internal revenue 
collector, Cedar Rapids district. He represented 
his county in the Iowa State legislature from 
1900 to 1904, and while at Spokane was a mem- 
ber of the park board which established the pres- 
ent system of parks in that city, and also during 
the war he was food administrator for Clay 
County, Iowa. Mr. Wilson was a member of the 
Methodist Episcopal Church, and a Knight Tem- 
plar. He had been in poor health for -the last 
year and during the last few months of his life 
suffered from heart disease, from which he 
passed away while asleep. Funeral services were 
held at Cedar Rapids and interment took place 
at Oak Hill Cemetery there. He is survived by 
his widow, who will reside at St. Paul; two 
daughters, Mrs. John H. Martin, of St. Paul, and 


Mrs. George T. McCoy, of Olympia, Wash., and a 
son, Howard Wilson, of Spencer, Iowa. 

RALPH D. OLDHAM. Word was received on 
Aug. 30 by T. C. Whitmarsh, general manager 
W. T. Ferguson Lumber Co., St. Louis, Mo., of 
the arrival in Hoboken, N. J., of the body of 
Ralph D. Oldham, formerly assistant sales man- 
ager of the W. T. Ferguson Lumber Co. Lieut. 
Oldham was chief munitions officer of the 138th 
(St. Louis) Infantry, and was killed in action 
in the Argonne on Sept. 15, 1918. He was a 
native of St. Louis, 23 years old, and began his 
connection with the W. T. Ferguson Lumber Co. 
as an office boy. His parents, Mr. and Mrs. J. F. 
Oldham, of Longleaf, La., will make the final 
arrangements for the funeral upon their arrival 
in St. Louis, but it is expected the funeral will 
be held from Lupton’s funeral parlors in St. 
Louis and will be arranged by the American 
Legion and the Masonic Order. 


CHARLES E. BULLEN, vice president and 
general manager of the Colorado Continental 
Lumber Co., Denver, Colo., died at his home there 
on Sunday, Aug. 28, after a lingering illness. 
Mr. Bullen had been a resident of Colorado many 
years and was a veteran in the lumber business. 
His first lumber venture in Colorado was the 
Minnequa Lumber Co., of Pueblo. After sever- 
ing his connection with that company he organ- 
ized the Colorado Continental Lumber Co. He is 
survived by his widow and one daughter, Miss 
Adalaine Bullen, professor of French at Denver 
University. 


EPES RANDOLPH, president of the Albion 
Lumber Co., San Francisco, Calif., died at his 
home in Tucson, Ariz., Aug. 22. He was a dis- 
tinguished railroad engineer and executive offi- 
cer. He was identified with a number of eastern 
railroads during his earlier years and later was 
vice president of the Los Angeles Railway Co. 
and the Pacific Electric Co., in Los Angeles, and 
president of the Arizona tern and the 
Southern Pacific Co. of Mexico, with headquar- 
ters in Tucson. When the Southern Pacific in- 
terests purchased the Albion Lumber Co. for the 
purpose of obtaining ties and timbers of redwood 
for use in constructing its lines in Mexico, Mr. 
Randolph was made president of the company, 
which operates a mill at Albion, Calif. 


WILL C. GAMBLE, brother of James F. Gam- 
ble, of Gamble Bros. (Inc.), Louisville, Ky., died 
suddenly in Chicago recently. Mr. Gamble was 
interested in the insurance business in Chicago. 
Funeral arrangements were made for interment 
at Louisville. 


CHARLES P. HAZELTINE, pioneer resident 
of Wisconsin and formerly engaged in the lum- 
bering business at Schofield and Wausau, Wis., 
died recently at his home in Ripon, Wis., at the 
age of 85 years. He had been associated with 
the late Dr. William Schofield in the sawmill, 
planing and shingle mill business, which was 
sold in 34883 to the Brooks & Ross Lumber Co. 
He was a veteran of the Civil War and is sur- 
vived by his widow and four children. 


MRS. LUCY D. McCOWEN, widow of the late 
Herbert A. McCowen, one of the organizers of 
the American Walnut Manufacturers’ Associa- 
tion, died at her home in Louisville, Ky., re- 
cently, at the age of 44, after a short illness. 


WILLIAM WAITE, who for a number of years 
operated a sawmill at Flintville, near Valparaiso, 
Ind., and who was one of the pioneer lumbermen 
of that section, died at the age of 89 years at his 
home in Evanston, Ill. He was well known to 
the lumber trade in northern and central Indiana. 


LARENCE CONLEY, operator of sawmills in 
the vicinity of Troublesome Creek, Knott County, 
Ky., died at his home there Aug. 27 at the age 
, = He is survived by his widow and small 
‘amily. 


WILLIAM HENRY WARRINGTON, president 
of the Vulcan Iron Works, Chicago, died Aug. 11. 


ETHAN ALLEN WHITE, a retired lumberman 
of Spokane, Wash., died at Bellingham, Wash., 
Aug. 18, at the home of his brother, F. M. White. 
He was 73 years old. 


A CORRECTION 


Thru a regrettable error in the Trouble and 
Litigation department of the Aug. 27 issue of the 
AMERICAN LUMBERMAN a statement was printed to 
the effect that a trustee had been appointed for the 
Spears Lumber Co., of Grand Rapids, Mich. This 
statement was incorrect, as the Spears Lumber Co. 
was in no way connected with this trusteeship. The 
facts are that the Grand Rapids Trust Co. was 
appointed trustee of the estate of William H. 
Spears, of the Hanford Lumber Co. This company 
nor William H. Spears has no connection with the 
Spears Lumber Co., one of the leading concerns in 
Grand Rapids, which enjoys a very high standing 
with the trade generally. The error occurred thru 
the name of the Hanford Lumber Co. having been 
changed just a few days before the trustee was 
appointed to the W. H. Spears Lumber & Manu- 
facturing Co. The AMBRICAN LUMBERMAN is pleased 
to make this correction. ; 
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BUSINESS CHANGES 


ALABAMA. Shortleaf—Clarence Kirven is 
now sole owner of Commercial Hardwood Co. 


GEORGIA. Macon—Builders Lumber & Sup- 
ply Co. succeeded by Builders Lumber Co. 

ILLINOIS. Chicago—Colby & Dickinson (Inc.); 
out of business. 

Crystal Lake—Wilbur Lumber Co. succeeded 
by Crystal Lake Lumber & Coal Co. 


KANSAS. Charleston—C. C. Isely Lumber 
Yard succeeded by Callahn Lumber Co. 

Hoxie—John Thew now Pope Lumber Co. 

Morrill—F. M. Spalding Lumber Co. succeeded 
by Morrill Lumber Co. 

Morrill—Farmers Union Codperative Associa- 
tion succeeded by Morrill Lumber Co 


all—F. M. Latham & Son succeeded by 
Udall” Lumber Co, 


MASSACHUSETTS. Springfield—Napoleon E. 
Russell now Russell Construction Co. 


MICHIGAN. Grand ee: Conees Cc. Stan- 
ton moved to Seattle, 

Saginaw—Saginaw Fuel Cy Supply Co. has been 
purchased by H. L. Straebel. 


MISSOURI. St. Louis—Illmo Lumber Co.. has 
closed local office. 


NEW YORK. Cornwall—Harvey R. Taylor 
Building Co. succeeded by Cornwall Industrial 
Corporation. 


OHIO. Bradford—David Arnold & Son suc- 
ceeded by John T. Arnold & Son. 

Cleveland—Forest City Shingle & Lumber Co. 
nae —- name to Forest City Stained Shin- 
gle Co 


OREGON. Portland—Cutler Lumber Co., suc- 
ceeded by Cutler-Dimmick Lumber Co., recently 
incorporated. 

Willamina—Everett Lumber Co. has dissolved. 


PENNSYLVANIA. Bloomsburg —A. Bruce 
Hartman now A. B. Hartman & Son. 

Elizabeth—Elizabeth Planing Mill Co.; dis- 
solved. 

Reading—Elmer, A. J. Kalbach successor to 
D. C. Kalbach & Bro.; will continue business 
under old name, D. C. Kalbach & Bro. 

TEXAS. Dublin—R. B. Spencer & Co. suc- 
ceeded by C. G. Foust, Jr 

Houston—Continental Lumber Co., Mardez 
Lumber Co. and Southland Lumber Co. have 
been merged into Lynch Davidson & Co., re- 
cently incorporated. 


WASHINGTON. Seattle—A. H. Sager Lumber 
Co. is retiring from business. 


WISCONSIN. Holmen—Halderson & Gaarder 
now Gaarder & Kenneda. 


WYOMING. eat, Craig & Scott 
now Scott-Craig Lumber C 


INCORPORATIONS 


FLORIDA. Pensacola—Hitzen-Touart Building 
& Supply Co., incorporated; capital, $25,000; will 
handle building material and retail lumber. 


IDAHO. Moscow—Bennett-Baker Lumber Co., 
incorporated; capital, $30,000. 


ILLINOIS. Chicago—Schafer Lumber Co., in- 
creased capital from $20,000 to $80,000. 


INDIANA. Indianapolis—R. S. Foster Lumber 
Co., incorporated; capital, $50,000; has purchased 
the yards and holdings of the ‘Marion County 
Lumber & Coal Co. 


KENTUCKY. Hartford—J. W. Ford Sawmill 
Co., incorporated; capital, $800. 
Lexington—Elk Stave Lumber Co., incorpor- 


ated. 
Louisville—Croan & Co., incorporated; capital, 


MAINE. Bangor—Frank S. Sawyer Co., in- 
corporated; capital, $25,000. 

Oaklahd—Oakland Supply Co., incorporated; 
capital, $50,000; to deal in lumber, logs, bark, 
wood, coal. 


MARYLAND. Baltimore—Western Maryland 
Lumber Co., incorporated; capital, $100,000 

Baltimore—The Timber Manufacturers Dis- 
tributing Co. of Maryland, incorporated; capital, 
$1,000,000. 


NEW JERSEY. Bergenfield—American Wood- 
008. Corporation, incorporated; capital, $125,- 
Jersey City—Nu-Stile Box Co., incorporated; 
capital Y $155, 000. 


NEW YORK. New York—Natural Box & 
Lumber Co., incorporated. 

NORTH CAROLINA. Morganton—Morganton 
Manufacturing Co., incorporated. 

OHIO. Cincinnati— Morrison-Waters Piano 
Co., reorganized as Smith & Nixon Corporation. 

OREGON. LaGrande—John Chapman Co., in- 
corporated; capital, $50,000. 

TEXAS. Dallas—Stickle Lumber Corporation, 
incorporated; capital $400,000. 

















Denison—Deffebach Lumber Co., incorporated; 
capital, $50,000. 

Houston—Lynch Davidson & Co. (Inc.), in- 
corporated; capital, $500,000. 


WASHINGTON. Olympia — State Capital 
Shingle Co. has increased its capital from $14,- 
000 to $19,000. 


WISCONSIN. Merrill—Merrill Wood Products 
Co., incense’ capital, $12,000; will continue 
business of P. Koebe, manufacturer of plugs 
for the ends of er rolis and other wood prod- 


ts. 
“* BRITISH NORTH AMERICA 


BRITISH COLUMBIA. Vancouver—Waldemar 
Lath & Shingle Co. of Canada, incorporated; 
capital, $45,000. 


QUEBEC. Montreal—Montreal Homes Cor- 
poration, incorporated; capital, $100,000. 


NEW VENTURES 


ARKANSAS. Helena—J. H. Griffith, Jr., re- 
cently began. 

Morrillton—Southérn Land & Timber Co., re- 
cently began. 


CALIFORNIA. Los Angeles—H. A. Browning, 
— began wholesale lumber business; no 
yard 

Los Angeles—Pacific Mill & Timber Co., re- 
cently began wholesale lumber office. 

Santa Ana—Santa Ana Lumber Co., recently 
began. 

COLORADO. Denver—Carl Miller, recently 
began. 


CONNECTICUT. Waterbury—Howard Mill- 
work Co., recently began. 


FLORIDA. Sebring—Scott Lumber Co., re- 
cently began; will manufacture crates. 

West Palm Beach—Henry Hull, will open in 
about five weeks. 


GEORGIA. Valdosta—Valdosta Yellow Pine 
Co., recently began; wholesales yellow pine lum- 
ber. 

KANSAS. Wichita—O. L. Cunning, recently 
began. 

KENTUCKY. Cyclone—J. S. Goode, will open 
in about two weeks. 

LOUISIANA. New Orleans—Gordon & Worley, 
recently began. 

MICHIGAN. Allegan—Allegan Casket Co., re- 
cently began. 

Detroit—Atlas Lumber Co., of Cincinnati, 
opens office 

Detroit Belle Isle Lumber Co., recently began. 

Eau Clair—Eau Clair Lumber Co., recently 
began. 

MISSOURI. St. Louis—Frank J. Wtasek, re- 
cently began. 

NORTH CAROLINA. Charlotte—Bassett Lum- 
ber Co., recently began; wholesale lumber, no 
yard. 

OHIO. Columbus—George H. Harlow, recently 
began. 

OREGON. North Bend—Coos Bay Shingle 
Mill Co., recently began. 

PENNSYLVANIA. Philadelphia—Alfred Van- 
horn, recently began. 

TEXAS. . Houston—Tryon-Stedman Lumber 
Co., recently began; retail lumber. 

Mexia—Oil Field Lumber Co., will open. 


NEW MILLS and EQUIPMENT 


COLORADO. Grand Junction—Ray T. Hagan 
will erect building here and occupy it in eight 
months. 

MASSACHUSETTS. Brockton— George’ E. 
Keith Co., shoe manufacturer, will construct box 
factory with large yards for storage of box 
boards and sawmill. 

NEW YORK. Brooklyn—Metropolitan Pack- 
ing Box & Lumber Co., of New York City, will 
open Brooklyn plant having leased building for- 
merly occupied by Adams Express Co. on water- 
front of East River. 

PENNSYLVANIA. Lititz—A dry kiln has re- 
cently been installed by the Keath Planing 
Mill Co. 

WISCONSIN. Hawkins—The Northern Sash 
& Door Co. is erecting a = here and will 
begin operating about Jan. 1. The main build- 
ing will be 70 x170 and the dry kiln 36x40. A 
power plant will also be installed. Jens Jesdahl, 
Phillips, Wis., is president and manager. 

Two Rivers—John Schroeder Lumber Co., of 
Milwaukee, has purchased the pail factory of 
the A. D.'Schinner Co. 


CASUALTIES 


IOWA. Grinnell—H. L. Triplett, loss by fire 
in planing mill estimated at $3,500; insurance 
will nearly cover loss. 

LOUISIANA. Gibsland—Baker-Edwards Lum- 
ber Co.’s sawmill No. 1 at Mt, Lebanon was de- 
stroyed by fire Aug. 23. 





NEW, YORK. Long Island City—Tisdale Lum- 
ber Co.’s plant almost entirely destroyed by fire; 
estimated loss, $100,000 including $60,000 worth 
of lumber, four story coal pocket valued at $25,- 
000 and mantels and moldings valued at from 
$10,000 to $15,000. 

NORTH CAROLINA. iim F. Traylor, 
damaged by fire; loss, $8,0 


TENNESSEE. Dyersburg City Lumber Co., 
badly damaged by fi 


WASHINGTON. iactiilonciaaiihiaile Cooper- 
age Works, damaged by fire; loss estimated at 


$20,000. 


EDWARD-HYLAND. On the afternoon of 
Aug. 27 in Trinity Church, Portland, Ore., oc- 
curred the marriage of H. P. Edward, sales man- 
ager for the Hammond Lumber Co. in that city, 
and Miss Constance Hyland, the charming 
daughter of Mr. and Mrs. George M. Hyland, or 
Portland. On the Wednesday evening previous, 
Aug. 24, Mr. Edward was the guest of honor at a 
dinner given at the University Club by a group 
of lumbermen including H. W. Aldrich, Ww. 
Harney and Thomas Watt, of the Brighton Mills 
Co.; George B. McLeod, of the Hammond Lum- 
ber Co.; H. B. Cooper, ‘of the J. R. Hanify Co.; 
Walker Buswell, of the Buswell Lumber Co.; 
H. P. Dutton, of the H. P. Dutton Lumber Co.; 
Louis Gerlinger, Gerlinger-Anderson Co.; Hugh 
McBlair, American Woods Export Ansociation; 
Jennings Ballyntine, Cobbs-Mitchell Co.; Harry 
Vincent, E. K. Wood Lumber Co.; R. oy, 
Joy-Tarbell Lumber Co., Chicago; Morris Jones, 
Jones Lumber Co., and Allan Turner, Buehner 
Lumber Co. Mr. and Mrs. Edward went north 
on a wedding trip and upon their return will 
occupy their new bungalow in the Rose City 
Park district of Portland. 








FULLERTON-HYATT. Announcement _ is 
made of the marriage of S. Baker Fullerton, son 
of S. H. Fullerton, president of the Chicago Lum- 
ber & Coal Co., of East St. Louis, Ill, and Miss 
Mary Styron Hyatt, of Monticello, Ark., at 
Monticello on Aug. 20. Mr. Fullerton is an 
official of the Bradley Lumber Co., of Arkansas, 
Warren, Ark. Mr. and Mrs. Fullerton are in 
the East on their wedding trip. 





BRADY-STEVENS. The engagement of Em- 
met E. Brady, of the Cascade Timber Co., and 
Miss Helen Stevens, daughter of Mr. and Mrs. 
John B. Stevens, was announced at Tacoma, 
Wash., Aug. 20. Mr. Brady is the son of E. J. 
Brady, department manager for the timber com- 
pany. Miss Stevens is the daughter of one of 
the leading grain and feed merchants in Ta- 
coma. No date has been set for the wedding. 





COOKE-CREVIER. The marriage is an- 
nounced of Dr. J. M. Cooke and Miss Eleanor 
Crevier, both of Goodman, Marinette County, 
Wis., on Thursday, Aug. 25, by the Rev. Father 
Peter Banka, of St. Joan of "Are’s Church, Good- 
man. The bride held a position as stenotypist 
for the Goodman Lumber Co., and Dr. Cooke, a 
graduate of Northwestern University, Evanston, 
Ill., is located in Goodman practicing dentistry. 





CLARK-KEMP. Announcement is made of 
the marriage on Aug. 25 at St. Matthews Cathe- 
dral, Dallas, Tex., of Miss Florence Kemp, 
daughter of Mr. and Mrs. William Asa Kemp, 
of that city, and James Clark, son of A, L. Clark, 
ex-president of the Southern Pine Association, 
and president of the A. L. Clark Lumber Co., and 
associated with numerous lumber interests on 
the Pacific coast. Mr. Clark is associated with 
his father in the lumber business on the Coast 
and is a director of the Vancouver Lumber Co., 
Vancouver, B. C. Mr. and Mrs. Clark passed 
thru Chicago this week on their way west and 
will be at home after Oct. 1 at Kensington Apart- 
ments, Vancouver. More extended announce- 
— of the wedding will be given in next week’s 
ssue. 





LANHAM-ALVIS. The engagement of Miss 
Gladys Moore Alvis to Charles Turner Lanham, 
of the Lanham Hardwood Flooring Co., of Louis- 
ville, Ky., has been announced, the wedding to 
take place on Oct. 





CUMNOCK-MARSTON. Announcement is 
made of the engagement of Miss Emily Marston 
and Walter Cumnock, of the Roth Lumber Co., 
Louisville, Ky. The wedding will take place in 
the early fall. Mr. Cumnock is a brother of 
W. R. Willett, of the W. R. Willett Lumber Co., 
also of Louisville. 





KETCHAM-PETERS. Announcement has just 
been made of the engagement of Miss Gene 
Peters, daughter of Mr. and Mrs. W. A. Peters, 
of Seattle, Wash., to H. H. Ketcham, lumber 
buyer for Nettleton Lumber Co., Seattle. Miss 
Peters is a prominent Seattle society girl, 
daughter of well known ,pttorney,_, ~—_ Mr. 
Keteham, a native of Brooklyn Y., has been 
with Nettleton Lumber Co, for the i last two years; 
prior to that he was twenty-one months overseas 
as major in the United States Army. He was 
badly wounded and was decorated for bravery. He 
is a graduate of Yale University. 
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Latest Reports on Current Lumber Prices 


WISCONSIN HARDWOODS AND HEMLOCK 


The situation on the whole looks better than it has for many weeks. The demand for hemlock continues in very good volume and, aside from an 
occasional broken stock that is being cleaned up as rapidly as possible, orders are being placed on the basis of current quotations. Hardwood prices 
are also firm, and there is not so much fluctuation. Prices f. 0. b. manufacturing points remain: 
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Reports of sales during the last week show very little change in quotations. 
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MICHIGAN HARDWOODS 


The following list represents the present range of prices f. o. b. 
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55.00 
60.00 
70.00 


30.00 


31.00@33.00, 


35.00@37.00 
40.00@45.00 


25.00@28.00 
23.00@25.00 
26.00@28.00 


21.00@23.00 
a 


FAS 
ELM— 
85.00@ 90.00 
95.00@100.00 
105.00@110.00 
115.00@120.00 
HarD MAPLE— 


70.00@ 75.00 
75.00@ 80.00 
80.00@ 85.00 
85.00@ 90.00 


Sort 
8/4 


Selects 


65.00@ 70.00 
75.00@ 80.00 

85.00@ 90.00 
95.00@100.00 


50.00@ 55.00 


No. 1 com. 


50.00@ 55.00 
60.00@ 65.00 
70.00@ 75.00 
80.00@ 85.00 


35.00@ 40.00 


No. 2 com. 


33.00@35.00 
35.00@40.00 
40.00@45.00 
45.00@50.00 


25.00@27.00 
28.00@30.00 
31.00@33.00 
33.00@35.00 


No. 3 


13.00@15.00 
14.00@16.00 
14.00@16.00 
15.00@17.00 


29.00@31.00 


16.00@18.00 
33.00@35.00 


75. 00@ 80. 00 ee 
Bircu—- eee 


100.00@105.00 
105.00@110.00 
110.00@115.00 75.00 
115.00@120.00 80. 

120.00 se Po 85. oe 
125.00 90.00@ 95.0 
135. D0@140. 00 100.00@105. 00 
ELM— 

70.00@ 75.00 

75.00@ 80.00 

80.00@ 85.00 


60.00@ 65.00 50.00@ 16.004 105.00@110.00 

115.00@120.00 
16/4 125.00@130.00 
Sorr MAPLE— 


- 70.00@ 75.00 

75.00@ 80.00 

80.00@ 85.00 Y 

8/4 85.00@ 90.00 65.00 

Env DrieD WHITE MAPLE— 
95. oer .00 


15.00@110-00 


95.00@100.00 
105.00@110.00 





pap a 
65.00@ 90.00@ 95.0 
70.00@ 


70.00 40.00@ 25.00@27.00 
28.00@30.00 
31.00@33.00 
33.00@35.00 
35.00@40.00 
40.00@45.00 


45.00@50.00 


15.00 
16.00 
16.00 
16.00 


@17.00 
18.00 
@18.00 50.00@ 55.00 + 35.00@ 40.00 25.00@27.00 
@18.00 28.00@30.00 
oer 31.00@33.00 


33.00@35.00 


15.00@17.00 
16.00@18.00 
16.00@18.00 
16.00@18.00 





70.00 50. 00@ 55.00 
15. 00@ 

Sort 
4/4 
5/4 
6/4 


65.00@ 80.00 
70.00@ 85.00 
75.00@ 90.00 
85.00@100.00 


50.00@ 55.00 
55.00@ 60.00 
60.00@ 65.00 


35.00@ 
40.00@ 
45.00@ 


40.00 
45.00 
50.00 


25.00@27.00 
28.00@30.00 
31.00@33.00 


17.00@19.00 
18.00@20.00 


1 6/4 
18:00@20.00 


8/4 





115.00@130.00 


SOUTHERN HARDWOODS 


Cincinnati, Ohio, Aug. 30.—The following are average prices, Cincinnati base, quoted on hardwoods today: 
4/4 5/4&6/4 8/4 4/4 5/446/4 8/4 


QUARTERED WHITE OAK— $ 80 85 $ 90@ 95 $ 95@105 
tes 109 Sry bee ice 45@ 50 aa 60 na 65 
32 387@ 42 40 


115 
80@ 85 135 
53 
$100 105 $110@120 
@ 60 65@ 70 
20@ 23 23@ 25 
) 32 33@ 37 





5/446/4 


«++ $110@120 
-- T@ 80 
-- 85@ 40 


$240@250 $250@260 
160 165@175 
65 65@ 70 


8/4 


$110@120 
70@ 80 
35@ 40 


$265 @275 
175@185 
70@ 75 


Bass woop— HicKkory— 
FAS 


58 58 
50 


Sound wormy.. 55 =: 60 


ain 
QUARTERED Rep OAK— 70@ 75 
FAS 11 


Sound wormy.. 33@ 37 


++-@. MaPpLe— 
85 $ 90@100 $ 90@100 

115 $120 t 8 
4 $ : 5 aes No. 50 tg 75 


7° 
110 
55 


= 
115 
60 


Qtra red — 30 110 a 
Qtrd. No. 1_co 65 Ki 


Plain red FAS, 100 10 bo 


35 45@ 50 Plain red No. 1 


No. 3 com 
Sound wormy.. 


95@105 $100@120 
. 33a 0 eog 65 


40@ 45 
5 $ me 

50 
$ asa 80 
55@ 60 
35 


105@115 
' ee 70 
42@ 45 


$ ma 
50 
35 


$100 
70 
42 


r 

Sap No. 1 com. 

Sap No. 2 com. 
_CoTrronwoop— 

FAS 6” & wid.$ pa 


90 
55 
40 


eo 
40 
Panel and wid 

No. 1, 18to23" 155@165 


175@185 
Boxboard ds, 
- 115@120 


05 


$ 95@1 
65@ 70 
40 


42 


110 
75 85 








i Re 
a 
me it 
Se 


9 to 12”... 
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The following prices are taken 


Alew- 


andria, ham, 
La. A 


1x3” 


1x4” EG A 


No. 1. 
0. 2. 
3. 
M. 


N 

No. 
se & 
2, C. 


No. 
%x4” Bé&better 
BO, Beane 


xa" No. 
No. 


% —s 


1% and 2x4 to 12”.... 
6/4 & 8/4x12” 


B&better Eeyteees 


1% and 2x4 to 12” 
15x4 to 12” 


Bir- 
ming- 


la. 


69.00 
63.06 


48.00 


SOUTHERN PINE 


in the sections named: 


from sales reported during the week ended Aug. 27 


Hat- Kan- Bir- 
ties- sas Alex- ming- 
burg, City, andria, ham, 
Miss. Mo. La. Ala. 


Cc Sages: 


Bé&better: 
OG Bic sicscenes eevee 
8 and 10”.... 


mgeetier; 
1x4 and 6 
1%, 1% & dx4'& 6". rake 
Fencing SIS 
No. 1, 1x4”, 14.3 
Other lgts. 
ix@”, 16’ é 
her igts. .... cece 


Ot 
No. | a rs 
anes 22.16 9.00 


9.28 13.00 
No. s (au lengths): 
tsenesiseeses Se “EOD 
ixe” Coccocecevesee GCOS TSE 
Boards, S18 or S2S 
DOG, Be FE oe scccs. cc0n0 
1x8”, 14 and 16’. 20.81 
Other lengths. athe ona 
Ss er 
31.67 
Other lengths. eee 
No. 1x6, to (all _ to 20’): 


Shiplap 
. 2, 2e0", 14 & 16’ 22.24 


Other lgts. 
. 2 (10 to 20’): 
ix 6” 15.49 15.69 
14.57 16.55 


9.00 9.64 
8.37 9.00 


Dimension, — 
21.00 
19.00 
22:00 
22.00 


18 & 20’. 23.00 
10’ to 20’ pe 





Hat- Kan- 
ties- 
burg, 
Miss. 





Bir- 
Alex- ming- 
andria, ham, 
Ala 


Dimension, 81S1E 
No. 1, 2x10”, 
12 


No. 2, 2x 4”, = 


13.70 
16.47 


2x12", 
iz’ 


Longleaf Timbers 
No. i we E&S S48, 20’ and premaa 


‘Shortleat Timbers 
r S48, 20’ & under: 


12” 


4.00 
2.40 


12’ and longer.... 


Car Material 
(All 1x4 and 6”): , 
Bé&better, 9 and 18’ we cece ++.. 34.48 
_— vied ci) ees | aes ' 32.64 
cece ese 20.56 
29.56 
5’ and multiples 
No. 2, Random........ . 
Car Decking 
No. 1, 2”, 9, 10, 18 or 20’. .... 25.50 


S48, SqE&S sosastseru 
1 OO 
8”, 38 to 40’. 2 ccoe cece 6.00 


Car ‘cneniias 
8” & under, 20’ & under. ..:. .... 18.50 





Jacksonville, Fla., Aug. 29.—Following is a recapitulation of prices obtained in this territory during the two weeks ended Aug. 27: 


Week ended— 
Flooring 
B&better ..... 
No. 1 com.... 
No. 2 com.... 
No. 3 and cull 

Bé&better ..... 45. 

No. 2 hrt. face 21. 00 
3 B&btr. sap rift 
B&btr. brt. face 
B&btr. flat.... 
No. 1 com.... 
~ 2 com. hrt. 


Ceiling 


B&better ..... 

No. 1 com... 

No. 2 com.... 

— iveas 
No. 1 com. 

No. 2 com. 


Aug. 27 Aug. 20 


yet 
28 





Week ended— Aug. 27 Aug. 20 


Ceiling 
wex3Y% B&better ..... 25.17 Bébetter— 
oO. COM...-. 
No. 3 com 


Partition 
1x4 B&better ..... 
No. 1 
No. 2 com.... 


Siding 
Novelty— 
1x6 B&better .... 
No. 1 com... 
No. 2 com... 
No. 3 com.... 
Bevel— 
B&better 


Square edge— 
%x6 No. 2 com 


Roofers 
1x6 No. 2 com.... 
1x8 No. 2 com 


Week ended— 


Boards 


Aug. 27 Aug. 20 


Week ended— Aug. 27 Aug. 20 


Boards 
No. 1 


commor— 
1x 6 to 12 D4S.... 28.80 
No. 2 common— 


28.21 
17.50 


1x 8 to 12 D48.::: 17.00 
Other grades— 
x8 No. 3 com. ship- 
FOR Perr 
1x6 No.3 and ‘cull 
1x6 to 10—4’ 
UD, WO. Boo ovcie's 
Shingles 
4x16 No. 2 pine...... 
Lath 
4’ No. 1 Std. pine... 3.97 
4’ No. 1 Std. cypress 6.00 








Edge Rough— No. 2 &better 


55.00 


48.00@51.00 
epee farsps 
55.00@ 58.00 


$28, 


33. 000 35, 00 
5.00 @ 37.00 
40. tyes 00 Sizes, 2” 


Finished Widths— 


32.00 @ 34.00 Flooring, 18x2% and 3” 
2% 


33.00 @ 35.00 
37.00 @39.00 


Bark strips, Nos. 1 & 2..$28.00@30,00 
Box 12.00 @ 13.00 


NORTH CAROLINA PINE 


Norfolk, Va., Aug. 29.—The following prices for North Carolina pine have been obtained f. o. b. Norfolk: 


& £0 Box Cull & red heart 
0.00 $17.00 @ 18.00 

19.00@ 20.00 

20.00 @ 21.00 


22.50 @ 23.00 
23.00 @ 24.00 
23.50 @ 24.50 
Bark strip partition, 
Nos. 1 & 2 $34.50 @ 36.00 
Cull red heart 10.00@ 11.00 


19. 00@20. 00 
Ceiling, 





Partition, 


Factory, 2” ; 


$4, 50@15.50 Lath, a ed 5.75@ 6.25 


2.25@ 2.50 
24.50@ 28.00 
23.00@26.00 


Roofers, ¢-% at es. 50 


o. 2 & better 

D4S, 6”... ‘is 00 @52.00 

00 @ 24.00 8” 50.00 @54.00 

10”. 24.00@25.00 53.00 @56.00 

13”. 35-009 26.00 1 - 59.00@62.00 
No. 2& sagen No. 4 

ad 00 @79.00 

S051, 50 

eg 00@82.00 

-. 32.00@34.00 


42.50 @ 48.00 


$33.00@35.00 
25.00 @ 26.50 
26.00 @ 27.00 
34.00 @36.50 


14.50@ 15. 50 
15.50@ 16.50 


22.00 @ 24.00 





rr 
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NORTHERN PINE 


The following are the prevailing prices on northern pine f. o. b. Duluth: 
ComMMON Boarpbs, RouegH— FENCING, RoucH— 
Me 6° 14416 18° , 18420" 
No. 1, beewe 4 3 . . . x ni. ee . ; k $62.00 K $65.00 
.00 .00 -00 73.00 68.00 73.00 3 No. 2 4 50. 53.00 





. 3 \ 78.00 4 \ 5 
No. 2, x I x a 53.00 a 60.00 4”, 
° < . . 58.00 


; Sepeeepime 
No. 4, 6 foot and longer, mixed lengths, 4”, $24; 6”, $27. 
5” fencing, same as 6”. 
For all white pine, ‘Nos 1, 2 and 3, add $1. All white pine, Nos. 1, 2 and 3, add $1. 


~ + At 2: an i are, a AE a born; a ona S1 or 2S, add $1; S1S1E, add $1.50; S4S, add $2. 
‘o r a a or resawed, a x 
Drop siding, grooved roofing and 0. G. shiplap, 8’ & up, a aa $3. Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. 


Shiplap and D&M, 8’ & up, add $2. Drop siding or partition, add $3. 
No. 1 Pizcp Sturr, S1S1E— Well tubing, D&M and beveled, add $4. 
8’ 10° 12° 14° 16° Sip1ne 4 anpD 6”, 4 TO 20’— 
4 $30.00 $30.00 $30.00 s d q 4” 6 4° 6” 
shee Stas Fy * 30.00 A 4 é re ry z $27.00 $27.00 
, ¥ 3 7 E 3 ‘ 3 orway, C&better... 47.00 A 
pops sees eyes ‘ i i 42.00 42.00 ” - — 
ye ye ry : : : Siding may contain not to exceed 20 percent of 4 to 9 foot. 
No. 2 piece stuff, $3 less than No. 1; pine rough, deduct $1; D&M or S48, Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
add $2. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 


ARKANSAS SOFT PINE 


The following are f. o. b. mill prices for Arkansas soft pine, from actual sales made between Aug. 20 and Aug. 26, inclusive: 


Flooring Finish—Dressed Fencing and Boards S2S&CM—Shiplap 
Edge grain— 1x3 B&better No. 1 Pe No. 
oA . 4 $45. $37. ."23.75 15.50 
16.50 
16.50 
18.00 


No. 3, 








55. 
Flat grain— | »1%& 2x 4 to 8” 57.75 
B&better 4, 1% & 2x10 to 12” 61.00 


No. No. 2 
Ceiling and Partition He Xu —— aa senate 
cof: 56” ” ” 
Casing and Base re) Ceiling Ceiling Part. nr 19.00 ert i 1%” and smaller 41 percent off 
Bé&better . $34.75 $36.25 $37.00 pa 25 x 8 15.25 18.00 | 1%” and larger 36 percent off 
4,6 and 8” B&better 5 | No. 1 75 27.25 28.25 29.50 20.75 . 17.25 P ae 
5 and 10” B&better 60.50 | No. 2 “** 16.00 ** 16.25 22.50 q 14.00 ; None sold. 


FIR, WESTERN HEMLOCK AND CEDAR | WESTERN PINES 


Centralia, Wash., Aug. 27.—The ames prices were realized on fir, western hemlock and {Special telegram to AMERICAN LUMBERMAN] 


cedar products for the week ending Aug. 27: » : 
” ortiand, Ore., Aug. 31.—The following are 

DOUGLAS FIR— Common Dimension, 2x4”, presen $12.00 f. 0. b. mill prices: 
Vertical Grain Flooring ¢ ‘ ; ° $ 13.00 10.0 No.2 No.8 


Pv ane Gane. dane. 8.00 2°... wes 15.00 D2. 00 1x 4”, 10, 12, 14, 18 & 20’ . $14.00 
rt rT. , , = ~ 
~ ” Common “Timbers Rough, 32’ and Under 16 : 15.00 
so gE or ee 2 Sl No.1 Sel. No.1 Sel. | 1x 6", 10, 12, 14, 18 & 20” 00 17.50 
52.50 45.00 14x6”... 55. 50 45.50 com. com. - 16 0 19.50 
6x 6”...$17.00 $20.00 18x18 _.$21. 00 $24. ‘00 1x 8”, 10 to 20’ 0 18.50 
Slash Grain Flooring stsie.- “a oo a3 20x20". ae 3 a 1x10”. 10 to 20’ ; 18.50 
.0 1%4x3”...$38.50 $28.00 a hy y ro . i - ’ 
#73-00 $30.00 ga”. ; are $38.00 16x16”... 20.00 22.00 24x24”... Y 1x12”, 7 pon 7 . = 
24.00 22.00 14%4x6”... 37.00 30.00 Common Timbers, 12x12” ie° 29. aan 
in 84 to 40’ .$20.00 $23.00 T2to 80’ .$46.00 4 : 
3 ee arn SteP Pine. 0.00 $40.00 | 42 t050°: 26.00 "29.00 82 to 907. 59.00 62.00 Selects 
Fo teow «aaa dha 22°00 42.00 | 52 to 60’. 32.00 35.00 92 to 100’. 58.00 71. Bébetter “oO” <p” 
Bg tot gthay ote (eet Se 1x 4, 6 & 8”, 10’ andl 87.00 $82.00 $71.00 
Finish, No. 2 Clear and Better, S2S or S4S Railroad Material x and longer. S Boy Se 
$37.00 | 6x9 ties, rough.. $12.00 7x9 ties, rough.. q 92.00 80.00 
38. 7x8 ties, rough.. 14.00 # ‘ att a oy 
1x 5 "8 and 12” 5. le 1x13” and wider 3 97.00 85.00 
ix a3 2x12" : WESTERN HEMLOCK— 5/4 & 6/4x4” & wider, 
L 4s 1144x5, 8, 10 and 12” 54:00 48,00 Boards, S1S, or Shiplap & longer 5. 90.00 78.00 
2% and 3x4, GME BET occ cmncnnvesa 5 No. 1 No. 2 No.1 q 8/4 and wider 3 92.00 80.00 
Ceiling, C&@EB and C&EV, and Partition " 
xa” 00 $15.00 % x6"... .$23.00 $18.50 | 1x 2 & 3. $13. 00 $10. 00 & ; 
axa”. 2°39!00 817. xe" -- 93800 ono | 1x4.--.: 1100 800 — & 50 11. WEST COAST SPRUCE 
an ek 3 1ox6".... 24.00 19.00 | 1x 11.50 8.50 & 1% 
1x4”..._ 23. v4 20. ae ‘1x6”.... 26.00 23.50 13 1 . r 10, 00 & % . . [Special telegram to AMERICAN LUMBERMAN.] 
Drop Siding, Rustic &ase . x . Portland, Ore., Aug. 31.—The following are 
56x6"....$18.00 $15.50 1x6”... + $22.00 be yo x $14.00 $11.00 14%x2 & 3 15. 00 12. prices prevailing here today: 
1x4”.... 20.00 17.50 1x8”..... 29.00 26. RED CEDAR— 


Qn oe 70 Common Boards and Shiplap 

5, Fiat é $0. ‘75 | 1x4” : 8.50 1x10”....$13.00 
“as . . . 1x6” 9.00 1x12”.... 13.50 
a | ae 

Fir, per thousand . ; ee Stock 


Common Boards and Shiplap P No.1 Sel. 
No. com. com. 
i $13.00 $16.00 1x10”....$15 
14.00 17.00 BEES 660 . . Common rough dimension 


Box lumber, green 
CYPRESS 


air dri 
. Logs, $18, $14 and $10. 
i 12. ’ 
ey and 10, iigxid’ ; ; Cincinnati, Ohio, Aug. 30.—The following are 
11 9.50 


average prices today f. o. b. Cincinnati: Oo AK FLOORING 


Rep CyPress— 4/4 = 5 /4h6/§ 8/5 
FAS 3. $108.00 $110.0 











Cincinnati, Ohio, Aug. 29.—The following are 
3x 3, +t ¥ A Shop = ry 8 re 235 average prices, Cincinnati basis, obtained during 
5 . . . 
. 6 » ax 3” ~ . No. 1 com. ran. widths 37.00 i week ended Aug. 20: 
i is No. 2 ~ ran. widths 26.00 28.00 x }¥x1%” }9x2” $$8x2%” %x1” 
ELLOW CYPRESS— 

Common Dimension, S1S1E, 12’ FAS 20 a‘ $ oa'ss - = _ 

pay ~ com. com. 48 55@ 60 — yom —— 
2x3, 2x4” .$10.00 $ 7.00 whee ki \ K \e Sel. nin. Wht. 
2x6, 2x8".§ 9.50 § 4.50 ‘be a x idth rt so sere © eer i : 
2x10”.... 10.50 5.50 sa = 3 3 x ie : : 
2x12”... 11.00 6.00 2x20”....: 18.50 le idths ..... ...@ 25 ...@ 26 a o. 
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{Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., Aug. 30.—The following prices 





fl 
' 


rma | e 


"I 


California Redwood 


Resists Cyanide, Climate 
and the White Ant 


The Colorado Mining Com- 
pany sent back to California 
from the Philippines for Red- 
wood with which to build cya- 
niding tanksand sheds to cover 
them. Years of experience 
showed Redwood to be the 
most satisfactory material to 
withstand the chemical action 
of strong acids and to baffle the 
destructive white ant of the 
Tropics. California Redwood 
contains a natural preservative 
that makes it unusually resist- 
ant to the action of chemicals, 
rot and decay and the attacks 
of insects. Its freedom from 
resin or pitch makes Redwood 


paid for yard items, f.o. b. mill, were reported 
today: 
Pre- 
High Low  vailing 
Price Price Price 
Flooring 


1x4” No. 
No. 


0. 3v 4 
No. 2 and better s. g. 22.00 
No. 3 s. 16.00 
1x6” No. 2 and better s. g. 25.00 

No. 3 8. g 20.00 


Stepping 
No. 2 and better clear 65.00 


A NNN oo 6 KN ec arele 51.00 
Casing and base 5 

pape: 
5gx4” No. 2 and better. 


No. 
1x4” No. 
No. 


Drop Siding 
1x6” = % 2 and better 23.00 


Boards and Shiplap, No. 1 
1x 8 and 10” 12.00 8.00 
1x12 11.00 
Dimension, No. 1 S&E 
2x4”,.12 and 14’ 10.75 8.50 
Plank and Small Timbers 
4x 4”,12 to 16’, S48 15.50 12.50 
8x12”, 12 to 16’, S48 16.00 14.00 
Timbers, 32’ and Under 
6x6”, S48 19.00 17.00 


(Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Aug. 31.—The following are 
prices prevailing here today: 
Vertical Grain Flooring 


1x4” No. 1 clear 
No. 2 clear 


1x3 and 14%4x4” No. 2 clear and better 
No. 3 clear 
Slash Grain Flooring 
1x4” No. 2 sees and better 


0. 
1x6” No, 2 cleat and better.. 
No. 8 clear...... 
Vertical Grain Stepping 
1% and 1% No. 2 clear and better 


Fini 
No. 2 clear and better.. 

Celling 
5x4” No. 2 ame and better 


No. 3 clea 
1x4” No. 2 Gear’ and “better 
No. 8 CIEAP. coc cccccccccccccsccee ose 
Drop Siding and Rustic 
1x6” No. 2 clear and better 
No. 8 clear....+++- enee oewess 
Miscellaneous Items 
Dimension, off Rail B list 
Boards, off Rail B list 
Small timbers, off Rail B list.............. 
6x6” and larger timbers, off Rail B list 
Fir logs, $20; $16; $12 
Fir lath, per thousand, $3. 75. 


RED CEDAR SHINGLES 


Seattle, Wash., Aug. 27.—Eastern prices, f. 0. b. 
mill, are: 
R1ITE-GRADE INSPECTED 
4 Bundles 5 Bundles 


Hxtra stars, 6/2........ $1. 2.42 
Extra stars, 5/2........ 2.04@2. 08 — 


Extra clears 
Perfects, 


urekas .. g ae 
Perfections 3.42 oe eirees 


resist fire too, and when prop- 


Ny aN 


\ 


\ ih 


erly seasoned it will not crack, 


\\ 


shrink or warp. 


Write today for full infor- 
mation, 


REDWOOD SALES CoO. 
216 PINE STREET 
SAN FRANCISCO 


Exclusive Eastern representative of the 


following mills: 


Albion Lumber Company Holmes Eureka Lumber Co, 


Bayside Redwood Co, 


E. J. Dodge Company Little River Redwood Co, 


Dolbeer & Carson Lumber Co. Northwestern Redwood Co, 


Hobbs Wall & Company San Vincente Lumber Co. 


é ANY 


Yr, WAM 





OrpINARY Stock, First GRADES 
Pxtra-stars, 6/2 $1.89 $2.37 
Extra stars, 6/2 A 1, 2.42 ryt 
Extra clears R a 2.93 
Perfects, 5/2 2.78 3.48 
Eurekas 
Perfections oe 
ORDINARY Stock, SECOND Grapns 
Common stars, 6/2 .36@ .44 §$ 44@ .55 
Common stars, 5/2...... 155 ‘ 
Common clears 1.10@1.20 1.36@1.50 

BriTisH CoLuMBIA STOCK : 

(United States Exchange) 

Per 


Perfections ... 
XX 5/2-16 . 
XX eurekas 
XX perfections 
OLp Pack, OLD GRADB 


Per M. 
Stars. $2.30@2.35 Clears. 





x mo 
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For Editorial Review of Current Market Con- 
ditions:See Page 43 


NORTHERN PINE 


Minneapolis, Minn., Aug. 29.—Sales from 
northern pine mills run largely to uppers as 
yet, the trade taking western lumber for other 
. purposes. Some new lists, making substantial 
reductions in low grade boards and dimension, 
are expected to reduce the surplus in these 
stocks. Country yard demand is still very light, 
dealers awaiting farm demand. 


Chicago, Aug. 31.—Retail trade in northern 
pine remains very restricted in this. territory 
due to competition from southern pine and Doug- 
las fir, and industrial consumption also is very 
low. Prices on the lower grades of northern 
pine have declined somewhat recently, but 
uppers remain virtually unchanged. 


North Tonawanda, N. Y., Aug. 30.—Buying is 
spotty. Retail yards are not taking as much 
stock as usual at this time of year but dealers 
expect greater activity in the fall. City con- 
sumption continues fair, building being more 
active than a year ago. 





Buffalo, N. Y., Aug. 31.—Lower grades remain 
the chief problem in the northern pine trade, 
as industrial plants continue to run on light. 
Some business is being done in building lumber, 
but trade is not brisk. More stock is moving 
than in early summer. Upper grade stocks are 


not large. 
EASTERN SPRUCE 


Boston, Mass., Aug. 31.—Demand for dimen- 
sion does not seem to improve. The market is 
firm: Base, $45; 9-inch, $46; 10-inch, $47; 12- 
inch, $49. In random there seems to be a grow- 
ing firmness. Prices: 2x3 to 2x7, $30 to $35; 
2x8, $35 to $38; 2x10, $39 to $42; 2x12, $40 to $43. 
For the narrow $32 is now about the usual price. 
The board market has not a very strong tone; 
roofers are too low. Covering boards sell at 
30 to $35, with $32 the ruling price for good stock. 
Matched are slow sellers at $35 to $38. 


WHITE CEDAR 


Minneapolis, Minn., Aug. 29.—Buying of posts 
from territory to the south is still good but in 
other respects the market continues quiet. The 
demand is for large sizes, round. Pole business 
is slow and shows little change. 


HARDWOODS 


Chicago, Aug. 31.—The hardwood trade in 
Chicago territory has not shown any noteworthy 
change during the week. Flooring and interior 
manufacturers are the best buyers, even tho 
their takings are on a hand to mouth basis and 
very small compared with their normal consump- 
tion at this season. The furniture interests are 
doing some buying but chiefly of walnut lumber 
and veneer and crating lumber, while the auto- 
tmobile industry is productive of only an occa- 
sional worthwhile order. The other industrial 
consumers are doing very little. 


Minneapolis, Minn., Aug. 29.—The wholesale 
market is looking up. Business is not in any 
great volume. Orders run small but are coming 
in larger number, and a fair trade has been 
done with sash and door factories. Lower prices 
on birch at last have caused demand to swing 
in that direction. Prices seem a little stronger. 


St. Louls, Mo., Aug. 30.—The trend of the 
hardwood market is distinctly better. There 
are more genuine inquiries and a few more 
orders. Most mills are sticking right to their 
price lists, and are more independent than for 
some time. Most of the demand is for uppers. 
The yards here are buying some oak for stock. 


New Orleans, La., Aug. 29.—The report for the 
week indicates continuance of gradual gain in 
demand, with increasing scarcity of wanted 
items, notably in upper grades. No. 2 sap gum 
has been sold into scarce supply. The call for 
tupelo, mainly from box manufacturers, has 
registered a gain. Prices, however, stiil rule 
low and with respect to certain items there 
appears to be considerable spread. 


New York, Aug. 30.—A gradual improvement 
in the hardwood situation is said to indicate a 
healthy outlook in the local industrial situation. 
A number of retail dealers are coming into the 
market and wholesalers report a marked advance 
in inquiries. 





Buffalo, N. Y., Aug. 31.—The activity in hard- 
wood is not great, but is more apparent than 
Several weeks ago. The trade in flooring is 
stated to be holding up well, but in lumber the 
mixed car order continues to be the rule. Good 





grade stock is holding firm and may soon go 
higher, but low grades are in ample supply. 


Boston, Mass., Aug. 31.—The market con- 
tinues upset. There is not any improvement in 
demand worth mentioning. The recent weak- 
ness in upper grades continues. Lower grades 
are weak. Demand is dull. Tho the house finish 
people are not buying any better they are doing 
better. The retail yards are buying better, but 
not consumers. Prices: FAS, inch, quartered 
white oak, $140 to $155; plain, $105 to $120; pop- 
lar, $107 to $120; white ash, $100 to $115; bass- 
wood, $100 to $115; red birch, $140 to $155; sap, 
$105 to $120; maple, $95 to $105. 


Baltimore, Md., Aug. 29.—Some cypress deal- 
ers already report a very encouraging gain in 
orders. During the last week or two some heavy 
business has been booked, and inquiries suggest 
numerous unfilled requirements. The belief is 
expressed that prices have reached the bottom. 
The export outlook is not encouraging. 


Columbus, Ohio, Aug. 29.—Inquiries are more 
numerous and orders have increased. Retail 
orders are being placed to fill out. Box factories 
are buying some low grade stock. Prices are 
fairly steady; there is less spread in quotations. 
Prices of oak, Ohio River: 

No.1 No.2 No.3 

FAS com, com. com, 

Quartered ..........$135 $76 $50 wate 
PIM. Sen cdedcccouas ae 52 35 $20 


Cincinnati, Ohio, Aug. 30.—Actual business is 
still somewhat light. Fair orders have been 
received in the last ten days by several Cin- 
cinnati dealers. Prices are unchanged. 


HEMLOCK 


Boston, Mass., Aug. 31.—Hemlock is rather 
weak, spruce is such a good competitor. There 
is not even a fair demand for dimension, and 
for heavy mill timbers the demand is very slow. 
Board demand has slowed down and prices are 
lower. The eastern clipped boards, 10 to 16 feet, 
sell at $28 to $30, while altho random boards 
range down to even $25 there is not much interest 
in them, 


North Tonawanda, N. Y., Aug. 30.—No other 
branch of the industry perhaps is showing as 
much activity as hemlock. Dealers report orders 
coming in freely. Consumption is mostly for 


dwellings, builders having come to realize that 
this is a good time to provide themselves with 
homes. 


FIR, SPRUCE, CEDAR 


Seattle, Wash, Aug. 27.—While fir common is 
still weak, uppers are fairly steady. No. 2 verti- 
cal grain flooring has sagged about $2 but No. 
3 has advanced at about the same pace. Finish 
is at a standstill, with the market a bit soft. 
Ceiling, drop siding, and dimension are unaf- 
fected. Boards are a trifle stronger, while plank 
and small timbers seem to have a weaker under- 
tone. All in all, it is a buyer’s market. 


San Francisco, Calif., Aug. 27.—Local demand 
for fir remains very quiet, on account of dullness 
in building. California, however, has been tak- 
ing a pretty large volume of fir and there is still 
quite a demand. Stocks in southern California 
have been considerably increased. Prices are 
too low to make business profitable to manufac- 
turers, so further curtailment is expected unless 
demand increases. Fir uppers are being held a 
little firmer and commons are a little bit weaker, 
according to some reports. Clear logs are scarce 
and high. 


Chicago, Aug. 31.—The local Douglas fir mar- 
ket retains the better tone recently reported. 
The city yards are buying larger quantities for 
stock, and the country retail trade in northern 
Illinois and Wisconsin is very fair, while in 
southern Illinois it is quite poor. Some more rail- 
road business has been reported during the week 
and this has gone far toward enlivening the mar- 
ket. It is, however, increasingly difficult to place 
orders on the Coast on account of the growing 
searcity of the grades. Prices have shown no 
material change, altho the tendency on better 
grades is distinctly upward. 


WESTERN PINES 


Chicago, Aug. 31.—Local distributors of west- 
ern pines this week report a better tone to the 
market, with increased takings by the sash and 
door trade and other shop lumber consumers. 
This improvement, however, has not yet gone 
far enough to create any really active market, 
but handlers are optimistic. 


San Francisco, Calif., Aug. 27.—A moderate 
demand for California white pine uppers con- 
tinues and a shortage is expected next spring 
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in nearly all grades. Sugar pine, being higher 
priced, is not going quite so strong, but the cut 
will not be as large as usual. Hight-quarter 
white pine uppers are.scarce and advancing. 
No. 2 common white pine is very scarce in the 
Northwest and is about cleaned up here. Some 
white pine is being exported to the United King- 
dom. While a few pine mills are still making 
large cuts, most of them are curtailing and many 
small mills are closed. 


Buffalo, N. Y., Aug. 31.—Trade in California 
pines is very spotty and the aggregate is not 
large. Planing mills and retail yards are buying 
cautiously. Good California soft texture stock 
is holding firm. White and sugar pine factory 
lumber has reached the lowest figures in years. 
Common lumber is said to be very slow. 


REDWOOD 


San Francisco, Calif., Aug. 27.—Redwood feels 
the lack of a normal building demand thruout 
the country. Southern California business has 
fallen off a little since the rush of water ship- 
ments began. The California price list has 
been revised. Cargo freights were reduced $1.50 
recently. Change sheet No. 4 on cargo list No. 


8, effective Aug. 24, reduces clears about $5; 
commons, $38. On short clears the reduction 
amounts to $10. Prices on 1x6 and 1x12 clear, 
San Francisco, are now $60; 12-inch No. 1 com- 
mon is $50; 12-inch No. 2 common, $23. Eastern 
business is quiet, but inquiries indicate a grow- 
ing interest in redwood. 


New York, Aug. 30.—A decided improvement in 
redwood sales is reported thruout the five bor- 
oughs. Some yards that have never handled 
redwood are receiving inquiries and others are 
increasing their stocks. Redwood moldings are 
especially being called for. It may be that the 
advertising campaign recently undertaken in be- 
half of redwood in the East is bearing fruit. 


NORTH CAROLINA PINE 


Buffalo, N. Y., Aug. 31.—The North Carolina 
pine market is steadier and better grades are 
scarcer than for some time. Six-inch roofers 
hold steady at $27 and some advance in finish 
stock has taken place. There is a large amount 
of low grade to be had, while inquiry for it is 
slow. 


Boston, Mass., Aug. 31.—There is a fairly good 
business in North Carolina roofers. They seem 
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to be just a trifle firmer, selling around $29 to 
$31, 6-inch. While rough edge sells from $46 
to $52, 4/4 eight inches and under, the tone is 
firmer. A hopeful thing is a slight improvement 
reported in demand for finish. 


Baltimore, Md., Aug. 29.—Last week North 
Carolina pine business attained greater propor- 
tions than for some time. Some dealers take the 
view that framing has weakened because of the 
comparatively heavy arrivals, while high grade 
stocks are holding their own. Low grades show 
no positive improvement, with values still very 
much unsettled. Builders call for some quanti- 
ties, while box demand is still restricted. 


SOUTHERN PINE 


Chicago, Aug. 31.—Altho some distributors re- 
port a slight falling off in business as compared 
with a week ago, a broad survey of the mar- 
ket shows no material change. City yard busi- 
ness retains the increased activity recently dis- 
played. Altho the country trade still is spotty 
it nevertheless is better than it was three weeks 
or a month ago. Railroad business still plays 
an important part and distributors catering to 
this trade are optimistic for continued purchas- 
ing by the railroads and car companies. 


New Orleans, La., Aug 29.—Tho the week’s 
statistical returns are not complete today, local 
operators say that demand is steadily freshen- 
ing, and that a nice railroad and car material 
business is in sight. Production rules consid- 
erably below normal and mill stocks are more 
or less broken. Prices are said to be firm on the 
whole, with recent advances on active items 
maintained and the general tendency toward 
healthier levels. 


St. Louis, Mo., Aug. 30.—The latter part of 
the week there was quite a flurry of buying of 
southern pine, mostly for wholesalers, who 
seemed to sense a strengthening of the murket. 
There has been an advance of at least $1.50 in 
B&better items, based on more buying and a 
shortage. Dimension is in small demand. In- 
quiries from retailers are largely confined to 
mixed cars. 


Boston, Mass., Aug. 31.—There seems really to 
be a noteworthy improvement in both demand 
and inquiry. The retailers are more easily inter- 
ested in both flooring and partition. They buy 
better. Prices have steadied to some extent. 
Roofers are selling fairly well at $29 to $31, 
6-inch. Partition is now steady. The range is 
narrowed and it is selling better, prices: Bé&bet- 
ter, $44 to $47. Flooring is selling: <A rift, $62 
to $71; B rift, $60 to $67; C rift, $47.50 to $54; 
No. 2 common rift, $29.50 to $32.50; B&better 
flat, $44 to $48. 


Cincinnati, Ohio, Aug. 30.—The market is still 
dull, tho sentiment is somewhat improved. The 
trade continues to mark time. 

Buffalo, N. Y., Aug. 31.—More firmness is 
shown in southern pine and some wholesalers 
have made a general advance thruout the list. 
Others say weakness is still shown by dimen- 
sion. Sales show some improvement, owing to 
building and railroad car repairing. Some 
grades are scarcer than for a long time, but 
commons remain plentiful. 


CYPRESS 


New Orleans, La., Aug. 29.—Brisker inquiry 
is noted and the month shows a gradual gain in 
bookings tho not as yet a very marked one. 
Mixed car trade continues to make up the bulk 
of the business. Orders are being placed more 
frequently, indicating increased consumption. 
Manufacturing comment is optimistic. Prices 
rule firm. Production continues steady. 


Chicago, Aug. 31.—Cypress maintains the same 
position occupied during the last couple of weeks, 
with demand as a whole unchanged, either as to 
volume or character, and prices are about the 
same. 


St. Louis, Mo., Aug. 30.—A few more inquiries: 
are being received for Gulf coast cypress, but 
orders are few and far between. The trade is 
most interested in uppers, and there is a short- 
age reported in these items. Some native stock 
is being sold to the box trade. 


Boston, Mass., Aug 31.—Demand for cypress. 
finish continues to grow. So the market is firm. 
There is a slightly better lumber demand, tho: 
retailers are still a little backward about stock- 
ing up. Prices current: FAS, 4/4, $105 to $115; 
8/4, $115 to $125; selects, 4/4, $85 to $95; 8/4, 
$9& to $107; shop, 4/4, $58 to $62; 5/4, 6/4, $68 
to $72. 


Baltimore, Md., Aug. 29.—Cypress inquiry is 
of moderate proportions, but sellers are indis- 
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posed to hold out concessions. Offerings are not 
such as to unsettle the market. The outlook is 
regarded as in the main encouraging, with stocks 
here extremely light. 


Buffalo, N. Y., Aug. 31.—Sales of cypress 
have recently shown some improvement, due 
largely to a little more building. Prices are 
firmer than in a number of other woods, and 
mill stocks do not appear to have attained any 
large total. 


Cincinnati, Ohio, Aug. 30.—The cypress mar- 
ket is unchanged in its general character. Busi- 
ness remains dull and there is little indication 
of much change. 


SHINGLES AND LATH 


Seattle, Wash., Aug. 27.—Rite-Grade stock and 
first grade ordinaries are 5 to 12 cents higher 
than a week ago, under a demand that comes 
from practically all points of the compass. Busi- 
ness has shown marked improvement. Common 
grades and British Columbia stock are feature- 
less, at the prices prevailing a week ago. Old 
pack, old grade stars and clears have shared 
in the advance, being about a nickel higher. 


Minneapolis, Minn., Aug. 29.—While buying 
demand in this territory is still light, the price 
situation is strong, and concerns with affiliations 
to the south report an excellent run of trade. 
City trade here is fair and is calling for high 
grade stock. 





New Orleans, La., Aug. 29.—Demand for cy- 
press shingles begins to take on seasonable 
activity, with straight and mixed car orders 
coming in at an encouraging rate. Lath are sell- 
ing in good volume also, both pine and cypress. 
Most cypress folk are limiting lath acceptances 
to mixed car orders. Prices on both items are 
reported unchanged, but well held. 


Boston, Mass., Aug 31.—The lath market con- 
tinues to get stronger. The 14-inch, not sell- 
ing locally, are selling well to New York, and 
the price is $8.25 and no lower. The 15-inch 
are not active but most sell for $9. Furring is 
rather dull. The 2-inch sells up to $38, tho the 
usual price is $33 and $34. Trade in shingles is 
rather desultory. The whites are firm at: 
Extras, $5.50 to $6; clears, $4.75 to $5.25. The 
reds are tending upward. The best are pur- 
ehasable for $5.55. 


Chicago, Aug. 31.—Red cedar shingles are in 
geod demand and advancing in price. It is be- 
coming rather difficult to secure mill shipments, 
amd there are few, if any, transit cars abroad. 
Olear red cedar shingles bring $4.41, Chicago 
basis; stars, $3.78; XXXXX British Columbias. 
$491. Lath also is in good demand and in small 
supply. Fir lath brings $7.30, Chicago basis; 
western hemlock, $7.75; spruce, $8.50; No. 1 
western pine, $9, and No. 2 western pine, $7.25. 


New York, Aug. 30.—An increase of 50 cents a 
thousand in shingles was the most noteworthy 
price change in the last week. Lath also ad- 
vanced recently. These increases are believed 
to be forerunners of other advances. Roofers are 
scarce thruout the metropolitan district. Many 
retailers find difficulty in meeting demands. 


Buffalo, N. Y., Aug. 31.—Further strength has 
been displayed by the red cedars. Extra clears 
are quoted at $4.79 and stars at $4.17. Sales 
have been more active tho not up to the average 
for this time of year. Part of the advance is 
said to be due to curtailed production. 


Columbus, Ohio, Aug. 29.—Shingle buying is 
limited strictly to present needs. Rural dealers 
await freight rate reductions. Prices are gen- 
erally weak and irregular. Red cedar clears sell 
at around $4.30 and stars at around $3.80, Colum- 


bus, 
BOXBOARDS 


San Francisco, Calif., Aug. 27.—The demand 
for California pine box shook has been increas- 
ing with the deciduous fruit shipping season 
under way. The box factories have increased 
their outputs and some are turning down orders 
for future delivery at present prices. The new 
eastbound rail rates have stimulated eastern 
shipments of canned and dry fruits, and old 
stocks are cleaning up rapidly. Export business 
om such fruits has revived. The outlook for 
cannery shook is, consequently, a little better. 
Big apple crops in Oregon and Washington will 
require much shook from California. Lug boxes 
for wine grapes are in fair demand already. 
The box factories will get better prices if the 
big demand comes on late. 





House Building Ritual in Malaya 


(By Carolyn A. Wilson) 


SINGAPORE, STRAITS SETTLEMENTS, July 16.— 
A new cement plant has recently been built just 
outside of Singapore and, when I was inspect- 
ing it, the American engineer was telling me of 
his difficulties in even getting it erected, hewing 
out the space from the solid jungle and con- 
quering the tidal washes ete. 

He said that one of his greatest difficulties 
was getting the Malay workmen to clear the 
land and burn up the cut timber and under- 
growth. All one week he kept at them to burn 
what was cut but they put it off under one 
pretext or another until he discovered that the 
mystic magic. day for the burning was Friday. 
So Friday morning just before sunrise they 
came out and, forming a circle around one of 
the large heaps to be fired, drew a square en- 
closed with charred sticks and prayed to the 
tree spirits, saying what Mr. Muir translated 
roughly to be the following: ‘‘We are but 
poor slaves and coolies; we have no power, 10 








A Malay House and its Owners 


strength, no influence. And it was commanded 
us by our leader that we burn you up, and he 
was commanded by the boss coolie, and he by 
the foreman and the foreman by the American, 
Tuan Muir, and he by his king, Tuan Wilson, 
and Tuan Wilson by his king, King George, and 
King George by God. And who are we, poor 
slaves and miserable coolies, to go against the 
will of the gods.’’ 

Interested in this, and knowing that never a 
house is built in the Malay peninsula without 
a ceremony accompanying it, I set out to dis- 
eover what the ritual was. First a rectangle 
is laid up of four sticks and the soil is turned 
over inside. Then, taking a clod in his hand, 
the Malayan calls upon the lords of spot: 

‘*Ho, children of Mentri Gurn 

Who dwell in the four corners of the world. 

I crave this plot as a boon. 

If it is good, show a good omen, 

If it is bad, show a bad omen.’’ 

The clod is then wrapped in a white cloth, 
steeped in incense and slept upon. If the 
dreams are good, the Malayan pegs out his site 
with dead sticks and takes a dead branch, 
heaped up with earth, and sets it afire. .When 
all is ashes he sweeps it together and repeats 
the charm above. 


The erecting of the central house post is very 
important. The lucky hour is seven in the 
morning and the greatest precautions must be 
taken that no shadow falls on the post or the 
hole. If it does, bad luck will follow the family. 
When the hole is dug an offering is made of 
brazil wood, ebony wood, asafoedita and scrap 
iron. They are put in and then the throat of 
a fowl or goat is cut and the blood is spilled 
on the offerings. The head and feet of the 
victim are cut off and thrown into the hole and 
then the building may go on undisturbed save 
that the builder must wear a ring on his little 
finger until the house is finished, as a compli- 
ment to the earth demon. 

After seeing this ceremony an American here 
who had been in the Marquesas told me of a 
new mission house that was put up a few years 
ago. Later it was discovered that an infant 
had been slain and placed in each of the four 
corner posts. The sacrifice of some animate 
creature when a house is built seems to be nec- 
essary among all Malay tribes. 





TROUBLE AND LITIGATION 


ANNAPOLIS, Mp., Aug. 29.—The assets of the 
W. B. Gardiner Co., bankrupt, will be disposed of at 
public auction under orders of J. Victor Buckler, 
who was appointed trustee in bankruptcy proceed- 
ings. The assets include office fixtures, lumber, 
some hardware, paints, glass etc., and the mill ma- 
chinery. 





Granp Rapips, Micu., Aug. 30.—It was reported 
in error in last week’s issue of the AMERICAN 
LUMBERMAN that the Grand Rapids Trust Co. had 
been appointed trustee of the Spears Lumber Co. 
The facts are that at a meeting of creditors of Wil- 
liam H. Spears, former proprietor of the Hanford 
Lumber Co., the Grand Rapids Trust Co. was ap- 

ointed trustee of the estate. The Spears Lumber 

‘o., of Grand Rapids, was in no way connected. 





Leona, OrRE., Aug. 27.—The appointment of a re- 
ceiver for the Leona Mills Lumber Co., Inc., of this 
place, a $100,000 concern, has been asked in a peti- 
tion filed by J. H. Cook, majority stockholder and 
largest creditor of the company, in order to keep 
the equipment of the company intact and ready 
to resume operations when the market is better, 
as creditors are threatening various suits. 


Newport News, VaA., Aug. 29.—M. W. Gayle & 
Sons, Inc., has filed a petition in bankruptcy. Bad 
bills were the cause of the bankruptcy, it is under- 
stood, as had the firm been able to collect $20,000 
in bills outstanding the petition would have been 
unnecessary. 








SEATTLE, WasSH., Aug. 27.—John and Harry Shull, 
doing business here under the name of the Shull 
Lumber & Shingle Co., have filed action in the Cow- 
litz superior court to collect sums aggregating 
about $44,000 from the Columbia Shingle Co., of 
Kalama, Ore., most of which money was advanced 
to the company in 1918, when the mill was built, 
and is secured by notes of the company, many of 
which are past due. 


CrYSTAL SpriInes, Miss., Aug. 30.—W. B. Lock- 
wood, of this city, has been appointed receiver of 
the Thomas-Rhymes Co., a large veneer manufac- 
turing plant here, and has taken over the property 
subject to the action of the creditors at their meet- 
ing which will be held in Jackson. Liabilities of 
the company are listed at about $52,000 and assets 
a L 


’ 





CLEVELAND, OHnI0, Aug. 31.—C. H. Foote, of the 
C. H. Foote Lumber Co., this city, has been ap- 
pointed receiver for the Newman Wrecking & 
Lumber Co., Cleveland, and will continue the busi- 
ness. 





LAWRENCE, WIs., Aug. 29.—On Aug. 22 the Fred 
K. Higbie Lumber Co., of this _— was adjudi- 
cated bankrupt and a meeting of creditors will be 
held in the city of Superior Sept. 6. 


CANFIELD, OnI0, Aug. 31.—C. H. Neff Supply Co., 
involuntary petition in bankruptcy. 


FRANKLIN, Pa., Aug. 29.—W. J. James has been 
a ay receiver for the Homer D. Biery Lum- 
er Co. 





EvuGpne, OrE., Aug. 27.—Eugene & Western Lum- 
ber Co. has filed petition in bankruptcy. 


PAO 


THE ORNAMENTAL TREE planted in many parts 
of the world and popularly known as ‘‘monkey 
puzzle,’’ is the araucarian pine which is native 
in South America and Australia. 
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Advertisements will be inserted in this de- 
Partment at the following rates; 


25 cents a line for one week. 
45 cents a line for two consecutive weeks. 
cents a line for three consecutive weeks. 
75 cents a line for four consecutive weeks. 
ht words of ordinary length make one 
ine. Count in signature. 
Heading counts as two lines. 
No gepey except the heading can be ad- 
m lo 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in 
secure insertion in regular department. A 
advertisements received dater will be placed. 
‘under heading Too Late to Classify. 





APPRAISAL 
Lumber industry exclusively. THOMAS J. CALLEN, 
Jr., Engineer & Appraiser, 836-888 Merc. & Mfg. Bank 
Bidg., Milwaukee, Wis. 


SASH AND DOOR LIST ESTIMATOR 
Young man experienced in making estimates from lists 
sent in by retail dealers. Address, giving age, expe- 
rience, references and salary wanted. 

HUTTIG SASH & DOOR CO., St. Louis, Mo. 


ESTIMATOR WANTED 
Thoroughly experienced. Millwork. NORTH SIDE 
SASH 4 DOOR CO., 1111 South Washtenaw Ave., Chi- 
cago, q 








WANTED—ESTIMATOR 
Competent estimator for millwork plant. Prefer man 
familiar with Cost Book ‘‘A.’’ State age and expe- 
— — PERKINS MANUFACTURING CO., Au- 
gusta, Ga. 





WANTED 
High grade, energetic veneer mill superintendent. 
Healthy location in South. Give particulars first letter 
and advise when could report. 
Address “G. 2,’ care American Lumberman. 


WANTED—CHIEF ACCOUNTANT 
Must be high class office man with lumber experience. 
Between 30 to 40 years old. This position is with large 
lumber company in state of Washington where living 
conditions are very good. Nice farming country with 
paved roads and’ good schools, and cost of living about 
50 per cent less than in large city. Give experience, 
— age, salary wanted and full details in first 
etter. 
Address “G. 17,”’ eare American Lumberman. 


WANTED—PLANING MILL WORK ESTIMATOR 
Give age, salary expected and experience in detail. 
~— G. ELIAS & BRO., INC., 965 Elk St., Buffalo, 


WANTED—FIRST-CLASS PLAN ESTIMATOR. 
Must understand the work thoroughly. One having some 
mill experience preferred. Position permanent. Apply 
— SASH & DOOR CO., 926 W. 20th St., 

cago. 


_ WANTED—MIDDLE AGE OFFICE MAN 
Experienced for Chicago retail lumber yard. State age, 


married or single and salary expected. 
ddress “G. 21,’’ care American Lumberman, 

















WANTED—SUPERINTENDENT 
To take full charge of carpenter shop. Must be able 
to read blue prints readily, estimate, make cutting 
bills and handle men. Want a man who can show re- 
sults. Give experience, age, wages expected and refer- 
ences in first letter. 
SPRIGG LUMBER COMPANY, Weston, W. Va. 


WANTED—STENOGRAPHER, BOOKKEEPER 
Private secretary. San Francisco, Cal. Man or woman 
of some experience (not too much). Work is of private, 
confidential nature, largely timber lands. No one else in 
office. Permanent position; not large salary to start. 
Good opportunity for right party. 
Address ‘‘F. 29,’’ care American Lumberman. 


WANTED—MALE STENOGRAPHER 
With experience in sales department of yellow pine lum- 
ber company. Must be a good man. Location good and 
healthy. Position permanent for right man, 
Address “F. 7,’? care American Lumberman. 


WANT A POSITION 


Or better your present employment? Advertise ix the 
American Lumberman. We carry your message to the 
man who is looking for employees. If you don’t want it 
known you are advertising, we could give the ad a key 
number, have the answers come in care of the American 
Lumberman, and will mail all answers the day they are 
received by us. Now is the time; send your ad to the 
AMERICAN LUMBERMAN, 431 South Dearborn St., 
Chicago, Tl. 

















WANTED—COMPETENT BOOKKEEPER 
And office man with experience in retail lumber and 
building material business. A No. 1 young man capable 
of taking charge of books, credits and collections. No 
stenographic work. State experience and make appli- 
eation in own hand writing, also salary wanted. In 
good town in Kentucky. 

Address “G. 31," care American Lumberman, 


ESTIMATOR 
For special millwork plant. Must be capable of listing 
material, taking measurements at buildings and detail- 
ing. Permanent position for capable man. Must furnish 
references as to ability. 
Address “F. 5,’? care American Lumberman. 


WANTED—MANAGER 
To take complete charge of lumber, elevator and feed 
business in a small Illinois town. A married man of 
about 40 years of age preferred. State salary and ful 
particulars in first letter. 
Address “RF. 4,’’ care American Lumberman. 


WANTED—COMPETENT BOOKKEEPER 
And office man. City 6,000 pop. in southern Michigan 
having one yard. Excellent schools and living conditions. 
State experience and salary wanted. 

Address “FE. 17,’? care American Lumberman. 


WANTED—HARDWOOD FLOORING GRADER 
End matcher man and flooring machine man. Plant 
located in good Pennsylvania town. 

Address ‘‘FLOORING,”’ care American Lumberman, 


WANTED—YOUNG MAN 
With experience in retail lumber and building material 
business. Must be competent to go out after business, 
to figure bills of material for contract work, of good 
appearance and address.. If called on to do so, capable 
of taking charge of the sales end of good business. 
Good town in Kentucky. Good salary and opportunity. 
Give experience and references. 
Address “G. 30,’’ care American Lumberman., 























WANTED—BY NORTHERN MANUFACTURER 
And Wholesaler, one salesman for Wisconsin and one 
for lower Michigan. Prefer parties familiar with west- 
ern lumber. 

Address “G. 29,’’ care American Lumberman. 


WANTED—SALESMAN 
Having established identity with furniture and factory 
trade, Chicago territory, by reliable wholesaler han- 
dling hardwoods. Full details must accompany appli- 
cation. 
Address “G. 14,’’ care American Lumberman. 


WANTED—ACTIVE COMMISSION SALESMEN 
To sell southern pine lumber. 
ELM CITY LUMBER COMPANY, New Bern, N. C. 


WANTED—SALESMAN TO SELL 
Western Cedar posts and poles on commission. 
Address “G. 1,” care American Lumberman. 


WANTED—BY PITTSBURGH WHOLESALER 
First-class lumber salesman for Pittsburgh District. 
Address “G. 23,’’ care American Lumberman. 


WANTED—LUMBER SALESMAN 
Familiar with railroad and industrial trade, Chicago 
and vicinity, by reliable manufacturer and wholesaler 
handling yellow pine and hardwoods, salary or profit- 
sharing basis; submit full particulars and proposition. 
First communication or application will not be consid- 
ered. 
Address “G. 12,” care American Lumberman. 


. DISTRICT SALES AGENTS 

Under profit-sharing plan, backed by intelligent direction 
and co-operation of established and well financed South- 
ern wholesale concern, handling general line of yellow 
pine from large and small mills; can make upwards of 
$5,000 net annually. An opportunity for salesmen to 
capitalize their character, ability, initiative, business 
judgment and established trade relations, with only 
capital sufficient to meet their expenses for first month. 
Exclusive and permanent state rights with privilege of 
appointing sub-agents, so long as results are satisfac- 
tory. Not a salaried proposition, hence replies from 
professional job-hunters will not be considered. Give 
complete list of references first letter and state volume 
and character of business you can offer. Replies con- 
fidential. . 

Address “F, 23,’’-care American Lumberman. 


SALESMAN WANTED 
A live wire to represent us in New York State west of 
Hudson River. Must be thoroughly experienced in sell- 
ing all kinds of lumber. References required. 
dress “F. 3,’’ care American Lumberman. 


























YOU 
Read these advertisements—you should advertise in the 
classified department of the American Lumberman. 
SEND 
Us your advertisement—it makes no difference what you 
want or have for sale—let us help you. 
rT 


Will reach the people who are looking for what you 
advertise. To 


Get quick returns at a small cost, advertise in the 


AMERICAN LUMBERMAN, 
481 South Dearborn St., Chicago, Ill. 





RETAIL YARD MANAGER 
Now employed. Can handle successfully large scale 
operations. Know the retail game thoroughly. Desire 
change where advancement for proven ability is not 
limited by operations. 
Address “G. 25,’ care American Lumberman. 


MANUFACTURERS & WHOLESALERS 
Do you desire the services of a first-class hardwood sales 
manager? Have ten years’ experience, furnish best of 
references and guarantee to get results. Wire or write 
to J. P. MOYER, care Moyer-Shafer Hardwood Lumber 
Co., Memphis, Tenn. 


POSITION WANTED BY THOROUGHLY 
Experienced bookkeeper and office manager. Eight years’ 
manufacturing office. Stenographer. Good references. 
Can commence at once. 

Address “G. 24,’’ care American Lumberman. 


WANT—TO OPEN CHICAGO OR 
New York office. Young man fully experienced in west 
coast and southern pine lumber, desires to open Chicago 
or New York office for some reliable manufacturer or 
wholesaler, salary or split profit basis. At present and 
for past ten years have been in commission for myself, 
but desire to discontinue. Have nicely equipped office 
and established business in Chicago to turn over with 
services. If interested in opening office in either of 
the above cities, can prove my value to you. Act 
promptly. 
Address “G. 15,’’ care American Lumberman. 


POSITION WANTED AS SALESMANAGER 
Or manager of eastern office for coast or Inland Empire 
manufacturer or wholesaler, by young married man, ex- 
perienced in buying, selling and grades and who has 
good acquaintance in Middle Western and _ Eastern 
States, also Eastern Canada. Sales manager for large 
manufacturer past three years, but leaving Sept. Ist, 
due to mill being down indefinitely and stock on hand 
sold. Can give references. 

Address “G. 9,’’ care American Lumberman. 


LADY WITH SEVERAL YEARS’ 
Experience in lumber office wants permanent position 
with some lumber company. Thoroughly competent for 
secreterial position as well as stenographic work. 

dress “qG. 10,’ care American Lumberman. 


WANTED—POSITION AS 
Engineer, locomotive or McGiffert loader in Mississippi, 
Arkansas, Tennessee or West Virginia. 
Address “G. 3,’’ care American Lumberman. 


WANTED—A POSITION 
As logging and woods superintendent. Good organizer, 
capable of taking full charge and getting good results. 
Best of references; well experienced in all classes of 
logging. Fourteen years for one company. 
Address “E. 25,’’ care American Lumberman. 


CAPABLE YOUNG LADY DESIRES POSITION 
As stenographer in lumber office; 4 years’ experience 
in lumber office. references. 

Address “G. 18,’’ care American Lumberman. 


Al ACCOUNTANT DESIRES CONNECTION 
With sawmill or lumber office. 
ddress BOX 175, Poplarville, Miss. 


POSITION BY MANAGER 
Of seventeen years’ experience. Open for position No- 
vember Ist. Prefer position in Wyoming, Utah, Ne- 
vada, Colorado or Washington. 
ddress BOX NO. 211, Douglas, Wyo. 


WANTED—POSITION AS BAND SAWYER 
Eighteen years’ experience, right or left hand mill; sat- 
isfaction guaranteed. 

J. A, WHETSELL, Carterton, Va. 


YELLOW PINE SALES-MANAGER 
Of experience and ability is open for position. Can re- 
port at once. Highest reference as to character and 
qualifications, 
Address “G, 22,"° care American Lumberman. 


EXPERT LUMBER ACCOUNTANT AND AUDITOR 
Experienced in the handling of timber in woods and 
hard and soft woods at mills, yards and loading plants. 
Expert in the keeping of minute productive and oper- 
ative costs with a simplified system. Have a perfected 
system of perpetual inventories that applies to either 
lumber pile or storehouse which shows actual cost of 
each class and dimension of lumber each day with the 
cost of production. Also the profit or loss on each item 
of lumber or every item carried in storehouse. Expe- 
rienced with the handling of men in all departments of 
the lumber industry and proficient in the management 
of culinary departments and stores. Olose and con- 
servative buyer and familiar with all details. A suc- 
cessful correspondent for either collection or sales and 
diplomatic as a general correspondent. College educa- 
tion and law experience; 44 years of age, married with 
a family. In good health and full of energy and ambi- 
tion. Am at present employed in the capacity of office 
and store manager of a large lumber company in the 
west where the future prospects are not sufficiently 
promising. Can leave with 30 days’ notice. Am under 
fidelity bonds and can furnish any amount. 
Address “G. 19,’’ care American Lumberman. 


WANTED—POSITION BY EXPERIENCED 
Cashier-bookkeeper by Jan. 1st or sooner; 45 years of 
age, small family; with present employers 11 years. 

BOX 248, Bearden, Ark. 















































SALES MANAGER AND EXPERT 


Stenographer General Office Man with executive ability 
desires change. Now employed as manager sales depart- 
ment. Present salary $260 per month. Held present 
place over three years. Best of reference. Would ac- 
cept assistant manager’s position if offered future. 
Address “g§, 6,"’ care American Lumberman. 





WHEN YOU WANT EMPLOYMENT 
Advertise in the wanted employment columns. You can 
key the advertisement. All answers mailed daily. 

AMERICAN LUMBERMAN,’ 
431 8. Dearborn St., Chicago. 
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